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Investment Overview Era

Valley View

Road

Bryan Haggard Land Group ("BHLG"), as exclusive land advisor to the owner, is pleased
to present Sanger Corner, a strategic infill pad site totaling £0.93 acres located on the

southwest corner of W Chapman Drive (FM 455) and Acker Street in Sanger, Texas.

Situated directly across from a Tom Thumb-anchored development and adjacent to

Starbucks, the site benefits from exceptional visibility, access, and rapidly accelerating
residential growth in the immediate area. With traffic counts exceeding 15,000 vehicles - SRS [------ NG
per day, this rare offering presents an excellent opportunity for developers and users to

position themselves at one of the most high-profile corners in the trade area.

Located within a welcoming regulatory environment and benefiting from existing

utilities infrastructure, Sanger Corner offers an exceptional opportunity to capture

commercial demand in one of Denton County's most accessible and growing corridors.

Bolivar

5 miles

Krum

\. Denton
= DENTON

BRYAN HAGGARD 2

LAND GROUP



Aerial

- ——— . " )

4.

05,ME;Units \
dg’rfét"ﬁsb'uction \

(=0

,—‘--—_-__—

[ T ]

LOT 24 I L-:uraj LT Ic I ‘
gL H £ 0T
[ 11248 OMAC | omeac e i :g: SITE

15,400.VPD L4 by

T

Chapman Rd:

BRYAN HAGGARD

LAND GROUP



Property Summary

Location Acreage Zoning
SWC of W Chapman Dr (FM 455) & Acker St., Sanger, TX +0.93 Acres Agricultural (Future Land Use: Neighborhood
Commercial
School District Frontage Floodplain
Sanger ISD - B+ (Niche.com) Approximately 170 feet along W Chapman Dr (FM 455) None
Utilities Area Retailers

« 12"water line available along W Chapman Dr

« 8"sewer line available along W Chapman Dr U Ff[StU“itEd |

SPEND LIFE WISELY

Access
« TXDOT-approved bi-directional center turn lane and right-in/right-out drive on Chapman ™ 7— M—
Dr. (FM-455). om :
Uiy |

« Prime visibility to eastbound and westbound traffic along FM 455

Tax Rate (2024) - W) RutoZone

« Total: 2.026632%

. City of Sanger: 0.689747%
« Sanger ISD: 1.147400%
« Denton County: 0.189485%
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Birdseye Aerial

Stephens Town

Center

e 427 lots

+-1100 Lots
High Pointe

+-
Chapman Crossing 374 Lots

+-294 Lots
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Key Advantages

High-Traffic Hard Corner Pad Infrastructure-Ready Access

Located across from the new Tom Thumb 12" water and 8" sewer infrastructure in TXDOT-approved bi-directional center

and adjacent to Starbucks with excellent place along W Chapman—supports near- turn lane and right-in/right-out drive

visibility. term vertical development. allow for seamless ingress/egress.
Retail Synergy Strong Demographics

Surrounded by new and planned national retailers with over 1,300
homes approved north of the site and 300+ multifamily units

under construction.
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Strong income demographics, with 2025 average household
income exceeding $118K within a 3-mile radius and growing

market demand.
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Strategic Location Advantages

BRYAN HAGGARD
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High-Profile Hard Corner

Prime southwest corner location at signalized intersection of W Chapman Dr
(FM 455) and Acker Street with over 15,000 vehicles per day.

Major Arterial Designation

Chapman Dr identified as a major arterial in Sanger's Future Thoroughfare

Plan, ensuring continued traffic growth and accessibility.

Commercial Growth Area

Sanger is experiencing significant commercial development as a high-growth
Denton County city situated along the I-35 corridor. The city has positioned
itself as a choice location for users seeking long-term upside with a
welcoming regulatory environment and balanced growth planning. This
creates an excellent opportunity for early movers to establish presence in this

expanding market.
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Market Demographics (ESRI 2025)

Sanger is experiencing steady growth as a vibrant community in Denton County. This demographic profile highlights key indicators for commercial decision-

makers.

3-Mile Radius Demographics

The immediate trade area demonstrates strong consumer fundamentals for retail and service

businesses.

