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INVESTNMENT NNN RETAIL PROPERTY

Capacity Commercial Group is pleased to exclusively present the unique
opportunity to acquire a prime retail investment opportunity in Woodburn, Oregon.

- Front Door to the Woodburn Premium Outlets — a Premier Regional Outlet Mall
with over 390,000 SF of Retail, 112 Stores, and over 5M Visitors annually.

- High-Visibility Location at NE Corner of Property along the Main Access street to
the Outlet Mall.

- Anchored by Salem Health Medical Clinic (Not a Part)

- 1/2 Mile from 3.84 Million SF Amazon Fulfillment Center delivered in 2024.

- New 15-Year Lease with Burgerville

Property Overview

Address

105 N Arney Rd, Woodburn, OR 97071

Sale Price

$8,160,000 ($589/SF)

Site Area

2.78 AC | 121,203 SF (Two Tax Parcels)

Cap Rate

6.00%

WALT

5.8 Years

Total Building Area

13,850 SF (3 Buildings)

Number of Tenants

6

Capacity Commercial Group | 805 SW Broadway, Suite 600, Portland, OR | 503-326-9000 | capacitycommercial.com

The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.
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Property Overview

105 N Arney Rd,

Address Woodburn, OR 97071

Sale Price $8,160,000 ($589/SF)

Cap Rate 6.00%

WALT 5.8 Years

Building Area 13,850 SF (3 Buildings)

Parking Stalls 130

2.78 AC | 121,203 SF

e Lail e (Two Tax Parcels)

Property Zoning CG-Commercial General

Capacity Commercial Group is pleased to present

an opportunity to acquire a 100% leased, three building,
6-tenant retail center at the entrance to the Woodburn
Premium Outlets, which receives over 5 million visitors
annually. Built as a legacy asset, with an attention to detail,
this center has a strong mix of national operators. With
under market rents, this asset offers stable cashflow with
strong upside.

The Woodburn Market has experienced rapid growth in
employment and population over the past few years and is
poised to continue the growth trajectory. Amazon’'s newest
3.84 million square foot fulfillment center opening just a
half mile away is a testament to future opportunities in the
Woodburn market.

Nearby Highlights
- Woodburn Premium - Red Robin
Outlets - Elmer’s Headquarters

- Do It Best Corp.
Distribution Center

- Nancy Jo's Burgers and
Fries

- Panera Bread

- Salem Health Urgent Care

- Chipotle

Capacity Commercial Group | 805 SW Broadway, Suite 600, Portland, OR | 503-326-9000 | capacitycommercial.com

The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.

. Starbucks

- Sushi Brothers

- T.J. Maxx

- Walmart Supercenter
- Gentle Dental

- La Quinta Inn & Suites

OFFERING SUMMARY

105 N Arney Rd, Woodburn, OR




PROPERTY

o B 29
«@ %
78] & 5.
Butteville
Di
—_—— Champoeg
219
U U Aurora
m m Donald
99E)
-_—
g <
O m E“_@) /
Huvhard
3 MILES
4 /—ﬂ_-_/ rd
m ‘v‘
3‘" '\f’ T SITE
g =< asi A
i /
im
I (n Fairfield S
|
!t |
m Monitor

Waconde

Mt Angel

St Benedict

Downs

Labish Center North Howell

DRIVE-TIME & DENMOGRAPHICS

Capacity Commercial Group | 805 SW Broadway, Suite 600, Portland, OR | 503-326-9000 | capacitycommercial.com

The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.

