
The Soleil Apartments
3755 N Williams Ave. Portland, Oregon 97227

FOR SALE

Major Price Reduction!

Investment Opportunity

PRESENTED BY CAPACITY COMMERCIAL GROUP

NICHOLAS G. DIAMOND
Principal Broker  |  Licensed in OR & WA
503-222-2655
ndiamond@capacitycommercial.com

RILEY M. HENDERSON
Sr. Associate Broker  |  Licensed in OR & WA
503-975-9301
riley@capacitycommercial.com

GEORGE N. DIAMOND
Principal Broker  |  Licensed in OR & WA
503-222-2178
gdiamond@capacitycommercial.com



Multifamily Investment
Capacity Commercial Group is pleased to exclusively present the 
unique opportunity to acquire a premier multifamily investment 
opportunity in Portland, Oregon.

Property Highlights:
•	 30 Units and Leased Retail | Currently Leased-Up
•	 Brand New Construction
•	 Premier N Williams Location
•	 Architecturally Distinct Design
•	 Modern and Desirable Unit Layouts
•	 Secured Entrance

Property Overview

Address 3755 N Williams Ave. 
Portland, Oregon 97227

Sale Price $6,000,000 ($186,834/Unit*)

Price /SF $464

2025 Budget Cap Rate 5.47%

Annualized T-7 Cap Rate 4.96%

Rentable Building Area 12,854 SF

Total Units 30 Units + Leased Retail

*Reflective of Price per Unit Less Retail Value

2The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.
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Property Overview

Address 3755 N Williams Ave., 
Portland, OR 97227

Asset Type Multifamily Investment

# of Units 30 Units + Leased Retail

Sale Price $6,000,000 ($186,834/Unit*)

2025 Budget Cap Rate 5.47%

Annualized T-7 Cap Rate 4.96%

Avg Unit Size 404 SF

Rentable Building Area 12,854 SF

Gross Land Area 0.14 Acres | 5,900 SF

Parcel ID # R103313

*Reflective of Price per Unit Less Retail Value

North Portland Neighborhood of Boise near Downtown.

Nearby transit includes TriMet Bus Lines (4, 6, 24, and 44 
routes). Along the desirable N Williams corridor.

Nearby Highlights
•	 New Seasons Market
•	 Hypnos Coffee
•	 AleFire
•	 Always Here Bookstore
•	 Better Half
•	 Bread & Honey Cafe
•	 Happy Cup Coffee Bar
•	 House of Flavor Market
•	 Kayo’s Ramen
•	 La Cocina

•	 Legacy-GoHealth 
Urgent Care

•	 Life of Pie Pizza
•	 Maui’s Bar on Williams
•	 Migration Brewing
•	 N Mississippi Ave
•	 Snowy Village Desserts
•	 Sushi Hada
•	 Wasabi Sushi
•	 Yes Please (Vegan)
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AREA DEMOGRAPHICS

Population 1 MILE 3 MILE 5 MILE

2025 Est. Population 28,623 215,313 380,610

2030 Proj. Population 28,515 215,461 377,880

2020 Census Population 30,660 204,217 374,206

2010 Census Population 22,795 169,464 323,374

Proj. Annual Growth 
2025 to 2030 - - -0.1%

Historical Annual Growth 
2010 to 2025 1.7% 1.8% 1.2%

Households & Income

2025 Est. Households 13,472 106,959 181,704

2025 Est. Average HH Income $144,549 $134,333 $139,100

2025 Est. Median HH Income $104,437 $99,915 $104,017

2025 Est. Per Capita Income $68,380 $67,096 $66,739

Businesses

2025 Est. Total Businesses 2,315 22,920 34,203

2025 Est. Total Employees 19,287 218,121 300,197

Demographic Information, Traffic Counts, and Merchant Locations are Provided by REGIS Online at SitesUSA.com | ©2025, Sites USA, 
Chandler, Arizona, 480-491-1112   Demographic Source: Applied Geographic Solutions 05/2025, TIGER Geography - RS1
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DRIVE TIMES & DEMOGRAPHICS 



Consumers: This pamphlet describes the legal obligations of 
Oregon real estate licensees to consumers. Real estate brokers 
and principal real estate brokers are required to provide this infor-
mation to you when they first contact you. A licensed real estate 
broker or principal broker need not provide the pamphlet to a party 
who has, or may be reasonably assumed to have, received a copy 
of the pamphlet from another broker.