Population

11,209 residents

Households

4,203 households

Household Income Profile (3-Mile Radius)

The surrounding trade area demonstrates strong purchasing power and financial stability.

$118,614 $96,335

Average Household Income Median Household Income
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Housing & Ownership Profile

The 1-mile radius demonstrates a stable, committed residential base with high homeownership rates, creating strong consumer demand.

Housing Ownership (1-Mile Radius)

High homeownership rates indicate a stable community with strong consumer

spending power and long-term commitment to the area.

1,013

Owner-Occupied Units

(72% of total)

387

Renter-Occupied Units

(28% of total)
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Sanger Market Overview

Sanger, Texas, is a high-growth Denton County city situated along the I-35 corridor just north of Denton and within the Dallas-Fort Worth
Metroplex. The city has experienced steady residential and commercial development fueled by affordability, proximity to Lake Ray Roberts, and

strong school ratings.

Key Market Fundamentals

o) oll0

Population Growth Income Growth
Population of 9,302 with steady 2.89% annual growth Median household income grew 3.37% to $88,987
G
High Homeownership Regulatory Environment
74.3% homeownership rate with median home value of $284,500 Welcoming city planning focused on balanced commercial growth

With a welcoming regulatory environment and city planning focused on balanced growth, Sanger has positioned itself as a choice location for

users seeking long-term upside in the Dallas-Fort Worth market.
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Surrounding Development

@
Approved Residential (1,300+ homes)

Over 1,300 homes approved north of the site

Multifamily Construction

300+ multifamily units currently under construction in the area

A
Tom Thumb Anchor

New Tom Thumb-anchored development directly across the street

8

National Retailers

Adjacent to Starbucks with additional national retailers planned

BRYAN HAGGARD
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Sanger and Denton County Growth

Sanger benefits from its strategic location within Denton County, one of the fastest-growing counties in Texas. The city's position along the 1-35
corridor provides excellent accessibility to the broader Dallas-Fort Worth Metroplex while maintaining its small-town character and regulatory

efficiency.

The combination of affordability compared to neighboring markets, proximity to Lake Ray Roberts recreational amenities, and highly-rated Sanger

ISD (B+ rating) continues to drive residential demand and commercial growth opportunities.

BRYAN HAGGARD 15
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DFW Market Context

Dallas Fort-Worth (DFW) Metro Area

With a population of over 8.1 million, the Dallas-Fort
Worth (DFW) Metroplex is the 4th largest metropolitan
area in the U.S. and is projected to surpass Chicago by
2034 to become the 3rd largest. Known for its rapid popu-
lation and employment growth, DFW has become a highly
desirable destination for people of all ages due to its cen-
tral location, expanding job market, high quality of life,
and relatively low cost of living. As one of the top-
performing economic regions in the country, DFW attracts
a young, educated, and dynamic population, drawing both
businesses and visitors to the area.

DFW's economic success is reflected in its impressive pop-
ulation growth rate, which from 2023 to 2027 is projected
to be more than four times the national average. This in-
flux of new residents, coupled with a strong job market
and vibrant business climate, has fueled corporate reloca-

tions and expansions throughout the region. As a result, 4TH 8.10 M 14
DFW continues to rank among the nation’s leaders in both
opulation growth and cc:-r‘nmirn:ial real estate activity R M . EEEAES
g . : THE USA POPULATION
1.71 M
In 2023, for the third consecutive year, DFW led the coun- 160+ 9,000
try in commercial real estate sales, according to MSCI Inc., RESIDENTS ADDED
CITIES SQUARE MILES FROM 2010-2023

solidifying its position as a top destination for corporate
investment.

BRYAN HAGGARD
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Major DFW Infrastructure

Project Homs Looation Datads Projoot Nome Location Details
Rk iy Shomman %20 hillion imrestmernt Toxos ARM Fort Worth Boscarch Center | Fort Worth £150 milbon rescorch compus
Semiconductor Plant
ClobalWioh IlE-‘l'l:I'u:hnq:ehhcd U=z Devolopment The Colomy £1.5 billion, 4335 ocres
. Shorman £4 billion investmiont I

Semicenductar Facility Legocy West Exponsion Flono £3 billion, 255 oore cxpansion
Preston Horbor Dewclopment | Denison £4 billion investmnct | et i o
e s s e Pegosus Pork Expansion Dallos 25 ocre life scicnce hub