O'Neil Corners Carus
Canby
Barlow
99E N\D\m\\ﬁwver 213
Lone Elder
Mulino
Macksburg
Liberal
AREA DEMOGRAPHICS

Population 1 MILE 3 MILE 5 MILE
2024 Est. Population 7,909 31,487 40,064
2029 Proj. Population 7,650 34,032 42,697 o
2020 Census Population 7,283 28,968 37,916
2010 Census Population 6,936 26,983 35,434
Proj. Annual Growth A0 o o
2024 to 2029 0.7% 1.6% 1.3%
Historical Annual Growth o o o
2010 to 2024 1.0% 1.2% 0.9%
Households & Income
2024 Est. Households 2,991 10,026 12,653
2024 Est. Average HH Income $81,093 $97,462 $101,526
2024 Est. Median HH Income $57,511 $65,005 $68,563
2024 Est. Per Capita Income $30,915 $31,129 $32,155
Businesses
2024 Est. Total Businesses 224 1,052 1,408
2024 Est. Total Employees 2,368 8,410 10,559
Demographic Information, Traffic Counts, and Merchant Locations are Provided by REGIS Online at SitesUSA.com
©2024, Sites USA, Chandler, Arizona, 480-491-1112 D ic Source: Applied G ic Solutions 5/2024, TIGER Geography-
RS1
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OREGON INITIAL AGENCY DISCLOSURE PANVMPHLET

Consumers: This pamphlet describes the legal obligations of Or-
egon real estate licensees to consumers. Real estate brokers and
principal real estate brokers are required to provide this information
to you when they first contact you. A licensed real estate broker
or principal broker need not provide the pamphlet to a party who
has, or may be reasonably assumed to have, received a copy of
the pamphlet from another broker.

This pamphlet is informational only. Neither the pamphlet nor its
delivery to you may be interpreted as evidence of intent to create an
agency relationship between you and a broker or a principal broker.

Real Estate Agency Relationships

An “agency” relationship is a voluntary legal relationship in which a
licensed real estate broker or principal broker (the “agent”) agrees to
act on behalf of a buyer or a seller (the “client”) in a real estate trans-
action. Oregon law provides for three types of agency relationships
between real estate agents and their clients:

« Seller’'s Agent — Represents the seller only.

- Buyer’s Agent — Represents the buyer only.

« Disclosed Limited Agent — Represents both the buyer and seller,
or multiple buyers who want to purchase the same property.
This can be done only with the written permission of all clients.

The actual agency relationships between the seller, buyer and their

agents in a real estate transaction must be acknowledged at the time
an offer to purchase is made. Please read this pamphlet carefully
before entering into an agency relationship with a real estate agent.

Definition of “Confidential Information”

Generally, licensees must maintain confidential information about
their clients.

“Confidential information” is information communicated to a real
estate licensee or the licensee’s agent by the buyer or seller of one
to four residential units regarding the real property transaction, in-
cluding but not limited to price, terms, financial qualifications or
motivation to buy or sell. “Confidential information” does not mean
information that:

1. The buyer instructs the licensee or the licensee’s agent to dis-
close about the buyer to the seller, or the seller instructs the
licensee or the licensee’s agent to disclose about the seller to
the buyer; and

2. The licensee or the licensee's agent knows or should know
failure to disclose would constitute fraudulent representation.

Duties and Responsibilities of a Seller’s Agent

Under a written listing agreement to sell property, an agent rep-
resents only the seller unless the seller agrees in writing to allow the
agent to also represent the buyer.

An agent who represents only the seller owes the following affir-
mative duties to the seller, the other parties and the other parties’
agents involved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other coommunications
to and from the parties in a timely manner without regard to
whether the property is subject to a contract for sale or the
buyer is already a party to a contract to purchase; and

3. To disclose material facts known by the agent and not apparent
or readily ascertainable to a party.

A seller's agent owes the seller the following affirmative duties:

1. To exercise reasonable care and diligence;

2. To account in a timely manner for money and property received
from or on behalf of the seller;

3. To be loyal to the seller by not taking action that is adverse or
detrimental to the seller’s interest in a transaction;

4. To disclose in a timely manner to the seller any conflict of in-
terest, existing or contemplated;

5. To advise the seller to seek expert advice on matters related to
the transaction that are beyond the agent'’s expertise;

6. To maintain confidential information from or about the seller
except under subpoena or court order, even after termination
of the agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous, good
faith effort to find a buyer for the property, except that a seller’s
agent is not required to seek additional offers to purchase the
property while the property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except
(7). The affirmative duty listed in (7) can only be waived by written
agreement between seller and agent.

