
*All labels and business logos on this page are placed approximately 
in their relative locations as determined via Google Maps and may 
not be exact. The businesses shown in the aerial view are for general 
reference only and do not represent an exhaustive list of every 
business visible in the image.



Flexible Lot Options
Lot A is aproximately 47 AC with roughly a quarter mile of roadside 
frontage. This lot also offers the most flexibility and can be divided in 
a number of ways to fit the needs of the end-user. 

FLEXIBLE LOT OPTIONS
Lot B is aproximately 14 AC and is wedged between Highway 49 and 
Oak St, offering convenient accessiblity from both the highway and 
the neighborhoods behind it. 

Aprox. 50 AC
Lot C is our largest lot offering, at aproximately 50 AC, and has 
some of the highest development potential in the area. With massive 
projects booming in this area, including the new subdivision being 
built just north of the site, this lot hosts a wide range of possibilities 
for the end-user looking for not only exposure, but convenience.

A

B

C

Available Lots

$10 PER SF

$10 PER SF

CONTACT FOR MORE INFO
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The city of Brookland sits directly between Jonesboro and Paragould and has seen a steady influx of residents, with its population 
gradually increasing each year (2.85% annually; the population has increased by 12.45% since 2020). Brookland also features 
a prosperous school system, which has been ranked among the fastest-growing school districts in Arkansas.  

The massive growth this community is experiencing can be attributed to several factors, including:
1.) the heavy commuter culture that exists between Jonesboro, Brookland, and Paragould. 2.) The opening of the $400 million 
NEA Baptist Healthcare System has heavily contributed to the economic boom along the Highway 49 corridor North of 
Jonesboro. 3.) A large portion of development money spent in Paragould seems to be focused in the city’s southern region 
towards Brookland. 4.)  As more and more families desire to live on the outskirts of Jonesboro and Paragould, they are getting 
pushed further and further out, landing them in Brookland. As a result of the thriving community, the school district is growing, 
several new housing developments are under construction, and the city is looking to expand its borders.

Hwy. 49 carries over 27,000 cars per day and intersects Brookland School Road, the main artery through the city that travels 
directly into the school. The combination makes this the natural landing spot in Brookland for retail, medical, & office users to 
have excellent visibility and easy access to Hwy. 49.

PROPERTYOVERVIEW

HIGHLIGHTS

$400 MM NEA Baptist Medical Campus (Located 4 miles South of the site) Causing a Boom 
in Development in the area.

Brookland’s Population Gradually Increasing Each Year

Development Shares Corner with Dollar General, Taco Bell, and Sonic (Who Are Exceeding 
Standard Store Sales), as Well as a Brand New McDonalds and Harps

Aproximately 27,000-30,000 Cars Per Day at Intersection

Over 2,400 Feet of Frontage on Both Sides of Hwy 49

Frontage on Several Roads Creating Multiple Points of Access
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C I T Y  C O N T A C T  I N F O
B R O O K L A N D  C I T Y  H A L L 

6 1 3  H O L M A N ,  B R O O K L A N D ,  A R  7 2 4 1 7  ( p h y s i c al  )

P . O .  B O X  7 ,  B R O O K L A N D ,  A R  7 2 4 1 7  ( ma  i l i n g )

( 8 7 0 )  9 3 5 - 0 5 3 8  p hon   e

( 8 7 0 )  9 3 3 - 8 8 1 4  f ax

CI  T Y O F B R O O K L A N D @ Y A H O O . C O M

th  e  to  p  c at  e g or  i e s  f or   f o c u s e d  g ro  w th   i n  th  e  m u n i c i p al  i t y 
ar  e  p u ll  e d  f rom    a  c omb   i nat   i on   o f  l e aka   g e  r e p ort   s ,  p e e r 
anal    y s i s ,  r e ta  i l  tr  e nd  s  and    r e al   e s tat   e  i nt  u i t i on  .  altho     u g h 
th  e s e  ar  e  th  e  to  p  c at  e g or  i e s ,  haa   g  bro   w n ’ s  e f f ort   s  ar  e 
i n c l u s i v e  b e y ond    th  e  d e f i n e d  l i s t .  l e t  u s  kno   w  ho  w  w e  c an  
h e l p  y o u  f i nd   a  s i t e !

D E M O G R A P H I C  P R O F I L E 

2 0 1 7  ES  T I M A T E D  P O PU  L A T I O N

D A Y T I M E  P O PU  L A T I O N

M E D I A N  H H  I N C O M E

N U M B E R  O F  H O USE   H O L D S

 

