
1101 S CHAPEL ST, KANNAPOLIS, NC 28083 (CHARLOTTE MSA)
MAVIS TIRES & BRAKES SALE-LEASEBACK

OFFERING MEMORANDUM



The information in this package has been secured from sources we believe to be reliable, but we make no representations or warranties, expressed or implied, as to the accuracy of the information. References to square footage or age are 
approximate. Buyer must verify the information and bears all risk for any inaccuracies. Any projections, opinions, assumptions or estimates used herein are for example purposes only and do not represent the current or future performance of the 
property. Marcus & Millichap Real Estate Investment Services is a service mark of Marcus & Millichap Real Estate Investment Services, Inc. © 2026 Marcus Millichap
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Regional 457-Bed Hospital

CAROLINA MALL

350-Acre Research Center
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FINANCIAL SUMMARY

Price $2,566,372

Cap Rate 5.65%

Building Size 5,564 SF

Net Cash Flow 5.65% $145,000

Year Built 2025

Lot Size 1.16 Acres

LEASE SUMMARY

Lease Type Absolute Triple-Net (NNN) Lease

Tenant Mavis Tires & Brakes

Guarantor Mavis Tire Express Services Corp

Lease Commencement Date Upon Close of Escrow

Lease Term 20 Years

Rental Increases 5% Every 5 Years and in Options

Renewal Options 6, 5 Year Options

Right of First Refusal Yes

Roof and Structure Tenant Responsible

Taxes and Insurance Tenant Responsible

Executive Summary
1101 S Chapel St, Kannapolis, NC 28083

ANNUALIZED OPERATING DATA

Lease Term Annual Rent Cap Rate

Years 1 – 5  $145,000 5.65%

Years 6 – 10  $152,250 5.93%

Years 11 – 15  $159,863 6.23%

Years 16 – 20  $167,856 6.54%

Renewal Options Annual Rent Cap Rate

Option 1  $176,248 6.87%

Option 2  $185,061 7.21%

Option 3  $194,314 7.57%

Option 4  $204,030 7.95%

Option 5  $214,231 8.35%

Option 6  $224,943 8.77%

Base Rent $145,000

Net Operating Income $145,000

Total Return 5.65% $145,000
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15,000 CPD
N CANNON BLVD

MEXICAN
RESTAURANT

NORTH 29 GRILL

LENNAR AT BAKERS CREEK
±340 Single-Family Homes & Townhomes

350-Acre Research Center
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15,000 CPD
N CANNON BLVD

LANDIS RIDGE
1.3 Million SF Class-A 

Industrial Development
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DEMOGRAPHICS 1-miles 3-miles 5-milesINVESTMENT HIGHLIGHTS

	» Brand New 20-Year Absolute Triple-Net (NNN) Lease with Corporate Guaranty

	» 5% Rental Increases Every Five Years with Multiple Renewal Options

	» Mavis Offers a Menu of Additional Services Including Brakes, Alignments, Oil Changes, 

Suspension, Shocks, Struts, Battery Replacement, and Exhaust Work

	» Mavis is One of the Largest Independent Automotive Service Businesses in the United States 

with Over 3,500 Service Centers Throughout the U.S.

	» Positioned Along North Cannon Blvd (US Highway 29), a Primary Commercial Thoroughfare 

Serving Kannapolis and the Greater Concord Market

	» Growing Charlotte MSA with 67,451 Residents within a Five-Mile Radius

	» Minutes from the Revitalized Downtown Kannapolis District, Home to the 350-Acre North 

Carolina Research Campus

	» Convenient Access to Interstate 85, Connecting Kannapolis to Charlotte, Concord, Salisbury, 

and the Greater Piedmont Region

Population

2030 Projection 4,575 32,480 70,352

2025 Estimate 4,465 31,212 67,451

Growth 2025 - 2030 2.46% 4.06% 4.30%

Households

2030 Projections 1,784 13,209 28,595

2025 Estimate 1,739 12,645 27,304

Growth 2025 - 2030 2.60% 4.46% 4.73%

Income

2025 Est. Average 
Household Income

$65,657 $72,554 $77,790

2025 Est. Median 
Household Income

$60,440 $59,965 $62,785

Property Description
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Mavis has been saving people money on tires for more than 50 years. While the company was founded as Mavis 

