Antonio, TX 78230

c
©
n
(@)
-
<
a
o
o
-
=
z
o
o
0
[q\]

LISTED BY:




Adriana Rodriguez

Lriana Dodn

COMMERCIAL Director | KW Commercial
15510 Vance Jackson Rd, Ste 101,

San Antonio, TX 78249

C:(210) 388-2263
AdrianaRdz@KWCommercial.com

Adriana Rodriguez is a seasoned commercial real estate professional with over a decade of experience
specializing in retail and restaurant spaces. Born and raised in Monterrey, Mexico, Adriana developed a
strong foundation in business and entrepreneurship early on, inspired by her father, a successful
restaurateur and Realtor. From him, she learned the value of integrity, hard work, and building lasting
relationships—yprinciples that continue to guide her professional approach today.

With a background that includes restaurant ownership and simultaneous Spanish-English interpretation,
Adriana brings a unique and practical perspective to commercial real estate. Her ability to navigate
complex transactions, communicate clearly across cultures, and remain composed in high-pressure
environments allows her to deliver exceptional service tailored to each client’s needs.

Adriana’s diverse career path has equipped her with the flexibility and insight to serve a broad range of
clients, with particular strength in supporting the Spanish-speaking community. Whether advising
business owners, landlords, or investors, she consistently prioritizes her clients’ objectives and works
diligently to achieve optimal outcomes.

Combining in-depth market knowledge with a genuine passion for helping others, Adriana provides
comprehensive support throughout every stage of the commercial real estate process. Known for her
honesty, dedication, and client-first mindset, Adriana Rodriguez is a trusted advisor and committed
partner for those seeking thoughtful, results-driven representation.



Property Type: Office
Building Class: B
Address: 2800 NW Loop 410 San Antonio, TX 78230

Zoning: C-2 — Commercial District

Building Size: 1,761 SF e
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Lot Size: 0.18 Acres

Year Built: 2003

Parking: 9 Spaces (5.11 per 1,000 SF leased)

@ Accessibility & Location
Conveniently located with excellent access to major
transportation nodes:
« San Antonio Amtrak Station: 16-minute drive (approx. 11.7
miles)
« San Antonio International Airport: 6-minute drive (approx.
4.3 miles)

This prime location combines excellent visibility, accessibility,
and on-site parking—making it an ideal setting for
professional offices, medical users, or boutique firms seeking
an independent building presence.
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/\\ Information About Brokerage Services @

Texas law requires all real estate license holders to give the following information about
— brokerage services to prospective buyers, tenants, sellers and landlords. e
TYPES OF REAL ESTATE LICENSE HOLDERS:
* A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker,
& A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
+ Pul the interests of the client above all others, including the broker's own interests;
¢ Inform the client of any material information about the property or transaction received by the broker;
* Answer the client's questions and present any offer to or counter-offer from the client; and
+ Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license helder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must conlain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker's duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer's agent. An owner's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyerflenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent, A buyerftenant's agent fees are not set by law and are fully negotiable,

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
& Must treat all parties to the transaction impartially and fairly;
* May, with the parties' written consent, appoint different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
s Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyerftenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a parly specifically instrucls the broker in writing not to
disclose, unless required to do so by law,

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

s The broker has not agreed with the buyerffenant, either orally or in writing, to represent the buyer/tenant;

+ The broker is not otherwise acting as the buyertenant's agent at the time of showing the property;

s The broker does not provide the buyerftenant opinions or advice regarding the property or real estate transactions generally,

and

* The broker does not perform any other act of real estate brokerage for the buyaritenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
containg the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This nofica is baing provided for information purposes. It does not create an obligation for
you to use the broker's services, Please acknowledge receip! of this notice below and retain a copy for your records.

Keller Williams City View 547594 Legal@kweityview.com (210)696-9996

Mame of Sponsoring Broker (Licensed License No. Email Phone

Individual or Business Entity)

Joseph H Sloan Il 526284 Legal@kwcityview.com (210)696-9996

Name of Designated Broker of Licensed License No. Email Phone

Business Entity, if applicable

Heather Elizondo 680541 Legal@kwcityview.com (210)696-9996

Mame of Licensed Supervisor of Sales License Mo. Email Phone

Agent/Associate, if applicable

Adriana Rodriguez 703275 AdrianaRdz@kw.com 210.388.2263

Name of Sales Agent/Associate License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gowv |ABS 1-2

Phone: {215) &%- 3954 Faax: (20) 696-5981 WOV e

Keller Williams City View Produced with Long Wolf Transactons (zipFoem Edition) T17 N Harwood 58, Suite 2200, Dallas, TX 75201 www.woll.com
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