
NEW OWNERSHIP!
(NAP)

SOLD

EACH BUILDING HAS ITS OWN TAX LOT WITH COMMON AREA AGREEMENT IN PLACE

CO-TENANTS INCLUDE:   DOLLAR GENERAL, GOODWILL AND TORERO’S MEXICAN FAMILY RESTAURANT

HIGH TRAFFIC AREA OFF OF I-5 AND NEAR LANE COMMUNITY COLLEGE IN COTTAGE GROVE

 

Sale Price: $899,000   Cap Rate: 9.0%

Village Center Retail Investment 
Single-Tenant NNN Investment Opportunity

1435-1447 N PACIFIC HWY - COTTAGE GROVE, OR 

Fully Leased: Calvary Church
Strong Visibility on Pacific Hwy
High-Traffic Corridor with I-5 Access
New Ownership of Neighboring Tenants with Common Area Agreement in Place
Co-Tenants:  Dollar General, Goodwill, & Torero’s Mexican Restaurant

Licensed in the State of Oregon 

TIM CAMPBELL
timc@campbellre.com
(541) 484-2214

Licensed in the State of Oregon 

SUZANNE KINTZLEY
suzannek@campbellre.com
(541) 484-2214

For more information contact:

FOR SALE
I N V E S T M E N T



INVESTMENT OVERVIEW PROPERTY UPGRADES

Common area agreement with cross-easements in place

Shared monument signage on-site

Tenant pays all NNN expenses except roof membrane & HVAC replacement 

AGREEMENTS / FEATURES

Building Size: ±9,360 SF (built in 1986)

Lot Size: ±39,776 SF

Tenant: Calvary Church (Leased July 2014)

Lease Term: Through October 31, 2029

Renewal Option: One 5-year extension

Annual Rent: $80,988 NNN

Tenant Pays: $6,749/mo + $1,852/mo NNN (3% annual increases)

CAMs: Tenant reimburses 100% for this tax lot

Tax Status/Tax Lot #: Tenant is a registered 501c3 non-profit, who 

PROPERTY OVERVIEW

 receive property tax exemption annually. #20-03-28-12-03700

2014: Tenant’s initial improvements: Upgraded electrical and plumbing, 
new lighting, ceiling, stained concrete floors, office build-out, construction 
of Children’s area, remodeled restrooms, upgraded to ADA

2018: Remodel of former restaurant space:  Upgraded electrical and 
plumbing, new flooring, lighting, ceiling, Type 1 hood, commercial sinks, 
walk-in cooler, grease trap, remodeled restrooms, upgraded to ADA

2022: Roof replaced with TPO and parking lot striping completed

2023: Landscaping and irrigation improvements�



BUILDING INTERIOR PHOTOS

The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent.  Package is subject to change, error or omission, prior sale or lease, to change, error or omission, prior sale or lease, to change, error or omission, prior sale or lease, 
correction or withdrawal.  Any party contemplating purchase is urged to conduct their own independent study and inspection.

  



The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent.  Package is subject to change, error or 
omission, prior sale or lease,  correction or withdrawal.  Any party contemplating purchase is urged to conduct their own independent study and inspection.
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The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent.  Package is subject to change, error or omission, prior sale or lease, to change, error or omission, prior sale or lease, to change, error or omission, prior sale or lease, 
correction or withdrawal.  Any party contemplating purchase is urged to conduct their own independent study and inspection.

Floor plan is for marketing purposes only. All measurements 
and layout details are approximate and should be independently
veri�ed.

FULL KITCHEN
ADA RR

ADA
RR

KINGS COURT
FELLOWSHIP HALL

CO
FF

EE
 B

A
R

STORAGE STORAGE
AREA

STAGE

ADA
LIFT

STAIRS

MUSIC
STUDIO
OFFICE

MUSIC
STUDIO
OFFICE

2ND FLOOR ABOVE THIS AREA ONLY



PEACEHEALTH
HOSPITAL

VILLAGE
CENTER

MIDDLEFIELD
GOLF COURSE

COTTAGE
GROVE

AIRPORT

HIDDEN VALLEY
GOLF COURSE

COTTAGE GROVE
DISC GOLF COURSE

Location Summary

Demographics

Radius

Population (2024)

