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Disclaimer

This document and the information herein (the “Offering Memorandum”) have been prepared by CP Partners, CP Partners Commercial Real Estate, Inc., and ParaSell, Inc. (collectively “CPP”) to provide summary, unverified information to 
prospective purchasers and their representatives (the “Recipients”) strictly for purposes of evaluating the subject property’s initial suitability for purchase. This information has been obtained from sources believed to be reliable, however, 
CPP makes no warranty, representation, or guarantee whatsoever regarding the accuracy or completeness of the information provided. As examples, but not limited to the following, references to square footage or age may be approximate, 
references to terms and conditions of any lease agreement(s) may be paraphrased or inaccurate, and photographs and renderings may be enhanced and not fully representative of the subject property in its actual current condition. Any financial 
projections or analyses are provided strictly for evaluation purposes, could be in error, and are based on assumptions, factors, and conditions that may or may not exist now or in the future. All Recipients must take appropriate measures to 
understand the subject property independently from this Offering Memorandum and simultaneously recognize that there is an inherent level of risk and unpredictability that comes with owning assets such as the subject property. CPP does not 
intend for Recipients to make any decision to purchase based on the information contained herein and along with its employees, agents, officers, and owners explicitly disclaim any responsibility for inaccuracies or differences of opinion. CPP 
strongly encourages all Recipients to seek advice from real estate, tax, financial, and legal advisors before making any offers, entering a binding contract, or consummating a transaction of any kind. By accepting this Offering Memorandum you 
agree to release CPP and hold it harmless from any kind of claim, cost, expense, or liability arising out of your investigation, purchase, and ownership of the subject property.

S C OT T R E I D
PA R A S E L L,  I N C.
scott@parasellinc.com
PH: 949.942.6585
TX # 739436

In Association with Scott Reid & 
ParaSell, Inc. | A Licensed Texas 
Broker #9009637
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Well maintained property with a 
newly renovated interior 
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Former Wel lMed located in central  Victor ia ,  Texas.  The site is  located in 
a medical  off ice node nearby major national  retai lers  on Nor th Navarro 
Street. 

Former WellMed

$1,258,000
PRICE

$233
P R I C E/S F

BUILDING SIZE 5,391 SF

LAND AREA 0.81 AC

4502 N L A U R E N T S T R E E T, V I CTO R I A,  T X

https://www.google.com/maps/place/4502+N+Laurent+St,+Victoria,+TX+77901/@28.8217397,-96.9968274,6384a,35y,90h/data=!3m1!1e3!4m6!3m5!1s0x8642673bc4f94a5d:0x41d032921502da57!8m2!3d28.8349593!4d-96.9925199!16s%2Fg%2F11bw42bhdc?entry=ttu&g_ep=EgoyMDI2MDExMS4wIKXMDSoASAFQAw%3D%3D
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The Offering
•	 Former Wel lmed site scheduled to be vacated  

January 31,  2026

•	 Ideal  owner-user oppor tunity  with an inter ior  renovation 
completed summer 2024

•	 Located in a medical  off ice node surrounded by 11 
medical  pract ices and cl inics
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Healthcare and Retail  Nexus
•	 Victor ia ,  Texas,  is  the largest  town in a 50 mile radius 

serving as the pr imary healthcare and retai l  hub for  the 
surrounding areas

•	 The two major  hospitals in Victor ia have a total  of  506 
beds,  nearly  4 t imes the nat ional  average,  per  capita

•	 There are over 300 hospitals and health services, 
including large publ ic and pr ivate hospitals ,  rural  and 
regional  health services,  and medical  special ists in 
Victor ia (read more here)

•	 Major nat ional  retai lers on nearby Navarro Street 
include,  Walmar t  Supercenter,  Home Depot ,  Target , 
JC Penney,  Lowe’s ,  Best  Buy,  Di l lard’s ,  JC Penney,  and 
Sam’s Club

•	 The Victor ia Mal l  ranks 9th among al l  regional  mal ls in 
Texas and in the top 20% nat ionwide for  v is i ts within the 
past  12 months

•	 A $25 mil l ion shopping center,  Victor ia Vi l lage,  is  under 
construct ion on Navarro Street  with del ivery scheduled 
for  August 2026 (read more here)

https://www.health.vic.gov.au/hospitals-health-services
https://trerc.tamu.edu/news-talk/25m-retail-center-slated-for-victoria/
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MEDUSA HEALTHCARE 
SERVICES

NOT 
A PART

MONUMENT 
SIGN

5,391
Rentable SF

Property  
Boundary

0.81
Acres

LEGEND

Egress

31
Parking Spaces
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LAURENT STREET

LAURENT STREET

PAM HEALTH 
SPECIALTY 
HOSPITAL 

OF VICTORIA 
NORTH VICTORIA 

COUNTRY 
CLUB

VICTORIA WEST 
HIGH SCHOOL

CORPUS CHRISTI 
88 MILES

13,443 VPD13,443 VPD 1,236 VPD1,236 VPDVICTORIA STATION ROAD
VICTORIA STATION ROAD
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ANTONIO 
BRAGA, M.D.

