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- 9 Stories

- Average floor size 25,200 SF

- 4 stories of parking, 314 structured 
parking spaces

- Prime Location off Legacy and SH- 121

- On-site Management and Maintence

- Highly walkable area

- Adjacent to Sheraton Hotel and Con-
ference Center







FRISCO
Frisco, Texas is a vibrant city known for its rapid growth, excellent schools, 
and diverse community. It boasts a strong economy driven by corporate 
headquarters, technology companies, and a thriving retail sector. With 
a family-friendly environment, all five major sports franchises being rep-
resented here, numerous parks, and cultural attractions, Frisco offers 
a high quality of life. The city’s strategic location and proximity to major 
highways make it convenient for commuting, contributing to its appeal as 
a great place to work and live.

As of the most recent census data collected, Plano’s population stands 
at 289,547 (2022) and Frisco is estimated at 236,429. This represents a 
remarkable growthr ate over the past decade, fueled by major corporate 
relocations to the area. Average household income in Frisco/Plano is 
around $134,000

A number of major developments received initial approval, began con-
struction, or were completed across the city in 2022 with several others 
active in 2023. Frisco/Plano are known for the large number of corporate 
headquarters located here. Multiple attractions to support tourism have 
been completed or started development including The PGA headquar-
ters, Taylor Made, and Universal Kids Resort.



DEMOGRAPHICS



ABOUT 
WWC PARTNERS
WWC is a boutique commercial real estate brokerage and investment ser-
vices firm headquartered in Frisco,Texas with a satellite locations in Fort 
Worth,and Austin Texas. Our agents are assertive and motivated to fo-
cus on achieving the highest level of results for our clients by giving each 
project careful and thoughtful consideration with a partnership approach. 
Over the past ten years, we’ve served a wide range of clients from local 
businesses to Fortune 1,000 companies to institutional investment firms 
with significant experience advising on and closing multi-family, office, and 
retail transactions.
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
 A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
 A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
 Put the interests of the client above all others, including the broker’s own interests; 
 Inform the client of any material information  about the property or transaction received by the broker;
 Answer the client’s questions and present any offer to or counter-offer from the client; and
 Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum 
duties above and must inform the owner of any material information about the property or transaction known by the agent, including 
information disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of  any 
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parties the broker must first obtain the written 
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:   
 Must treat all parties to the transaction impartially  and fairly;
 May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction. 
 Must not, unless specifically authorized in writing to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the written asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submitted in a written offer;  and
ᴑ any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
 The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
 Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for 
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate  

License No. Email Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name    

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Information available at www.trec.texas.gov 
     IABS 1-0 

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 

Worldwide Commercial, PLLC 9001217 info@wwcpartners.com 214-281-8633

Jerad Rector 572749 jrector@wwcpartners.com 214-281-8633


