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4 South Astor Street

Established Bakery & Cafe
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Christie’'s Commercial Division is pleased to present an
exceptional business opportunity at 4 South Astor Street in
the heart of Irvington— a well-established bakery and café I
ideally positioned directly adjacent to the Irvington ~
Metro-North Station platform along the highly desirable
Hudson Line. This rare commuter-centric location benefits
from continuous daily foot traffic generated by local

residents, NYC commuters, weekend visitors, and destination
diners traveling throughout the Hudson River corridor.
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For more than 10 years, the business has cultivated a loyal and
continuously growing customer base, establishing itself as a
recognized staple within the community and surrounding
Rivertowns market. The offering presents a turnkey opportunity
for an owner-operator, hospitality group, chef-driven concept,
bakery brand, or café operator seeking immediate presence in

_ one of Westchester County’s most affluent and charming villages.
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el -}"“ - The existing operation features a fully equipped commercial kitchen
s ready for continued bakery, café, brunch, or specialty food service
| operations. The retail footprint currently accommodates
o ‘approximately 12 interior seats in addition to outdoor seating,
== @ creating an inviting village-style dining atmosphere that aligns
h ',; perfectly with current consumer demand for artisanal food
experiences, café culture, and experience-driven hospitality concepts.
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Strategically located within Irvington’s vibrant downtown district, |
the property benefits from strong pedestrian activity, commuter i:
visibility, and convenient parking access, including ample parking |
= at the Metro-North station and free weekend parking — a
| significant advantage for destination dining and weekend traffic.
. The surrounding village is known for its historic charm, walkable
Main Street environment, and growing collection of upscale
I restaurants, cafés, boutiques, and lifestyle-oriented businesses.




- attractive suburban consumer bases in the region. The
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pe Demographically, Irvington represents one of the most
village population is approximately 6,500 residents with a
median age of roughly 43 years old and a median
household income exceeding $169,000. The community is
predominantly composed of highly educated, white-collar
professionals who commute to Manhattan and place
significant value on quality food offerings, convenience,
local businesses, and premium dining experiences.
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-,VL'Irvington and the surrounding Rivertowns have increasingly C
become known as a destination for boutique hospitality concepts,
specialty food operators, and culinary-driven businesses. Nearby :
acclaimed restaurants, cafés, and Hudson River attractions s E S

. continue drawing both residents and visitors throughout the week -F*'-'
#_ and especially on weekends. The Hudson Line's strong commuter
volume further enhances daytime café and grab-and-go potential,
while the village's affluent residential base supports expanded
brunch, catering, prepared foods, dinner service, and specialty
retail concepts.




PROPERTY OVERVIEW CONTINUED

Potential operators may capitalize on several compelling growth opportunities, including:

» Expansion of brunch and daytime dining operations » Farmers market participation

» Evening dinner or wine-bar concepts Coffee and specialty beverage programs
» Catering and private event services Grab-and-go commuter offerings

» Wholesale bakery distribution Enhanced outdoor dining activation
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The property’s visibility, commuter adjacency, affluent demographic profile, and established regional
recognition create a highly attractive platform for continued success or strategic rebranding. In today’s
evolving food and beverage environment, consumers increasingly seek authentic, community-oriented
destinations offering artisanal quality, convenience, and memorable experiences — all characteristics this
opportunity is uniquely positioned to deliver.

Highlights include:

» Established bakery & café with 10+ year operating » Strong commuter and residential customer
history base

> Prime commuter location directly adjacent to > Affluent Westchester County demographic
Metro-North platform profile

» Fully equipped kitchen ready for operation or > Significant upside through expanded hours
repositioning and dinner service

> Existing Seating p|us outdoor d|n|ng Capabi”ty » Excellent VISIblllty and pedestrian traffic

» Convenient parking access including free weekends » Destination-oriented Hudson River village

» Turnkey opportunity for owner-operator or setting
hospitality group > Multiple potential revenue streams

This offering represents a rare opportunity to acquire a recognized food and beverage business in one of the
Hudson River’'s most sought-after commuter villages, combining lifestyle appeal, strong demographics,
commuter convenience, and long-term growth potential.
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Highlights include:

Established bakery & café with 10+ year operating history
Prime commuter location directly adjacent to Metro-North platform
Fully equipped kitchen ready for operation or repositioning
Existing seating plus outdoor dining capability

Strong commuter and residential customer base

Affluent Westchester County demographic profile

Significant upside through expanded hours and dinner service
Excellent visibility and pedestrian traffic

Convenient parking access including free weekends
Destination-oriented Hudson River village setting

Multiple potential revenue streams

Turnkey opportunity for owner-operator or hospitality group

This offering represents a rare opportunity to acquire a recognized food and beverage business
in one of the Hudson River's most sought-after commuter villages, combining lifestyle appeal,
strong demographics, commuter convenience, and long-term growth potential.
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The Agency | Commercial Division, headquartered in White Plains, New York, is part of the
prestigious The Agency brand, recognized worldwide for its luxury real estate expertise,
innovative marketing, and expansive global network. Our Commercial Division specializes
in the acquisition, disposition, leasing, and marketing of commercial real estate across the
Tri-State area and beyond. Our growing portfolio includes investment properties,
industrial assets, development opportunities, office and retail properties, restaurants,
hospitality assets, and businesses for sale. Combining market expertise with cutting-edge
technology and personalized service, we deliver strategic solutions that help investors,
owners, and businesses achieve exceptional results.

Allinformation provided herein has been obtained from sources believed reliable, but may be subject to errors, omissions, change of price, prior sale, or withdrawal without notice and
should be personally verified through personal inspection by and/or with the appropriate professionals. The Agency/ Rock one International and its affiliates (The Agency Commercial
Division) make no representation of any kind, warranty or guaranty as to accuracy or completeness of any information, descriptions or measurements contained herein and such
should be independently verified, and The Agency/ Rock one International expressly disclaims any liability in connection therewith. Photos may be virtually staged or digitally
enhanced and may not reflect actual property conditions. All real estate companies are exclusive affiliates of The Agency/ Rock one International, and not wholly owned by The Agency/
Rock one International. If your property is currently listed with another broker, this is not intended as solicitation.10301218019 (NY)
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