Households

Avg. Household Income

Median Home Value

2 Mile

12,189

4,710

$64,403

$315,337

5 Mile

16,988

6,599

$70,272

$341,507

10 Mile

28,975

10,862

$80,378

$361,983

The Village Center is positioned less than ½ mile from the I-5 
interchange and near Lane Community College – Cottage Grove 
campus.  The center benefits from high visibility, excellent customer 
traffic, and direct access to the Cottage Grove retail corridor.�

Traffic Counts
      I-5: 28,851 AADT

     Hwy 99: 10,524 VPD�

Third-largest city in Lane County

20 minutes south of Eugene

Gateway to Southern Oregon recreation

Strong residential and commercial base�

Why Cottage Grove

The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent.  Package is subject to change, error or 
omission, prior sale or lease,  correction or withdrawal.  Any party contemplating purchase is urged to conduct their own independent study and inspection.
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INITIAL AGENCY DISCLOSURE PAMPHLET 
Consumers:  This pamphlet describes the 
consumers. Real estate brokers and principal real estate brokers are required to provide this 
information to you when they first contact you
broker need not provide the pamphlet to a p
to have, received a copy of the pamphlet from another broker.
This pamphlet is informational only. Neither 
interpreted as evidence of intent to create an agency relation
or a principal broker.  

Real Estate Agency Relationships  
An "agency" relationship is a voluntary legal relationship in which a 
broker or principal broker (the "agent") agrees to act on behalf of a buyer 
"client") in a real estate transaction. Oregon law provides for three types of agency 
relationships between real estate agents and their clients: 

Seller's Agent -- Represents the seller only.
Buyer's Agent -- Represents the buyer only
Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers 
who want to purchase the same property. This can be done only with the written 
permission of all clients.  

The actual agency relationships between the seller, buyer and the
transaction must be acknowledged at the time an offer to purchase is made. Please read this 
pamphlet carefully before entering into an agency relationship with a real estate agent. 

Generally, licensees must maintain confidential information about their clients.
information” is information communicated to a real estate licensee or the licensee’s agent by 
the buyer or seller of one to four residential units regarding the real 
including but not limited to price, terms, financial qualifications or motivation to buy or sell. 

The buyer instructs the licensee or the licensee’s agent to disclose about th
seller, or the seller instructs the licensee or the licensee’
to the buyer; and  

he licensee or the licensee’s agent knows or should know failure to disclose would 
constitute fraudulent representation. 

Duties and Responsibilities of a Seller’s Agent

Under a written listing agreement to sell property, an agent represents only the seller unless 
the seller agrees in writing to allow the agent to also represent the buyer. 
An agent who represents only the seller owes the following affirmative duties to 
the other parties and the other parties’ agents involved in a real estate transaction: 

To deal honestly and in good faith;  
To present all written offers, notices and other communications to and from the parties in 
a timely manner without regard to whether the  property is subject to a contract for sale or 
the buyer is already a party to a contract to purchase; and 
To disclose material facts known by the agent and not apparent or readily ascertainable to 
a party. 

seller’s agent owes the seller the following affirmative duties: 
To exercise reasonable care and diligence; 
To account in a timely manner for money and property received from or on behalf of the 
seller;  

(3) To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s  
interest in a transaction;  

(4) To disclose in a timely manner to the seller any conflict of interest, existing or 
contemplated;  

(5) To advise the seller to seek expert advice on matters related to the transaction that are 
beyond the agent's expertise;  

(6) To maintain confidential information from or about the seller except under subpoena or 
court order, even after termination of the agency relationship; and  

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find a 
buyer for the property, except that a seller's agent is not required to seek additional offers 
to purchase the property while the property is subject to a contract for sale.  

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty 
listed in (7) can only be waived by written agreement between seller and agent.  
Under Oregon law, a seller's agent may show properties owned by another seller to a 
prospective buyer and may list competing properties for sale without breaching any 
affirmative duty to the seller. 
Unless agreed to in writing, an agent has no duty to investigate matters that are outside the 
scope of the agent's expertise, including but not limited to investigation of the condition of 
property, the legal status of the title or the seller’s past conformance with law.  
 
