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Confidentiality & Agreement
All materials and information received or derived from Dallas Property Advisors its directors, officers, 
agents, advisors, affiliates and/or any third party sources are provided without representation or warranty 
as to completeness , veracity, or accuracy, condition of the property, compliance or lack of compliance 
with applicable governmental requirements, developability or suitability, financial performance of the 
property, projected financial performance of the property for any party’s intend-ed use or any and all 
other matters.

Neither Dallas Property Advisors its directors, officers, agents, advisors, or affiliates makes any repre-
sentation or warranty, express or implied, as to accuracy or completeness of the any materials or infor-
mation provided, derived, or received. Materials and information from any source, whether written or 
verbal, that may be furnished for review are not a substitute for a party’s active conduct of its own due 
diligence to determine these and other matters of significance to such party. Dallas Property Advisors will 
not investigate or verify any such matters or conduct due diligence for a party unless otherwise agreed in 
writing.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILI-
GENCE. 

Any party contemplating or under contract or in escrow for a transaction is urged to verify all informa-
tion and to conduct their own inspections and investigations including through appropriate third-party 
independent professionals selected by such party. All financial data should be verified by the party in-
cluding by obtaining and reading applicable documents and reports and consulting appropriate indepen-
dent professionals. Dallas Property Advisors makes no warranties and/or repre-sentations regarding the 
veracity, completeness, or relevance of any financial data or assumptions. Dallas Property Advisors does 
not serve as a financial advisor to any party regarding any proposed transaction. All data and assumptions 
regarding financial performance, including that used for financial modeling purposes, may differ from 
actual data or performance. Any estimates of market rents and/or projected rents that may be provided 
to a party do not necessarily mean that rents can be established at or increased to that level. Parties must 
evaluate any applicable contractual and governmental limitations as well as market conditions, vacancy 
factors and other issues in order to determine rents from or for the property.

Legal questions should be discussed by the party with an attorney. Tax questions should be discussed by 
the party with a certified public accountant or tax attorney. Title questions should be discussed by the 
party with a title officer or attorney. Questions regarding the condition of the property and whether the 
property complies with applicable governmental requirements should be discussed by the party with ap-
propriate engineers, architects, contractors, other consultants and governmental agencies. All properties 
and services are marketed by Dallas Property Advisors in compliance with all applicable fair housing and 
equal opportunity laws.

Contact Information
Matteo Faeth, CCIM 
Dallas Property Advisors 
Broker
469.554.0430
Matteo@DallasPropertyAdvisors.com

Jaclyn Castano
Dallas Property Advisors 
Senior Associate 
972.898.9399
Jaclyn@DallasPropertyAdvisors.com

3309 Elm St
Suite 221 
Dallas, TX 75226

www.dallaspropertyadvisors.com
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Executive Summary

Property Address                                                                                                                                                                  
3300 Shepherd Lane

Balch Springs, TX 75180
Price $750,000
Units 6 Units
Building Size   4,750 sf
Land Size 26,536 sf
Year Built   1958
Current Occupancy 100%
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Property Summary

3300 Shepherd Lane presents a compelling value-add and land-cover investment opportunity in Balch Springs, Texas, a growing infill 
submarket within the Southeast Dallas industrial corridor. The property is a multi-tenant asset currently operating with in-place rents 
significantly below prevailing market levels, offering an immediate and realistic path to revenue growth through lease-up and mark-to-
market rent increases. 

The existing tenancy provides stable in-place cash flow while allowing a new owner to implement a focused value-add strategy. Cur-
rent rents can be pushed materially upon rollover, renewal, or re-tenanting, aligning the property with nearby comparable assets that 
command higher rates. Minimal capital investment combined with active management has the potential to drive meaningful NOI 
growth over a short to medium hold period. 

In addition to its income upside, the property benefits from its land coverage and functional layout, making it attractive as a long-term 
land play. The site’s configuration and location offer future redevelopment or repositioning optionality as demand for well-located 
industrial and flex space in the Dallas–Fort Worth Metroplex continues to expand. 

Situated with strong access to major thoroughfares and surrounded by established industrial users, 3300 Shepherd Road is well posi-
tioned to capitalize on continued tenant demand, rental rate growth, and long-term land appreciation. This opportunity is ideally suited 
for investors seeking current yield with significant upside, or those targeting strategic land control in a tightening infill market.



