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This offering has been prepared solely for informational purposes. It is designed to assist a potential
investor in determining whether it wishes to proceed with an in-depth investigation of the subject property.
While the information contained herein is from sources deemed reliable, it has not been independently
verified by the Coldwell Banker Commercial affiliate or by the Seller.

The projections and pro forma budget contained herein represent best estimates on assumptions
considered reasonable under the circumstances. No representations or warranties, expressed or implied,
are made that actual results will conform to such projections.

This document is provided subject to errors, omissions and changes in the information and is subject to
modification or withdrawal. The contents herein are confidential and are not to be reproduced without the
express written consent.

Interested buyers should be aware that the Seller is selling the Property “AS IS” CONDITION WITH ALL FAULTS,
WITHOUT REPRESENTATIONS OR WARRANTIES OF ANY KIND OR NATURE. Prior to and/or after contracting to
purchase, as appropriate, buyer will be given a reasonable opportunity to inspect and investigate the
Property and all improvements thereon, either independently or through agents of the buyer’s choosing.

The Seller reserves the right to withdraw the Property being marketed at any time without notice, to reject
all offers, and to accept any offer without regard to the relative price and terms of any other offer. Any
offer to buy must be: (i) presented in the form of a non-binding letter of intent; (ii) incorporated in a formal
written contract of purchase and sale to be prepared by the Seller and executed by both parties; and (iii)
approved by Seller and such other parties who may have an interest in the Property. Neither the prospective
buyer nor Seller shall be bound until execution of the contract of purchase and sale, which contract
shall supersede prior discussions and writings and shall constitute the sole agreement of the parties.

Prospective buyers shall be responsible for their costs and expenses of investigating the Property and all
other expenses, professional or otherwise, incurred by them.

Confidentiality agreement



Reimagining the Future of Wellness
Hospitality at Palms Place

Nearly 26,000 SF  Existing Spa Infrastructure 

 Strip-Adjacent Location  

599 Condo-Hotel Residences

A Platform for the Next Generation of Wellness Hospitality
  
Over the past decade, the wellness industry has evolved far beyond the traditional spa model. Modern wellness destinations increasingly integrate hospitality,
recovery, preventative health, and performance optimization into a single ecosystem designed to serve both travelers and local communities.
 
Today’s guests are seeking experiences that support physical wellbeing, recovery from travel, stress reduction, and long-term health. As a result, many
hospitality operators and wellness brands are developing environments that combine spa services with advanced recovery technologies, movement
programming, and preventative health offerings.
 
Within this context, Palms Place offers a rare opportunity to activate a large-scale wellness platform within a hospitality environment located just minutes from
the Las Vegas Strip.
 
The property already features a substantial spa infrastructure including treatment rooms, hydrotherapy areas, sauna and hammam facilities, and supporting
wellness spaces. This foundational investment allows operators to focus primarily on concept development, brand identity, and the integration of modern
wellness modalities rather than constructing spa infrastructure from the ground up.
 
Today’s wellness operators are increasingly blending traditional services with modern experiences such as contrast therapy circuits, IV infusion services,
recovery technologies, movement training, and community wellness programming. Facilities that successfully integrate these offerings often operate as
destination wellness environments rather than single-service spas.
 
The scale and layout of the Palms Place wellness space creates the potential to support this next-generation hospitality model while serving multiple audiences
including residents, resort guests, visiting tourists, and the local Las Vegas wellness community.
 
For operators seeking to establish a flagship presence in one of the most visited tourism markets in the world, Palms Place represents an opportunity to
introduce a modern wellness concept within a building that already possesses many of the core structural elements required for spa and hydrotherapy
operations.



Existing Infrastructure advantage

Developing a full-service spa or wellness facility within a hospitality environment typically requires significant capital investment due to the
specialized infrastructure necessary for treatment rooms, wet areas, hydrotherapy systems, and supporting mechanical systems. At Palms
Place, much of this foundational infrastructure is already in place.
 
The space was originally constructed as a fully operational spa and wellness facility and includes specialized plumbing, water circulation
systems, treatment room configurations, and dedicated wellness environments such as hammam and sauna facilities. 
 
Recreating a facility of this nature in today’s construction environment would require substantial time, permitting, and capital investment.
 
Because these structural elements already exist within the property, operators may have the ability to focus on aesthetic improvements, brand
design, and the installation of modern wellness equipment rather than undertaking a full ground-up development of spa infrastructure.
 
Key structural advantages include:
 
• Extensive spa treatment room layout
• Existing hammam and hydrotherapy infrastructure
• Sauna and wet-room facilities
• Dedicated recovery and wellness rooms
• Movement and training studio space
• Reception and guest arrival areas designed for spa operations
 
These existing improvements create a strong foundation for a wide range of potential wellness concepts, from traditional luxury spa
operations to modern recovery-focused wellness clubs or medical spa environments.
 
The combination of scale, infrastructure, and location provides operators with a platform that may significantly accelerate the timeline required
to launch a new wellness destination within the Las Vegas market.



A Multi-Audience Wellness DestinationA Multi-Audience Wellness Destination
One of the unique characteristics of the Palms Place wellness platform is its ability to serve several different customer segments simultaneously.

Located beneath 599 condo-hotel residences, the space sits within an active hospitality environment that already accommodates both visitors and long-term residents. 
 
This positioning creates the potential for operators to build a concept that serves a diversified customer base including:
  
Resort Guests
  
Visitors staying within the tower or nearby resort properties often seek spa, recovery, and wellness services during their stay. Wellness amenities can enhance the overall guest
experience and provide additional value to the hospitality environment.
  