Duties and Responsibilities of a Buyer’s Agent  
An agent, other than the seller’s agent, may agree to act as the buyer’s agent only.  The 
buyer’s agent is not representing the seller, even if the buyer’s agent is receiving 
compensation for services rendered, either in full or in part, from the seller or through the 
seller’s agent. 
An agent who represents only the buyer owes the following affirmative duties to the buyer, 
the other parties and the other parties’ agents involved in a real estate transaction:  
(1) To deal honestly and in good faith;  

(2) To present all written offers, notices and other communications to and from the parties in 
a timely manner without regard to whether the property is subject to a contract for sale or 
the buyer is already a party to a contract to purchase; and 

(3) To disclose material facts known by the agent and not apparent or readily ascertainable to 
a party. 

 
A buyer’s agent owes the buyer the following affirmative duties: 
(1) To exercise reasonable care and diligence; 
(2) To account in a timely manner for money and property received from or on behalf of the 

buyer;  
(3) To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer’s 

interest in a transaction;  
(4) To disclose in a timely manner to the buyer any conflict of interest, existing or 

contemplated;  
(5) To advise the buyer to seek expert advice on matters related to the transaction that are 

beyond the agent's expertise;  
(6) To maintain confidential information from or about the buyer except under subpoena or 

court order, even after termination of the agency relationship; and  
(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find 

property for the buyer, except that a buyer’s agent is not required to seek additional 
properties for the buyer while the buyer is subject to a contract for purchase.  

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty 
listed in (7) can only be waived by written agreement between buyer and agent.  
Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to 
other prospective buyers without breaching an affirmative duty to the buyer. 
Unless agreed to in writing, an agent has no duty to investigate matters that are outside the 
scope of the agent's expertise, including but not limited to investigation of the condition of 
property, the legal status of the title or the seller’s past conformance with law.  
 
Duties and Responsibilities of an Agent Who Represents More than One Client in a 
Transaction  
One agent may represent both the seller and the buyer in the same transaction, or multiple 
buyers who want to purchase the same property, only under a written “Disclosed Limited 
Agency Agreement”signed by the seller and buyer(s).  
Disclosed Limited Agents have the following duties to their clients:  
(1) To the seller, the duties listed above for a seller’s agent;  
(2) To the buyer, the duties listed above for a buyer’s agent; and 
(3) To both buyer and seller, except with express written permission of the respective person, 

the duty not to disclose to the other person: 
(a) That the seller will accept a price lower or terms less favorable than the listing price 

or terms; 
(b) That the buyer will pay a price greater or terms more favorable than the offering price 

or terms; or 
(c) Confidential information as defined above. 

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the 
scope of the agent's expertise. 
When different agents associated with the same principal broker (a real estate licensee who 
supervises other agents) establish agency relationships with different parties to the same 
transaction, only the principal broker will act as a Disclosed Limited Agent for both the buyer 
and seller. The other agents continue to represent only the party with whom the agents have 
already established an agency relationship unless all parties agree otherwise in writing. The 
principal real estate broker and the real estate licensees representing either seller or buyer 
shall owe the following duties to the seller and buyer: 
(1) To disclose a conflict of interest in writing to all parties; 
(2) To take no action that is adverse or detrimental to either party’s interest in the 

transaction; and 
(3) To obey the lawful instructions of both parties.  
 
No matter whom they represent, an agent must disclose information the agent knows or 
should know that failure to disclose would constitute fraudulent misrepresentation.  
You are encouraged to discuss the above information with the licensee delivering this 
pamphlet to you. If you intend for that licensee, or any other Oregon real estate licensee, to 
represent you as a Seller's Agent, Buyer's Agent, or Disclosed Limited Agent, you should 
have a specific discussion with the agent about the nature and scope of the agency 
relationship. Whether you are a buyer or seller, you cannot make a licensee your agent 
without the licensee’ s knowledge and consent, and an agent cannot make you a client without 
your knowledge and consent. 

INITIAL AGENCY DISCLOSURE

w w w.campbel l re.com 541-484-2214 701 High Street, Suite 300 - Eugene, Oregon


