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Offering Memorandum

QUALIFIES FOR 100% BONUS DEPRECIATION



NNN Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc hereby advises all prospective purchasers of Net Leased property as follows:

The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable. However, NNN P roperties (dba) SURMOUNT and Bang Realty - Illinois, Inc have not and will not verify any of this 
information, nor has NNN Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc conducted any investigation regarding these mat ters. NNN Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc make no guarantee, 
warranty or representation whatsoever about the accuracy or completeness of any information provided. As the Buyer of a net l eas ed property, it is the Buyer's responsibility to independently confirm the accuracy and 
completeness of all material information before completing any purchase. This Marketing Brochure is not a substitute for your  thorough due diligence investigation of this investment opportunity. NNN Properties (dba) SURMOUNT 
and Bang Realty - Illinois, Inc expressly deny any obligation to conduct a due diligence examination of this Property for Buyer. A ny projections, opinions, assumptions or estimates used in this Marketing Brochure are for example 
only and do not represent the current or future performance of this property. The value of a net leased property to you depen ds on factors that should be evaluated by you and your tax, financial and legal advisors. Buyer and 
Buyer's tax, financial, legal, and construction advisors should conduct a careful, independent investigation of any net lease d p roperty to determine to your satisfaction with the suitability of the property for your needs.
Like all real estate investments, this investment carries significant risks. Buyer and Buyer's legal and financial advisors m ust request and carefully review all legal and financial documents related to the property and tenant. While the 
tenant's past performance at this or other locations is an important consideration, it is not a guarantee of future success. Sim ilarly, the lease rate for some properties, including newly -constructed facilities or newly -acquired 
locations, may be set based on a tenant's projected sales with little or no record of actual performance, or comparable rents  for the area. Returns are not guaranteed; the tenant and any guarantors may fail to pay the lease rent or 
property taxes, or  may fail to comply with other material terms of the lease; cash flow may be interrupted in part or in whole due to market, ec onomic, environmental or other conditions. Regardless of tenant history and lease 
guarantees, Buyer is responsible for conducting his/her own investigation of all matters affecting the intrinsic value of the  property and the value of any long -term lease, including the likelihood of locating a replacement tenant if 
the current tenant should default or abandon the property, and the lease terms that Buyer may be able to negotiate with a pot ential replacement tenant considering the location of the property, and Buyer's legal ability to make 
alternate use of the property.

By accepting this Marketing Brochure  you agree to release NNN Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc and hold it harmless from any kind of claim, c ost, expense, or liability arising out of your investigation 
and/or purchase of this net leased property.

The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from NNN Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc 
and should not be made available to any other person or entity without the written consent of NNN Properties (dba) SURMOUNT a nd Bang Realty - Illinois, Inc. This Marketing Brochure has been prepared to provide summary, 
unverified information to prospective purchasers, and to establish only a preliminary level of interest in the subject proper ty. The information contained herein is not a substitute for a thorough due diligence investigation. NNN 
Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc have not made any investigation, and makes no warranty or representation , with respect to the income or expenses for the subject property, the future projected financial 
performance of the property, the size and square footage of the property and improvements, the presence or absence of contami nating substances, PCB's or asbestos, the compliance with State and Federal regulations, the 
physical condition of the improvements thereon, or the financial condition or business prospects of any tenant, or any tenant 's plans or intentions to continue its occupancy of the subject property. The information contained in this 
Marketing Brochure has been obtained from sources we believe to be reliable; however, NNN Properties (dba) SURMOUNT and Bang Rea lty- Illinois, Inc have not verified, and will not verify, any of the information contained herein, 
nor has NNN Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc conducted any investigation regarding these matters and make s no warranty or representation whatsoever regarding the accuracy or completeness of the 
information provided. All potential buyers must take appropriate measures to verify all of  the information set forth herein.

NNN Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc are not affiliated with, sponsored by, or endorsed by any commercial  tenant or lessee identified in this marketing package. The presence of any corporation's logo or 
name is not intended to indicate or imply affiliation with, or sponsorship or endorsement by, said corporation of NNN Propert ies (dba) SURMOUNT and Bang Realty - Illinois, Inc, its affiliates or subsidiaries, or any agent, product, 
service, or commercial listing of NNN Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc, and is solely included for the pu rpose of providing tenant lessee information about this listing to prospective customers.
ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONSULT YOUR NNN Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc A GENT FOR MORE DETAILS.

