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EXECUTIVE SUMMARY

Jameson Commercial is pleased to present 3918 W
63rd St., a 5,000 SF healthcare property situated on a
0.14 acre lot in Chicago’s Southwest Side. The single-
story property features an established healthcare layout,
three separate HVAC systems, enclosed rear parking for
doctors and staff, and two additional exterior parking pad

spaces accessible from the alley.

The property offers a proven operating history, with the
tenant occupying the facility since 2013. The business
generates consistent annual revenue of approximately $2
million-$3 million. The space recently completed its JCO
renewal, providing additional value for a future healthcare

operator.

The sale also includes the opportunity to acquire
approximately $210,000 of seller-owned furniture,
fixtures, and equipment, providing a buyer with a ready-

to-use healthcare facility.

SALESPRICE: ... .. .. . $1,200,000
PROPERTY SIZE: .. ., 5,000 SF PINS: 19-14-328-031-0000 & 19-14-328-032-0000
LOT SIZE: 0.14AC 2025 PROPERTY TAXES: $16,827.58
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INVESTMENT HIGHLIGHTS

ESTABLISHED HEALTH CARE FACILITY:

4,506 SF single-story property with three HVAC systems and a recently completed JCO

renewal.

TURNKEY OWNER-USER OPPORTUNITY:

Previously operated as a healthcare facility since 2013, with existing improvements and

approximately $210,000 in FF&E available with the sale.

DEDICATED PARKING:

Enclosed rear parking for doctors and staff, plus two exterior parking spaces accessible

from the alley.

3918 W. 63RD ST. CHICAGO, IL 60629
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LOCATION OVERVIEW

ZIP: e 60629
SUB-MARKET: -+ oooovooooooeooeee SOUTH CHICAGO
SUB-MARKET CLUSTER: ...................... . SOUTH CHICAGO
LOCATION TYPE: ... URBAN
MARKET: ..o CHICAGO
COUNTY: oo COOK
STATE: oo ILLINOIS
CBSA: ... CHICAGO-NAPERVILLE-ELGIN, IL-IN-WI
DMA: oo CHICAGO, IL-IN

COUNTRY:.....ooooiiiii UNITED STATES
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TRANSPORTATION HIGHLIGHTS

COMMUTER RAIL

Wrightwood
(Southwest Service- Metra)

Ashburn

(Southwest Service-Metra)
Pulaski Station
(Midway CTA Orange Line)

AIRPORT
Chicago Midway International Airport

Chicago O’Hare International Airport

DRIVE

6 min

7 min

9 min

DRIVE

5 min

40 min

DISTANCE
3.1 mi

3.2 mi

1.8 mi

DISTANCE
2.7 mi

22.4 mi

3918 W. 63RD ST. CHICAGO, IL 60629



TRAFFIC COUNT MAP

AVERAGE DAILY TRAFFIC VOLUME

Up to 8,000 vehicles per day
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MARKET OVERVIEW

CHICAGO | SOUTHWEST SIDE
MARKET

Owning commercial real estate in Chicago’s Southwest Side
offersaccesstoanestablished and diverse marketsupported
by a strong residential base, established businesses, and
a wide range of commercial and healthcare uses. The
area benefits from its proximity to major transportation
routes and surrounding neighborhoods, providing
convenient access for patients, employees, and customers.

The property’s location along W. 63rd Street provides
connectivity to major roadways and nearby commercial
corridors, while the surrounding area features a mix of
residential, retail, service, and healthcare users. The
established nature of the market supports continued
demand for well-located, functional commercial properties.

With an existing healthcare layout, dedicated parking,
multiple HVAC systems, and approximately $210,000 in
FF&E available for purchase, 3918 W. 63rd St. presents
an opportunity for an owner-user or healthcare operator
seeking an established facility in Chicago.

JAMESON COMMERCIAL REAL ESTATE




DEMOGRAPHIC INSIGHTS

Households Household Income

In 2026, there were 14,950 households Disposable income averages $77,257 per
with an average size of 3.45 people per household or $27,442 per capita.
household.

An estimated 14.3% households live
below the poverty line while 3.7% have
$200,000 or more in disposable income.

Household expenditure is $81,397 per
year, with $3,592 spent eating out,
$9,575 on transport and $25,100 on

D Population Home Value D Age
51,558 people live in the area, 26,110 The median home value is $261,283 with The median age is 34.5.
men and 25,448 women. home ownership at 69.8% .
22.6% are under 18,
With growth of -0.5% , the population is Of the 15,772 homes 10,435 are owner 66.4% 18-65 and
expected to reach 50,369 by 2031. occupied and 822 (5.2% ) vacant. 11.9% 65 or older.

