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NOHO
Arts District

NOHO has been called
“the best neighborhood in L.A.” by L.A. Weekly.

COMMERCIAL




PRESENTING PRIME NOHO Arts District:

Great opportunity to acquire an 2nd generation restaurant and bar in a stand-alone building.

This space is located in the buzzing prime NOHO Arts District which is a one-square-mile community in North Hollywood that is
home to more than 20 live professional theatres, acting and dance studios, performance spaces including the restored 1926 El
Portal Theatre, art galleries, hip cafes, gastropubs, vintage stores and tattoo parlors on Lankershim and Magnolia Boulevards.

The architecture and landscaping at NOHO West provide a mix of eclectic LA style, allowing for a truly connected community
experience due to the high pedestrian area and high car traffic count, locals, and tourists. NOHO Arts District is a fun shopping
destination for daytime and nighttime goers.

Additionally, and importantly, NOHO is surrounded by Burbank, Toluca Lake, Glendale, Studio City which are homes of
production, music & movies corporations such as Marvel, The Walt Disney Company, Warner Brothers, Sony, Paramount, 20th
Century Fox and more.

Tap into the thousands of employees, executives, designers, attorneys, accountants, musicians, producers working at these
corporations.



AT A GLANCE

e ASK PRICE $295,000
o ASSET SALE Ll
e STAND ALONE BUILDING —
« SQUARE FOOTAGE APPROXIMATELY 5,100 SF
« INDOOR | OUTDOOR PATIO |

« INCLUDES AN ABC 47 TILL 2AM DAILY




INVESTMENT HIGHLIGHTS

NOHO Arts District

$295,000 ASSET SALE

Ask Price Type

ABC Type 47 No restrictions $18,009 Rent/mo + $967 Gross Modified
+28 Draft Beers on Tap less than $4.00/sf

3,638 SF INDOOR 1,568 SF OUTDOOR PATIO
Approximate Square Footage Approximate Square Footage

ABC WEEKDAY HOURS ABC WEEKEND HOURS

1TAM -2 AM 10 AM -2 AM

LEASE Through 2028 + One (1) seven and a half (7 1/2) years option - Through 2035

WRAP AROUND BAR AREA ABILITY TO HAVE MUSIC, HOOKAS, ETC
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JOIN US

KWCOMMERCIAL.COM
ADMIN@KWCOMMERCIAL.COM
512.327.3070

COMMERCIAL

/
MM.& Quebec ""e
= e @
s New Brunswick

Nova Scotia =

British
Columbia %

Vermont /0
New Hampshire ——
Massachusetis /@

_ Rhode Island :/o

Connecticut
New Jersey /Qo

T
Delaware

District of Columbia—T
Maryland /‘B

v North
Montana e ° Dakota
{
\daho j
o = -)
Dakota
%8 Nebraska

Colorado

Wisconsin / @

New York

Minnesota o g@ﬂ“ S/
lowa
Pennsylvania
® o7k

Kansas e
o o
Kentucky -
Tennessee Carolina
Oklahoma @ — @
0 Arkansas cam.ma@

Florida
Q
e

[. Number of oﬁices}

California

New Mexico

More than 2,200
KW Commercial
brokers in over
800 offices across
the United States
and Canada
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KW Commercial is one of the fastest growing CRE firms in North Americal

Broker Growth

2,500 10
2,204

Production Volume (in Billions)
10.0 (est)

2,000

1,500

1,000

500

2013 2014 2015 2016 2017 2018 2019 2013 2014 2015 2016 2017 2018 2019

WHAT SETS US APART

000

P

CULTURE

KW Commercial promotes a family atmosphere and
focuses on individual business and profitability.

EDUCATION

KW Commercial training is complemented by o
the KWC Associate Academy — over 50 training 9
videos created by The Lipsey Company — as well

as monthly trainings that are conducted based on
market demands.

ECONOMIC MODEL

Unlike traditional commercial real estate,
KWC brokers have the potential to earn
more through the capping model.

REFERRAL NETWORK

KW Commercial’s network includes more than
2,000 brokers who are dynamically connected
through technology and have access to a vast
network of real estate professionals in more than
800 offices.

METRICS

TOP STATES IN PRODUCTION

A

3
3

TOP ASSET TYPES
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OFFICE MULTIFAMILY RETAIL
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KW COMMERCIAL'S COMMITMENT TO
EXCELLENCE SPANS ACROSS ALL OF OUR
SPECIALTY PRACTICE GROUPS.

From office properties to land brokerage, if you have
an area of specialty or are looking to enhance your

career by branching into the commercial world, KW
Commercial can take your business to new heights.

A

l . Y : 3 - o
! .l » i D I3

cmm——— ‘

%
o
=)
o
o
[
w
O
=
&)
<
=
[= 9
>
—
-
<
o
w
o
%)

INDUSTRIAL
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RETAIL

LAND AND DEVELOPMENT
MULTIFAMILY
HOSPITALITY/SPECIALTY PROPERTIES
TENANT REPRESENTATION
DISTRESSED ASSETS
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INTERNATIONAL INVESTORS
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CONFIDENTIALITY and DISCLAIMER

The information contained in the following listing is proprietary and strictly confidential. It is intended to be reviewed only by the party
receiving it from Keller Wiliams Commercial and it should not be made available to any other person or entity without the written consent
of Keller Williams Commercial. By taking possession of and reviewing the information contained herein the recipient agrees to hold and
treat all such information in the strictest confidence. The recipient further agrees that the recipient will not photocopy or duplicate any
part of the email content. If you have no interest in the subject property, please promptly delete this email. This email has been prepared
to provide summary, unverified financial and physical information to prospective purchasers, and to establish only a preliminary level
of interest in the subject property. The information contained herein is not a substitute for a thorough due diligence investigation. Keller
Williams Commercial has not made any investigation, and makes no warranty or representation with respect to the income or expenses
for the subject property, the future projected financial performance of the property, the size and square footage of the property and
improvements, the presence or absence of contaminating substances, PCBs or asbestos, the compliance with local, state and federal
regulations, the physical condition of the improvements thereon, or financial condition or business prospects of any tenant, or any
tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in this offering memorandum
has been obtained from sources we believe reliable; however, Keller Williams Commercial has not verified, and will not verify, any of the
information contained herein, nor has Keller Williams Commercial conducted any investigation regarding these matters and makes no
warranty or representation whatsoever regarding the accuracy or completeness of the information provided. All potential buyers must
take appropriate measures to verify all of the information set forth herein. Prospective buyers shall be responsible for their costs and
expenses of investigating the subject property.



OFFERING MEMORANDUM

BRIGITTE HaNDLER

REALTOR®

310.801.0705

brigitte.nhandler@gmail.com
DRE #00865210

COMMERCIAL

DRE #01428774

Each office is independently owned and operated. This is not a solicitation if your property is alread?/ listed. Keller Williams does not guarantee the accuracy of square footage, lot size, or
other information concerning the condition or features of the property provided by the seller or obfained from public records or other sources and the buyer is advised to independently

verify the accuracy of that information through personal inspection with appropriate licensed professionals.