All potential buyers are strongly advised to take advantage of their opportunities and obligations to conduct thorough due di ligence and seek expert opinions as they may deem necessary, especially given the unpredictable 
changes resulting from the continuing COVID -19 pandemic. NNN Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc have not be en retained to perform, and cannot conduct, due diligence on behalf of any prospective 
purchaser. NNN Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc's principal expertise is in marketing investment properti es and acting as intermediaries between buyers and sellers. NNN Properties (dba) SURMOUNT and 
Bang Realty - Illinois, Inc and its investment professionals cannot and will not act as lawyers, accountants, contractors, or engi neers. All potential buyers are admonished and advised to engage other professionals on legal issues, 
tax, regulatory, financial, and accounting matters, and for questions involving the property's physical condition or financia l outlook. Projections and pro forma financial statements are not guarantees and, given the potential volatility 
created by COVID -19, all potential buyers should be comfortable with and rely solely on their own projections, analyses, and dec ision-making.

*In addition to all other advisements, notices, and disclaimers set forth in this Marketing Brochure, NNN Properties (dba) SU RMO UNT and Bang Realty - Illinois, Inc further advises all prospective purchasers that certain NNN 
Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc related or affiliated parties, and/or its independent contractor salespe ople, brokers of record, partners, trustees, beneficiaries, shareholders, members, managers, directors, 
officers, employees, or agents, along with their respective heirs, successors, personal representatives and/or assigns (colle ctively, the "NNN Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc Related Parties) may be acting 
as principals for the Seller or own a direct or indirect beneficial interest in the Property or in its ownership. By acceptin g t his Marketing Brochure, any prospective purchaser shall thereby waive any claim they may have based on a 
conflict of interest given the NNN Properties (dba) SURMOUNT and Bang Realty - Illinois, Inc Related Parties' role as both agent f or the Seller and as the Seller (or as a principal of the Seller).
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Portfolio Investment Overview

Portfolio Investment Overview
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PORTFOLIO LIST PRICE

$15,889,230

PORTFOLIO CAP RATE

6.50 %

PORTFOLIO NET OPERATING INCOME

$1,032,800
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Address City State Building Size Lot Size Year Built Lease Expiration Term Remaining

1124 W. Kimberly Rd Davenport IA 14,723 1.28 1997/2017 10/31/2039 ~13 Years

2145 E Kimberly Rd Davenport IA 12,403 1.77 2001/2021 10/31/2039 ~13 Years

4310 Blackhawk Rd Rock Island IL 17,640 1.60 1995/2015 10/31/2039 ~13 Years

3800 38th Ave Moline IL 14,807 1.24 1998/2021 10/31/2039 ~13 Years

Pro - Clean Car Wash

SURMOUNT & Bang Realty

3800 38th Avenue



Portfolio Lease Summary

Portfolio Lease Summary
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Lease Year Annual Rent Monthly Rent Increases Effective Cap Rate

Now - 4/30/2027 $1,032,800 $86,067 - 6.50%

5/1/2027 - 4/30/2028 $1,048,292 $87,358 1.50% 6.60%

5/1/2028 - 4/30/2029 $1,064,016 $88,668 1.50% 6.70%

5/1/2029 - 4/30/2030 $1,079,977 $89,998 1.50% 6.80%

5/1/2030 - 4/30/2031 $1,096,176 $91,348 1.50% 6.90%

5/1/2031- 4/30/2032 $1,112,619 $92,718 1.50% 7.00%

5/1/2032 - 4/30/2033 $1,129,308 $94,109 1.50% 7.11%

5/1/2033 - 4/30/2034 $1,146,248 $95,521 1.50% 7.21%

5/1/2034 - 4/30/2035 $1,163,442 $96,953 1.50% 7.32%

5/1/2035 - 4/30/2036 $1,180,893 $98,408 1.50% 7.43%

5/1/2036 - 4/30/2037 $1,198,607 $99,884 1.50% 7.54%

5/1/2037 - 4/30/2038 $1,216,586 $101,382 1.50% 7.66%

5/1/2038 - 4/30/2039 $1,234,834 $102,903 1.50% 7.77%

5/1/2039 - 10/31/2039 $1,253,357 $104,446 1.50% 7.89%

Type of Ownership Fee Simple

Property Type Retail

Property Subtype Car Wash

Lease Term Remaining ~13 Years

Lease Type Triple Net (NNN)