 PEDIATRICIAN
CHARLES E 

RADER 

DENTIST
BUILDING KID 

STEPS
PEDIATRICIAN

VICTORIA 
PEDIATRICS & 

ADLSCNTS
KAPAUN 

WANDA A
SPEECH 

PATHOLOGIST

SUMBERA 
FAMILY 
DENTAL
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Ring Radius Population Data

1-MILE 3-MILES 5-MILES

2023 14,240 52,288 67,283

Ring Radius Income Data

1-MILE 3-MILES 5-MILES

Average $70,273 $80,317 $84,093

Median $58,605 $67,694 $68,815

The subject  proper ty is  located ~3 
miles from DeTar Hospital  Nor th,  which 
is  ranked within the  top 14% of General 
Medical  Centers and Hospitals in the 
Nation for  v is i ts  over  the past  12 months. 

The shading on the map above shows the home 
location of  people who visited the nearby DeTar 
Hospital  Nor th over the past 12 months.  Orange 
shading represents the highest  concentrat ion of 
v is i ts .

*Map and data on this page provided by Placer.ai. Placer.ai uses location data collected from mobile 
devices of consumers nationwide to model visitation and demographic trends at any physical location.

Visitation  Heatmap

5-MILE RADIUS5-MILE RADIUS

171.6K Visits 
OVER PAST 12 MONTHS AT THE 
NEARBY DETAR HOSPITAL  

39 Minutes 
AVERAGE DWELL TIME AT THE 
NEARBY DETAR HOSPITAL
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AUSTIN
(125 MILES)

GULF OF 
AMERICACORPUS 

CHRISTI
(85 MILES)

SAN ANTONIO
(115 MILES)

VICTORIA

Victoria, Texas
C R O S S R O A D S O F T H E T E X A S C O A S T

•	 Mid-sized city  in  South Texas, 
strategical ly  posit ioned between San 
Antonio,  Houston,  and Corpus Christ i

•	 Home to Texas A&M Victor ia ,  which 
integrated into the A&M system as 
of  September 2025

•	 Local  attract ions include Riverside 
Park ,  Texas Zoo,  and histor ic 
downtown Victor ia

•	 Approximately 30–40 miles inland 
from the Gulf  of  Mexico,  offer ing 
coastal  access without direct 
hurr icane exposure

•	 Served by U.S.  Highways 59,  77,  and 
87,  providing direct  connectiv i ty  to 
major  Texas metros

•	 Victor ia Regional  Airpor t  offers 
commercial  a ir  service and 
corporate aviat ion access

•	 Proximity to deep-water  por ts along 
the Gulf  Coast suppor ts industr ial 
and logist ics act iv i ty

Ab out Victoria

Transp ortation 

•	 Victor ia funct ions as the pr imary 
economic and employment hub for 
the Golden Crescent region,  drawing 
a dai ly  workforce from mult iple 
surrounding counties

•	 Local  economy is diversif ied across 
healthcare,  energy/petrochemicals , 
manufactur ing,  education,  logist ics , 
and retai l  services

•	 Healthcare is  a dominant employment 
dr iver,  led by Cit izens Medical 
Center,  regional  specialty  cl in ics,  and 
outpat ient  medical  faci l i t ies

Economy

$6.32 Billion 

65,000
ESTIMATED  
POPULATION 

VICTORIA MSA GDP 

Regional Map

HOUSTON
(125 MILES)
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 Buyer/Tenant/Seller/Landlord 
Initials 

Date . 

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov 

IABS 1-1 

2-10-2025 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 
 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
· A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. 
· A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
· Put the interests of the client above all others, including the broker’s own interests; 
· Inform the client of any material information about the property or transaction received by the broker; 
· Answer the client’s questions and present any offer to or counter-offer from the client; and 
· Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, 
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties 
above and must inform the owner of any material information about the property or transaction known by the agent, including 
information disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully 
negotiable. 

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any 
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written 
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary: 
· Must treat all parties to the transaction impartially and fairly; 
· May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and 

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction. 
· Must not, unless specifically authorized in writing to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the written asking price; 
ᴑ that the buyer/tenant will pay a price greater than the price submitted in a written offer; and 
ᴑ any confidential information or any other information that a party specifically instructs the broker in writing not to 

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
· The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
· Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for 
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records. 

 

   ParaSell, Inc.      9009637      broker@parasellinc.com  949.942.6585 
    

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name 

License No. Email Phone 
 

     Scott Reid         739436       broker@parasellinc.com  949.942.6585 
    

Designated Broker of Firm License No. Email Phone 

 
    

Licensed Supervisor of Sales Agent/ 
Associate 

License No. Email Phone 

 

    

Sales Agent/Associate’s Name License No. Email Phone 
  

 12 / 29 / 2025

Doc ID: d6091ed0226cb8e0af7cb249b26e548b22aecd0f

http://www.trec.texas.gov/
mailto:broker@parasellinc.com
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