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The information provided within this Offering Memorandum has been obtained from sources that are believed to be reliable, but Randall Commercial Group, LLC has
not verified the information and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. The
information may be estimated or generalized and is prepared to provide a summary of highlights and only a preliminary level of information regarding the project. Any
interested party must independently investigate the subject property, particularly from a physical, financial, tenant, and overall development standpoint. Any
projections, opinions, assumptions or estimates used are for example only and do not represent the current or future performance of the property. This information is
not intended to provide full due diligence on the subject property, as it is the responsibility of the interested buyer to conduct full due diligence with their advisors.
The data contained within this offering memorandum is for information purposes only and is not sufficient for evaluation of Property for potential purchase.

Randall Commercial Group, LLC has not performed due diligence pertaining to the physical state of the property nor the property's current or future financial
performance. Furthermore, no due diligence has been performed regarding the financial condition or future plans for this location. You and your advisors should
conduct a careful, independent investigation of the property to determine to your satisfaction the suitability of the property for your needs. This information may have
changed and there may be omissions of material data as this is not intended to provide complete due diligence.

Past, expected or projected performance does not guarantee future performance. Property owners and/or buyers bear the full risk and exposure of all business,
events, tenant, credit, and liability associated with such properties. The acreage, size, and square footage of the property and improvements are estimated and
should be independently verified. Inherent risk and concentrated exposure are associated with single tenant occupied properties and prospective buyer should fully
investigate tenant, lease, market, and all relevant aspects of this property, tenant, and transaction. Unless a fully executed purchase and sale agreement has been
executed, seller and Randall Commercial Group, LLC expressly reserves the right, at their sole discretion, to reject any and all expressions and/or interests or offers
to purchase the property and to terminate negotiations and discussions with any person or entity reviewing this offering memorandum or making an offer on property
unless a purchase and sale agreement of property has been executed and delivered.

In no event shall prospective purchaser or its agent have any claims against Seller or Randall Commercial Group, LLC or any of its affiliates, directors, offices,
owners, agents, or licensees for any damages, liability, or any cause of action relating to this solicitation process, the marketing material, marketing process, or sale
of property. By reviewing the material contained herein, you are agreeing to the terms and limitations of its use provided herein.
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INVESTMENT SUMMARY LEASE SUMMARY

OFFERING PRICE: $1,785,714 TENANT: Thomas W. Hodge, D.M.D., PA.
NET OPERATING INCOME: $125,000 LEASE TYPE: Absolute NNN

YR1 CAP RATE: 7.00% PRIMARY LEASE TERM: 10 Years

BLENDED CAP RATE: 7.66% ANNUAL RENT: $125,000

BUILDING SIZE: 5,000 SF Source: Owner RENT PSF: $25 PSF

PROPERTY ADDRESS 310 US-51 S RENT COMM. DATE: At Closing

CITY, STATE, ZIP: Batesville, MS 38606 RENEWAL OPTIONS: Five (5) Five (5) Year Options

5 MILE POPULATION: 11,431 RENT BUMPS: 2% Annually

LEASE GUARANTOR: Personal Guaranty (Initial Lease Term)

LOCATION DESCRIPTION

Randall Commercial Group, LLC is pleased to present this medical sale leaseback opportunity
in Batesville, MS. The tenant will sign a 10-year, absolute NNN lease at closing with 2%
annual increases. The property is located near other essential medical offices such as
Endurance Physical Therapy, RedMed Urgent Care, and the Panola Medical Center, as well as
the Batesville Country Club. Batesville Dentistry's location provides excellent visibility and high
traffic on Highway 51 which intersects Highway 6 experiencing +20,000 VPD at the center of
Batesville. Batesville Dentistry is led by Dr. Thomas Hodge, DMD, offering general, restorative
and cosmetic dentistry services to patients of all ages.

PROPERTY HIGHLIGHTS

e Long-Term, Absolute NNN Healthcare Investment Opportunity

e Two experienced providers

e 2% Annual Increases and 25 Years of Renewal Options

o Close proximity to Panola Medical Center and complementary medical facilities

e Excellent visibility and traffic near the intersection of Hwy 6 and Hwy 51 (£20,000 VPD)
mdot.ms.gov

o Located at the entrance of an affluent residential area and the country club of Batesville

o Serving Batesville for 27 years, the community practice offers a wide range of general,
restorative, and cosmetic dental services
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TENANT HIGHLIGHTS

Batesville Dentistry is a state-of-the-art, dedicated practice that has served Batesville, MS

since 1995.

