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Features FOR LEASE & SALE

Rare opportunity to purchase or lease three of the most high-profile development lots in Dallas, totaling 21,750 SF. The three lots are located on North Henderson AVAILABLE ACRES: 05

Avenue at Belmont, adjacent to new luxury multi-family and restaurant-retail projects.

The lots are as follows:

« 2470 N Henderson, which is zoned Community Retail District and contains 7,830 SF of land.
* 2474 N Henderson, which is zoned Community Retail District and contains 6,670 SF of land.
« 2420 N Henderson, which is zoned Multifamily District 2 and contains 7,250 SF of land.

The three lots together total 21,750 sf of land, or approximately 0.5 acres.

Kevin Butkus

Traffic Counts Demographics  YEAR:2019 1 MILE 3 MILE 5 MILE Aecistant Vics President
. (214) 720-6683
N Henderson Ave 19,880 VPD Total Population 40,774 232,763 432,527 Kbutkus@weitzmangroup.com
N Central Expy 335,000 VPD Total Households 19,830 14,469 191,237
Matthew Rosenfeld
Average HH Income $94.873 $119494 $107189 Senior Vice President
5 Year Population Growth 1793% 12.89% 11.02% (214)720-6676

mrosenfeld@weitzmangroup.com

The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof. The presentation of this real estate information is subject to errors; omissions; - ®
change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent investigation of the property to determine if it is suitable for your intended purpose. Wel Z I I I a I I



PROPERTY OVERVIEW

OVERVIEW

Today, Henderson Avenue ranks as one of the strongest urban development districts in Dallas, thanks to its proximity to Uptown, Downtown,
Lower Greenville, Lakewood and, of course, the hot Knox-Henderson retail district. Within the next five years, the population within the trade
area is set to post double-digit growth, adding to density that already totals approximately 263,000 residents with average household incomes
of more than $119,000within a three-mile radius. Additionally, the radius reports an outstanding daytime population total of more than 352,000.

PROPERTY DETAILS

2410 N Henderson, which is zoned Community Retail District and contains 7,830 SF of land.
2414 N Henderson, which is zoned Community Retail District and contains 6,670 SF of land.
2420 N Henderson, which is zoned Multifamily District 2 and contains 7,250 SF of land.

The three lots together total 21,750 sf of land, or approximately 0.5 acres.
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HENDERSON AVENUE PSYCHOGRAPHICS

x Site

* 2019 Top 10 Tapestry Segmentations
by block group

Metro Renters - 47 5%

B uiban chic-8.1%

NeWest Residents - B.0%

3 mile radius

: Top Tier - 7.7%

B Emeraid city - 7.3%
Young & Restless - 6.3%
Laptops & Lattes - 5.7%

| Barrios Urbanos - 1.6%
City Commons - 1.3%

- Metro Fusion - 1.3%

Other

The trade area around
Henderson Avenue is generally
dominated by Metro Renters.
The predominant life group
segments within the trade area
are mapped here. LifeMode
groups are comprised of
households that share common
traits. The groups are then
further divided into segments
that are similar in terms of
household demographics. Data
is from ESRI's Tapestry

Sh e 1P e cius : psychographic profiles (ESRI
- ol VORI NSl P e 3 Miles ' 2017).

- ®
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HENDERSON AVENUE
PSYCHOGRAPHIC PROFILES

METRO RENTERS URBAN CHIC NEWEST RESIDENTS TOP TIER EMERALD CITY
47.5% 8.1% 8.0% 7.7% 7.3%
. o . o . O . o . o

MEDIAN AGE: 32.5 years MEDIAN AGE: 43.3 years MEDIAN AGE: 27.3 years MEDIAN AGE: 47.3 years MEDIAN AGE: 37.4 years
MEDIAN HH INCOME: $67,000 MEDIAN HH INCOME: $109,400 MEDIAN HH INCOME: $30,200 MEDIAN HH INCOME: $173,200 MEDIAN HH INCOME: $59,200
AVERAGE RENT: $1,430.00 MEDIAN HOME VALUE  $623,400 AVERAGE RENT: $887.00 MEDIAN HOME VALUE:  $819,500 AVERAGE RENT: $1,087.00
HOME OWNERSHIP: 20.2% HOME OWNERSHIP: 66.2% HOME OWNERSHIP: 16.6% HOME OWNERSHIP: 90.2% HOME OWNERSHIP: 48.5%
AVERAGE HH SIZE: 1.67 AVERAGE HH SIZE: 2.39 AVERAGE HH SIZE: 3.35 AVERAGE HH SIZE: 2.84 AVERAGE HH SIZE: 2.06