Residents
 
Condo-hotel residents frequently look for convenient wellness and fitness amenities within their building or immediate neighborhood. Access to high-quality wellness services
can contribute positively to resident lifestyle and community engagement.
  
Local Wellness Community
 
 Las Vegas continues to experience growth in health and fitness culture among residents seeking recovery services, preventative wellness, and movement-based training.
 
Tourism and Convention Visitors
 
Las Vegas attracts tens of millions of visitors each year, including convention attendees, entertainment guests, and leisure travelers who increasingly prioritize wellness and
recovery as part of their travel experience.
 
A well-designed wellness concept at Palms Place could potentially bridge these audiences by offering a combination of hospitality services, membership programs, and
destination wellness experiences.
 
Within this context, the sixth and seventh floor wellness platform offers operators the flexibility to develop a concept that integrates spa services, recovery technologies,
movement programming, and wellness experiences in a way that complements the surrounding hospitality environment while establishing a distinct wellness destination.

< 
0.3 

M
il

es

< 
0.5 

M
il

es

< 
0.7 

M
il

es

< 
1 M

il
es

< 
2 

M
il

es

< 
3 

M
il

es

< 
5 

M
il

es

< 
7 

M
il

es

< 
10

 M
il

es

< 
30

 M
il

es

< 
50

 M
il

es

< 
10

0 M
il

es

< 
25

0 M
il

es

O
ver

 2
50

 M
il

es
0

20

40

60

80

100

Source: Placer.AI

Trade Area Coverage By Distance
APROXIMATELY 1/3  OF PALMS PLACE VISITORS ARE LOCAL (WITHIN 50 MILES) AND 2/3  ARE TOURISTSRD RDS



THE LOCATION

49,500 cars per day (2024)*49,500 cars per day (2024)*
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The SPACE
AN iconic platform for the next generation of wellness

Looking for a flagship wellness operator that can benefit from proximity to the Las Vegas strip, 599 condo-hotel
units and a presence in the Las Vegas market.

14,855 
Sq.Ft.

SPA (could include
Medical Spa
Operator)

Has an existing Spa
Layout

opportunity to
express a new vision
of wellness

Minimal build-out
needed to open

10,738 
Sq.Ft.

Recovery and
wellness concept

Occupy the previous
tanning footprint

Could include IV
therapy, cryotherapy,
contrast therap, or
sauna pods

daily-use model
attractive to
residents, tourists
and public

600 
Sq.Ft.

Movement &
training Studio

Resident fitness
access

Revenue-generating
hosted events
(pilates certs, yoga
workshops, wellness
training)

No major equipment
investment needed



Health & wellness, a growing las
vegas market segment

2024 Las Vegas Visitor Study Found that 5% of Las Vegas visitors used spa services. Extrapolating this
survey data to the total visitation data yields almost 2.1 million patrons (LVCVA,2024).

Spa Las Vegas

Health & Wellness Las Vegas
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Google search trends: Rising Interest
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Existing buildout

The Hammam

A hammam (also known as a Turkish
bath) is a traditional steam bath
originating from the Islamic world
and popularized during the
Ottoman Empire, blending ancient
Roman thermae with Middle Eastern
and North African cleansing rituals.
It features high-humidity steam
rooms (around 40–50°C/104–122°F,
often nearing 100% humidity) rather
than dry sauna heat, where you
sweat to open pores, followed by
vigorous exfoliation with a rough
mitt (kese), soapy foam massage,
rinsing with warm water, and a cool-
down phase. Historically a place for
hygiene, social interaction, and
ritual purification (with separate
gender sections), modern
hammams emphasize deep
relaxation, detoxification, skin
rejuvenation, and stress relief



Existing buildout
Sauna



Existing buildout

Welcoming Area



Existing buildout
Pool Room

Note: Water in this picture is digitally added. At present the water is drained for cleanliness.



Existing buildout

Other Areas



Existing buildout

Other Areas



Matterport immersive 3D 

Click on floorplan scan to see interactive 3d view

https://my.matterport.com/show/?m=zrBJgHzEfGH


FLOORPLAN
LEVEL 1

Note: The level 1 we are referring to is relative to the offered space, which is on three levels. It begins on the sixth floor of the property.



FLOORPLAN
LEVEL 2

Longevity Lounge



FLOORPLAN
LEVEL 2

Tanning Salon



FLOORPLAN
LEVEL 3

Movement and Training Studio
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TRAFFIC AND AREA Synergy

TOURIST and local market
share capture

Prior locations before visiting palms place

Palms Place draws from both Las
Vegas Strip Casinos as well as area
retail, dining and home locations.
Notice that traffic arrives from both
local origins and the The Strip.

Source: Placer.AI

VISITOR JOURNEY TO PALMS PLACE



Located below 599 condo-
hotel units, this Strip-
Adjacent property has
heavy traffic volume,

bringing in both tourists
and locals

Hospitality       longevity       scale

Spaces are
impressively

improved. Some users
may desire touch up
finishing while other
concepts may utilize

structural versus
aesthetic components

Minimal
build-out
required

summary

Prominent
Location

Nearly
26,000 Sq.Ft.

This project provides a
health & wellness or

hospitality group with
operational scale and the

potential for a flagship
operation in the country’s

most famous tourism
market
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Now Scheduling tours

Contact broker for pricing and discussion
of proposals