Tire Supply Corporation in 1972, its roots can be traced back to 1949. Originally a bicycle shop, the family owned 

business became a tire shop by filling a neighborhood need to work on automobile tires and quickly grew their 

reputation and customer base. By 1971, Mavis had become a three-store chain and a neighborhood staple. 

In 1972, striving for a more professional image, the operating name was changed to Mavis Tire Supply, one of 

the first multi-brand tire dealers in the New York area. In 1988, management of the family owned business was 

passed on to the next generation.

In 2017, Golden Gate Capital invested in Mavis, aiding in the company’s expansion. Today, as the largest multi-

brand tire dealer in the United States, Mavis operates over 3,500 service centers throughout the United States 

under a variety of operating formats, including: Mavis Tire, Express Oil Change & Tire Engineers, and Brakes Plus. 

Mavis generates approximately $2.4 billion in revenue annually. The Mavis brands are rapidly expanding with 

goals to add 100+ stores per year. 

MAVIS.COM
Website

1972
Founded

±3,500
Locations

Tenant Overview

WHITE PLAINS, NEW YORK
Headquarters

PRIVATE
Company Type
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Property Photos
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Kannapolis, North Carolina is a growing city located in Cabarrus and Rowan coun-

ties, just northeast of Charlotte in the Charlotte metropolitan area. Originally founded 

as a textile mill town centered around Cannon Mills, Kannapolis has evolved into a 

vibrant community known for its innovation, sports, and downtown revitalization. 

Today, Kannapolis is home to the North Carolina Research Campus, a nationally rec-

ognized hub for food, nutrition, and biotechnology research that brings together uni-

versities, private companies, and research organizations. The city was incorporated 

in 1984 and had a population of more than 53,000 residents at the 2020 Census. 

CHARLOTTE METROPOLITAN AREA

Situated between the Blue Ridge Mountains and coastal plains, the Charlotte metro 

stretches 3,198 square miles across the Piedmont region of the Southeastern United 

States and consists of seven counties in North Carolina and three counties in South 

Carolina. A strong financial presence has contributed to the local population grow-

ing to more than 2.8 million citizens, becoming one of the nation's fastest-growing 

metros. Charlotte is the largest city in the market, with more than 914,000 residents, 

followed by Concord and Gastonia with a combined population of nearly 200,000 

residents. The metro is expected to add over 143,000 new residents through 2029, 

resulting in the formation of approximately 64,000 households.

Eight Fortune 500 firms have headquarters in the Charlotte metro: Bank of America, 

Lowe's, Duke Energy, Honeywell, Nucor, Truist Financial, LPL Financial, and Sonic 

Automotive. Highly-ranked universities, such as the University of North Carolina at 

Charlotte, provide employment and produce an educated workforce, attracting top 

companies to the area. The Charlotte metro benefits from North Carolina's low-tax 

business environment.

7 Miles
to Carolina Mall

20 Miles
to University of North 
Carolina at Charlotte

30 Miles
to Downtown 

Charlotte 

33 Miles
to Charlotte Douglas 
International Airport

Location Overview
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NET LEASED DISCLAIMER
Marcus & Millichap hereby advises all prospective purchasers of Net Leased property as follows:
By accepting this Marketing Brochure, you agree to treat the information contained herein regarding the lease terms as 
confidential and proprietary and to only use such information to evaluate a potential purchase of this net leased property. 

The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable. However, 
Marcus & Millichap has not and will not verify any of this information, nor has Marcus & Millichap conducted any 
investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty or representation whatsoever 
about the accuracy or completeness of any information provided.

