RETAIL SPACE FOR LEASE
The Ellis
Luxury Student Housing

Ground-floor retail &
restaurant opportunities
in a luxury student
housing high-rise.

One block from the
University of Oregon’s
main entrance
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1,500 - 5,500 SF - T A e b i
$45/SF NNN P M p B o O WY
Est. Completion: Fall 2027 ——

780 East 13th Avenue - Eugene, Oregon

PRIME RETAIL AT THE ELLIS
Prime ground-floor retail (1,500 - 5,500 SF)
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Raising Cane's lease executed abby@campbelire.com
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Part of a new luxury student housing high-rise with 680 beds REAL Ebs"T AL Wl
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Surrounded by established retail, dining, and campus activity .

Over 24,512 students at the University of Oregon
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The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or WM

omission, prior sale or lease, correction or withdrawal. Any party contemplating purchase is urged to conduct their own independent study and inspection. COMMIERCIAL
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LOCATION. LOCATION. LOCATION.

Over 4,000 students living within one block
Over 33,500 students and faculty at UO a block away
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University of Oregon Traffic:
Undergraduate Students: 20,626
Graduate Students: 3,836
Faculty + Staff: 8,933
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RETAIL LEASE PLAN

+1,500-5,500 SF divisible retail/restaurant suites

Ground-floor space in a luxury student housing high-rise

Raising Cane’s first Eugene location
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WALKER’S SCORE: 92 Q TRANSIT SCORE: 63 BIKER’S SCORE: 99
Walker’s Paradise - Good Transit - Many nearby Biker’s Paradise -
Many nearby amenities 63 public transportation options Flat terrain, excellent bike lanes

The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or COM ME ERCIAL
omission, prior sale or lease, correction or withdrawal. Any party contemplating purchase is urged to conduct their own independent study and inspection. REAL ESTATE
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OVERVIEW Eugens
The Ellis ® Oregon’s 2nd-largest city —

population 177,000+

® Home to 24,500+ University
of Oregon students

= Strategic Willamette Valley
location with I-5, rail & air
access

» Regional hub for education,
culture, and commerce

» Prime location on East
13th Avenue, UO’s main
retail & dining corridor

» 306 units and 680 beds
above 10,000 SF of
ground-floor retail

® Part of over 4,000 new
beds opening within one
block of University of
Oregon’s Campus

= Vibrant student-driven retail
demand

World-Class Sports

= Autzen Stadium - ~54,000
seats, Oregon Ducks football

» Matthew Knight Arena -
12,364 seats, basketball,
concerts, major events

» Hayward Field — 12,650-
25,000 seats, Olympic Trials
& global track events

The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or W

omission, prior sale or lease, correction or withdrawal. Any party contemplating purchase is urged to conduct their own independent study and inspection. REAL ESTATE



UNIVERSITY OF
OREGON: STUDENT &
MARKET HIGHLIGHTS

24,500+ total students
20,626 undergrads / 3,886 grads (Fall 2024)

92% full-time enrollment
Consistent daily traffic on and around
campus

85% freshman retention rate
Strong market stability year-to-year

3.73 average GPA
High-achieving student population

$2.2B annual economic impact
University's contribution to Oregon economy

5,600+ faculty & staff
Significant on-campus employment base
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INITIAL AGENCY DISCLOSURE

Consumers: This pamphlet describes the legal obligations of Oregon real estate licensees to
consumers. Real estate brokers and principal real estate brokers are required to provitde this
information to you when they first contact you. A licensed real estate broker or principal
broker need not provide the pamphlet to a party who has, or may be reasonably assumed
to have, recefved a copy of the pamphlet from another broker.

This pamphiet is informational only. Neither the pamphlet nor its delivery to you may be
interpreted as evidence of intent (o create an agency reflationship between you and a broker
or a principal broker.

Real Estate Agency Relationships

An "agency" relationship is a voluntary legal relationship in which a licensed real estate
broker or principal broker (the "agent") agrees to act on behalf of a buyer or a seller (the
“client") in a real estate transaction. Oregon law provides for three types of agency
relationships between real estate agents and their clients:

Seller's Agent - Represents the seller only.
Buyer's Agent -- Represents the buyer only.
Disclosed Limited Agent -- Represents hoth the buyer and seller, or multiple buyers
who want to purchase the same property. This can be done only with the writien
permission of all clients.

The actual agency relationships between the seller, buyer and their agents in a real estate

transaction must be acknowledged at the time an offer to purchase is made. Please read this
pamphilet carefully before entering into an agency relationship with a real estate agent.

Definition of “Confidential Information”
Generally, licensees must maintain confidential information about their clients. “Confidential
information” is information communicated to a real estate licensee or the licensee's agent by
the buyer or seller of one to four residential units regarding the real property transaction,
including but not limited to price, terms, financial qualifications or motivation to buy or sell.
“Confidential information” does not mean information that:
The buyer instructs the licensee or the licensee’s agent to disclose aboutethuyer to the
seller, or the seller instructs the licensee or the licenses’agent to disclose about the seller
to the buyer; and
he licensee or the licensee’s agent knows or should know failure to disclose would
constitute fraudulent representation.

