2800 N Alexander Dr

Baytown, TX 77520

Property Highlights Mot i
e Total building size: 7,636sf i =l PINEHUR
e Lotsize: 1.30 acres
e Fully insulated HVAC warehouse space :
e Concrete outside storage area ol (148

¢ Includes multiple pit & dock levelers 2R yo—

e Ceiling height: 16ft RSB0 AKS

e 2 Dock doors '

e 7 Semi-dock

e 4 Cross dock

i

HIGHLAND
FARMS

e 1 Drive-in ramp Baytown
o City water, sewer, and natural gas B Y TOWE

e Renovatedin 2020 | i

e Two road access &
e Fully fenced with security system in place
e Cross-dock functional
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11-2-2015
A/f\\ Information About Brokerage Services @.

C Texas low reguires oll real estate llicense holders to give the following information about 2
T — brokeroge services to prospective buvers, tenants, sellers and landiords,

TYPES OF REAL ESTATE LICEMSE HOLDERS:

« A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
* ASALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
+ [Put the interests of the client abowe all others, including the broker's own interests;
+ |nform the client of any material information about the property or transaction received by the broker;
= Answer the client's questions and present any offer to or counter-offer from the client; and
+ Treat all parties to a real estate transaction honestly and fairky.

A LICEMSE HOLDER CAN REPRESEMT A PARTY IM A REAL ESTATE TRAMNSACTIOM:

AS AGENT FOR OWHNER [SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually im a written listing to sell or property management agreement. An owner's agent must perform the broker’'s minimum
dufties abowve and must inform the owner of any material information about the property or transaction known by the agent, including
information dischosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TEMANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. & buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parfies the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
umderlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
+ Must treat all parties to the transaction impartially and fairly;
= May, with the parties’ written conzent, appoint a different license holder associated with the broker to each party [owner and
buyer) to communicate with, provide ocpinions and advice to, and carry out the instructions of each party to the transaction.
+ Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price bess than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGEMT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interasts of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN ¥YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
# The broker’s duties and responsibilities to youw, and your obligations under the representation agreement.
* Who will pay the broker for services provided to you, wihen payment will be made and how the payment will be calculated.

LICEMSE HOLDER CONTACT INFORMATIOMN: This nofice is being provided for information purposes. It does not create an obligation for
wou to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

Evermark Commercial Group by Jla Realty 9000562  houston@evermarkcommercial.com  (713) 489-8130

hirﬁﬁdﬁﬁﬁgd Esll.;iﬁagiir Erl-_lnzl.!me ar License Nao. Email Phone
John Altic 572287 Jalic@jlarealestate.com (713) 489-8130
Designated Broker of Firm License Mo. Email Fhone
J. Wes Pratka 648815 wpratka@gmail.com (936) 402-5779
Licensed Supervisor of Sales Agent/ License Mo. Email Fhone
Azzociate
Sean Harman 703718 houston@evermarkcommercial.com  (281) 636-1256
Sales Agent/Associate’s Mame License Mo. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at wwiw . trec. texas. gov
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