As the Buyer of a net leased property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness 
of all material information before completing any purchase. This Marketing Brochure is not a substitute for your thorough 
due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies any obligation to conduct a 
due diligence examination of this Property for Buyer.

Any projections, opinions, assumptions or estimates used in this Marketing Brochure are for example only and do not 
represent the current or future performance of this property. The value of a net leased property to you depends on factors 
that should be evaluated by you and your tax, financial and legal advisors. 

Buyer and Buyer’s tax, financial, legal, and construction advisors should conduct a careful, independent investigation 
of any net leased property to determine to your satisfaction with the suitability of the property for your needs. Like all 
real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial advisors must 
request and carefully review all legal and financial documents related to the property and tenant. While the tenant’s past 
performance at this or other locations is an important consideration, it is not a guarantee of future success. Similarly, 
the lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be set based 
on a tenant’s projected sales with little or no record of actual performance, or comparable rents for the area. Returns are 
not guaranteed; the tenant and any guarantors may fail to pay the lease rent or property taxes, or may fail to comply with 
other material terms of the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental 
or other conditions. Regardless of tenant history and lease guarantees, Buyer is responsible for conducting his her own 

investigation of all matters affecting the intrinsic value of the property and the value of any long-term lease, including 
the likelihood of locating a replacement tenant if the current tenant should default or abandon the property, and the lease 
terms that Buyer may be able to negotiate with a potential replacement tenant considering the location of the property, and 
Buyer’s legal ability to make alternate use of the property. 

CONFIDENTIALITY AGREEMENT
The information contained in the following offering memorandum is proprietary and strictly confidential. It is intended to be 
reviewed only by the party receiving it from Marcus & Millichap and it should not be made available to any other person or 
entity without the written consent of Marcus & Millichap. By taking possession of and reviewing the information contained 
herein the recipient agrees to hold and treat all such information in the strictest confidence. The recipient further agrees 
that recipient will not photocopy or duplicate any part of the offering memorandum. If you have no interest in the subject 
property at this time, please return this offering memorandum to Marcus & Millichap. 

This offering memorandum has been prepared to provide summary, unverified financial and physical information 
to prospective purchasers, and to establish only a preliminary level of interest in the subject property. The information 
contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any 
investigation, and makes no warranty or representation with respect to the income or expenses for the subject property, 
the future projected financial performance of the property, the size and square footage of the property and improvements, 
the presence or absence of contaminating substances, PCBs or asbestos, the compliance with local, state and federal 
regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any 
tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in 
this offering memorandum has been obtained from sources we believe to be reliable; however, Marcus & Millichap has not 
verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any investigation 
regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of 
the information provided. All potential buyers must take appropriate measures to verify all of the information set forth 
herein. Prospective buyers shall be responsible for their costs and expenses of investigating the subject property. 

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONTACT THE MARCUS & MILLICHAP AGENT FOR MORE 
DETAILS.

[ exclusively listed by ]
Chris N. Lind
Senior Managing Director
602 687 6780
chris.lind@marcusmillichap.com
Limited Nonresident Commercial 
Real Estate Broker
NC Lic. LC1060

Mark J. Ruble
Executive Managing Director
602 687 6766
mruble@marcusmillichap.com
Limited Nonresident Commercial 
Real Estate Broker
NC Lic. LC1057

Alex Frankel
Senior Director Investments
602 687 6697
alex.frankel@marcusmillichap.com
Limited Nonresident Commercial 
Real Estate Broker
NC Lic. LC1058

Offices Nationwide
www.marcusmillichap.com

For financing options, please reach out to:
JOSH SCIOTTO
602-687-6647

josh.sciotto@marcusmillichap.com

Zack House
Senior Managing Director Investments
602 687 6650
zhouse@marcusmillichap.com
Limited Nonresident Commercial Real 
Estate Broker
NC Lic. LC1059

Charles Gallagher
Broker of Record
201 S. Tryon St., Ste. 1220
Charlotte, NC 28202
Lic. 351471
P: (704) 831-4650 