Investment Highlights
◆ Strategic Value Add Opportunity
Under-market rents create immediate upside — current lease rates are 
materially below comparable market rents, presenting a clear path to 
NOI growth through lease-ups, renewals, and mark-to-market increas-
es.

◆ Strong Multi-Tenant Cash Flow
Diverse tenant base provides stabilized income today while enabling 
revenue enhancement through active asset management.

◆ Land Cover Play Opportunity
Functional site layout and ample land coverage offer long-term rede-
velopment or expansion potential, making the property attractive as 
both an operating asset and a land play.

◆ Infill location with Excellent Access
Situated in Balch Springs with convenient access to major transporta-
tion routes, enabling efficient distribution and logistics operations for 
existing and future tenants.

◆ Rent Growth Tailwinds
Significant mark-to-market potential relative to current in-place rent 
levels, with minimal capital required to capture value through lease 
expirations, renewals, and rollover rent increases.

◆ Flexible Investment Profile
Suited for a variety of investor types including value-add funds, oper-
ators, private capital, and developers looking to secure land control in 
a tight industrial submarket.
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Value Add Opportunities
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◆ Strategic Value Add Opportunity
Under-market rents create immediate upside — current lease rates are 
materially below comparable market rents, presenting a clear path to 
NOI growth through lease-ups, renewals, and mark-to-market increas-
es.

◆ Strong Multi-Tenant Cash Flow
Diverse tenant base provides stabilized income today while enabling 
revenue enhancement through active asset management.

◆ Land Cover Play Opportunity
Functional site layout and ample land coverage offer long-term rede-
velopment or expansion potential, making the property attractive as 
both an operating asset and a land play.

◆ Infill location with Excellent Access
Situated in Balch Springs with convenient access to major transporta-
tion routes, enabling efficient distribution and logistics operations for 
existing and future tenants.

◆ Rent Growth Tailwinds
Significant mark-to-market potential relative to current in-place rent 
levels, with minimal capital required to capture value through lease 
expirations, renewals, and rollover rent increases.

◆ Flexible Investment Profile
Suited for a variety of investor types including value-add funds, oper-
ators, private capital, and developers looking to secure land control in 
a tight industrial submarket.
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Interior Upgrade Opportunity
Enhance appeal and unlock signifcant value                                                                                                        
The property at 3300 Shepherd Road is currently leased at rental rates 
that are well below prevailing market levels, presenting a clear and 
actionable opportunity to increase income. As existing leases roll and 
renew, a new owner can implement mark-to-market rent increases to 
better align the asset with comparable properties in the surrounding 
area. Strong demand for affordable, well-located space supports the 
ability to push rents with minimal disruption to occupancy. Incremental 
rent growth can be achieved through proactive leasing and tenant man-
agement, requiring limited capital investment. This embedded upside 
provides a clear path to NOI expansion and enhanced asset value over 
the hold period.

Covered Land Play
Future Redevelopment Site                                                                                                 
The site at 3300 Shepherd Road offers meaningful long-term redevel-
opment and repositioning potential due to its infill location within a 
mature, neighborhood-oriented corridor of Balch Springs. The prop-
erty’s land coverage and configuration provide flexibility for future 
expansion, reconfiguration, or alternative uses, subject to zoning and 
municipal approvals. As surrounding areas continue to experience 
reinvestment and population growth, the site may benefit from increas-
ing demand for updated commercial, service-oriented, or mixed-use 
concepts. A buyer can operate the property for near-term cash flow 
while maintaining optionality for future redevelopment. This dual-path 
strategy allows investors to capture current income while preserving 
upside tied to land appreciation and evolving neighborhood dynamics.

Buyer the Property Directly Behind
Buyer the property behind 3300 Shepherd and have over an acre of 
futre redvelopment. Currently being used as a self storage facility. 
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Rent Roll

Tenant                                   SF % of Building Expiration Rent Rent/SF Market Market/SF

Suite A                            1200 29% 12/31/2026 $2,500 $25 $2,500 $25

Suite B                                                                     450 10% 3/31/2026 $700 $18.67 $937.5 $25

Suite C                                                                   660 15% 1/31/2028 $1,000 $18.18 $1,375 $25

Suite D                                                                      700 17% 10/31/2026 $850 $14.57 $1,458 $25

Suite E&F                                                                                                                       1200 29% 4/30/2027 $1,800 $20 $2,500 $25

Occ                                         100%

Vacant                                                  0%

Totals                                                                                                      $6,850 $8,770
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Financial Anaylsis