Landlord Responsibilities None

Rental Increases 1.50% Annually

Renewal Options 1x5

Estimated Portfolio Building SF 59,573

Estimated Portfolio Lot Size 5.89

Credit Type Corporate

Guarantor Pro -Clean Car Wash

Lease Expiration 10/31/2039



Bonus Depreciation

Bonus Depreciation

4310 Blackhawk Road, Rock Island, IL 61201

7

Assumptions

Asset Type Car Wash
Ownership Fee Simple
Rent $1,032,800 
Cap Rate 6.50%
Purchase Price $15,899,230 
Land Allocation 80.00%
Depreciable Basis 1
Useful Life 100%
Federal Tax Rate 37.00%
Year 1 Depreciation $12,719,384 
Potential Tax Savings $4,706,172 

Bonus Depreciation -  100%

Assumptions

Asset Type Car Wash
Ownership Fee Simple
Rent $1,032,800 
Cap Rate 6.50%
Purchase Price $15,899,230 
Land Allocation 80.00%
Depreciable Basis 15
Useful Life N/A
Federal Tax Rate 37.00%
Year 1 Depreciation $847,959 
Potential Tax Savings $313,745 

Accelerated depreciation -  15- Year Schedule

Assumptions

Asset Type Traditional Retail
Ownership Fee Simple
Rent $1,032,800 
Cap Rate 6.50%
Purchase Price $15,899,230 
Land Allocation 80.00%
Depreciable Basis 39
Useful Life N/A
Federal Tax Rate 37.00%
Year 1 Depreciation $326,138 
Potential Tax Savings $120,671 

Standard Depreciation -  39 - Year Schedule

Assumptions

Asset Type Traditional Retail
Ownership Ground Only
Rent $1,032,800 
Cap Rate 6.50%
Purchase Price $15,899,230 
Land Allocation 80.00%
Depreciable Basis 0
Useful Life N/A
Federal Tax Rate 37.00%
Year 1 Depreciation $0 
Potential Tax Savings $0  

Ground Lease -  Non - Depreciable

Pro - Clean Car Wash

SURMOUNT & Bang Realty
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Bonus Depreciation Eligible
This property offers 100% bonus depreciation, offering notable tax advantages in the 
early years of ownership. This form of depreciation enhances after - tax cash flow and 
adds to overall investment returns, making this property ideal for investors looking for 
tax treatment on real estate holdings. Surmount is not a tax advisor. Please consult your 
own tax professional.

Strong Corporate Guaranty
The portfolio is backed by Clean Sweep Car Wash, Inc. , providing investors with the 
security of an established operating company across all four locations.

Long - Term Triple - Net (NNN) Leases
These Pro -Clean Car Washes feature an absolute triple -net lease with just over 13 years 
of term remaining and zero landlord responsibilities. The lease features attractive rental 
increases of 1.5 0% annually throughout the base term, as well as in the 1, 5 -year tenant 
renewal options.

Climate - Driven Demand Fundamentals
The portfolio's Midwest locations benefit from a climate that structurally supports 
frequent wash demand —  harsh winters bring road salt, slush, and grime that 
accelerate the need for washing to protect vehicles from corrosion, while distinct 
seasonal swings drive consistent, year - round volume rather than the seasonal drop -off 
seen in milder, drier climates. 

Below Replacement Cost Opportunity
The portfolio offers investors the opportunity to acquire established operating car wash 
facilities at pricing that compares favorably to today's replacement costs . With rising
construction and equipment expenses, this pricing not only provides immediate value 
and strong entry economics but also creates a competitive barrier for new market 
entrants.

Prime Retail Corridor Locations
Each property is located along major commercial corridors with excellent visibility, 
surrounded by national retailers, healthcare providers, restaurants, and dense residential 
neighborhoods.

Robust Traffic Exposure
The four locations collectively benefit from exceptional visibility along heavily traveled 
roadways with combined traffic counts exceeding 130,000 vehicles per day.

Dominant Quad Cities Market Presence
Strategically positioned throughout Davenport, Moline, and Rock Island, the portfolio 
provides broad market coverage within one of the Midwest's strongest bi - state 
metropolitan areas.