2 0 1 7  ES  T I M A T E D  P O PU  L A T I O N

D A Y T I M E  P O PU  L A T I O N

M E D I A N  H H  I N C O M E

N U M B E R  O F  H O USE   H O L D S

M E D I A N  A GE

G R O CE  R Y R ES  T A U R A N T S C L O T H I N G  &
A PP  A R E L

H E A L T H  &
PE  R S O N A L  C A R E

M E D I A N  H H  I N C O M E G R O W T H  R A T E

w ork   e r s

r e s i d e nt  s

3 , 0 9 5

5 , 8 6 9

3  M I L E 

4 , 8 6 9

3 , 4 4 0

$ 5 1 , 5 2 3

1 , 8 6 4

5  M I N  D T 

2 , 5 7 0

1 , 9 8 2

$ 4 5 , 6 0 1

8 5 7

5  M I L E 

1 4 , 5 6 4

1 0 , 6 1 7

$ 5 4 , 8 0 6

5 , 5 6 3

1 0  M I N  D T 

1 1 , 0 4 2

8 , 9 6 4

$ 5 3 , 9 6 3

4 , 2 8 1

1 0  M I L E 

8 1 , 3 8 7

9 5 , 1 4 5

$ 3 8 , 4 7 2

3 1 , 4 7 3

2 0  M I N  D T 

9 0 , 6 3 3

1 1 0 , 0 2 9

$ 3 7 , 1 1 1

3 5 , 7 5 2

D A Y T I M E  P O P U L A T I O N

D E M O G R A P H I C S

3 5 . 4 $ 4 4 , 9 0 3 5 . 0 6 %

F O C U S  C A T E G O R I E S

B R O O K L A N D ,  A R K A N S A S
M A R K E T  G U I D E

= 8 , 9 6 4  

( 1 0  M I N U T E  D R I V E  T I M E )

BROOKL AND, AR

STATES WITH OUR FINGERPRINTS

BROOKL AND, AR

DEMOGRAPHICS FROM



Nathan Eller is an executive broker at Haag Brown, 

specializing in representing buyers and sellers of 

commercial and ag investments. Nathan’s focus is 

to advise investors, many times 1031 tax exchange 

clients, on portfolio diversif ication strategies as 

they move through the process of buying and/ 

or selling income-producing ag or commercial 

property. He enjoys assisting buyers in making the 

best investment decisions for themselves, their 

company, and their family.

Nathan takes every deal personally, having a 

passion for f inding ways to add value to clients and 

build their real estate portfolio. He enjoys f inding 

ways to list and sell properties through investor 

relationships, networking and the unique marketing 

strategies at Haag Brown. Nathan has settled into 

his role having closed on more than $240,000,000 

of transactions since 2015.

Nathan loves Jesus and enjoys being with his 

beautiful wife and children, spending time with family and friends, f ishing, hunting, the outdoors, 

baseball, and traveling.

C L I E N T T E S T I M O N I A L S
My experience with Nathan Eller was the best I have had in 45 years of buying commercial real estate.  Nathan is the perfect 
gentleman. He is tenacious, and he carried out my wishes - even when it cost him money.” — Roland Whatcott (Seller)

“We approached Haag Brown to list our property because of their reputation.  Nathan helped us through the entire process from start 
to f inish.  He quickly had 5 offers for us to consider.  One thing that impressed me was how personal he took the assignment of listing 
and selling the property.  I found the experience seamless and enjoyable.  I would recommend Nathan and Haag Brown to people who 
have a need or interest in selling an investment property.” —  Randal Caldwell (Seller)

“When faced with time constraints and a rapidly changing real estate landscape , Nathan was able to identify multiple high quality 
properties that met our investment goals, and help us navigate the decision process of narrowing it down to the best one. This 
property was an incredible opportunity that would not have been possible without the connections and knowledge Nathan has in this 
market.” — Kolin Weaver (Buyer)

“Having the opportunity to work with you over the last three years, we can not tell you how impressed we have been with you and 
ownership (Josh & Greg) at Haag-Brown Commercial Real Estate & Development. The level of real estate depth-expertise and the 
willingness to work with us both as a buyer and partner in real estate transactions has cemented our long-term relationship.  We are 
excited and look forward to working together on additional projects and acquisitions with you, Josh, Greg and your colleagues at 
Haag-Brown.” — Meredith Bagby (Buyer)

“I recently sold some farmland and decided to invest some of the money in commercial property. I visited with the people at Haag 
Brown Real Estate and they paired me with Nathan. He did an outstanding job of presenting lots of options for me to look at. He 
was very thorough throughout the entire process and did a great job of following through and taking care of the details.” — David 
Hodges (Buyer)

S I G N I F I C A N T T R A N S A C T I O N S

CCIM :  Cert i f ied  Commerc ia l  Investment  Member
Transact ion Volume Exceeding  :  $240,000,000
Tr ip le  Diamond Award  :  ($21MM+ in  Volume)  -  2018,  2019,  2020,  2021 ,  2022
Double  Diamond Award :  ($14MM+ in  Volume)  -  2016,2017
Henderson State  Univers i ty  :  BBA in  Managment  -  Class  of  2013

A C H I E V E M E N T S

 Execut ive  Broker  -  Net  Leased Investments  & Ag Div is ion

N A T H A N E L L E R S TA R B U C K S  :
B e n t o n v i l l e ,  A RB e n t o n v i l l e ,  A R
C o n w a y ,  A RC o n w a y ,  A R
J o n e s b o r o ,  A RJ o n e s b o r o ,  A R

