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Highlights

PRICE CAP RATE

7.00%

) [e]
$170,795

$2,440,000

POINTS OF INTEREST

Retailers | Entertainment: Major retailers include Walmart, Hobby Lobby, H-E-B,

Alamo Drafthouse, Rally House, Haverty's, Macy's, Saver’s, Popshelf, Petsmart,
Dollar Tree, Dollar Tree, Walgreens, Randall’s, Michael’s, Five Below, TJMaxx,
ROSS, CareNow, Hotworx, HomeSense, YMCA, Hallmark, Sprouts, Chase, Gold's
Gym, ExtraSpace Storage, UHAUL, Great Clips, Rooms To Go, Foot Locker, Old
Navy, Best Buy, Dick’s Sporting Goods, Burlington, O'Reilly Auto Parts, Jiffy Lube,
Spec’s; Dining options include McDonald's, Taco Bell, Wendy's, Subway, Panda
Express, Starbucks, Mod Pizza, Handel's, Whataburger, Olive Garden, Torchy's
Tacos, Jersey Mike's Subs, Sonic, La Madeline, etc.

Higher Education: Less than 1 mile from Austin Community College - Cypress

Creek Campus - a public two-year community college that offers career-technical
classes, general education courses and specialized foundational programs like
science labs and emergency medical training for 5,000 students.

Healthcare: Less than 4 miles from Dell Children’s Medical Center - a specialized

pediatric facility featuring 36 universal beds, with room to expand to 72 beds. It
is best known for providing 24/7 emergency care and Level Ill trauma services
tailored specifically for children.

ABSOLUTE NNN LEASE

4+ years remaining on extended 10-year Absolute NNN |ease with one 5-year renewal
option remaining

CORPORATE GUARANTEED LEASE

Learning Care Group has more than 1,070 schools nationwide across 11 unique
brands such as La Petite Academy, Childtime, Tutor Time, The Children’s Courtyard,
Everbrook Academy, Montessori Unlimited, etc.

STRONG INTRINSIC VALUE | HISTORICAL OCCUPANCY

Priced well-below replacement cost in affluent suburb of Austin - successfully open
& operating for decades!

IRREPLACEABLE LARGE LOT

Positioned on a large +2.26-acre lot in affluent suburb of Austin at the intersection
of S Lakeline Blvd & Lakeline Oaks Dr with excellent drive-by visibility/access with
traffic counts of 30,433 CPD!

VERY AFFLUENT 2026 DEMOGRAPHICS (5-Ml)

Population 196,247
Households 79,358
Average Household Income $181,738

Texas is an income tax-free state.



Financial Analysis

SITE ADDRESS

TENANT

GUARANTOR

ENTITY TYPE

GROSS LEASABLE AREA
LOT SIZE

YEAR BUILT

OWNERSHIP

EXPENSE REIMBURSEMENT
LEASE TERM

2001 South Lakeline Boulevard
Cedar Park (Austin MSA) | Texas 78613

Childtime Childcare, Inc.
Learning Care Group
Corporate

+11,944 SF

+2.26 acres

2003

Fee Simple (Building & Land)
Absolute NNN*

4+ Years Remaining

ACTUAL SITE

Rent Roll

RENTAL INCREASES Lesser of 10% or combined CPIl over 5-year period

RENT COMMENCED January 1, 2021 TERM ANNUAL RENT  CAP RATE
EXPIRATION DATE December 31, 2030 01/01/21t0 12/31/30 $170,795 7.00%
OPTIONS One 5-year renewal remaining RENEWAL OPTIONS
FINANCING All Cash or Buyer to obtain new Financing at Close of Escrow. Ist Option 01/01/31 to 12/31/35 $187,875"*

*This is a NNN lease. Any portion of the Premises or any system or equipment in the Premises cannot
be fully repaired or restored, Tenant shall promptly replace such portion of the Premises or system or
equipment in the Premises, regardless of whether the cause to wear and tear or damage began before
the term this Lease or if the benefit of such replacement extends beyond the Lease Term by more
than three years: provided, however, that if the benefit or useful life of such replacement extends
beyond the end of the Lease Term by more than three (3) years. The cost of such replacement shall
be amortized on a straight line basis over us life in accordance with generally accepted accounting
principles and with the prior consent and approval of Landlord.

** Assumes 10% rental escalation




Tenant Profile

The Children’s Courtyard is a well-established provider of early childhood education,
offering high-quality care and research-based learning programs for children from six
weeks through 12 years of age. Founded in Arlington, Texas, in 1986, the company
has grown to 195 locations across Texas and beyond. Its customized Learning
Pathway and age-appropriate curricula are designed to support each child’s individual
interests, abilities, and developmental needs while building strong academic, social,
and problem-solving skills.

Each Children's Courtyard location features thoughtfully designed learning
environments and is staffed by experienced, nurturing teachers and dedicated support
personnel. The company'’s focus on personalized education, engaging activities, and
school-readiness helps create a strong foundation for lifelong learning. Since becoming
part of Learning Care Group in 2006, The Children’s Courtyard has benefited from
the resources and expertise of one of the nation’s leading providers of early childhood
care and education.

ABOUT
PARENT COMPANY -

Learning Care Group (LCG) is the second-largest for-
profit early education and child care provider in North
America and a leader in employer-sponsored solutions
that meet the needs of organizations and their working
families. Headquartered in Novi, Michigan, LCG provides
quality care and early learning for children 6 weeks to
12 years through 11 unique brands. Supporting families
and inspiring children to love learning for more than 50
years, LCG operates 1,150+ schools in 40 states and
enables child development through a comprehensive,
research-based curriculuminasafe, nurturing, funschool
environment. LCG is committed to transforming the child
care industry, exceeding its partners’ expectations, and
enhancing the way children learn and grow every day.