Duties and Responsibilities of a Seller's Agent
Under a written listing agreement to sell property, an agent represents only the seller unless
the seller agrees in writing to allow the agent to also represent the buyer.
An agent who represents only the seller owes the following affirmative duties to the seller,
the other parties and the other parties'agents involved in a real estate transaction:
To deal honestly and in good faith;
To present all written offers, notices and other communications to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale or
the buyer is already a party to a contract to purchase; and

To disclose material facts known by the agent and not apparent or readily ascertainable to
a patty.

seller's agent owes the seller the following affirmative duties:
To exercise reasonable care and diligence;

To account in a timely manner for money and property received from or on behalf of the
seller;
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(3) Ta be loyal to the seller by not taking action that is adverse or detrimental to the seller’s
interest in a transaction;

(4) To disclose in a timely manner to the seller any conflict of interest, existing or
contemplated;

(5) To advise the seller to seek expert advice on matters related to the transaction that are
beyond the agent's expertise;

(6) To maintain confidential information from or about the seller except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find a
buyer for the property, except that a seller's agent is not required to seek additional offers
to purchase the property while the property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty

listed in (7) can only be waived by written agreement between seller and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a

prospective buyer and may list competing properties for sale without breaching any

affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the

scope of the agent's expertise, including but not limited to investigation of the condition of

property, the legal status of the title or the seller's past conformance with law

Duties and Responsibilities of a Buyer's Agent

An agent, other than the seller's agentmay agree to act as the buyer's agent only The
buyer’s agent is not represating the seller, even if the buyer's agent is receiving
compensation for services rendered, either in full or in part, from the seller or through the
seller’s agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer,
the other parties and the other parties'agenis involved in a real estate transaction:

(1) To deal honestly and in good faith;

(2) To present all written offers, notices and other communications to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale or

(3) To disclose material facts known by the agent and not apparent or readily ascertainable o
a party.

A buyer's agent owes the buyer the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2) To account in a timely manner for money and property received from or on behalf of the
buyer;

(3) To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer's
interest in a transaction;

(4) To disclose in a timely manner to the buyer any conflict of interest, existing or
contemplated;

(5) Tao advise the buyer to seek expert advice on matters related to the transaction that are
beyond the agent's expertise:

(6) To maintain confidential information from or about the buyer except under subpoena or
court order, even afler termination of the agency relationship; and

(7) Unless agreed otherwise in writing. to make a continuous, good faith effort to find
property for the buyer, except that a buyer's agent is not required to seek additional
properties for the buyer while the buyer is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty
listed in (7) can only be waived by written agreement between buyer and agent.

Under Oregon law, a buyer's agent may show properties in which the buyer is interested to
other prospective buyers without breaching an affirmative duty to the buyer.

Unless agreed (o in writing, an agent has no duty to investigate matters that are outside the
scope of the agent's expertise, including but not limited to investigation of the condition of
property, the legal status of the title or the seller's past conformance with law

Duties and Responsibilities of an Agent Who Represents More than One Client in a
Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple
buyers who want to purchase the same property, only under a written "Disclosed Limited
Agency Agreement”signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients:

(1) To the seller, the duties listed above for a seller’s agent

(2) To the buyer, the duties listed above for a buyer’s agent; and

(3) To both buyer and seller, except with express written permission of the respective person,
the duty not to disclose to the other person:
(a) That the seller will accept a price lower or terms less favorable than the listing price
o terms;

(b) That the buyer will pay a price greater or terms more favorable than the offering price
or terms; or

(¢) Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the
scope of the agent's expertise

When different agents associated with the same principal broker (a real estate licensee who
supervises other agents) establish agency relationships with different parties to the same
transaction, only the principal broker will act as a Disclosed Limited Agent for both the buyer
and seller. The other agents continue to represent only the party with whom the agents have
already established an agency relationship unless all parties agree otherwise in writing. The
principal real estate broker and the real estate licensees representing either seller or buyer
shall owe the following duties to the seller and buyer:

(1) To disclose a conflict of interest in writing to all parties;
(2) Totake no action that is adverse or detrimental to either party’s interest in the
transaction; and

(3) To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows or
should know that failure to disclose would constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the licensee delivering this
pamphiet to you. If you intend for that licensee, or any other Oregon real estate licensee, to
represent you as a Seller's Agent, Buyer's Agent, or Disclosed Limited Agent, you should
have a specific discussion with the agent about the nature and scope of the agency
relationship. Whether you are a buyer or seller, you cannot make a licensee your agent
without the licensee' s knowledge and consent, and an agent cannot make you a client without
your knowledge and consent.

COMMIERCIAL
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