Financial Information Disclaimer: You are solely responsible for independently verifying the information in this Memo. ANY RELIANCE ON IT IS SOLELY AT YOUR OWN RISK
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Income 2025 Per Unit Per SF % Change Proforma Per Unit Per SF
Market Rent $76,320.00 $12,720.00 $16.07 38% $105,240.00 $17,540.00 $22.16
Gross Potential Rent $76,320.00 $12,720.00 $16.07 38% $105,240.00 $17,540.00 $22.16
Effective Gross Income $76,320.00 $12,720.00 $7.20 38% $105,240.00 $17,540.00 $22.16

Expenses
Utilities - Water/Sewer/Trash $6,877.43 $1,146.24 $1.45 -14% $5,900.36 $983.39 $1.24
Utilities - House Electric $1,171.93 $195.32 $0.25 0% $1,171.93 $195.32 $0.25
Unit E+F Make Ready $4,003.54 $667.26 $0.84 -47% $2,725.00 $454.17 $0.57
Repairs & Maintenance $3,712.87 $618.81 $0.78 -6% $3,502.14 $583.69 $0.74
Total Variable Expenses $15,765.77 $2,627.63 $1.49 -19% $13,299.43 $2,216.57 $2.80

Real Estate Taxes $13,398.74 $2,233.12 $1.26 19.41% $16,000.00 $2,666.67 $3.37
Property Insurance $4,638.12 $773.02 $0.44 0% $4,638.12 $773.02 $0.98
Management Fee $5,400.00 $900.00 $0.51 -100% $0.00 $0.00 $0.00
Total Fixed Expenses $23,436.86 $3,906.14 $4.93 -12% $20,638.12 $3,439.69 $4.34

Total Expense $39,202.63 $6,533.77 $8.25 -13% $33,937.55 $5,656.26 $7.14

Net Operating Income $37,117.37 $2,319.84 $3.50 92% $71,302.45 $11,883.74 $15.01



Aerial View
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AREA OVERVIEW



Balch Springs, TX 
Balch Springs, Texas is a long-established community in Southeast Dallas County, located approximately 12 miles 
southeast of Downtown Dallas and surrounded by mature residential neighborhoods. The area is adjacent to Mesquite, 
Seagoville, and Southeast Dallas, positioning it within a broader corridor that has seen renewed investment activity 
and gradual neighborhood revitalization. 

Residents and businesses benefit from convenient access to Interstate 20, Interstate 635, and U.S. Highway 175, al-
lowing for efficient connectivity to employment centers, retail hubs, and services throughout the Dallas–Fort Worth 
Metroplex. As development in core Dallas continues to push outward, Balch Springs is increasingly viewed as an infill 
market with attractive basis and long-term upside. 

Ongoing population growth, affordability constraints in nearby submarkets, and continued public and private invest-
ment across Southeast Dallas support the area’s potential for steady appreciation and repositioning, making Balch 
Springs appealing for investors focused on value creation and long-term land control.
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
 A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
 A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
 Put the interests of the client above all others, including the broker’s own interests; 
 Inform the client of any material information  about the property or transaction received by the broker;
 Answer the client’s questions and present any offer to or counter-offer from the client; and
 Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum 
duties above and must inform the owner of any material information about the property or transaction known by the agent, including 
information disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of  any 
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parties the broker must first obtain the written 
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:   
 Must treat all parties to the transaction impartially  and fairly;
 May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction. 
 Must not, unless specifically authorized in writing to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the written asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submitted in a written offer;  and
ᴑ any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
 The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
 Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for 
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate  

License No. Email Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name    

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Information available at www.trec.texas.gov 
     IABS 1-0 

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 

Dallas Property Advisors, LLC 9014295 matteo@dallaspropertyadvisors.com 469-554-0430

Matteo Faeth 0619346 matteo@dallaspropertyadvisors.com 469-554-0430

Jaclyn Castano 645546 jaclyn@dallaspropertyadvisors.com 972-898-9399



Contact Information
Matteo Faeth, CCIM 
Dallas Property Advisors 
Broker
469.554.0430
Matteo@DallasPropertyAdvisors.com

Jaclyn Castano
Dallas Property Advisors 
Senior Associate 
972.898.9399
Jaclyn@DallasPropertyAdvisors.com

3309 Elm St
Suite 221 
Dallas, TX 75226
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