Pro - Clean Car Wash

SURMOUNT & Bang Realty



Concept Overview
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Property #14310 Blackhawk Road, Rock Island, IL 61201
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Retail Aerial4310 Blackhawk Road, Rock Island, IL 61201
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Location Overview

Location Overview

4310 Blackhawk Road, Rock Island, IL 61201

1 Mile 3 Mile 5 Mile

Population Trends

2020 Population 3,329 58,859 115,402

2025 Population 3,123 57,843 116,246

2030 Population 3,081 57,709 116,799

Household Trends

2020 Households 1,476 24,829 49,329

2025 Households 1,385 24,355 49,845

2030 Households 1,367 24,290 50,128

Household Income

Average Household Income $109,684 $78,900 $78,966

Median Household Income $87,837 $59,440 $59,591
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Property Photos4310 Blackhawk Road, Rock Island, IL 61201
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Local Map4310 Blackhawk Road, Rock Island, IL 61201

State Map
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Property #23800 38th Avenue, Moline, IL 61265
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Retail Aerial3800 38th Avenue, Moline, IL 61265
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Location Overview

Location Overview

3800 38th Avenue, Moline, IL 61265

1 Mile 3 Mile 5 Mile

Population Trends

2020 Population 5,762 55,986 116,601

2025 Population 5,799 54,274 114,824

2030 Population 5,818 53,974 114,690

Household Trends

2020 Households 2,525 24,333 49,486

2025 Households 2,532 23,588 48,694

2030 Households 2,538 23,459 48,636

Household Income

Average Household Income $90,614 $86,339 $85,104

Median Household Income $72,272 $66,754 $66,141
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Property Photos3800 38th Avenue, Moline, IL 61265
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Local Map3800 38th Avenue, Moline, IL 61265

State Map
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Property #31124 West Kimberly Road, Davenport, IA 52806
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Retail Aerial1124 West Kimberly Road, Davenport, IA 52806
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Location Overview

Location Overview

1124 West Kimberly Road, Davenport, IA 52806

1 Mile 3 Mile 5 Mile

Population Trends

2020 Population 10,055 83,631 138,031

2025 Population 10,196 84,319 139,170

2030 Population 10,320 85,235 140,535

Growth ‘20 –  ’25 0.30% 0.20% 0.20%

Growth ’24 –  ’30 0.20% 0.20% 0.20%

Household Trends

2020 Households 4,469 35,036 56,917

2025 Households 4,528 35,582 57,584

2030 Households 4,584 36,035 58,215

Growth ‘20 –  ’25 0.50% 0.30% 0.20%

Growth ’24 –  ’30 0.20% 0.30% 0.20%

Household Income

Average Household Income $87,287 $78,268 $82,198

Median Household Income $76,162 $65,041 $66,173
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Property Photos1124 West Kimberly Road, Davenport, IA 52806
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Local Map1124 West Kimberly Road, Davenport, IA 52806

State Map
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Property #42145 East Kimberly Road, Davenport, IA 52807
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Retail Aerial2145 East Kimberly Road, Davenport, IA 52807
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Location Overview

Location Overview

2145 East Kimberly Road, Davenport, IA 52807

1 Mile 3 Mile 5 Mile

Population Trends

2020 Population 8,696 77,847 177,121

2025 Population 8,603 78,285 178,777

2030 Population 8,660 79,085 180,438

Growth ‘20 –  ’25 -0.20% 0.10% 0.20%

Growth ’24 –  ’30 0.10% 0.20% 0.20%

Household Trends

2020 Households 4,125 33,078 73,196

2025 Households 4,071 33,519 74,004

2030 Households 4,097 33,929 74,739

Growth ‘20 –  ’25 -0.20% 0.30% 0.30%

Growth ’24 –  ’30 0.10% 0.20% 0.20%

Household Income

Average Household Income $84,248 $89,550 $88,281

Median Household Income $65,092 $71,680 $69,099
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Property Photos2145 East Kimberly Road, Davenport, IA 52807

29Pro - Clean Car Wash

SURMOUNT



Local Map2145 East Kimberly Road, Davenport, IA 52807

State Map
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Edward Otocka James Westerberg

eotocka@surmount.com jwesterberg@surmount.com

212-914-6105 212-914-6113

Gordon Pollock

gpollock@surmount.com

212-914-6136

Glen Kunofsky Chris Marks

cmarks@surmount.com

516.448.3293

Brian Brockman

surmount@bangrealty.com

(513) 898 -1551

Brian Brockman
surmount@bangrealty.com

(513) 898 -1551
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