MA MAISON | 2550 Bell Springs Rd, Dripping Springs, TX 78620
Award-Winning Dripping Springs Wedding Venue + 23 Acres
Asking: $7,500,000 | Status: Motivated Sellers (Retirement-Driven) | Offering Type: Real Estate + Operating Business
Location: Dripping Springs, TX (Austin Hill Country) | Confidential Offering (NDA required for full deal room)

Executive Snapshot
Ma Maison is a 13-year, purpose-built wedding venue on 23 Texas Hill Country acres, featuring a chapel and event hall plus a 4BR/4BA home and 2BR/2BA casita (STR/Airbnb upside). The business is profitable Day 1 with 50 weddings booked and a clean operational runway to expand into luxury unplugged lodging + retreat buyouts.

Key Numbers (Provided)
1. Gross Revenue: $746,000 (2022)
1. EBITDA: $691,000 (CPA-supported add-backs)
1. Booked Pipeline: 50 weddings 
1. Valuation Support: REO appraisal $7.5M “floor”; replacement cost estimate $9.8M
1. Market Context: Bookings are currently flat in line with the broader wedding industry slowdown, and owners are reducing their time commitment at the current lifestage

Why This Deal Wins
1) Real Asset + Real Cash Flow
A profitable operating business anchored by meaningful land and improvements in one of Texas’ highest-demand wedding markets.
2) De-Risked Forward Cash Flow
50 booked weddings create visibility and stability, even in a softer demand cycle.
3) Built-In Upside Without Rebuilding
The property already supports premium add-ons, micro-events, STR revenue, and high-margin buyouts. Catering and alcohol partnerships/sales for a greater ROI.
4) Clean Story Buyers Like
Retirement timeline drives urgency without distress.

Property + Improvements
1. Venue: Chapel + event hall with curated outdoor settings across 23 acres
1. Residential/STR:
1. 4BR/4BA home (manager residence, VIP stay, or premium STR)
1. 2BR/2BA casita (STR-ready)
1. Positioning: “Serene beauty” Hill Country estate ideal for weddings, private celebrations, and restorative stays
(Full property facts available under NDA: address, building SF, zoning/permits, utilities, site plan, inclusions list.)

Growth Plan (Simple, High-Probability)
Luxury Unplugged Lodging + Retreat Buyouts
Capture the growing buyer segment seeking quiet, curated escapes:
1. weekend buyouts, founder/off-site retreats, wellness weekends
1. Add on-site “stay” experiences using home + casita immediately
1. expand lodging footprint over time (buyer-driven strategy)
Micro-Events + Weekday Revenue
Add elopements, microweddings, proposals, brand shoots, and private dinners.
Conservative pro forma concept: 10 micro-events/year + STR optimization = meaningful lift without operational strain.

Seller Financing (Potential)
1. $4,000,000 down
1. $3,500,000 seller carry @ 6%, 5-year term
1. Estimated payment: ~$67,000/month
1. Supported by cash flow (EBITDA coverage multiple is strong based on the provided EBITDA)
(Final terms negotiable; structure designed to reduce buyer friction and enable faster close.)

Transition Support
1. 90-day transition with hands-on training and operational handoff
1. SOPs, vendor relationships, booking pipeline transfer plan, and brand handover included (details under NDA)

Buyer Fit
1. Lifestyle buyer seeking “Main Street freedom” with immediate income
1. Venue operators / roll-ups wanting a proven model to scale
1. Family office seeking Texas land + cash-flow hybrid
1. Hospitality group adding event cash flow + lodging/retreat upside

Next Steps
NDA required for: P&Ls, tax returns, add-back schedule, pipeline report, appraisals, and pro forma assumptions.
Request Teaser + NDA / Deal Room Access:
Contact: Scott Daves

Confidentiality & Disclaimer: This teaser is for informational purposes only and is not a binding offer. Financials and claims are subject to verification during due diligence.