The practice is led by Dr. Thomas Hodge, treating patients of all ages with a range of

general, restorative, and cosmetic dental services.

Batesville utilizes the latest dental technology including a cone beam scanner, CEREC

machine, and Viora laser.

Dr. Thomas W. Hodge, DMD received his undergraduate degree from the University of
Mississippi in Oxford before graduating from the University of Mississippi School of
Dentistry in Jackson, MS. He continued his education by completing a general practice

residency at the University of Louisville.

Dr. Hodge takes pride in continuing education and has been a student of his trade. He is a
member of the American Dental Association, Mississippi Dental Association (where he
was a past District Il President and Trustee to the Board), Tri-Lakes Study Club, and the

International Academy of Mini Dental Implants.

Dr. Chance Crites grew up in Batesville and graduated with a dual degree and honors
from the University of Mississippi before earning a Masters in Biomedical Sciences at the
University of Mississippi Medical Center and his DMD at the University of Mississippi

School of Dentistry.
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TENANT OVERVIEW
COMPANY:

LOCATIONS:

PROVIDERS:

WEBSITE:

RENT SCHEDULE

LEASE YEARS
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Thomas W. Hodge, D.M.D., PA.
Batesville, Mississippi
2 Providers, 7 Staff

batesvilledentistry.com

ANNUAL RENT
$125,000
$127,500
$130,050
$132,651
$135,304
$138,010
$140,770
$143,586
$146,457
$149,387

Source: batesvilledentistry.com

BUMP

2%
2%
2%
2%
2%
2%
2%
2%
2%

RANDALL
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YIELD
7.00%
7.14%
7.28%
7.43%
7.58%
7.73%
7.88%
8.04%
8.20%
8.37%

PAGE 4

OFFICE: 662.234.4044 // 850 INSIGHT PARK AVE. UNIVERSITY, MS 38677 // RANDALLCOMMERCIALGROUP.COM



(/
ADDITIONAL PHOTOS

T

I}

||
|
I

|

1l

FOR SALE // MEDICAL OFFICE BUILDING

OFFICE: 662.234.4044 // 850 INSIGHT PARK AVE. UNIVERSITY, MS 38677 // RANDALLCOMMERCIALGROUP.COM




(/| A
CLOSE UP MAP RANDALL

Healthcare Real Estate

s

= $1S1SNod

" ShamrockiDrs=

_— - g
4 B ,\ gy SFaith|Dri
:- __Deltor'St‘--': ‘3'_"'-—"-‘5 e - {

2% OneMain |

Finoncial

-

PY|PUEIPOOM iy

N “I e
s 2

Map data ©2023 Iwage ©2023 Maxar Technologies, State of
Arkansas, USDA/FPAC/GEO

FOR SALE // MEDICAL OFFICE BUILDING

OFFICE: 662.234.4044 // 850 INSIGHT PARK AVE. UNIVERSITY, MS 38677 // RANDALLCOMMERCIALGROUP.COM




/[ R
AERIAL MAP EANDALL

Healthcare Real Estate

;
i

American League Park €y

WA EL

|

i
AV e
\ faa. ar o et
Y B ille S
o atesville quare
S
S/ A ;
C ¥ . | e = W ——
. J

/!
e

Holidagy Inn (
Map data ©2023 Imagery ©2023 Maxar Technologies, State of|
Arkansas, USDA/FPAC/GEO

FOR SALE // MEDICAL OFFICE BUILDING

OFFICE: 662.234.4044 // 850 INSIGHT PARK AVE. UNIVERSITY, MS 38677 // RANDALLCOMMERCIALGROUP.COM




/[

ee

40

Longview

(,‘r:

REGIONAL MAP

AL ASLSS L NI

Fort gmith »
2.
Russellville - Conway
O
ARKA NR'—'\ S
Hot Springso
B LITTLE ROCK
30,
% Texarkana
b i
o

Shreveport vionroe
- o}

O

SHREVEPORT

¥

20/

49
Alexandria
o
4]
LOUIS
00( ts Opelousas?

FOR SALE // MEDICAL OFFICE BUILDING

OFFICE: 662.234.4044 // 850 INSIGHT PARK AVE.