SOURCE: ESRI.COM/TAPESTRY

2410, 2414 & 2420 N HENDERSON AVENUE, DALLAS, TEXAS -3- We].tzma:[].@



MARKET OVERVIEW

TEXAS | BY THE NUMBERS

. 1 $ 1 587 Texas will add
30 MILLION
|3||_|'_|O|\| l: TOP 10 NEW RESIDENTS
2 GRQOSS STATE PRODUCT from 20] 0‘2050
750,000
NEW RESIDENTS EVERY YEAR

DALLAS - FORT WORTH | BY THE NUMBERS

FORTUNE 500 COMPANIES POPULATION GROWTH
2 DALLAS-FORT WORTH TOP 20 IN NORTH TEXAS IN THE US
] BEST PLACES TO LIVE 2017 $643.5 146,000

NEW RESIDENTS 2017

2410, 2414 & 2420 N HENDERSON AVENUE, DALLAS, TEXAS -4- Weltzman®



INFORMATION ABOUT BROKERAGE SERVICES

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

» A BROKER is responsible for all brokerage
actives, including acts performed by sales
agents sponsored by the broker.

* A SALES AGENT must be sponsored by a
broker and works with clients on behalf of the
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY
LAW (A client is the person or party that the
broker represents):

« Put the interests of the client above all others,
including the broker’s own interests;

« Inform the client of any material information
on about the property or transaction received
by the broker;

» Answer the client’s questions and present
any offer to or counter-offer from the client;
and

« Treat all par es to a real estate transaction
honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY
IN A REAL ESTATE TRANSACTION:

Weitzman

AS AGENT FOR OWNER (SELLER/LANDLORD):
The broker becomes the property owner’s agent
through an agreement with the owner, usually in a
written listening to sell or property management
agreement. An owner’s agent must perform the
broker’s minimum duties above and must inform the
owner of any material information about the property
or transaction known by the agent, including
information disclosed to the agent or subagent by
the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker
becomes the buyer/tenant’s agent by agreeing

to represent the buyer, usually through a written
representation agreement. A buyer’s agent must
perform the broker’s minimum duties above and
must inform the buyer of any material information
about the property or transaction known by the
agent, including information disclosed to the agent
by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act

as an intermediary between the par es the broker
must first obtain the written agreement of each party

402795

Licensed Broker /Broker Firm Name or Primary Assumed Business Name

Robert E. Young, Jr.

License No.

292229

Designated Broker of Firm

License No.

Licensed Supervisor of Sales Agent/ Associate

Kevin Butkus

License No.

678298

Sales Agent/Associate’s Name

License No.

to the transaction. The written agreement must

state who will pay the broker and, in conspicuous

bold or underlined print, set forth the broker’s
obligations as an intermediary. A broker who acts as
an intermediary:

» Must treat all par es to the transaction
impartially and fairly;

« May, with the par es’ written consent, appoint
a different license holder associated with the
broker to each party (owner and
buyer) to communicate with, provide opinions
and advice to, and carry out the instructions
of each party to the transaction.

» Must not, unless specifically authorized in
writing to do so by the party, disclose:

o that the owner will accept a price less
than the written asking price;

o that the buyer/tenant will pay a price
greater than the price submitted in a
written offer; and

o any confidential information or any other
information that a party specifically
instructs the broker in writing not to
disclose, unless required to do so by law.

twgre@weitzmangroup.com

=

EQUAL HOUSING
OPPORTUNITY

AS SUBAGENT: A license holder acts as a subagent
when aiding a buyer in a transaction without an
agreement to represent the buyer. A subagent can
assist the buyer but does not represent the buyer
and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS
BETWEEN YOU AND A BROKER SHOULD BE IN
WRITING AND CLEARLY ESTABLISH:
» The broker’s duties and responsibilities
to you, and your obligations under the
representation agreement.
« Who will pay the broker for services provided
to you, when payment will be made and how
the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION:
This notice is being provided for information
purposes. It does not create an obligation for you
to use the broker’s services. Please acknowledge
receipt of this notice below and retain a copy for
your records.