CHILDTIME ) el

LEARNING CENTERS

U-GRO

creaTiveKids t Pathways

(@K CEARNING CENTER JK(0> LEARNING ACADEMY"

' montessori
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https://www.childrenscourtyard.com/
https://www.learningcare.com/about-us/

Exterior Photos

As of August 20




Sitel Plan

Property Specifications

County Williamson

Parcel # P450336

Lot Size +2.26 Acres

L S T The Children’s
Parking Stalls Courtyard

Regular 38

Handicap 2
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Cedar Park Synopsis

Cedar Park is a rapidly growing suburb and employment center in the
Austin metropolitan area. The city has a strong connection to the broader
Austin technology corridor and is only a short drive from major employers

such as Apple and Dell. The closest major city is Austin, with downtown
Austin approximately 17 miles away, making Cedar Park essentially part
of the greater Austin economic and cultural ecosystem. The area is widely
associated with the “Silicon Hills"” technology economy, but Cedar Park
itself has developed particular strengths in aerospace/space technology,
advanced manufacturing, software, healthcare and headquarters
operations. as part of Central Texas's emerging space and aerospace
industry. Cedar Park is also home to Firefly Aerospace, making the city
increasingly recognizable as part of Central Texas's emerging space and
aerospace industry.

TOP EMPLOYERS IN CEDAR PARK:
1. Leander Independent School District (education - 5,510 employees)

2. Ascension Seton Cedar Park Hospital (health care - 700 employees)
3. City of Cedar Park (government - 574 employees)

4. Firefly Aerospace (aerospace - 600 employees)

5. Sagebrook Health Center (health care - 490 employees)

%) 1-MlI 3-Ml 5-Ml
O
=8 Population 13,116 87,651 196,247
o
= Households 5,740 36,060 79,358
=
= Labor Population Age 16+ 10,671 70,286 156,155
§ Median Age 37.5 36.7 36.6
~N

Average Household Income $157,203 $172,066 $181,738

17 Miles Southbound
24-Minute Drive
2026 Metro Population:
2,348,000

-

O

Austin is the capital city of Texas and the county seat of Travis County. Austin is
home to a diverse concentration of Fortune 500 companies and global technology
leaders, including Dell, Apple, Amazon, Google, Meta, Oracle, Tesla, IBM, Intel,
NXP Semiconductors, Advanced Micro Devices, Texas Instruments, General
Motors and CrowdStrike. Austin is also anchored by The University of Texas at
Austin, one of the nation’s largest and most prominent universities, serving
55,000 students.



The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from Commercial Investment Advisors, Inc.
and should not be made available to any other person or entity without the written consent of Commercial Investment Advisors, Inc. | CIA Brokerage Company. This Marketing Brochure has been prepared
to provide summary, unverified information to prospective purchasers, and to establish only a preliminary level of interest in the subject property. The information contained herein is not a substitute for a
thorough due diligence investigation. Commercial Investment Advisors, Inc. | CIA Brokerage Company has not made any investigation, and makes no warranty or representation, with respect to the income
or expenses for the subject property, the future projected financial performance of the property, the size and square footage of the property and improvements, the presence or absence of contaminating
substances, PCB's or asbestos, the compliance with State and Federal regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any tenant, or any
tenant’s plans or intentions to continue its occupancy of the subject property. Any projections, opinions, assumptions or estimates used in the Marketing Brochures are for example only and do not represent
the current or future performance of any property. The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable; however, Commercial Investment Advisors,
Inc. | CIA Brokerage Company has not verified, and will not verify, any of the information contained herein, nor has Commercial Investment Advisors, Inc. | CIA Brokerage Company conducted any investigation
regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. Like all real estate investments, all of these investment
carries significant risks. Purchaser and Purchaser’s legal and financial advisors must request and carefully review all legal and financial documents related to the properties and tenants. While the tenant’s
past performance at these locations or other locations is an important consideration, it is not a guarantee of future success. Similarly, the lease rate for some properties, including newly-constructed facilities
or newly-acquired locations, may be set based on a tenant’s projected sales with little or no record of actual performance, or comparable rents for the area. Returns are not guaranteed; the tenant and any
guarantors may fail to pay the lease rent or property taxes, or may fail to comply with other material terms of the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental
or other conditions. Regardless of tenant history and lease guarantees, Purchaser is responsible for conducting his/her own investigation of all matters affecting the intrinsic value of the property and the
value of any long-term lease, including the likelihood of locating a replacement tenant if the current tenant should default or abandon the property, and the lease terms that Purchaser may be able to negotiate
with a potential replacement tenant considering the location of the property, and Purchaser’s legal ability to make alternate use of the property. All potential buyers must take appropriate measures to verify

all of the information set forth herein.

By accepting this Marketing Brochure you agree to release Commercial Investment Advisors, Inc. | CIA Brokerage Company hold it harmless from any kind of claim, cost, expense, or liability arising out of

your investigation and/or purchase of any property.

commercial
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Information About Brokerage Services

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords. I—
OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or property management agreement. An owner’s agent must perform the broker’s
minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are
not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent must perform the broker’s minimum duties above and must inform
the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous
bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:
e  Must treat all parties to the transaction impartially and fairly;
e May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the
transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
that the owner will accept a price less than the written asking price;
that the buyer/tenant will a pay a price greater than the price submitted in a written offer; and
any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e  Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your

records.

Bang Realty-Texas, Inc. 9007017 bor@bangrealty.com 513 898 1551

Licensed Broker/Broker Firm Name or Primary Assumed Business Name License No. Email Phone
Brian Brockman 701472 brian@bangrealty.com 513 898 1551

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/Associate License No. Email Phone

Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov |ABS 1-1



