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N O N - E N D O R S E M E N T  A N D  D I S C L A I M E R  N O T I C E

All materials and information contained in this Offering Memorandum, or otherwise
provided by AJ Commercial Group, its directors, officers, agents, affiliates, advisors, or
third-party sources, are provided without warranty or representation as to accuracy,
completeness, condition of the property, compliance with applicable laws and
regulations, or suitability for any particular purpose or investment objective.
AJ Commercial Group, based in Homer Glen, IL, makes no express or implied
representations or warranties regarding the information contained herein, including
but not limited to the financial performance of the property, future projections, or
the feasibility of development or redevelopment.

All interested parties are advised to conduct their own independent investigation and
due diligence concerning all material aspects of the property. This includes, but is not
limited to, financial data, zoning, physical condition, environmental matters, market
conditions, and legal or tax considerations. No reliance should be placed on any
information provided herein as a substitute for professional advice from qualified
legal, tax, accounting, engineering, or other professionals retained by the party.
AJ Commercial Group does not act as a financial advisor, attorney, or tax consultant,
and the information provided should not be interpreted as such. All prospective
buyers, investors, or other interested parties are encouraged to consult with
appropriate independent professionals prior to making any investment or
transactional decisions.

This Offering Memorandum is provided for informational purposes only and does not
constitute an offer or solicitation to purchase or sell any property or securities. All
properties are offered subject to prior sale, withdrawal, or change without notice.
AJ Commercial Group markets all properties in accordance with the Fair Housing Act
and all other applicable federal, state, and local laws and regulations
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INVESTMENT OVERVIEW
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Property Overview
Presenting Carolyn Apartments — The asset is comprised of three solid
brick buildings totaling eighteen two-bedroom units and offers investors
stable in-place income supported by documented capital improvements at
both the unit and building levels.

A majority of the units have been renovated or materially updated over time,
including interior remodels, updated flooring, paint and trim enhancements,
and selective garage additions. Renovation activity has occurred
consistently between 2017 and 2025, materially reducing deferred interior
maintenance while positioning the property for continued rent growth.

Ownership has also completed major building-level capital improvements,
including roof and boiler replacements across all three buildings,
strengthening the long-term operational profile of the asset and limiting
near-term capital exposure.

Property Highlights
18-unit, low-rise walk-up multifamily asset
Three brick buildings with durable construction
All two-bedroom unit mix
Majority of units updated
Interior upgrades including:

Full and partial remodels
New flooring
Paint and trim updates

Additional garage income on select units
Building Capital Improvements:

Building 108: Boiler (2015) | Roof (2016)
Building 200: Roof (2017) | Boiler (2024)
Building 218: Roof (2017) | Boiler (2023)

Well-maintained mechanical and roofing systems
Favorable price-per-unit basis relative to replacement cost
Located in a low-supply Central Illinois rental market

INVESTMENT OVERVIEW
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INVESTMENT OVERVIEW

Location Overview
Eureka, Illinois is the county seat of Woodford County, located in Central Illinois
approximately 25 miles northeast of Peoria and 140 miles southwest of Chicago. The city
sits along US Route 24, providing direct east–west connectivity between Peoria,
Bloomington-Normal, and the greater Central Illinois region.

Eureka benefits from a low-density, small-town environment anchored by Eureka College, a
private liberal arts institution that supports steady housing demand from students, faculty,
and staff. The area is characterized by strong owner occupancy, stable long-term
residents, and limited new housing supply, creating a tight rental and ownership market.

While Eureka does not sit directly on an interstate, its proximity to I-39, I-74, and I-55 (via
regional highway connections) allows access to larger employment hubs such as Peoria,
Bloomington-Normal, and Springfield. This positions Eureka as an affordable residential
alternative with institutional demand drivers and limited competition.

Area Highlights
County seat of Woodford County
Located along US Route 24 with regional highway connectivity
Approximately 25 minutes to Downtown Peoria
Home to Eureka College (institutional housing demand driver)
Strong small-town retail core (courthouse square, dining, services)
Limited multifamily inventory and minimal new construction
Surrounding agricultural land creates natural growth constraints
High owner-occupancy supports neighborhood stability
Lower price-per-unit entry point compared to metro markets
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Current Potential

Unit Type # Of Units Rental Range Average Rent Monthly
Income

Average Rent Monthly
Income

2 Beds 18 $605 - $1,000 $746 $13,442 $1,000 $18,000

Totals/Weighted Avg 18 $746 $13,442 $1,000 $18,000

Gross Annualized Rents $161,304 $216,000

FINANCIAL ANALYSISRENT ROLL
SUMMARY



Unit Unit Type Current
Rent/Month

Potential
Rent/ Month

1 2 Bdr $925 $1,000

2 2 Bdr $735 $1,000

3 2 Bdr $925 $1,000

4 2 Bdr $1,000

5 2 Bdr $725 $1,000

6 2 Bdr $875 $1,000

7 2 Bdr $657 $1,000

8 2 Bdr $745 $1,000

9 2 Bdr $1,000 $1,000

10 2 Bdr $605 $1,000

11 2 Bdr $760 $1,000

12 2 Bdr $605 $1,000

13 2 Bdr $635 $1,000

14 2 Bdr $735 $1,000

15 2 Bdr $940 $1,000

16 2 Bdr $655 $1,000

17 2 Bdr $925 $1,000

18 2 Bdr $975 $1,000

Total $13,422 $18,000

Total Annual $161,064 $216,000
FINANCIAL ANALYSIS

RENT ROLL
DETAIL
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SALES COMPARABLES