This pamphlet is informational only. Neither the pamphlet nor its 
delivery to you may be interpreted as evidence of intent to create an 
agency relationship between you and a broker or a principal broker.

Real Estate Agency Relationships
An “agency” relationship is a voluntary legal relationship in which a 
licensed real estate broker or principal broker (the “agent”) agrees to 
act on behalf of a buyer or a seller (the “client”) in a real estate trans-
action. Oregon law provides for three types of agency relationships 
between real estate agents and their clients:

•	Seller’s Agent ‒ Represents the seller only.
•	Buyer’s Agent ‒ Represents the buyer only.
•	Disclosed Limited Agent ‒ Represents both the buyer and seller, 

or multiple buyers who want to purchase the same property. 
This can be done only with the written permission of all clients.

The actual agency relationships between the seller, buyer and 
their agents in a real estate transaction must be acknowledged at 
the time an offer to purchase is made. Please read this pamphlet 
carefully before entering into an agency relationship with a real 
estate agent.

Definition of “Confidential Information”
Generally, licensees must maintain confidential information about 
their clients.

“Confidential information” is information communicated to a real 
estate licensee or the licensee’s agent by the buyer or seller of one 
to four residential units regarding the real property transaction, 
including but not limited to price, terms, financial qualifications or 
motivation to buy or sell. “Confidential information” does not mean 
information that:

1.	 The buyer instructs the licensee or the licensee’s agent to 
disclose about the buyer to the seller, or the seller instructs 
the licensee or the licensee’s agent to disclose about the seller 
to the buyer; and

2.	 The licensee or the licensee’s agent knows or should know 
failure to disclose would constitute fraudulent representation.

Duties and Responsibilities of a Seller’s Agent
Under a written listing agreement to sell property, an agent rep-
resents only the seller unless the seller agrees in writing to allow 
the agent to also represent the buyer. 

An agent who represents only the seller owes the following affir-
mative duties to the seller, the other parties and the other parties’ 
agents involved in a real estate transaction:

1.	 To deal honestly and in good faith;
2.	 To present all written offers, notices and other communi-

cations to and from the parties in a timely manner without 
regard to whether the  property is subject to a contract for sale 
or the buyer is already a party to a contract to purchase; and

3.	 To disclose material facts known by the agent and not appar-
ent or readily ascertainable to a party.

A seller’s agent owes the seller the following affirmative duties:
1.	 To exercise reasonable care and diligence;

2.	 To account in a timely manner for money and property 
received from or on behalf of the seller;

3.	 To be loyal to the seller by not taking action that is adverse or 
detrimental to the seller’s interest in a transaction;

4.	 To disclose in a timely manner to the seller any conflict of inter-
est, existing or contemplated;

5.	 To advise the seller to seek expert advice on matters related to 
the transaction that are beyond the agent’s expertise;

6.	 To maintain confidential information from or about the seller 
except under subpoena or court order, even after termination 
of the agency relationship; and

7.	 Unless agreed otherwise in writing, to make a continuous, 
good faith effort to find a buyer for the property, except that 
a seller’s agent is not required to seek additional offers to pur-
chase the property while the property is subject to a contract 
for sale.

None of these affirmative duties of an agent may be waived, except 
(7). The affirmative duty listed in (7) can only be waived by written 
agreement between seller and agent.

Under Oregon law, a seller’s agent may show properties owned by 
another seller to a prospective buyer and may list competing prop-
erties for sale without breaching any affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate 
matters that are outside the scope of the agent’s expertise, includ-
ing but not limited to investigation of the condition of property, the 
legal status of the title or the seller’s past conformance with law.

Duties and Responsibilities of a Buyer’s Agent
An agent, other than the seller’s agent, may agree to act as the buy-
er’s agent only.  The buyer’s agent is not representing the seller, even 
if the buyer’s agent is receiving compensation for services rendered, 
either in full or in part, from the seller or through the seller’s agent.

