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Executive Summary
7000 Airport Rd. | Georgetown, TX 78628

OFFERING SUMMARY

Spec Suites: $350 PSF
Unit Size: 1,250
Units Available 7
Parking Ratio: 1:500

Estimated Delivery - August 1st

Building 5 at Airport Flex Development
offers seven spec suites, each 1,250 SF,
located at 7000 Airport Rd in Georgetown,
TX. Priced at $437,500 per unit ($350/SF),
these turnkey spaces come finished with
HVAC, a restroom, full insulation, a grade
level roll up door, and a glass retail entry,
ready for a range of flex, showroom, or
light industrial uses. Spec suites are
targeting end of July occupancy, making
Building 5 an ideal opportunity for tenants
or buyers looking to move quickly in a
growing Georgetown corridor. For users
needing additional space, larger shell and
flex options are also available throughout
the broader Airport Flex Development
park. Full customization available.
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Site Overview M

7000 Airport Rd. | Georgetown, TX 78628 e A

Fully configurable.
Reach out today to start your buildout
as construction continues

Fully customizable
buildouts

1 e Add Mezzanine orsecond

A % floor

1. e 22ft Clear Height

' e Office, distribution,
warehouse, storage and
flexcapable

* | | e Retailstore front

: e Grade levelrollup doors

¢ Buildings start being
delivered at end of Q2

Seven 1,250 sq ft spec suites Ideal for Larger Users.
bemg delivered turnkey at $350 = 3-phase power
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Market Aerial M
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Area Demographics M
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DEMOGRAPHICS MAP & REPORT

- POPULATION 0.3 MILES 0.5 MILES 1TMILE
Total Population 132 421 3,009
AR _’? & Average Age 48 48 47
"BERRY CREEK
3 "»:_._,__;— Average Age (Male) 48 48 47
Average Age (Female) 49 49 48
HOUSEHOLDS & INCOME 0.3 MILES 0.5 MILES 1 MILE
Total Households 52 167 1,170
%Q,\ # of Persons per HH 25 2.5 2.6
&Q&b Average HH Income $166,787 $164,275  $159,781
SRS Average House Value $562,554 $554,950  $580,312

Demographics data derived from
AlphaMap
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Information About Brokerage Services 11-2-2015

FOUAL HOUSIG Texas lawrequires allreal estatelicense holders togivethe following information about
OPPORTUNITY
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker’'s own interests;

Inform the client of any material information about the property or transaction received by the broker;

Answer the client’s questions and present any offer to or counter-offer from the client; and

Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties

above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a

written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:

e Must treat all parties to the transaction impartially and fairly; . )

e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.

e Must not, unless specifically authorized in writing to do so by the party, disclose:

o that the owner will accept a price less than the written asking price;

o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.
TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:

e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
o Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Commercial Market Exchange 9003840 info@cmeatx.com (512) 912-1070

Licensed Broker/Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Matt Delahoussaye 535200 matt@cmeatx.com (512)535-5313

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/ License No. Email Phone

Associate

Dean Rowat 717513 dean@Rcmeatx.com (512)593-1117

Sales Agent/Associate's Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-0

Commercial Market Exchange, 1851 S. Lakeline BlvdSuite104,#166CedarPark, TX78613 P hone:(512)774-9520 Fax: Jennifer Broker
Jennifer Hodgdon Produced with zipForm® by zipLogix 18070 Fifteen Mile Road, Fraser, Michigan 48026 ~ www.zipLogix.com



	Georgetown Flex Development 7000 Airport Rd. | Georgetown, TX 78628
	Spec Suites For Sale
	Building 5


	Executive Summary
	7000 Airport Rd. | Georgetown, TX 78628
	OFFERING SUMMARY
	Spec Suites:  Unit Size: Units Available Parking Ratio:
	$350 PSF 1,250  7 1:500
	Estimated Delivery - August 1st
	Building 5 at Airport Flex Development offers seven spec suites, each 1,250 SF, located at 7000 Airport Rd in Georgetown, TX. Priced at $437,500 per unit ($350/SF), these turnkey spaces come finished with HVAC, a restroom, full insulation, a grade level roll up door, and a glass retail entry, ready for a range of flex, showroom, or light industrial uses. Spec suites are targeting end of July occupancy, making Building 5 an ideal opportunity for tenants or buyers looking to move quickly in a growing Georgetown corridor. For users needing additional space, larger shell and flex options are also available throughout the broader Airport Flex Development park. Full customization available.
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	BLDG 5
	Dean Rowat  dean@cmeatx.com
	512.593.1117

	Site Overview
	7000 Airport Rd. | Georgetown, TX 78628
	9,000sf
	6,240sf
	8,750sf
	Fully configurable.  Reach out today to start your buildout as construction continues
	Fully customizable buildouts
	Add Mezzanine or second floor
	22ft Clear Height
	Office, distribution, warehouse, storage and flex capable
	Retail store front
	Grade level rollup doors
	Buildings start being delivered at end of Q2


	10,000sf
	10,000sf
	Ideal for Larger Users.  3-phase power
	Seven 1,250 sq ft spec suites being delivered turnkey at $350 psf.
	Dean Rowat  dean@cmeatx.com
	512.593.1117



	Market Aerial
	7000 Airport Rd. | Georgetown, TX 78628
	11 minute drivetime to  downtown Georgetown
	2 minute drivetime to I-35
	2 minute drivetime to Georgetown Executive Airport
	Dean Rowat  dean@cmeatx.com
	512.593.1117



	Area Demographics
	7000 Airport Rd. | Georgetown, TX 78628
	DEMOGRAPHICS MAP & REPORT
	POPULATION Total Population Average Age  Average Age (Male)  Average Age (Female)
	0.3 MILES 132  48  48  49
	0.5 MILES 421  48  48  49
	1 MILE 3,009 47  47  48
	HOUSEHOLDS & INCOME Total Households  # of Persons per HH  Average HH Income  Average House Value

	0.3 MILES 52  2.5  $166,787 $562,554
	0.5 MILES 167  2.5  $164,275 $554,950
	1 MILE 1,170  2.6 $159,781 $580,312
	Demographics data derived from AlphaMap
	Dean Rowat  dean@cmeatx.com
	512.593.1117




	Information About Brokerage Services
	Texas lawrequires allreal estatelicense holders togivethe following information about
	brokerage services to prospective buyers, tenants, sellers and landlords.
	1 1-2 -20 15
	TYPES OF REAL ESTATE LICENSE HOLDERS:
	A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.
	A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
	Put the interests of the client above all others, including the broker’s own interests; Inform the client of any material information about the property or transaction received by the broker; Answer the client’s questions and present any offer to or counter-offer from the client; and Treat all parties to a real estate transaction honestly and fairly.
	A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or subagent by the buyer or buyer’s agent. AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or seller’s agent. AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
	Must treat all parties to the transaction impartially and fairly; May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction. Must not, unless specifically authorized in writing to do so by the party, disclose:
	that the owner will accept a price less than the written asking price; that the buyer/tenant will pay a price greater than the price submitted in a written offer; and any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.
	AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first. TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
	The broker’s duties and responsibilities to you, and your obligations under the representation agreement. Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.
	LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.
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