108-218 Carolyn Ln

1225 Woodcrest Dr N

318 S Sterling Ave

715 S Golfcrest Rd

712 N Golfcrest Rd
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SALES COMPARABLES

108-218 Carolyn Ln
Eureka, IL

12225 Woodcrest Dr N 
Dunlap, IL

318 S Sterling Ave
Peoria, IL

UNITS     UNIT TYPE

List Price:

Price/Unit:

CAP Rate:

Unit Count:

Year Built:

$1,175,000     18                   2Beds  

$65,278    

8.01%      

18

1965

UNITS   UNIT TYPE

Sales Price:

Price/Unit:

CAP Rate:

Unit Count:

Year Built:

Close Of Escrow

$1,931,500    6            1Beds  

$64,383        23            2Beds

N/A                 1            3Bed

30

1978

02/2025

UNITS   UNIT TYPE

Sales Price:

Price/Unit:

CAP Rate:

Unit Count:

Year Built:

Close Of Escrow

$1,050,000    11          1Beds 

$95,455       

11.57%           

11

1900

04/2025

1 2



SALES COMPARABLES

715 S Golfcrest Rd
Normal, IL

712 N Golfcrest Rd 
Normal, IL

UNITS     UNIT TYPE

List Price:

Price/Unit:

CAP Rate:

Unit Count:

Year Built:

Close Of Escrow

$762,500     10                  2Beds  

$76,250     

N/A  

10

1977

12/2025

UNITS   UNIT TYPE

Sales Price:

Price/Unit:

CAP Rate:

Unit Count:

Year Built:

Close Of Escrow

$762,500      10            1Beds  

$76,250       

N/A

10

1978

12/2025

43
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MARKET OVERVIEWLOCAL
DEMOGRAPHICS

The demographic and income data contained herein were compiled using publicly available sources including the U.S. Census Bureau (American Community Survey 2019–2023 5-Year Estimates),
CensusReporter.org, DataUSA.io, and Point2Homes, supplemented with modeled interpolations for 1-, 3-, and 5-mile radii around the subject property. These figures are intended for marketing and

illustrative purposes only and are not official ESRI Business Analyst, CoStar, or Nielsen Claritas reports. Investors and lenders should verify demographic and market data through authoritative providers
before making underwriting or investment decisions.
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MARKET OVERVIEWLOCAL
DEMOGRAPHICS

Education
High School Graduate or Higher:
~94%
Bachelor’s Degree or Higher: ~29%

Housing Values
Median Home Value: ~$155,000
Predominantly older housing stock
with limited new development

Population & Growth
2024 Estimated Population: ~5,100
2029 Projected Population: ~5,250
Median Age: ~40.7 years

Households & Housing
Total Households: ~2,150
Average Household Size: 2.3 persons
Owner-Occupied: ~67%
Renter-Occupied: ~33%
Vacancy Rate: ~5–6%

Income & Economy
Median Household Income: ~$55,000
Average Household Income: ~$71,000
Per Capita Income: ~$36,000
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2024

BROKERAGE TEAM

59 Properties Sold
Over $100M in Sales Volume

AJ Commercial Group is a full-service multifamily brokerage team founded by
Anthony Muñoz and Joey Batliner, two top-producing brokers driven by a

shared vision: to bring energy, precision, and unmatched market knowledge to
Chicago’s multifamily real estate sector.

Built on a foundation of hands-on deal experience, AJ Commercial Group has
grown into one of the most active boutique teams in the Midwest, advising
private owners, investors, and institutions on acquisitions, dispositions, and

portfolio strategies. The team’s approach combines:
Data-Driven Analysis – Leveraging market intelligence, proprietary
underwriting tools, and demographic research to maximize value for
clients.
Targeted Marketing – From digital campaigns to curated investor networks,
the group ensures listings reach the right buyers at the right time.
Execution & Negotiation – Anthony and Joey’s track record is rooted in
relentless outreach, strategic positioning, and skillful deal-making that gets
transactions across the finish line.
Client-First Culture – Whether advising a first-time seller or structuring a
complex 100+ unit disposition, the team prioritizes transparency,
responsiveness, and long-term relationships.
With headquarters in the southwest suburbs of Chicago, AJ Commercial

Group covers the entire Chicagoland market and has expanded its reach into
emerging Midwest submarkets. Anthony and Joey continue to lead the firm
with the entrepreneurial drive that started it all—building a brokerage known

for results, innovation, and trust.
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