T\ tisSt. ¥ 1 FORSALE: $1,350,000

Denver, CO 80205

MIXED-USE INVESTMENT OPPORTUNITY | BALLPARK DISTRICT

2100 Curtis Street presents a rare opportunity to acquire a value-add mixed-use asset in the heart of Denver’s
Ballpark District. The property features fully leased ground floor retail, anchored by a recently executed long-
term restaurant lease, providing immediate in-place income. Additional upside exists through mark-to-market
opportunities in the smaller retail suites and the lease-up of the vacant, unfinished second-story space, offering a NAIShames MakOVSky
clear path to increased cash flow.
SOLOMON STARK

(303) 565 3032
sstark@shamesmakovsky.com

Positioned on a high-visibility corner with strong foot traffic, the property benefits from excellent access to Coors
Field, Union Station, and the surrounding LoDo and RiNo neighborhoods. Supported by strong demographics and
continued growth in the immediate area, 2100 Curtis Street offers investors the ability to capitalize on both near-
term value creation and long-term redevelopment potential under favorable high-density zoning.
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Property Facts L
Sale Price | |

Building Size: 7,816 SF $-| 3 50 O O O

Lot Size: 6,288 SF ‘ ‘

0 - [
:ccupancy. 370 e Price/SF Bldg
enants: *
Zoning: D-AS-20+ $1 72'72
Property Taxes: $26,110.72 Price/SF Land

Year Built: 1886 $214.69

* Contact broker for rent roll
and additional financial information

Investment Highlights

e Value-Add Mixed-Use Investment Opportunity -
Well-located Ballpark District asset combining stabilized
in-place income with clear near-term upside through
lease-up and mark-to-market opportunities

¢ Fully Leased Ground Floor Retail - Stabilized income anchored by a recently executed long-term lease on the restaurant space,
complemented by two additional retail tenants

e Compelling Value-Add Opportunity - Mark-to-market upside through below-market rents in the two smaller retail units,
plus lease-up and repositioning potential of the vacant, unfinished second-story office space

¢ High-Exposure Corner with Strong Foot Traffic - Excellent visibility and signage potential, surrounded by a dense mix of
residential, office, and entertainment uses driving consistent consumer activity

e Unmatched Location & Accessibility - Steps from Coors Field, Union Station, and multiple transit options, positioned within a
walkable, amenity-rich urban core that supports long-term tenant demand

¢ Long-Term Redevelopment Potential - Favorable high-density zoning (D-AS-20+) supports a covered land play with future vertical
redevelopment potential



SECOND STORY

*= 4y Vacant Unfinished Space

921 21ST ST.
Sports Card Store




2100 Curtis Street

Jamaican Spice & Grill | Leased through May 31, 2030
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925 21st Street Bike Shop Denver | Month to month tenant
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Within 10 Min . Total SF 17,606,055 SF  Retail SF 709,001
Walk of Property

* Hotel Keys 946 * Apt. Units 5,954
e Office SF 6,277,225 SF » Buildings built/reno since 2010 34
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Neighborhood

Ballpark Neighborhood

¢ Prime Downtown Location: Situated just north of downtown Denver, the
Ballpark neighborhood offers immediate access to the city’s core business district
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and entertainment hubs.

e Home to Coors Field: The neighborhood is anchored by one of MLB’s most iconic
stadiums, bringing year-round energy, foot traffic, and visibility.

¢ Vibrant Entertainment Scene: Packed with bars, breweries, and restaurants,
especially along Blake Street, making it a go-to destination for nightlife and social
activity.

 Walkability & Connectivity: Highly walkable with easy access to public transit,
including light rail and Union Station, plus proximity to major thoroughfares like I-25
and 1-70.

¢ Strong Residential Demand: A mix of modern apartments, loft conversions, and new
developments attracts young professionals seeking an urban lifestyle.

¢ Proximity to LoDo & RiNo Art District: Adjacent to two of Denver’s most popular
districts, offering expanded dining, art, and cultural amenities.

e Economic Growth & Development: Continued investment and redevelopment have
transformed the area into a high-demand live-work-play environment.

¢ Tourism & Event Traffic: Regular influx of visitors for baseball games, concerts,
and events supports strong retail and hospitality performance.

¢ Historic Meets Modern: Blend of preserved warehouse-style buildings with new
construction creates a unique architectural character.

¢ Lifestyle Appeal: Ideal for residents who value proximity to entertainment, sports,
and an active, urban atmosphere.




Demographics

1MILE

3 MILES

5 MILES

Population
Households

Median HH Income
Average HH Income
Median Home Value

Daytime Employees

46,604
30,669
$103,174
$128,275
$745,096
111,352

223,592
126,785
$103,219
$132,564
$763,164
235,644
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462,719
227,556
$99,615
$130,825
$741,061




The information contained herein does not purport to provide a complete or fully accurate
summary of the Property or any of the documents related thereto, nor does it purport to
be all-inclusive or to contain all of the information which prospective buyers may need or
desire. All financial projections are based on assumptions relating to the general economy,
competition, and other factors beyond the control of the Owner and Broker and, therefore,
are subject to material variation. This Marketing Package does not constitute an indication
that there has been any change in the business or affairs of the Property or the Owner since
the date of preparation of the information herein. Additional information and an opportunity
to inspect the Property will be made available to interested and qualified prospective buyers.

Neither Owner nor Broker nor any of their respective officers, Agents or principals has made
or will make any representations or warranties, express or implied, as to the accuracy or
completeness of this Marketing Package or any of its contents, and no legal commitment
or obligation shall arise by reason of the Marketing Package or its contents. Analysis and
verification of the information contained in the Marketing Package is solely the responsibility
of the prospective buyer, with the Property to be sold on an as is, where-is basis without any
representations as to the physical, financial or environmental conditional of the Property.

Owner and Broker expressly reserve the right, at their sole discretion, to reject any or all
expressions of interest or offers to purchase the Property and/or terminate discussions with
any entity at any time with or without notice. Owner has no legal commitment or obligations
to any individual or entity reviewing the Marketing Package or making an offer to purchase
the Property unless and until such sale of the Property is approved by Owner in its sole
discretion, a written agreement for purchase of the Property has been fully delivered, and
approved by Owner, its legal counsel and any conditions to the Owner's obligations there
under have been satisfied or waived.

This Marketing Package and its contents, except such information which is a matter of public
record or is provided in sources available to the public (such contents as so limited herein
called the "Contents"), are of a confidential nature. By accepting this Marketing Package,
you unconditionally agree that you will hold and treat the Marketing Package and the
Contents in the strictest confidence, that you will not photocopy or duplicate the Marketing
Package or any part thereof, that you will not disclose the Marketing Package or any of the
Contents to any other entity (except in the case of a principal, who shall be permitted to
disclose to your employees, contractors, investors and outside advisors retained by you, or
to third-party institutional lenders for financing sought by you, if necessary, in your opinion,
to assist in your determination of whether or not to make a proposal) without the prior
authorization of the Owner or Broker, and that you will not use the Marketing Package or any
of the Contents in any fashion or manner detrimental to the interest of the Owner or Broker.
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NA'Shames Makovsky (3035653032
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