FOR LEASE OR SALE

INDUSTRIAL BUILDING

FOR MORE INFORMATION, PLEASE CONTACT:

CUSHMAN & ROSE EDWARDS ALEX BENNETT
WAKEFIELD redwards@sagepartners.com abennett@sagepartners.com

JASON PARKER, SIOR RYAN GIBSON
jparker@sagepartners.com rgibson@sagepartners.com
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PROPERTY WAKEFIELD
OVERVIEW

HEAVY POWER-READY 28,000 SF INDUSTRIAL WITH
CRANES, COVERED DOCKS, AND EXPANSION LAND

AVAILABLE SPACE 28,000 + SF
LEASE RATE $3.50/SF NNN
SALE PRICE $1,120,000 ($40.00/SF)
DRIVE-INS One 18’ drive-in door
DOCK DOORS 5 dock positions

— All covered

— Two all-weather, secure loading interior

docks
POWER 3-phase 400A

— Power can be expanded to 1,800 amps of

available capacity .5 *AC FENCED OUTDOOR STORAGE
LIGHTING UFO High Bay 240W LED Fixture, 34000 ®

Lumens

PRO PE RTY H |GH LlGHTS EXPANDABLE OUTDOOR STORAGE AREA
. Recent office upgrades include paint, new piping, and bathroom fixtures; ‘

new HVAC will be provided to suit

. New LED lighting throughout the entire facility

SUBJECT PROPERTY —@

. All electrical equipment panels inside recently updated

. Dedicated and fenced outdoor storage and an expandable yard
. Ownership willing to provide TIA to customize the layout

. Ample parking

. Direct access to Hwy 70 (23,000 VPD)

3007 SELM ST | LITTLE ROCK, AR
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©2024 Cushman & Wakefield. All rights reserved. The material in this presentation has been prepared solely for information purposes, and is strictly confidential. Any disclosure, use, copying or circulation of this presentation (or the information contained
within it) is strictly prohibited, unless you have obtained Cushman & Wakefield’s prior written consent. The views expressed in this presentation are the views of the author and do not necessarily reflect the views of Cushman & Wakefield. Neither this
presentation nor any part of it shall form the basis of, or be relied upon in connection with any offer, or act as an inducement to enter into any contract or commitment whatsoever. NO REPRESENTATION OR WARRANTY IS GIVEN, EXPRESS OR IMPLIED,

AS TO THE ACCURACY OF THE INFORMATION CONTAINED WITHIN THIS PRESENTATION, AND CUSHMAN & WAKEFIELD IS UNDER NO OBLIGATION TO SUBSEQUENTLY CORRECT IT IN THE EVENT OF ERRORS.