Healthcare Real Estate
) 55 ] — Knoxville
D b
“Dyersbur e i 2
Jonegboro o y g 0 Franklino If Yfreesboro _—
T Jackson i -
155 o UIIIB i
i Tjesh¥®
Memphis
,.:op
5 ﬂ _________________________________________________________________________
e ., .Southaven .
40, Huntoswlle
PR Y Ill.l.\:TH‘.\-’II_I_E Alpharetta ==
s Sl p ] 55 )
o Atlanta
459 - o
THE CITY OF Birmingham \20 80 20
OXFORD o}
o
Tuscgloosa Hoover
i % f ATLANTA
5 ALABA _ 2
Auburn
Co!ug’rbus G
Vicksburge e :
¢ ...:.,: @ ¢ty of Montgomery
r 159 !'
Laurel ' 75
B Albany
2 T
Hattiesburg 65,
%4 Dothan S
o TALLAMASSEE
3 T -.I'
rs Bddd : Map data
CDALABAMA I view
Rl ©20230 "W
CITY OF BATON ROUGE Google, i
YO8 BATON ROV Lyi Pensacola nestin INEGI Tallahd [see

PAGE 8

UNIVERSITY, MS 38677 // RANDALLCOMMERCIALGROUP.COM



/[

RANDALL

NORTHWEST COMMUNITY COLLEGE BANDALL

NORTHWEST COMMUNITY COLLEGE

Healthcare Real Estate

Panola County gets a $2 million grant to renovate the old outlet mall into a job training
center for the Northwest Mississippi Community College (image below)

NMCC plans to open this Fall 2021, with a 40,000 square-foot Workforce Training
Center that will have four 10,000 square-foot unites and provide space for machinery
to build prototypes and begin taking products to market

Northwest offers 28 distinct undergraduate degrees, concentrated into 23 majors within
12 broad fields of study

Northwest announced as being among the first cohort of seven colleges nationwide in
Achieving the Dream's (ATD) new Building Resiliency in Rural Communities for the Future

of Work Initiative
Northwest football in December 2020 wone the MACCC and National Community
College Football Championship titles

Source: collegefactual.com, deltabusinessjournal.com, M ] S S [ S S [ P P I C O M M U N [TY C O L L E G E
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BATESVILLE, MS ECONOMY
o Batesville Civic Center is a 45,000 sq. ft. building that can hold 8,022 people

e Harmon Industrial Park, the 20,000 sgq. ft. Batesville Enterprise Center houses several
business incubators

¢ Panola Partnership CEO Joe Azar presented conceptual drawings for a proposed sports
complex that will have a price tag of $18-$20 million

: | T
o et
[ a0 - o There is a three-phase plan proposal, nearly $850 million on 260 acres in capital
- = investment into Batesville, creating more than 900 full time jobs
o E-FF 11
e nmErme

PR R L P

e Home to Magnolia Grove Monastery, a 120-acre residential monastery

o The cost of living in Batesville is 21.3% lower than the US average and 2.4% lower than
the state average

e Batesville is the county seat of Panola County, Mississippi, which has an estimated
population of 35,000.

o GE Aviation, a subsidiary of General Electric, has a plant in Batesville and employs
nearly 500 staff. Altogether, Batesville is home to over 30 manufacturing plants.

e Source: panolacounty.com, deltabusinessjournal.com, panolian.com, bestplaces.net,

OXFORD, MS ECONOMY
o Batesville, MS is +/-22 miles west of Oxford, MS

¢ One of the fastest growing micropolitan in the nation and has seen a 22% population
increase since 2010

e Ranked #8 out of 542 micropolitan areas for economic strength

e The Oxford Square won the inaugural 2019 Great Public Space in Mississippi award
presented by the MS Chapter of the American Planning Association

o Oxford job market increased by 2.2% over the last year and has a future job growth over . £ _ . 1 ||H ” “ @ P
the next ten years predicted to be 50.9% - . ~Se [ T i i B ____llt_llll
S . | f| [T E

o City's population has a median household income of $227,400 compared to an average
of $105,700 statewide

e Oxford is a Certified Retirement City-CNBC's list of 10 Great College Towns for Retirees
e Oxford commons has approved an expansion that will be located on 16 acres

e Source: Walton Family Foundation, ESRI, news.olemiss.edu, Oxford Eagle,
bestplaces.net, MS Business Journal, hottytoddy.com
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PANOLA MEDICAL CENTER

