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FOR MORE INFORMATION,
PLEASE CONTACT:

JOSHUA D. SLAYBAUGH
Partner
Behavioral Health Properties

140 Flora Drive (610) 563-5484

) josh@behavioralhealthproperties.com
Columbia, SC 29223

Behavioral Health Development Opportunity MICHAEL CABOT
Partner

Behavioral Health Properties
(561) 900-8977

Property Details

Gross Building Area: 17,322 SF michael@bhpsales.com
Number of Buildings: 2

Stories: 1 LUKE WOLLET
Beds: 26 BehavioraIhf-laer;Tfr:nF?rc?;;;er?cE:;
Site Area: 6.82 Acres (330) 261-2163
Year Built: 1960 luke@bhpsales.com

IN COOPERATION WITH:

Property Summary
140 Flora Dr, Columbia, SC presents a prime opportunity for healthcare SCOTT REID
operators seeking to meet the rising demand for behavioral health VP of Broker Operations

services in South Carolina. Zoned for inpatient behavioral care, the facility ParaSell, Inc.
(949) 942-6578

, ‘ scott@parasellinc.com
future owners have the chance to fully customize the design and layout to SC License # SC - 23763

offers space for up to 56 patient beds. With significant renovation needed,

align with their operational goals. Located in the heart of Columbia’s
growing market, this property holds exceptional potential for a healthcare

operator to establish or expand their presence.
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JOSHUA D. SLAYBAUGH MICHAEL CABOT SCOTT REID

Partner Partner VP of Broker Operations
Behavioral Health Properties Behavioral Health Properties ParaSell, Inc.

(610) 563-5484 (561) 900-8977 (949) 942-6578
josh@behavioralhealthproperties.com michael@bhpsales.com scott@parasellinc.com

NON-DISCLOSURE AND CONFIDENTIALITY AGREEMENT

The information contained in the following Offering Memorandum is proprietary and strictly confidential. It is intended to be reviewed only by the
party receiving it from Behavioral Health Properties LLC and ParaSell, and should not be made available to any other person or entity without
the written consent. This Offering Memorandum has been prepared to provide summary, unverified information to prospective purchasers, and to
establish only a preliminary level of interest in the subject property. The information contained herein is not a substitute for a thorough due
diligence investigation, and makes no warranty or representation, with respect to the income or expenses for the subject property, the future
projected financial performance of the property, the size and square footage of the property and improvements, the presence or absence of
contaminating substances, PCB's or asbestos, the compliance with State and Federal requlations, the physical condition of the improvements
thereon, or the financial condition or business prospects of any tenant, or any tenant’s plans or intentions to continue its occupancy of the
subject property. The information contained in this Offering Memorandum has been obtained from sources we believe to be reliable; however, BHP
LLC and ParaSell have not verified, and will not verify, any of the information contained herein, nor have BHP LLC and ParaSell conducted any
investigation regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the
information provided. All potential buyers must take appropriate measures to verify all of the information set forth herein. By receipt of this
Memorandum, you agree that this Memorandum and its contents are of confidential nature, that you will hold and treat it in the strictest
confidence and that you will not disclose its contents in any manner detrimental to the interest of the Owner. You also agree that by accepting
this Memorandum you agree to release Behavioral Health Properties LLC and ParaSell, and hold them harmless from any kind of claim, cost,
expense, or liability arising out of your investigation and/or purchase of this property.



CONFIRMATION OF REAL ESTATE AGENCY RELATIONSHIP

The following relationships are hereby confirmed, as of the dates set forth below, in connection with the
transaction involving the real property and/or business located at 140 Flora Drive, Columbia, SC 29223 (the “Property”™).

Scott Reid of ParaSell, Inc. and Michael Cabot of Behavioral Health Properties, LLC are the agents of (check one):

the seller exclusively; or
L1 the buyer exclusively; or
L1 both the buyer and seller

As used herein, “Seller” includes the landlord or other transferor of the Property, and “Buyer” includes the tenant or
other transferee of the Property.

I/'WE ACKNOWLEDGE RECEIPT OF THE FOREGOING AND HEREBY CONFIRM THE SAME.

BUYER BUYER
By: By:
Name: Name:
Date: Date:
By: By:
Name: Name:
Date: Date:

(Rev 1/17) Page 1 of 2



SOUTH CAROLINA DISCLOSURE OF REAL ESTATE BROKERAGE RELATIONSHIPS

South Carolina Real Estate Commission
LLR. PO BOX 11847, Columbia, S.C. 29211-1847
SC.E2V Telephone: (803) 896-4400 Fax: (803) 896-4427

http://lIr.sc.gov/POL/REC/

Pursuant to South Carolina Real Estate License Law in S.C. Code of Laws Section 40-57-370, a real estate licensee is required to
provide youa meaningful explanation of agency relationships offered by the licensee’s brokerage firm. This must be done at the first
practical opportunity when you and the licensee have substantive contact.

Before you begin to work with a real estate licensee, it is important for you to know the difference between a broker-in-charge and
associated licensees. The broker-in-charge is the person in charge of a real estate brokerage firm. Associated licensees may work
only through a broker-in-charge. In other words, when you choose to work with any real estate licensee, your business
relationship is legallywith the brokerage firm and not with the associated licensee.

A real estate brokerage firm and its associated licensees can provide buyers and sellers valuable real estate services, whether in the
form ofbasic customer services, or through client-level agency representation. The services you can expect will depend upon the legal
relationship you establish with the brokerage firm. It is important for you to discuss the following information with the real estate
licensee and agree onwhether in your business relationship you will be a customer or a client.