An agent who represents only the buyer owes the following affir-
mative duties to the buyer, the other parties and the other parties’ 
agents involved in a real estate transaction:

1.	 To deal honestly and in good faith;
2.	 To present all written offers, notices and other communi-

cations to and from the parties in a timely manner without 
regard to whether the property is subject to a contract for sale 
or the buyer is already a party to a contract to purchase; and

3.	 To disclose material facts known by the agent and not appar-
ent or readily ascertainable to a party.

A buyer’s agent owes the buyer the following affirmative duties:
1.	 To exercise reasonable care and diligence;
2.	 To account in a timely manner for money and property 

received from or on behalf of the buyer;
3.	 To be loyal to the buyer by not taking action that is adverse or 

detrimental to the buyer’s interest in a transaction;
4.	 To disclose in a timely manner to the buyer any conflict of 

interest, existing or contemplated;
5.	 To advise the buyer to seek expert advice on matters related to 

the transaction that are beyond the agent’s expertise; 
6.	 To maintain confidential information from or about the buyer 

except under subpoena or court order, even after termination 
of the agency relationship; and

7.	 Unless agreed otherwise in writing, to make a continuous, 
good faith effort to find property for the buyer, except that a 

buyer’s agent is not required to seek additional properties for 
the buyer while the buyer is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except 
(7). The affirmative duty listed in (7) can only be waived by written 
agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which 
the buyer is interested to other prospective buyers without breach-
ing an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate 
matters that are outside the scope of the agent’s expertise, includ-
ing but not limited to investigation of the condition of property, the 
legal status of the title or the seller’s past conformance with law.

Duties and Responsibilities of an Agent Who Rep-
resents More than One Client in a Transaction
One agent may represent both the seller and the buyer in the 
same transaction, or multiple buyers who want to purchase the 
same property, only under a written “Disclosed Limited Agency 
Agreement” signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients: 
1.	 To the seller, the duties listed above for a seller’s agent; 
2.	 To the buyer, the duties listed above for a buyer’s agent; and
3.	 To both buyer and seller, except with express written permis-

sion of the respective person, the duty not to disclose to the 
other person:

a.	 That the seller will accept a price lower or terms less favorable 
than the listing price or terms;

b.	 That the buyer will pay a price greater or terms more favor-
able than the offering price or terms; or

c.	 Confidential information as defined above.
Unless agreed to in writing, an agent has no duty to investigate 

matters that are outside the scope of the agent’s expertise.
When different agents associated with the same principal broker 

(a real estate licensee who supervises other agents) establish 
agency relationships with different parties to the same transaction, 
only the principal broker will act as a Disclosed Limited Agent for 
both the buyer and seller. The other agents continue to represent 
only the party with whom the agents have already established an 
agency relationship unless all parties agree otherwise in writing. 
The principal real estate broker and the real estate licensees repre-
senting either seller or buyer shall owe the following duties to the 
seller and buyer:

1.	 To disclose a conflict of interest in writing to all parties;
2.	 To take no action that is adverse or detrimental to either par-

ty’s interest in the transaction; and
3.	 To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose informa-
tion the agent knows or should know that failure to disclose would 
constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the 
licensee delivering this pamphlet to you. If you intend for that 
licensee, or any other Oregon real estate licensee, to represent 
you as a Seller’s Agent, Buyer’s Agent, or Disclosed Limited Agent, 
you should have a specific discussion with the agent about the 
nature and scope of the agency relationship. Whether you are a 
buyer or seller, you cannot make a licensee your agent without 
the licensee’s knowledge and consent, and an agent cannot make 
you a client without your knowledge and consent.
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REPRESENTED BY

NICHOLAS G. DIAMOND
Principal Broker  |  Licensed in OR & WA
503-222-2655  |  ndiamond@capacitycommercial.com

RILEY M. HENDERSON
Senior Associate Broker  |  Licensed in OR & WA
503-975-9301  |  riley@capacitycommercial.com

GEORGE N. DIAMOND
Principal Broker  |  Licensed in OR & WA
503-222-2178  |  gdiamond@capacitycommercial.com

THE SOLEIL
APARTMENTS
3755 N Williams Ave. Portland, Oregon 97227
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