Panola Medical Center is a 96 bed acute care hospital consisting of 49 medical surgical

beds, 22 certified geriatric psychiatric beds, and 25 adult psychiatric beds

Panola Medical Center's services include: Behavioral (Mental) health , Emergency
Medicine, Women's Health, Geriatric (senior) Medicine, Wounds Care & Hyperbaric,

Surgery Center, Pain Management , Gl clinic, Children's Health, and Family & Specialty

Panola Medical Center is one of the largest tax-paying entities and employers in Panola

County, with a total economic impact exceeding $69 million (2011)

Panola Medical Center has state of the art equipment, being a hyperbaric chamber for the

sleep medicine department

Batesville hospital received accreditation from a national organization for critical access

and general hospitals

Source: panolamed.com, msdh.ms.gov, panolian.com
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1 MILE
2,975
33.3

32.2

33.5

1 MILE
1,195
2.43
$71,258
$170,048

3 MILES
7,800

33.6

335

35.2

3 MILES
2,901

2.61
$65,306
$136,259
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5 MILES
11,431
35.3

34.6

37.6

5 MILES
4,173

2.67
$64,397
$134,358
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PRESENTED BY //

PORT CAMPANY ELIZABETH RANDALL, CCIM
ASSOCIATE BROKER PRESIDENT, BROKER
662.638.0730 662.234.4044
PCAMPANY@RANDALLCG.COM ERANDALL@RANDALLCG.COM

ABOUT RANDALL COMMERCIAL GROUP, LLC

Randall Commercial Group, LLC is a boutique commercial real estate investment brokerage and consulting firm focused on properties and development
opportunities in the southeastern United States for clients located throughout the country. Through a myriad of brokerage services, we serve institutional
and individual investors as well as end users, tenant, and developers on deals ranging up to $50 million in estimated market value.

Our proprietary research, continual education, creativity, and perseverance allow us to focus on creating client wealth by optimizing real estate strategies
for businesses and investors while building meaningful, long-term relationships. The majority of our business results from expanding our client
relationships and referrals from clients and peers. We believe the reward for hard work well done is the opportunity to do more of it; for this, we thank you
for your trust and belief in our methodology.

Our corporate strategy is simple: client first. We do not desire to be all things to all clients, but we are singularly focused on being all things investment
real estate.
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MREC Agency Disclosure Form A Approved 06/2023 By
WORKING WITH A REAL ESTATE BROKER MS Rf;ﬂOEfgaTe (lfgérél;llssmn
LU boX
**THIS ISNOT A LEGALLY BINDING CONTRACT** Jackson, MS 39232

GENERAL

Before you begin working with any real estate agent, you should know whom the agent represents in the transaction. Mississippi real estate licensees are required to disclose which party
they represent in a transaction and to allow a party the right to choose or refuse among the various agency relationships. Several types of relationships are possible, and you should
understand these at the time a broker or salesperson provides specific assistance to you in a real estate transaction. The purpose of this Agency Disclosure form is to document an
acknowledgement that the consumer has been informed of various agency relationships which are available in a real estate transaction. For the purposes of this disclosure, the term Seller
and/or Buyer will also include those other acts specified in Section 73-35-3(1), of the Miss. Code, “...list, sell, purchase, exchange, rent, lease, manage, or auction any real estate, or the
improvements thereon including options.”

