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TALON CENTRE
100 RIVER PLACE

•

•

•

• Suite 200 & 300 – 16,291 RSF:  

• Suite 200 E – 2nd Generation law firm buildout 
perimeter river-facing offices, in-suite restroom

•

•

•

• Amenities:

• Lease Rate:

•

•

•

•
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Suite SF Suite Type Lease Rate Lease Type Availability Suite Details/Notes

200 8,595 Office $22.50/SF Modified Gross 12/1/2024 Perimeter River Facing Offices 
Reception, Large Kitchenette, In 
Suite Restrooms

300 7,696 Office $22.50/SF Modified Gross 12/1/2024 Perimeter River Facing Offices, 
Reception, Large Kitchenette, In 
Suite Restrooms

200 + 300 16,291 Office $22.50/SF Modified Gross 12/1/2024 Internal Staircase Connects Suite 200 
& 300
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Suite SF Suite Type Lease Rate Lease Type Availability Suite Details/Notes

200 East 7,405 Office $22.50/SF Modified Gross Immediately 2nd Generation law firm buildout 
perimeter river-facing offices, in-suite 
restroom
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Detroit, Michigan is experiencing a vibrant renaissance that is transforming the city into a 

dynamic and thriving urban center. Once primarily known for its automotive industry, 

Detroit is now diversifying its economy with significant growth in technology, healthcare, 

and the arts. The city has become a magnet for young professionals and entrepreneurs, 

drawn by affordable real estate, a burgeoning job market, and a supportive business 

ecosystem. Initiatives like the Detroit Innovation District and the QLINE streetcar have 

revitalized downtown, making it a bustling hub of activity with new restaurants, shops, and 

entertainment venues springing up. This resurgence is fostering a sense of optimism and 

pride among Detroiters, who are witnessing the city reclaim its position as a powerhouse of 

American industry and culture.

Moreover, Detroit's rich cultural heritage is being celebrated and expanded upon in 

innovative ways. The revitalization of historic neighborhoods and the development of new 

public spaces have made the city more attractive and livable. Iconic institutions like the 

Detroit Institute of Arts and the Motown Museum continue to draw visitors, while new 

cultural events and festivals highlight the city's diverse and creative spirit. Community 

initiatives and public-private partnerships are also playing a crucial role in Detroit's 

comeback, addressing social challenges and ensuring that the benefits of economic 

growth are widely shared. With a strong sense of community and an indomitable spirit, 

Detroit is not just bouncing back but emerging stronger, embodying the resilience and 

ingenuity that define the city.
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Steve Eisenshtadt began his career as a commercial real estate portfolio leasing manager, 
which allowed him to travel extensively across the U.S. After the portfolio was sold, he 
transitioned into brokerage, specializing in landlord and tenant representation in metro 
Detroit. Steve's expertise is enhanced by his CCIM and SIOR designations, along with his legal 
background, which strengthens his contract negotiation and communication skills. He has 
consistently been recognized with awards, including the Friedman Brokerage Presidents 
Club/Excellence Award and Costar Power Broker Award. His prestigious client list includes 
companies like GMAC, Pacific Life Insurance, and Harman Automotive.

Peter has deep roots in the real estate industry, having grown up in a family that owns and 
manages multi-tenant properties throughout the Midwest. He began his career as an intern 
at Newmark while studying at Oakland University and quickly advanced to Associate 
Director due to his dedication. After joining Colliers International in 2011, Peter focused on 
multi-family investment sales, successfully handling numerous transactions. In 2016, he 
joined Friedman Real Estate, where he played a key role in a $650M portfolio sale of over 
10,000 units, one of the largest multi-family sales in the nation that year. Peter's clients 
include local and national private owners and institutional investors.

Andrew is a seasoned commercial real estate advisor with expertise in helping tenants and 
landlords lease, sell, or purchase office and flex space both in Michigan and nationally. He 
adds value through detailed lease analysis, contract negotiations, market studies, site 
identification, and top-tier marketing. Andrew is currently part of a team managing the 
leasing of a 5.6 million square foot portfolio of major office buildings in Downtown Detroit, 
including iconic properties like One Campus Martius and Ally Detroit Center. He holds a BBA 
from Northwood University and enjoys fitness, boating, DIY projects, and spending time with 
family and friends. His client list includes prominent names like Bedrock Detroit, H.W. 
Kaufman Group, Rocket Companies, and more.
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