214-954-0600

Email

byoung@weitzmangroup.com

Phone

214-720-6688

Email

Phone

Email

kbutkus@weitzmangroup.com

Phone

214-720-6683

Email

Phone

Buyer/Tenant/Seller/Landlord Initials

REGULATED BY THE TEXAS REAL ESTATE COMMISSION

Date

INFORMATION AVAILABLE AT WWW.TRECTEXAS.GOV

1-2-2015

IABS 1-0



INFORMATION ABOUT BROKERAGE SERVICES

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

» A BROKER is responsible for all brokerage
actives, including acts performed by sales
agents sponsored by the broker.

* A SALES AGENT must be sponsored by a
broker and works with clients on behalf of the
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY
LAW (A client is the person or party that the
broker represents):

« Put the interests of the client above all others,
including the broker’s own interests;

« Inform the client of any material information
on about the property or transaction received
by the broker;

» Answer the client’s questions and present
any offer to or counter-offer from the client;
and

« Treat all par es to a real estate transaction
honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY
IN A REAL ESTATE TRANSACTION:

Weitzman

AS AGENT FOR OWNER (SELLER/LANDLORD):
The broker becomes the property owner’s agent
through an agreement with the owner, usually in a
written listening to sell or property management
agreement. An owner’s agent must perform the
broker’s minimum duties above and must inform the
owner of any material information about the property
or transaction known by the agent, including
information disclosed to the agent or subagent by
the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker
becomes the buyer/tenant’s agent by agreeing

to represent the buyer, usually through a written
representation agreement. A buyer’s agent must
perform the broker’s minimum duties above and
must inform the buyer of any material information
about the property or transaction known by the
agent, including information disclosed to the agent
by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act

as an intermediary between the par es the broker
must first obtain the written agreement of each party

402795

Licensed Broker /Broker Firm Name or Primary Assumed Business Name

Robert E. Young, Jr.

License No.

292229

Designated Broker of Firm

License No.

Licensed Supervisor of Sales Agent/ Associate

Matthew Erik Rosenfeld

License No.

626809

Sales Agent/Associate’s Name

License No.

to the transaction. The written agreement must

state who will pay the broker and, in conspicuous

bold or underlined print, set forth the broker’s
obligations as an intermediary. A broker who acts as
an intermediary:

» Must treat all par es to the transaction
impartially and fairly;

« May, with the par es’ written consent, appoint
a different license holder associated with the
broker to each party (owner and
buyer) to communicate with, provide opinions
and advice to, and carry out the instructions
of each party to the transaction.

» Must not, unless specifically authorized in
writing to do so by the party, disclose:

o that the owner will accept a price less
than the written asking price;

o that the buyer/tenant will pay a price
greater than the price submitted in a
written offer; and

o any confidential information or any other
information that a party specifically
instructs the broker in writing not to
disclose, unless required to do so by law.

twgre@weitzmangroup.com

=

EQUAL HOUSING
OPPORTUNITY

AS SUBAGENT: A license holder acts as a subagent
when aiding a buyer in a transaction without an
agreement to represent the buyer. A subagent can
assist the buyer but does not represent the buyer
and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS
BETWEEN YOU AND A BROKER SHOULD BE IN
WRITING AND CLEARLY ESTABLISH:
» The broker’s duties and responsibilities
to you, and your obligations under the
representation agreement.
« Who will pay the broker for services provided
to you, when payment will be made and how
the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION:
This notice is being provided for information
purposes. It does not create an obligation for you
to use the broker’s services. Please acknowledge
receipt of this notice below and retain a copy for
your records.

214-954-0600

Email

byoung@weitzmangroup.com

Phone

214-720-6688

Email

Phone

Email

mrosenfeld@weitzmangroup.com

Phone

214-720-6676

Email

Phone

Buyer/Tenant/Seller/Landlord Initials

REGULATED BY THE TEXAS REAL ESTATE COMMISSION

Date

INFORMATION AVAILABLE AT WWW.TRECTEXAS.GOV

1-2-2015

IABS 1-0
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