SELLER’S AGENT

A property Seller can execute a "listing agreement” with a real estate firm authorizing the firm and its agent(s) to represent the Seller in securing a Buyer. A licensee who is engaged by
and acts as the agent of the Seller only, is a Seller's Agent. A Seller's agent has the following duties and obligations:

» To the Seller: The fiduciary duties of loyalty, confidentiality, obedience, disclosure, full accounting, and the duty to use skill, care, and diligence.
» To the Buyer and Seller: A duty of honesty and fair dealing.
BUYER’S AGENT

A Buyer may contract with an agent or firm to represent him/her. A licensee who is engaged in a Buyer Agency A greement as the agent of the Buyer only is known as the Buyer's Agent
in purchasing a property. A Buyer's Agent has the following duties and obligations:

» To the Buyer: The fiduciary duties of loyalty, confidentiality, obedience, disclosure, full accounting, and the duty to use skill, care, and diligence.
» To the Seller and Buyer: A duty of honesty and fair dealing.
DISCLOSED DUAL AGENT

A real estate licensee or firm may represent more than one party in the same transaction. A Disclosed Dual Agent is a licensee who, with the informed written consent of the Seller and
Buyer, is engaged as an agent for both the Seller and Buyer. As a Disclosed Dual Agent, the licensee shall not represent the interests of one party to the exclusion or detriment of the
interests of the other party. A Disclosed Dual Agent has all the fiduciary duties to the Seller and Buyer that a Seller's agent or a Buyer's agent has except the duties of full disclosure and
undivided loyalty.

» A Disclosed Dual Agent may not disclose:
a) To the Buyer that the Seller will accept less than the asking or listed price, unless otherwise instructed in writing by the Seller.
b) To the Seller that the Buyer will pay a price greater than the price submitted in a written offer to the Seller, unless otherwise instructed in writing by the Buyer.
¢) The motivation of any party for selling, buying, or leasing a property, unless otherwise instructed in writing by the respective party, or

d) That a Seller or Buyer will agree to financing terms other than those offered, unless otherwise nstructed in writing by the respective party.
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AGENCY EXCEPTION: PROPERTY CONDITION DISCLOSURE STATEMENT (PCDS)

Effective March 14, 2023, the Mississippi Code was amended to eliminate all duties and obligations of real estate agents to their clients or others concerning the Property Con-
dition Disclosure Statement (PCDS) required for residential real estate transactions involving real estate agents, including (but not limited to) any responsibility for the com-
pleteness and accuracy of information contained in the PCDS, or for its delivery.

IMPORTANT NOTICE: UNREPRESENTED “CUSTOMER™

“Customer™ shall mean a person not represented in a real estate transaction. It may be the Buyer, Seller, Landlord or Tenant. A Buyer may decide to work with a firm that is acting as the
agent for a Seller (a Seller's Agent or Subagent). If a Buyer does not enter into a Buyer Agency A greement with the firm that shows him properties, that firm and its agents may show the
Buyer properties as a Seller’s Agent or as a Subagent working on the Seller's behalf. Such a firm represents the Seller (not the Buyer) and must disclose that fact to the Buyer. Regarding
the price and terms of an offer, the Seller's Agent will ask you (the Customer) to decide how much to offer for the property and upon what conditions. They can explain your options to
you, but the final decision is yours, as they cannot give you legal or financial advice. They will attempt to show you property in the price range and category you desire so that you will
have information on which to base your decision. The Seller's Agent will present to the Seller any written offer that you ask them to present. You should not disclose any information that
you do not want the Seller to know (i.e. the price you are willing to pay. other terms you are willing to accept, and yvour motivation for buying) because the Seller's Agent would be re-
quired to tell all such mformation to the Seller. As a Customer dealing with a Seller’s Agent, you might desire to obtain the representation of an attomey. another real estate licensee, or

both.

THIS IS NOT A CONTRACT, THIS IS AN ACKNOWLEDGEMENT OF DISCLOSURE
The below named Broker or Salesperson has informed me that real estate brokerage services may be provided to me as a:
O Client (The Licensee is my Agent. I am the Seller or Landlord v"  Customer (The Licensee is not my Agent)
**USE “Customer signature™ space, below™*

O Client (The Licensee is my Agent. I am the potential Buyer or Tenant

O Client (The Licensees of the Brokerage Firm my become Disclosed Dual Agents.)

9///4 -

(Client Signature) (Date) (Lice-n!ee Signature) (Date) (Customer Signature) (Date)

Randall Commercial Group. LLC

(Client Signature) (Date) |[(Licensee Brokerage) (Customer Signature) (Date)
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