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EXECUTIVE SUMMARY

Owner User / Investment Gem in Silverton 999 N 1st St, Silverton, OR 97381

OFFERING SUMMARY PROPERTY OVERVIEW

Sale Price: $1,275,000 For Sale & Lease. Discover a rare investment and owner-user opportunity in the heart of
Building Size: 6,460 SF Silverton’s thriving commercial corridor. A must visit property with limitless possibilities.
For Lease SF: 3,460 SF This 6,460 SF retail flex building features three individual suites — two of which are
Lease Rate: $1.25/SF/Mo/NNN currently leased, providing steady income, while the front and largest unit is available
for immediate occupancy, with storefront retail, and warehouse including onsite pylon
Lot Size: 0.57 Acres signage.
Number of Units: 3
Strategically positioned between Les Schwab Tire Center and McDonald’s, this high-
Price / SF: $197.37  \visibility location offers excellent exposure along Silverton’s primary arterial, N 1st Street
Vear Built: 1992 and Highway 214, with strong traffic counts. Vacant front unit provides exceptional
street & signage visibility with easy access for a variety of potential uses.
Zoning: GC
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PROPERTY DESCRIPTION

Owner User / Investment Gem in Silverton 999 N 1st St, Silverton, OR 97381

PROPERTY DESCRIPTION
This 6,460 SF retail flex building features three individual suites —

two 1,500 SF units of which are currently leased, while the front

3,460 SF unit is available for immediate occupancy, ideal for an \
owner user opportunity. With expansive storefront windows,
private office, break area, and large warehouse with two roll-up

drive in bays.

This property is well-suited for a variety of uses including retail,
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showroom, light industrial, or service-oriented businesses. { I | Bl H“‘i ‘ I D{j ‘ i ‘.

HIGHLIGHTS

6,460 SF Retail / Flex Warehouse

Sales Price: $1,275,000

Lease Rate: $4,375/Mo/NNN

GC Zoned Property

Two Income-Producing Units

One Vacant Unit for Owner-User or Lease Opportunity
Prominent Visibility between National Retailers
Excellent Access and On-Site Parking

Strong Traffic Exposure along N 1st St/ Hwy 214

LOCATION DESCRIPTION

Prime location in and well positioned for Silverton's continued
growth. Located on 1st Street near Ronald Way and Highway 214,
nestled behind the Silver Falls School District with neighboring
quality tenants including Les Schwab and McDonalds.

Silverton, known for its small-town charm and growing

community, continues to attract both residents and visitors with its

vibrant downtown, local businesses, and proximity to Salem and
the Willamette Valley wine country. From the iconic Silver Creek
Falls, the scenic & serene Oregon Garden, its wonderful history &
small town feel, Silverton is an ideal candidate that's poised for

continued growth and stability.

=
V< TRADITION PAGE: 3

REAL ESTATE PARTNERS

TRADITIONREP.COM



PROPERTY HIGHLIGHTS

Owner User / Investment Gem in Silverton 999 N 1st St, Silverton, OR 97381

PROPERTY HIGHLIGHTS
o 6,460 SF Retail/Flex Warehouse

« Asking Price: $1,275,000

« GC Zoned Property

+ Two Income-Producing Units

+ One Vacant Unit for Owner-User or Lease Opportunity
« Prominent Visibility between National Retailers
 Excellent Access and On-Site Parking

 Strong Traffic Exposure along N 1st St/ Hwy 214
« Construction:

+ Steel framed building Structure

« Metal roofing & siding

 Fully insulated ceilings & walls

¢ Electrical:

+ 3 Separate electric meters. Each Unit

« 3 phase power in back unit (Unit A)

« HVAC:

+ Front Unit - Finished Office space with forced air heating
w/ newer furnace.

+ All Units -Commercial gas furnaces in shop spaces.
« Back Unit - Mini split for heat/cool in back unit office (Unit A)
» Front Unit Warehouse:

+ Large Additional Mezzanine Storage Space
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ADDITIONAL PHOTOS

Owner User / Investment Gem in Silverton 999 N 1st St, Silverton, OR 97381
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ADDITIONAL PHOTOS

Owner User / Investment Gem in Silverton 999 N 1st St, Silverton, OR 97381
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ADDITIONAL PHOTOS

Owner User / Investment Gem in Silverton 999 N 1st St, Silverton, OR 97381
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RENT ROLL

Owner User / Investment Gem in Silverton 999 N 1st St, Silverton, OR 97381

% OF PRICE/ MARKET MARKET ANNUAL LEASE LEASE

SUITE TENANT NAME  SIZESF BUILDING SF/YEAR  RENT  RENT/SF RENT  START  END

999N 1st  Vacant 3,460 SF 53.56%

Unit A Red Head Engines 1,500 SF 23.22% $8.00  $1,000 $0.67  $12000 5/1/2023

Unit B Am Ramp 1,500 SF 23.22% $8.00  $1,000 $067  $12,000 5/1/2023

TOTALS 6,460 SF 100%  $16.00  $2,000 $1.34  $24,000

AVERAGES 2,153SF  33.33% $8.00  $1,000 $0.67  $12,000
TRADITION
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LOCATION MAP

Owner User / Investment Gem in Silverton 999 N 1st St, Silverton, OR 97381
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AERIAL MAP

Owner User / Investment Gem in Silverton 999 N 1st St, Silverton, OR 97381
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DEMOGRAPHICS MAP & REPORT

Owner User / Investment Gem in Silverton 999 N 1st St, Silverton, OR 97381
: A\
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Google V| l Map data ©2025
POPULATION 0.3 MILES 0.5 MILES 1 MILE
Total Population 1,179 2,931 7,240
Average Age 38 38 39
Average Age (Male) 36 37 38
Average Age (Female) 39 39 41
HOUSEHOLDS & INCOME 0.3 MILES 0.5 MILES 1 MILE
Total Households 446 1,096 2,682
# of Persons per HH 2.6 2.7 2.7
Average HH Income $80,216 $86,050 $96,766
Average House Value $461,803 $469,491 $516,838
Demographics data derived from AlphaMap
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OAR DISCLOSURE

Owner User / Investment Gem in Silverton 999 N 1st St, Silverton, OR 97381

This pamphlet describes agency relationships and the duties and responsibilities of real estate licensees in
Oregon. This pamphlet is informational only and neither the pamphlet nor its delivery to you may be construed to
be evidence of intent to create an agency relationship.