3918 W. 63RD ST. CHICAGO, IL 60629



==K =

- amw =

ERRSxress 1x

MONAL
-ORMATION




ABOUT JAMESON COMMERCIAL

With billions of dollars in transactions, Jameson Commercial
has been a proven member of the Chicagoland Real Estate
community sing 1982. The expertise you will find at Jameson Real
Estate's Commercial Division applies to all types of transactions,
from purchases to sales to leasing. We have specialists in multi-
family, retail, office, land, industrial, and business real estate - the

right fit for your commercial real estate needs.

Our Jameson Commercial professionals offer a wealth of
experience and knowledge. Because of our day-in and day-out
presence in the marketplace, we have an extensive database of
clients and properties. Our commercial real estate brokers are
familiar with the marketplace and have marketed a wide variety of
property types using an array of sales methods. This experience
ensures that your goals will be optimized.

Founders Charley and Harry Huzenis have been active in the
real estate industry for over 30 vyears. Shortly after acquiring
their real estate licenses, the Huzenis brothers started Jameson
Realty Group in 1982. They grew the company from a traditional
storefrontbrokerage into one ofthe city's foremost representatives
of developers of both new construction and renovation projects.
The company has been responsible for successfully marketing
over 300 residential development projects.

Now, Chris Feurer, CEO brings his years of successful
experience in almost every facet of real estate: sales, leasing,
management, training, commercial, and development. Jameson
Real Estate has quickly grown to a nearly $3 billion dollar
company to become one of Chicago's leading realty firms.

Here at Jameson, we operate from a CUSTOMER SERVICE MINDSET.
Our staff members are committed to the OWNERSHIP OF THEIR WORK

and take great pride in what they do. Our intent, across the

organization, is to LISTEN WITH PURPOSE AND GUIDE to deliver

successful results, as defined by you, our agents.




ABOUT YOUR BROKER

B ABOUT STEVEN

Steven Goldstein is a lifelong Chicago area resident that has specialized in
commercial real estate brokerage and development in Chicago since 1990.

AREAS OF SPECIALIZATION

- Tenant Representation

- Landlord Representation

- Developer Representation

- Investment Property Sales

- Subleasing Services

- Commercial Development Consulting

- )/
STEVEN
G O L DST E I N Visit ChicagoBroker.com for more information on Steve and his experience

SENIOR VICE PRESIDENT, and services.
SALES & LEASING

STEVE@CHICAGOBROKER.COM
312.840.9002

JAMESON COMMERCIAL REAL ESTATE
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ABOUT YOUR BROKER

ENRIQUE
GUADALUPE

GLOBAL REAL ESTATE ADVISOR

EGUADALUPE@JAMESON.COM
312.532.9244

B ABOUT ENRIQUE

As an investment sales specialist throughout Chicago and the immediate
surrounding suburbs, Enrique has built a reputation as a dedicated and
trusted advisor who uses his market expertise to assist his clients in closing
on prime opportunities. He understands that each property is distinct and
that each investor has unique objectives. Placing a premium on his clients’
valuable time, he focuses on their needs and wants in order to bring them
an ideal investment fit.

Enrique began his career in the real estate industry working for a residential
investment company in 2003, and a year later, started his own firm to
purchase investment property. His vast experience helps him identify off
market, commercial and residential real estate opportunities throughout
the Cook County area.

Enrique is a true client advocate who uses his skill in risk assessment to help
clients see the big picture and to ensure they understand both the benefits
and challenges of a deal. His familiarity with distressed real estate situations
allows him to assist sellers in making informed decisions and provide product
for buyers. His access to market information, experience in financial analysis,
and dedication to keeping all parties informed creates a unique brokerage
representation experience.

3918 W. 63RD ST. CHICAGO, IL 60629
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425 W. NORTH AVENUE | CHICAGO, IL
JAMESONCOMMERCIAL.COM

©Jameson Real Estate LLC. All information provided herein is from sources deemed reliable. No representation is made as to the accuracy thereof & it is submitted subject to errors,
omissions, changes, prior sale or lease, or withdrawal without notice. Projections, opinions, assumptions & estimates are presented as examples only & may not represent actual performance.
Consult tax & legal advisors to perform your own investigation.



