OFFERING
Available SF

Available SF:

Lease Rate:

Annual NNN's

Number of Units:

Zoning:
ADT

Suite 3760- 6,391 SF
2nd Gen Restaurant

Suite 3914 - 1,350 SF
Suite 3852 - 800 SF

Call Broker

See Below

3

Commercial Retail

30,850 +/-

Shadya Jones
(503) 884-6281

Shadya@ShadyaJones.com

EVERGREEN PLAZA | TARGET ANCHORED
3886 Center St NE Salem, OR 97301

PRPERTY OVERVIEW

Introducing three exceptional leasing opportunities at 3802 Center St NE, Salem, OR.
This prime retail location offers outstanding visibility with over 900 feet of frontage,
ensuring maximum exposure for your business. Boasting four points of ingress/egress,
a prominent pylon sign, and an excellent tenant mix, this property provides a
compelling opportunity for retailers seeking high foot traffic and a strong customer
base. Situated on one of Salem's major retail corridors, this space benefits from an
impressive average daily traffic of 30,000+ vehicles, making it an ideal destination for
businesses to thrive and succeed. Don't miss your chance to secure a prominent
presence in this bustling commercial district.

LOCATION

Take advantage of this rare leasing opportunity and position your business for success in a prime retail
environment anchored by Target, Buffalo Wild Wings, LensCrafters, and more. The property not only
offers a strategic location but also provides an opportunity to be part of a vibrant retail community. With
its impressive visibility and accessibility, it’s the perfect setting for retail tenants looking to thrive in
Salem's dynamic market.
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EVERGREEN PLAZA

3886 Center St NE Salem, OR 97301

PROPERTY HIGHLIGHTS

« Target Anchored

« Outstanding visibility with over 900' of frontage
« 4 Points of Ingress/Egress

 Excellent Tenant Mix

« Located on one of Salem's major retail corridors
« Pylon Sign

« ADT 30,850 | Lancaster Dr NE & Center St NE

« 2nd Generation Restaurant Space | Standalone Building
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AVAILABLE SPACES
3886 Center St NE Salem, OR 97301

AVAILABLE SPACES
SUITE SIZE (SF) LEASE RATE DESCRIPTION

Previously occupied by Herbalife. Inline space with abundant natural light
3852 Center St NE Call Broker and ample storefront glass. NNN $5.88+/- SF
Currently occupied by Great Clips, this space presents an excellent
3914 Center St NE 1,350 SF Call Broker opportunity for anyone looking to capitalize on established foot traffic.
Please do not disturb tenant. NNN $6.72+/- SF

2nd Gen. Restaurant, Equipped with an existing hood and kitchen
infrastructure, this space is perfectly suited for a restaurant or food service
operation, significantly reducing the time and investment required to start
your business. NNN's $5.30+/-SF

3760 Center St NE Salem 6,391 SF Call Broker
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SITE PLAN

3886 Center St NE Salem, OR 97301
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EVERGREEN PLAZA

3886 Center St NE Salem, OR 97301

f Silverton
.l .ﬂ

N
.I

_ MORNINGSIDE
€ WRIGHT

| -
o}

\\.
- ShaW

e L N Map data ©2026
POPULATION 1MILE 3 MILES 5 MILES
Total Population 17,500 108,240 216,410
Average Age 38 37 39
Average Age (Male) 37 36 37
Average Age (Female) 39 38 40
HOUSEHOLDS & INCOME 1MILE 3 MILES 5 MILES
Total Households 5,991 37,482 77,594
# of Persons per HH 29 29 2.8
Average HH Income $65,786 $72,483 $89,211
Average House Value $325,147 $338,513 $396,273

Demographics data derived from AlphaMap
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Oregon Real Estate Agency Disclosure Pamphlet

INITIAL AGENCY DISCLOSURE (0AR 863-015-215(4))

Consumers: This pamphlet describes the legal obligations of Oregon real estate licensees to consumers. Real estate brokers and principal real estate brokers are required to provide this
information to you when they first contact you. A licensed real estate broker or principal broker need not provide the pamphlet to a party who has, or may be reasonably assumed to have,
received a copy of the pamphlet from another broker. This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be interpreted as evidence of intent to create an

agency relationship between you and a broker or a principal broker.

Real Estate Agency Relationships
An "agency" relationship is a voluntary legal relationship in which a licensed real estate
broker or principal broker (the "agent") agrees to act on behalf of a buyer or a seller (the
"client") in a real estate transaction. Oregon law provides for three types of agency
relationships between real estate agents and their clients:

Seller's Agent -- Represents the seller only.

Buyer's Agent -- Represents the buyer only.

Disclosed Limited Agent -- Represents both the buyer and seller, or multiple
buyers who want to purchase the same property. This can be done only with the
written permission of all clients.

The actual agency relationships between the seller, buyer and their agents in a real
estate transaction must be acknowledged at the time an offer to purchase is made.
Please read this pamphlet carefully before entering into an agency relationship with a
real estate agent.

Definition of “Confidential Information”
Generally, licensees must maintain confidential information about their clients.
“Confidential information” is information communicated to a real estate licensee or the
licensee’s agent by the buyer or seller of one to four residential units regarding the real
property transaction, including but not limited to price, terms, financial qualifications or
motivation to buy or sell. “Confidential information” does not mean information that:
1. The buyer instructs the licensee or the licensee’s agent to disclose about
the buyer to the seller, or the seller instructs the licensee or the
licensee’s agent to disclose about the seller to the buyer; and
2. The licensee or the licensee’s agent knows or should know failure to
disclose would constitute fraudulent representation.