TA C O S  4 L I F E  :  
J a c k s o n ,  T NJ a c k s o n ,  T N
L i t t l e  R o c k ,  A RL i t t l e  R o c k ,  A R
J o n e s b o r o ,  A RJ o n e s b o r o ,  A R
B e n t o n ,  A RB e n t o n ,  A R

AT &T  :
F a y e t t e v i l l e ,  A RF a y e t t e v i l l e ,  A R
M a l v e r n ,  A RM a l v e r n ,  A R
S t u t t g a r t ,  A RS t u t t g a r t ,  A R

S L I M  C H I C K E N S  :
L i t t l e  R o c k ,  A R  :  R u s s e l l v i l l e ,  A RL i t t l e  R o c k ,  A R  :  R u s s e l l v i l l e ,  A R

T O M MY ’S  E X P R E S S  C A R WA S H  :
J o n e s b o r o ,  A RJ o n e s b o r o ,  A R

F R E D DY ’S  :
S i l o a m  S p r i n g s ,  A RS i l o a m  S p r i n g s ,  A R

S K E T C H E R S  C E N T E R  :
J o n e s b o r o ,  A RJ o n e s b o r o ,  A R

A S P E N  D E N TA L  :
R u s e l l v i l l e ,  A RR u s e l l v i l l e ,  A R

na than@haagbrown . comna than@haagbrown . com

8 7 0 . 3 3 6 . 8 0 0 0

R O C K  D E N TA L  B R A N D S  :
N o r t h  L i t t l e  R o c k ,  A RN o r t h  L i t t l e  R o c k ,  A R
L i t t l e  R o c k ,  A RL i t t l e  R o c k ,  A R
J o n e s b o r o ,  A RJ o n e s b o r o ,  A R
P a r a g o u l d ,  A RP a r a g o u l d ,  A R

B E N J A M I N  E D WA R D S  :
J o n e s b o r o ,  A RJ o n e s b o r o ,  A R

P E T S M A R T  C E N T E R  :
J o n e s b o r o ,  A RJ o n e s b o r o ,  A R

F E D E X  :
F a y e t t e v i l l e ,  A RF a y e t t e v i l l e ,  A R



8 70 . 3 3 6 . 8000

List ings  Coordinator  & Agent

MASONCOY

M a n a g e  P r o p e r t y  L i s t i n g s

E n s u r e  A c c u r a t e  &  U p - t o - d a t e  L i s t i n g  I n f o r m a t i o n

Fa c i l i t a t e  L e a s e s  &  Tr a n s a c t i o n s

I m p l e m e n t  M a r k e t i n g  S t r a t e g i e s

R O L E S

As the Listings Coordinator at Haag Brown Commercial, Mason brings over a decade of 
expertise in accounting and banking to the dynamic world of commercial real estate. With 
a meticulous approach, he excels in analyzing property listings and market trends. Mason’s 
background equips him to navigate complex transactions and provide clients with accurate 
financial insights. His dedication to excellence makes Mason a valuable asset at Haag Brown 
Commercial, contributing to the firm’s success and client satisfaction.

Mason’s prior experience in banking further enhances his understanding of financial 
structures, lending practices, and economic indicators giving him a perspective that 
benefits both clients and the Haag Brown Commercial team.

Mason enjoys spending time with his wife Meredith and their daughter. 

mason@haagbrown . commason@haagbrown . com



2 2 2 1  H I L L  P A R K  C V .
J O N E S B O R O ,  A R

OFFICE 870.336.8000
EFAX 888.561.4917 

HAAGBROWN.COM

“Our mission at Haag Brown Development is to be the best 
commercial development company while leading our clients to 
success. Our mission is to put our client’s needs ahead of our own 
while striving to excel in quality, innovation, and value of services we 
provide.”
Haag Brown Commercial is the region’s authority on developing commercial 

real estate in Jonesboro and Northeast Arkansas. HB remains one of the 

top options in the region for commercial project development. We have 

experience and the expertise needed to develop and/or advise on large 

development projects. We have the ability to facilitate the expansion of 

national tenants who want to grow their presence in Arkansas, Oklahoma, 

Missouri, Mississippi, Tennessee, Alabama & Texas. Information to make the 

most informed decision on location is of upmost value to our clients. We 

have the ability to perform tenant site selection and/or build-to-suit through 

a revolutionary, technologically advanced build-to-suit program, which has 

pleased our clients immensely. All we need to know is the markets you want 

to be in, and we can get you there. We have the character, experience & 

education needed to be the best commercial brokerage firm in our region.

***This document has been prepared by Haag Brown Commercial for 
advertising and general information only. Haag Brown Commercial makes 
no guarantees, representations or warranties of any kind, expressed or 
implied, regarding the information including, but not limited to, warranties 
of content, accuracy and reliability. Any interested party should 
undertake their own inquiries as to the accuracy of the information. Haag 
Brown Commercial excludes unequivocally all inferred or implied terms, 
conditions and warranties arising out of this document and excludes all 
liability for loss and damages arising there from.


