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All materials and information received or derived from The Overton Group, LLC its directors, officers, agents, advisors,

affiliates and/or any third party sources are provided without representation or warranty as to completeness , veracity,

or accuracy, condition of the property, compliance or lack of compliance with applicable governmental requirements,

developability or suitability, financial performance of the property, projected financial performance of the property for any

party’s intended use or any and all other matters.

Neither The Overton Group, LLC its directors, officers, agents, advisors, or affiliates makes any representation or

warranty, express or implied, as to accuracy or completeness of the any materials or information provided, derived, or

received. Materials and information from any source, whether written or verbal, that may be furnished for review are not

a substitute for a party’s active conduct of its own due diligence to determine these and other matters of significance

to such party. The Overton Group, LLC will not investigate or verify any such matters or conduct due diligence for a

party unless otherwise agreed in writing.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.

Any party contemplating or under contract or in escrow for a transaction is urged to verify all information and to

conduct their own inspections and investigations including through appropriate third party independent professionals

selected by such party.  All financial data should be verified by the party including by obtaining and reading applicable

documents and reports and consulting appropriate independent professionals. The Overton Group, LLC makes no

warranties and/or representations regarding the veracity, completeness, or relevance of any financial data or

assumptions. The Overton Group, LLC does not serve as a financial advisor to any party regarding any proposed

transaction. All data and assumptions regarding financial performance, including that used for financial modeling

purposes, may differ from actual data or performance. Any estimates of market rents and/or projected rents that may

be provided to a party do not necessarily mean that rents can be established at or increased to that level. Parties must

evaluate any applicable contractual and governmental limitations as well as market conditions,vacancy factors and other

issues in order to determine rents from or for the property.

Legal questions should be discussed by the party with an attorney. Tax questions should be discussed by the party with

a certified public accountant or tax attorney. Title questions should be discussed by the party with a title officer or

attorney. Questions regarding the condition of the property and whether the property complies with applicable

governmental requirements should be discussed by the party with appropriate engineers, architects, contractors, other

consultants and governmental agencies. All properties and services are marketed by The Overton Group, LLC in

compliance with all applicable fair housing and equal opportunity laws.
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PROPERTY OVERVIEW

This is an incredible tract of commercial land in the quickly growing Winterville community. The visibility is

undeniable and the access is along two major thoroughfares. NC 903 runs east and west along the northern

property line and Reedy Branch Rd. runs north and south along the western property line. Highway 11 is just

to the east of this property.

Winterville provides the electric, water, and sewer for the parcel. A pump station is being constructed with

a residential development on Parcel 16207, two parcels south of the sale parcel. This pump station will

service the remaining acreage north to Highway 903.

Feel free to ask any questions that you may have.

Sale Price: $2,281,125

Lot Size: 26.07 Acres

Price / Acre: $87,500

Zoning: General Business

Market: Eastern North Carolina

Submarket: Greenville MSA

OFFERING SUMMARY
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POPULATION 1 MILE 3 MILES 5 MILES

Total Population 2,500 25,366 66,886

Average Age 35.9 36.5 35.8

Average Age (Male) 35.8 33.5 33.8

Average Age (Female) 35.7 37.7 37.0

HOUSEHOLDS & INCOME 1 MILE 3 MILES 5 MILES

Total Households 1,085 10,697 30,971

# of Persons per HH 2.3 2.4 2.2

Average HH Income $74,550 $83,014 $68,820

Average House Value $180,868 $169,100 $155,481

2020 American Community Survey (ACS)
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FIRM LICENSE NO. 
North Carolina: C20415 (NC); C34930 (NC); C38783 (NC)
South Carolina: 19887 (SC)

Michael Overton | CCIM
President & Owner
michael@overtongroup.net

John Van Coutren | CCIM
Vice President, Partner
john@overtongroup.net

David Edwards | CCIM
Advisor
david.edwards@overtongroup.net

Chris Davis | CCIM
Advisor
chris.davis@overtongroup.net

Andrew Roupas
Advisor
andrew.roupas@overtongroup.net

Andrew Denton | CCIM
Sr Vice President, Partner
andrew@overtongroup.net

Jake Viverette | MBA
Vice President, Partner
jake.viverette@overtongroup.net

Martin Tanski | CCIM
Advisor
martin@overtongroup.net

Chris Lilley
Advisor
chris@overtongroup.net

Support Team

Will Redding | MBA
Director of Real Estate Support Services
will.redding@overtongroup.net

Joel Sweeney
Director of Business Development & Marketing
joel.sweeney@overtongroup.net

Byron Aynes | CCIM
Vice President, Partner
byron@overtongroup.net

Troy Demers | CCIM
Vice President
troy@overtongroup.net

Taylor Beale | CCIM, ACoM
Advisor
taylor.beale@overtongroup.net

Stephen Begab
Advisor
stephen.begab@overtongroup.net

Landon Stevenson | MBA
Financial Analyst
landon.stevenson@overtongroup.net



�is form is required for use in all sales transactions, including residential and commercial.

Working With Real Estate Agents Disclosure
(For Buyers)

IMPORTANT

�is form is not a contract. Signing this disclosure only means you have received it.

• In a real estate sales transaction, it is important that you understand whether an agent represents you.
• Real estate agents are required to (1) review this form with you at first substantial contact - before asking for

or receiving your confidential information and (2) give you a copy of it after you sign it. �is is for your own
protection.

• Do not share any confidential information with a real estate agent or assume that the agent is acting on your
behalf until you have entered into an agreement with the agent to represent you. Otherwise, the agent can share
your confidential information with others.

Note to Agent: Check all relationship types below that may apply to this buyer.

Note to Buyer: For more information on an agent’s duties and services, refer to the NC Real Estate Commission’s “Questions 
and Answers on: Working With Real Estate Agents” brochure at ncrec.gov (Publications, Q&A Brochures) or ask an agent for a 
copy of it.

________  Buyer Agency: If you agree, the agent who gave you this form (and the agent’s firm) would represent 
you as a buyer agent and be loyal to you. You may begin with an oral agreement, but your agent must enter into a 
written buyer agency agreement with you before making a written offer or oral offer for you. �e seller would either be 
represented by an agent affiliated with a different real estate firm or be unrepresented.

________  Unrepresented Buyer (Seller subagent):  �e agent who gave you this form may assist you in your 
purchase, but will not be representing you and has no loyalty to you. �e agent will represent the seller. Do not share 
any confidential information with this agent.

________  Dual Agency: Dual agency will occur if you purchase a property listed by the firm that represents you. If 
you agree, the real estate firm and any agent with the same firm (company), would be permitted to represent you and 
the seller at the same time. A dual agent’s loyalty would be divided between you and the seller, but the firm and its 
agents must treat you and the seller fairly and equally and cannot help you gain an advantage over the other party.*

________  Designated Dual Agency: If you agree, the real estate firm would represent both you and the seller, but 
the firm would designate one agent to represent you and a different agent to represent the seller. Each designated agent 
would be loyal only to their client.*

*Any agreement between you and an agent that permits dual agency must be put in writing no later than the time you make
an offer to purchase.

Agent’s Name Agent’s License No. Firm Name

REC. 4.27  •  1/1/2022

Buyer’s Signature DatePrint Name Print Name

Christopher Lilley 258871 The Overton Group

http://ncrec.gov
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