- i =% g Mckinnoy Cotton Mall Redevelopment MacKinnoy £235 million redevelopment
Fort Worth Comeeniion ;
Combor Fart Worth 595 milkcn Phase 1 Comenca Bank High Hesc Frisco 514,000 =q ft, 1l story commercial fower
Reunicn Redesolopment Callas £5 billion, 20 acre redevelopment iMfEcanngul'ﬁdcﬂ:l"hﬂ:h.u‘lﬂ: Frisoco Corporate heodguarters cxpansion
LNT Dallas STEM Facdity Dallos E100 million, 4 story focility .Il.lh'l.ﬂﬂ"lnr:'lmr Frisco 15 story, $10 million office tower
DART Sibeer Ling Dallos Fort Worth 26 mile commuter rail, $1.87 billion Hall Park Redevelopment Frlsnn £7 hillion
Newpark—A Smart Distnct | Dallos £3.5 bilion, 20 acre dovelopment Toshibo Irmovoticn Hub Frsco 5.7 ocre technology and rescanch focility
Dallos Intermational District | Morth Dallas 450 ocre anca, $5 billion Midtown project Frisco Performing Aris Complex Frisco Lorge =cale enterioinment and cutbural venue
Texos Rescarch Cuarter Flano %4 hillion, 200 ocore kfe science complex Kaolcsdoscope Park Frisco Public park and recreational arco
Frcld Stroot Distnict Callas 1 billion, 6 acre mxed use development Autograph Collection Hotel Frsco Luxury boutique hatel
5| - Allen & Foiri %3 billion, 500-acre dovel WA Office Tower Frsco 15 =tory, 500,000 sq f+ office bulding
Hernsey Ficld Dalla= 758 oores, $320 millicn moster plan Sunzet Amphitheatre Mckinncy £220 Million
Haggard Farm West Plona 700 rillion irsecsimont Methodist Celing Medical Conter Celing E200 Million
Haorold Simmons Pork Dallas 250 ocre park, $525 million Prospor Arts Destrict Prosper £300 Million
The Mix Frisco £2 billion, N2 ocre development H E B Dallos Expansion Dallos 10 ocre site for grocery shore
Dallas Convention Conter | Dallas £3 billion, 2.5M =q ft :FH'EFh'PlII". Frisco £2 5 4 Billion
The Shops ot RedBird Dallos #5 ocres, $200 million redevelopment Sunny Delight Exparsion Sherman Expansion of cuisting focility
Goldman Sachs Compus | Dallas BO0,000 sq f1, $500 malkon  Unnversal Kicks Rescrt e 5550 millian

I Ficlds Wost F £2 Billicn, 55 Ac
hh.gimlirtnmm " 5= 1l e i Dovclopmont MsCo res
i'l'-uruluﬂuhlnﬂnmi:n Frisco 182 million

Welks Forges Rogional Irving £455 million, 22 oone site

*BRYAN HAGGARD
LAND GROUP
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CONTACT US

JOSH BRYAN
PARTNER

PH: 972.265.9609
EMAIL: JosheBryanHaggardLand.com
TX Real Estate License: 583582

ALICIA BUSH
ASSOCIATE

PHESZD 265 9609

EMAIL:
AliciaeBryanHaggardLand.com
TX Real Estate License: 837304

AUSTIN FREET
SENIOR ASSOCIATE

PH: 972.265.9609
EMAIL: AustineBryanHaggardLand.com
TX Real Estate License: 697931

BRYAN HAGGARD
LAND GROUP

LAND SALES | DEVELOPMENT | CONSULTATION
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Presented by Fairview Real Estate Services, LLC . This information is believed to be reliable, but we make no
guarantee, warranty, or representation about its accuracy, completeness, prior sale, lease, or withdrawal
without notice. It is your responsibility to independently confirm its accuracy and completeness.