Real Estate Agency Relationships

An "agency" relationship is a voluntary legal relationship in which a real estate licensee (the "agent") agrees to act
on behalf of a buyer or a seller (the "client") in a real estate transaction.

Oregon law provides for three types of agency relationships between real estate agents and their clients:

Seller's Agent - Represents the seller only;
Buyer's Agent - Represents the buyer only;

Disclosed Limited Agent - Represents both the buyer and seller, or multiple buyers who want to
purchase the same property. This can be done only with the written permission of both clients.

The actual agency relationships between the seller, buyer and their agents in a real estate transaction must be
acknowledged at the time an offer to purchase is made. Please read this pamphlet carefully before entering into an
agency relationship with a real estate agent.

Duties and Responsibilities of an Agent
Who Represents Only the Seller or Only the Buyer

Under a written listing agreement to sell property, an agent represents only the seller unless the seller agrees in
writing to allow the agent to also represent the buyer. An agent who agrees to represent a buyer acts only as the
buyer's agent unless the buyer agrees in writing to allow the agent to also represent the seller. An agent who
represents only the seller or only the buyer owes the following affirmative duties to their client, other parties and
their agents involved in a real estate transaction:

1. To exercise reasonable care and diligence;

2. To deal honestly and in good faith;

3. To present all written offers, notices and other communications in a timely manner whether or not the
seller's property is subject to a contract for sale or the buyer is already a party to a contract to purchase;

4. To disclose material facts known by the agent and not apparent or readily ascertainable to a party;

To account in a timely manner for money and property received from or on behalf of the client;

6. To be loyal to their client by not taking action that is adverse or detrimental to the client's interest in a
transaction;

7. To disclose in a timely manner to the client any conflict of interest, existing or contemplated;

8. To advise the client to seek expert advice on matters related to the transactions that are beyond the
agent's expertise;

9. To maintain confidential information from or about the client except under subpoena or court order, even
after termination of the agency relationship; and

10. When representing a seller, to make a continuous, good faith effort to find a buyer for the property, except
that a seller's agent is not required to seek additional offers to purchase the property while the property is
subject to a contract for sale. When representing a buyer, to make a continuous, good faith effort to find
property for the buyer, except that a buyer's agent is not required to seek additional properties for the
buyer while the buyer is subject to a contract for purchase or to show properties for which there is no
written agreement to pay compensation to the buyer's agent.
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OAR DISCLOSURE

Owner User / Investment Gem in Silverton 999 N 1st St, Silverton, OR 97381

None of these affirmative duties of an agent may be waived, except #10, which can only be waived by written
agreement between client and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a prospective buyer and may
list competing properties for sale without breaching any affirmative duty to the seller. Similarly, a buyer's agent may
show properties in which the buyer is interested to other prospective buyers without breaching any affirmative duty
to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent's
expertise.

Duties and Responsibilities of an Agent
Who Represents More than One Client in a Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want to
purchase the same property only under a written "Disclosed Limited Agency" agreement, signed by the seller,
buyer(s) and their agent.

When different agents associated with the same real estate firm establish agency relationships with different
parties to the same transaction, only the principal broker (the broker who supervises the other agents) will act as a
Disclosed Limited Agent for both the buyer and seller. The other agents continue to represent only the party with
whom the agent already has an established agency relationship unless all parties agree otherwise in writing. The
supervising principal broker and the agents representing either the seller or the buyer have the following duties to
their clients:

1. To disclose a conflict of interest in writing to all parties;
2. To take no action that is adverse or detrimental to either party's interest in the transaction; and
3. To obey the lawful instruction of both parties.

An agent acting under a Disclosed Limited Agency agreement has the same duties to the client as when
representing only a seller or only a buyer, except that the agent may not, without written permission, disclose any
of the following:

1. That the seller will accept a lower price or less favorable terms than the listing price or terms;

2. That the buyer will pay a greater price or more favorable terms than the offering price or terms; or

3. In transactions involving one-to-four residential units only, information regarding the real property
transaction including, but not limited to, price, terms, financial qualifications or motivation to buy or
sell.

No matter whom they represent, an agent must disclose information the agent knows or should know that failure
to disclose would constitute fraudulent misrepresentation. Unless agreed to in writing, an agent acting under a
Disclosed Limited Agency agreement has no duty to investigate matters that are outside the scope of the agent's
expertise.

You are encouraged to discuss the above information with the agent delivering this pamphlet b you. If
you intend for that agent, or any other Oregon real estate agent, to represent you as a Seller's Agent,
Buyer's Agent, or Disclosed Limited Agent, you should have a specific discussion with him/her about the
nature and scope of the agency relationship. Whether you are a buyer or seller, you cannot make a
licensee your agent without their knowledge and consent, and an agent cannot make you their client
without your knowledge and consent.
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