
High Grade Business Park
The High Grade Business Park is making a DIFFERENCE! 

As new and exciting businesses choose High Grade Business Park, Huntsville’s dynamic growth 
is impressive with high quality, ready to go properties. 

If your business needs a great location, fully developed and shovel ready, 
High Grade Park is the place for you.  

130 Col Etheredge Blvd., Suite C 

Huntsville, Texas 

contact@bnbtex.com 
www.bnbtex.com 

936-291-7552

Disclaimer: The information contained herein is furnished by sources considered reliable, but is 

subject to verification by the purchaser, and agent   assumes no responsibility for   correctness 

thereof. The sale offering is made subject to errors, omissions, and changes of price, prior sale or 

withdrawal with out notice. In accordance with the law, this property is offered without respect to 

race, color, origin, sex, or disabilities. You are advised to obtain a copy of the Texas mandated 

disclosure about Broker Services at  http://www.trec.texas.gov/pdf/contracts/iabs1-0.pdf   

Husky Trailers 

Jack Rabbit Off Road ATV 

Elliott Electric 

Lot 4R-2 
1.536 ac 

Coming Soon 
Smiley’s 
Lot 5R-2 

  

        SOLD  
  Lot 5R-1 

Lot 5R-3 
SOLD Lot 5R-4 

SOLD

Lot 5R-5 
SOLD

Detention Pond Lot 7 
Will Divide 

Hwy 19 

FM 2821 

Sunbelt 
Storage 



Huntsville 
Fast Facts: 

 Cross Access throughout 

 Recently approved, I-14 

 Central retention drainage 

 Truck route  

 High Strength Road 

 Will build to Suit  

 Competitive Pricing     

 High Capacity Water  

 High Capacity Sewer  

 Telephone  

 Data  

 Electricity  

 Top rated intersection in  

Huntsville 

 Approved TxDoT access

Lot 4R-2 70872.12SF $5.50SF $398,796.66

Lot 5R-2 110.381.04SF $10.00SF   SOLD 

Lot 5R-3 50,921.64SF $5.00SF SOLD

Lot 5R-4 89,036.64SF $5.00SF SOLD

Lot 5R-5 82,938.24SF $5.50SF SOLD

Lot 7 

Will Divide 

599,734.08SF $5.25SF $3,148,603.92

Demographics  

Huntsville, Texas 

Population 

Households 2024

TxDot Traffic Count (AADT)

Sam Houston State University 
Student Population 

48,000 (2025) 

15,962 

(2017-2022) 22,548  

21,000 (Fall 2025) 

Mike Keathley 
keathley@txlegacy.com  

 (936) 291-3341 

Planning and design services available 

Link to Buxton Analysis: http://www.huntsvilletx.gov/documentcenter/view/5955 
(View  the Huntsville, Texas retail assessment that shows High Grade Park being recognized as one of Huntsville’s 

top growth areas for a retail market) 

Link to Proposed I-14: http://www.gulfcoaststrategichighway.org/index.html 
(View the new proposed Interstate 14 and learn how this Interstate will help boost the success of your business) 

HELPFUL LINKS: 

B u i l d  t o  S u i t  o r  L e a s e - B u i l d  t o  S u i t  

G r e a t  A c c e s s i b i l i t y * *  G r e a t  V i s i b i l i t y

http://www.huntsvilletx.gov/documentcenter/view/5955
http://www.gulfcoaststrategichighway.org/index.html
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Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 
 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
.
 

• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. 
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material information about the property or transaction received by the broker; 
• Answer the client’s questions and present any offer to or counter-offer from the client; and 
• Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 
 

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent  through  an  agreement  with  the 
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum 
duties above and must inform the owner of any material information about the property or transaction known by the agent, including 
information disclosed to the agent or subagent by the buyer or buyer’s agent. 

 
AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of  any 
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. 

 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written 
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary: 

• Must treat all parties to the transaction impartially and fairly; 
• May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and 

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction. 
• Must not, unless specifically authorized in writing to do so by the party, disclose: 

o that the owner will accept a price less than the written asking price; 
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and 
o any confidential information or any other information that a party specifically instructs the broker in writing not to 

disclose, unless required to do so by law. 
 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for 
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records. 

 

Bius Investments, Inc. 329700 info@bnbtex.com (936)291-7552 
Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name 

License No. Email Phone 

Ben Bius 266125 benbius@bnbtex.com (936)291-7552 
Designated Broker of Firm License No. Email Phone 

 

 
Licensed Supervisor of Sales Agent/ 
Associate 

 

License No. Email Phone 

    
Sales Agent/Associate’s Name License No. Email Phone 

 

Buyer/Tenant/Seller/Landlord Initials Date 
 

Regulated by the Texas Real Estate  Commission  _____________   _____________ Information available at www.trec.texas.gov 

IABS 1-0 