Information About Brokerage Services
Texas lawrequires all real estate license holders to give the followinginformation about

brokerage services to prospective buyers, tenants, sellers and landlords.
TYPES OF REAL ESTATE LICENSE HOLDERS:
+ ABROKER

OPPORTUNTY

is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. A
SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A dient is the person or party that the broker represents):
. Put the interests of the client above all others, including the broker’s own interests;

Inform the dient of any material information about the property or transaction received by the broker;
Answer the dient’s questions and present any o ff er to or counter-o ff er from the client; and
Treat all par ties to a real estate transadion honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, usually in a written listng to sell or property

management agreement. An owner's agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or
transaction known by the agent, including information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's agent
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
* Must treat all parties to the transaction impartially and fairly;
* May, with the parties' written consent, appoint adifferent license holder associated with the broker to each party (owner andbuyer) to communicate with, provide opinions and
advice to, and carry out the instructoons of each party to the transaction.
* Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the wrilen asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

o any confidential information or any other information that a party specifically instructs the broker in writtng not to disclose, unless required to do so by law

AS SUBAGENT: A license holder acts as asubagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not
represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BEIN WRITING AND CLEARLY ESTABLISH:
« The broker’s duties and responsibilities to you, and your obligations under the representation agreement.

Who will pay the broker for services prov ided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services.
Please acknowledge receipt of this notice below and retain a copy for your records.

Fairview Real Estate Services LLC InfoeBryanHagardLand.com 972-265-9609
Licensed Broker /Broker Firm Name or Primary Assumed Business Name Email
Rodney Haggard 0152098 RodneyOHaggardeGmail.com 972-422-2500
Designated Broker ot Firm License No. Email Phone
Josh Bryan

583582 JosheBryanHaggardLand.com 972-265-9609
Licensed Supervisor of Sales Agent/ Associate

License No. Email
ustin Freet

697931  AustineBryanHaggardlLand.com
Sales Agent/Associate’'s Name License No. Email

9009705

License No.

Phone

Phone
972-265-9609

Phone

Information available at www.trec.texas.gov
Buyer/Tenant/Seller/Landlord Initials Regulated by the g

TexasReal Estate Commission IABS 1-0




NOTICES

Presented by Fairview Real Estate Services, LLC . This information is believed to be reliable, but we make no
guarantee, warranty, or representation about its accuracy, completeness, prior sale, lease, or withdrawal

without notice. It is your responsibility to independently confirm its accuracy and completeness.

Information About Brokerage Services
Pl Texas lawrequires all real estate license holders to give the followinginformation about

brokerage services to prospective buyers, tenants, sellers and landlords.
TYPES OF REAL ESTATE LICENSE HOLDERS:
+ ABROKER

is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. A
SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.
A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A dient is the person or party that the broker represents):
. Put the interests of the client above all others, including the broker’s own interests;
Inform the dient of any material information about the property or transaction received by the broker;

Answer the client’s questions and present any o ff er to or counter-o ff er from the client; and
Treat all par ties to a real estate transadion honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, usually in a written listng to sell or property

management agreement. An owner's agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or
transaction known by the agent, including information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's agent

must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
* May, with the parties' written consent, appoint adifferent license holder associated with the broker to each party (owner andbuyer) to communicate with, provide opinions and
advice to, and carry out the instructoons of each party to the transaction.
* Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the wrilen asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

o any confidential information or any other information that a party specifically instructs the broker in writtng not to disclose, unless required to do so by law

AS SUBAGENT: A license holder acts as asubagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not
represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BEIN WRITING AND CLEARLY ESTABLISH:
« The broker’s duties and responsibilities to you, and your obligations under the representation agreement.

Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services.
Please acknowledge receipt of this notice below and retain a copy for your records.

Fairview Real Estate Services LLC 9009705
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No.

Rodney Haggard 0159098

Designated Broker of Firm

InfoeBryanHagardlLand.com 972-265-9609

Email

Phone

RodneyOHaggardeGmail.com 972-422-2500

License No. Email

Phone
osh Bryan 583582  JosheBryanHaggardLand.com 972-265-9609
Licensed Supervisor OLSaIes Agent/ Associate License No. Email Phone

Alicia Bus 837304  AliciaeBryanHaggardLand.com 972-265-9609
Sales Agent/Associate’s Name

License No. Email

Phone

Information available at www.trec.texas.gov
Buyer/Tenant/Seller/Landlord Initials Regulated by the g

TexasReal Estate Commission IABS 1-0
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