You Are a Customer of the Brokerage Firm

South Carolina license law defines customers as buyers or sellers who choose NOT to establish an agency relationship. The law
requires realestate licensees to perform the following basic duties when dealing with any real estate buyer or seller as customers:
present all offers in atimely manner, account for money or other property received on your behalf, provide an explanation of the
scope of services to be provided, be fair and honest and provide accurate information, provide limited confidentiality, and disclose
“material adverse facts” about the property or the transaction which are within the licensee’s knowledge.

Unless or until you enter into a written agreement with the brokerage firm for agency representation, you are considered a
“customer”of the brokerage firm, and the brokerage firm will not act as your agent. As a customer, you should not expect the
brokerage firm or itslicensees to promote your best interest.

Customer service does not require a written agreement; therefore, you are not committed to the brokerage firm in any way
unless atransaction broker agreement or compensation agreement obligates you otherwise.

Transaction Brokerage
A real estate brokerage firm may offer transaction brokerage in accordance with S.C. Code of Laws Section 40-57-350. Transaction
broker means a real estate brokerage firm that provides customer service to a buyer, a seller, or both in a real estate transaction. A
transaction broker may be a single agent of a party in a transaction giving the other party customer service. A transaction broker also
may facilitate a transaction without representing either party. The duties of a brokerage firm offering transaction brokerage
relationship to a customer canbe found in S.C. Code of Laws Section 40-57-350(L)(2).

You Can Become a Client of the Brokerage

Clients receive more services than customers. If client status is offered by the real estate brokerage firm, you can become a client by
entering into a written agency agreement requiring the brokerage firm and its associated licensees to act as an agent on your behalf
and promote your best interests. If you choose to become a client, you will be asked to confirm in your written representation
agreement thatyou received this agency relationships disclosure document in a timely manner.

A seller becomes a client of a real estate brokerage firm by signing a formal listing agreement with the brokerage firm. For a seller
to become a client, this agreement must be in writing and must clearly establish the terms of the agreement and the obligations of
both theseller and the brokerage firm which becomes the agent for the seller.

A buyer becomes a client of a real estate brokerage firm by signing a formal buyer agency agreement with the brokerage firm. For a

buyer to become a client, this agreement must be in writing and must clearly establish the terms of the agreement and the obligations
f both th h ki fi hich h for th .

of both thebuyer and the brokerage firm which becomes the agent for the buyer (Rev 1/17) Page 2 of 2
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If you enter into a written agency agreement, as a client, the real estate brokerage has the following client-level duties: obedience,
loyalty,disclosure, confidentiality, accounting, and reasonable skill and care. Client-level services also include advice, counsel and
assistance in negotiations.

Single Agency

When the brokerage firm represents only one client in the same transaction (the seller or the buyer), it is called single agency.

Dual Agency
Dual agency exists when the real estate brokerage firm has two clients in one transaction — a seller client and a buyer client. At the
time yousign an agency agreement, you may be asked to acknowledge whether you would consider giving written consent allowing
the brokerage firm to represent both you and the other client in a disclosed dual agency relationship.

Disclosed Dual Agency
In a disclosed dual agency, the brokerage firm’s representation duties are limited because the buyer and seller have recognized
conflicts ofinterest. Both clients’ interests are represented by the brokerage firm. As a disclosed dual agent, the brokerage firm and
its associated licensees cannot advocate on behalf of one client over the other, and cannot disclose confidential client information
concerning the price negotiations, terms, or factors motivating the buyer/client to buy or the seller/client to sell. Each Dual Agency
Agreement contains the names of both the seller client(s) and the buyer client(s) and identifies the property.

Designated Agency
In designated agency, a broker-in-charge may designate individual associated licensees to act solely on behalf of each client.
Designated agents are not limited by the brokerage firm’s agency relationship with the other client, but instead have a duty to
promote the best interest of their clients, including negotiating a price. The broker-in-charge remains a disclosed dual agent for both
clients, and ensures the assigned agents fulfill their duties to their respective clients. At the time you sign an agency agreement, you
may be asked to acknowledge whether you would consider giving written consent allowing the brokerage firm to designate a
representative for you and one for the otherclient in a designated agency. Each Designated Agency Agreement contains the names of
both the seller client(s) and the buyer client(s) andidentifies the property.

It’s Your Choice

As a real estate consumer in South Carolina, it is your choice as to the type and nature of services you receive.
e You can choose to remain a customer and represent yourself, with or without a transaction broker agreement.
e  You can choose to hire the brokerage firm for representation through a written agency agreement.
o If represented by the brokerage firm, you can decide whether to go forward under the shared services of dual
agency ordesignated agency or to remain in single agency.

If you plan to become a client of a brokerage firm, the licensee will explain the agreement to you fully and answer questions you may
haveabout the agreement. Remember, however that until you enter into a representation agreement with the brokerage firm, you
are considered a customer and the brokerage firm cannot be your advocate, cannot advise you on price or terms, and only provides
limited confidentiality unless a transaction broker agreement obligates the brokerage firm otherwise.

The choice of services belongs to you — the South Carolina real estate consumer.
THIS DOCUMENT IS NOT A CONTRACT.

This brochure has been approved by South
Carolina Real Estate Commission for use in
explaining representation issues in real
estate transactions and consumer rights as a
buyer or seller. Reprinting without
permission is permitted provided no
changes or modifications are made.
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Acknowledgement of Receipt by Consumer:

Signature Date:

Signature Date:
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