For LEASE

3650 S Eastern Ave Unit #220 -
Las Vegas, NV 89169 JARED A. BERGQUIST, LLC

BRIDGE PRACTICE SALES
BRIDGE COMMERCIAL REAL ESTATE

JARED A. BERGQUIST, CCIM
Business Broker

Commercial Real Estate
B.1001455.LLC

702.521.9953 | info@jaredbergquist.com



http://www.jaredbergquist.com/

JARED A. BERGQUIST, LLC
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PROPERTY FEATURES

6430 MEDICAL CENTER STREET

7,665 SF
ASKING PRICE:
$874,000
Owner User
Current tenant vacates May 15, 2025
Vacancy partially vanilla shell /built out P S h
Property built in 2004 roper-l-y naps ot
702.521.9953

INFOeJAREDBERGQUIST.COM
WWW.JAREDBERGQUIST.COM




Overview & Office Photos
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Area Map

= e : H . =
Golf Course & g E
& 2
&
Court 51
Absolute PrimaryCare m
- = ‘:'
3 b4 B
i Greenbay Specialty O ¢ T a
3 Pharmacy '3' Palmara Dr
o
;;" Emarson Ave
5
Mevada Rise Academy 'G £ -Aviv Ct
, .
t'!""c.- El Paseo Cir =
Hay
T
% "
&y
4 LifeSafer o
Ignition Interlock &
GF’QH% Sam Day n .-_:'-“1'1'
jp. Irnatallolkin R
N
~
-",l:_ e
"o, %,
r L
) ;
= E Twaln Ave E Twain Ave
=
i o
: =t
1 (=]
3 H. Keshava Prasad, ;
MD, FRCP FRCPath

SEa stern A_v.u

Affordable Wellness
u Center By Holistic Resc..
Maturopath
functional medicine
Advanced Health
Care of Paradise
SanLago Ct
Or Bamidbar Chabad G
sephardic Synagogue
.ﬁ
&
[
& -
=3
.._!rﬂ
e
[E § .
=] Family P
= of Las
fr
n =
T 7 a
Twam A
g E
o S
| = L
2 = 1 =
5 = 8
® X 1
g &
1 =
Bridgepointe Dr 4
1]
-l
[T}

Jared A. Bergquist, LLC 702.521.9953

infoejaredbergquist.com



Demographics

30 MEDICAL CENTER STREET, LAS VEGAS, NEVADA 8914
GENERAL DENTIST Who Lives in this Area

Papulation nploy Avg Household 5 Up and Coming Families (37.0%)

24 31 118 ) 2.59 This segment is a market in transition - younger, mare ethnically diverse and mabile than the pravious generation. Up and
; Coming Families are ambitious, working hard to get aheod, willing to toke some risks to ochieve their goals. The recession

Household Income |1 Speaks English N

§77.274 63.0%

Practices L d Growth Fae

Indlex
. P ) &
100 $ $ _.&F Bright Young Professionals (22.4%)

has impocted their inoncial well-be ng., but they are optim stic, Their homes are new: their fomilies are yvoung, And this is

one of the fostest-growing markets in the country.

This large market is primarily located in urban outskirts of lorge metropolitan areas. These communities are home to yaung,
L Search Index educated, working professionals. One out of three hous ders is under the age of 35. Bright Young Professionals are

i =
q D\ slightly mare diverse and couples dominate this moarket, with more renters than hameowners. Over two-fifths of househalds

are single-fomily dwellings; over a third reside in 5+ unit buildings. Lobor force participotion is high. generally white callar
) weork, with a mix of food ser ort-time jobs [omong allege students). Medion household income, medion home
15-Mlnme ‘ wialue and dverage rent ane
Boomburbs (6.7%)
Thiz is the new |_:|-;.'.~;L'| market, with o profile similor te the ariginal: yourng |,"|_\-[|,'J sionals with families that
trade up to the newest housing in the suburbs. The ariginal Boomburbs began growing in the 1990s and continued through
the peak of the hausing boom, Mast of those neighborhoods are fully developed now. This is an affluent market, but with o
o pragartion of mor Lf_|f_1|_||,"_- —tf_lpl-',l growth shill dist hes the Boomburks, ;:I'_'l-'_\L,:_:I' the baom is more sub o o

than it was 10 yeors ogo

Home Improvement (5.6%)

Married-couple families cocupy well over half of these suburban households. Most Home Improvement residences are
single-family homes thot ore owner occupied, with enly ane fifth of the hauseholds accupied by renters, Education and
diversity levels are similar to the US as a whele. Thesa famili d a lot of time on the go ond therefore tend to eot out

reqularly. When ot home, weekends are consumed with home improvement o emodeling projects.

In Style (3.7%)

These denizens embroce an urbane lifestyle thot includes support of the arts, trovel ond extensive reading. They are
connected and make full use of the advantoges of mobile devices. Professional couples or single househalds withaut
children, they hove the time to focus on their homes and their interests. The population is slighthy older, and olready

plonning far their retirement.

Digital Procti
# Poar @ Fair
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About Us

Jared Bergquist
, Business Broker | Commercial Real Estate

For the last two decades the dental industry has been B.1001455.LLC

Jared's professional focus. With hundreds of transactions

Jared Bergquist LLC

Bridge Practice Sales
sales, the dental community has come to trust Jared as Bridge Commercial Real Estate

completed in both commercial real estate and practice

someone who is honest, ethical, and professional.

702.521.9953 | infoejaredbergquist.com

Jared has found even more success in his personal life. He is

married to his dream girl and has six wonderful children

ranging from 5 to 22 years old. Jared thoroughly enjoys OUR SERVICES
sports; both watching and playing. He also enjoys hiking,

mountain biking and going to the gym. He takes pleasure in a « Dental Practice Transitions
little karaoke from time to time as he channels his long love « Real Estate

of music and performing, which he did quite often growing  Lease Renewal

up. Jared spent two years living in Korea where he learned to « Market Valuations
speak Korean and formed a strong love for the Korean « Practice Relocation
people and the food! * Lender Referrals

* Professional Referrals

Conlacl Gared
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