Duties and Responsibilities of a Seller's Agent
Under a written listing agreement to sell property, an agent represents only the seller
unless the seller agrees in writing to allow the agent to also represent the buyer.

An agent who represents only the seller owes the following affirmative duties to the
seller, the other parties and the other parties’ agents involved in a real estate
transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communications to and
from the parties in a timely manner without regard to whether the
property is subject to a contract for sale or the buyer is already a party to
a contract to purchase; and

3 To disclose material facts known by the agent and not apparent or
readily ascertainable to a party.

A seller’s agent owes the seller the following affirmative duties:

1. To exercise reasonable care and diligence;

2 To account in a timely manner for money and property received from or
on behalf of the seller;

3. To be loyal to the seller by not taking action that is adverse or
detrimental to the seller’s interest in a transaction;

4. To disclose in a timely manner to the seller any conflict of interest,
existing or contemplated;

5. To advise the seller to seek expert advice on matters related to the
transaction that are beyond the agent's expertise;

6. To maintain confidential information from or about the seller except
under subpoena or court order, even after termination of the agency
relationship; and

7. Unless agreed otherwise in writing, to make a continuous, good faith
effort to find a buyer for the property, except that a seller's agent is not
required to seek additional offers to purchase the property while the
property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7). The affirmative
duty listed in (7) can only be waived by written agreement between seller and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a
prospective buyer and may list competing properties for sale without breaching any
affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are
outside the scope of the agent's expertise, including but not limited to investigation of
the condition of property, the legal status of the title or the seller’s past conformance
with law.

Duties and Responsibilities of a Buyer's Agent

An agent, other than the seller’s agent, may agree to act as the buyer’s agent only. The
buyer’s agent is not representing the seller, even if the buyer’s agent is receiving
compensation for services rendered, either in full or in part, from the seller or through
the seller’s agent.

An agent who represents only the buyer owes the following affirmative duties to the
buyer, the other parties and the other parties’ agents involved in a real estate
transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communications to and
from the parties in a timely manner without regard to whether the
property is subject to a contract for sale or the buyer is already a party to
a contract to purchase; and

3. To disclose material facts known by the agent and not apparent or
readily ascertainable to a party.

A buyer’s agent owes the buyer the following affirmative duties:
A To exercise reasonable care and diligence;

2. To account in a timely manner for money and property received from or
on behalf of the buyer;

3. To be loyal to the buyer by not taking action that is adverse or
detrimental to the buyer’s interest in a transaction;

4. To disclose in a timely manner to the buyer any conflict of interest,
existing or contemplated;

5. To advise the buyer to seek expert advice on matters related to the
transaction that are beyond the agent's expertise;

6. To maintain confidential information from or about the buyer except
under subpoena or court order, even after termination of the agency
relationship; and

v Unless agreed otherwise in writing, to make a continuous, good faith
effort to find property for the buyer, except that a buyer’s agent is not
required to seek additional properties for the buyer while the buyer is
subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative
duty listed in (7) can only be waived by written agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested
to other prospective buyers without breaching an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are
outside the scope of the agent's expertise, including but not limited to investigation of
the condition of property, the legal status of the title or the seller’s past conformance
with law.

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction
One agent may represent both the seller and the buyer in the same transaction, or
multiple buyers who want to purchase the same property, only under a written
“Disclosed Limited Agency Agreement” signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients:
a. To the seller, the duties listed above for a seller’s agent;
b. To the buyer, the duties listed above for a buyer’s agent; and
(o2 To both buyer and seller, except with express written permission of the
respective person, the duty not to disclose to the other person:
i.  That the seller will accept a price lower or terms less
favorable than the listing price or terms;
ii. That the buyer will pay a price greater or terms more
favorable than the offering price or terms; or
iii.  Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside
the scope of the agent's expertise.

When different agents associated with the same principal broker (a real estate licensee
who supervises other agents) establish agency relationships with different parties to the
same transaction, only the principal broker will act as a Disclosed Limited Agent for both
the buyer and seller. The other agents continue to represent only the party with whom
the agents have already established an agency relationship unless all parties agree
otherwise in writing. The principal real estate broker and the real estate licensees
representing either seller or buyer shall owe the following duties to the seller and buyer:

1. To disclose a conflict of interest in writing to all parties;

2. To take no action that is adverse or detrimental to either party’s interest

in the transaction; and
3. To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows
or should know that failure to disclose would constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the licensee delivering this
pamphlet to you. If you intend for that licensee, or any other Oregon real estate licensee,
to represent you as a Seller's Agent, Buyer's Agent, or Disclosed Limited Agent, you
should have a specific discussion with the agent about the nature and scope of the
agency relationship. Whether you are a buyer or seller, you cannot make a licensee your
agent without the licensee’s knowledge and consent, and an agent cannot make you a
client without your knowledge and consent.

Coldwell Banker Commercial Mountain West Real Estate 365 Bush St SE, Salem, OR 973

Information contained herein has been obtained from resources deemed reliable. While CBCRE has no reason to question its accuracy, it is not guaranteed. It is your responsibility to
independently verify its accuracy and completeness. Information expressed herein is not legally binding. Receipt of this listing acknowledges receipt of attached Agency Disclosure.