Under Oregon law, a seller’'s agent may show properties owned by
another seller to a prospective buyer and may list competing prop-
erties for sale without breaching any affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate
matters that are outside the scope of the agent'’s expertise, including
but not limited to investigation of the condition of property, the legal
status of the title or the seller's past conformance with law.

Duties and Responsibilities of a Buyer’s Agent

An agent, other than the seller's agent, may agree to act as the buy-
er's agent only. The buyer's agent is not representing the seller, even
if the buyer's agent is receiving compensation for services rendered,
either in full or in part, from the seller or through the seller’'s agent.

An agent who represents only the buyer owes the following affir-
mative duties to the buyer, the other parties and the other parties’
agents involved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communications
to and from the parties in a timely manner without regard to
whether the property is subject to a contract for sale or the
buyer is already a party to a contract to purchase; and

3. To disclose material facts known by the agent and not apparent
or readily ascertainable to a party.

A buyer’s agent owes the buyer the following affirmative duties:

1. To exercise reasonable care and diligence;

2. To account in a timely manner for money and property received
from or on behalf of the buyer;

3. To be loyal to the buyer by not taking action that is adverse or
detrimental to the buyer's interest in a transaction;

4. To disclose in a timely manner to the buyer any conflict of
interest, existing or contemplated;

5. To advise the buyer to seek expert advice on matters related to
the transaction that are beyond the agent'’s expertise;

6. To maintain confidential information from or about the buyer
except under subpoena or court order, even after termination
of the agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous,
good faith effort to find property for the buyer, except that a
buyer's agent is not required to seek additional properties for
the buyer while the buyer is subject to a contract for purchase.
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None of these affirmative duties of an agent may be waived, except
(7). The affirmative duty listed in (7) can only be waived by written
agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which
the buyer is interested to other prospective buyers without breaching
an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate
matters that are outside the scope of the agent's expertise, including
but not limited to investigation of the condition of property, the legal
status of the title or the seller's past conformance with law.

Duties and Responsibilities of an Agent Who
Represents More than One Client in a Transaction

One agent may represent both the seller and the buyer in the
same transaction, or multiple buyers who want to purchase the same
property, only under a written “Disclosed Limited Agency Agreement”
signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients:

1. To the seller, the duties listed above for a seller's agent;
2. To the buyer, the duties listed above for a buyer’s agent; and
3. To both buyer and seller, except with express written permis-
sion of the respective person, the duty not to disclose to the
other person:
a. That the seller will accept a price lower or terms less favorable
than the listing price or terms;
b. That the buyer will pay a price greater or terms more favorable
than the offering price or terms; or
c. Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate
matters that are outside the scope of the agent's expertise.

When different agents associated with the same principal broker
(a real estate licensee who supervises other agents) establish agency
relationships with different parties to the same transaction, only the
principal broker will act as a Disclosed Limited Agent for both the
buyer and seller. The other agents continue to represent only the
party with whom the agents have already established an agency
relationship unless all parties agree otherwise in writing. The principal
real estate broker and the real estate licensees representing either
seller or buyer shall owe the following duties to the seller and buyer:

1. To disclose a conflict of interest in writing to all parties;

2. To take no action that is adverse or detrimental to either party’s
interest in the transaction; and

3. To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose informa-
tion the agent knows or should know that failure to disclose would
constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the
licensee delivering this pamphlet to you. If you intend for that
licensee, or any other Oregon real estate licensee, to represent
you as a Seller's Agent, Buyer’s Agent, or Disclosed Limited Agent,
you should have a specific discussion with the agent about the
nature and scope of the agency relationship. Whether you are a
buyer or seller, you cannot make a licensee your agent without
the licensee’s knowledge and consent, and an agent cannot make
you a client without your knowledge and consent.

OREGON REAL ESTATE DISCLOSURE
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