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CLASS A OFFICE BUILDING
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. . . BILL NEWLAND
A rare opportunity to acquire or occupy a fully renovated, high-end REAL ESTATE billecampbellre.com

(541) 484-2214

downtown office building with immediate availability

purChase Price: $5,485,000 Lease Rate: $1.50/NNN Listing brokers have an ownership interest in the property




PROPERTY OVERVIEW

Class A Downtown Office Opportunity | Owner-User or Investment

Located in the heart of downtown Eugene, 100 East Broadway offers a rare opportunity
for an owner-user or investor to acquire a fully renovated Class A office building in the
city’s most visible and walkable commercial corridor. Encompassing approximately
19,912 RSF across three stories plus a fully improved basement, the building delivers
modern infrastructure, high-end finishes, elevator service, and enterprise-grade fiber
connectivity. With immediate availability and flexible occupancy options, the property
is ideally positioned for a headquarters location, professional services firm, or investor
seeking a premier downtown asset with long-term upside.

Rare Downtown Owner-User Opportunity 100 East Broadway offers a level of control
and identity rarely available in downtown Eugene. An owner-user can occupy all or a
portion of the building while benefiting from lease income, long-term appreciation,
and branding presence at a premier downtown address.

100 East Broadway is perfect for:

CPA firms « Law firms « Architecture / engineering * Regional HQs

Tech or creative companies * Medical / professional admin users
At the Center of Eugene’s Business, Culture, and Civic Life
Immediate access to dining, coffee, and retail « Steps from civic, legal, & cultural anchors

Superior walkability « Transit-oriented, bike-friendly « Downtown Urban Renewal District

“Your employees don't clock into an office here — they arrive in the middle of Eugene”




PROPERTY INFORMATION e et ——

= Year Built — 1973 with Full Renovation In 2014

= Building Size - 22,086 Gross SF | 19,912 RSF

= Lot Size - 0.12 acres

= Zoning - C-3 (Major Commercial)/TD (Transit Oriented Development)

= Fire Sprinklers | Elevator Served

= Located in Downtown Urban Renewal District and in Qualified Opportunity Zone

= Connected to EUGNet, Eugene’s high-speed fiber system

Building is Move-in ready

The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or MM
coMMIERCIAL

omission, prior sale or lease, correction or withdrawal. Any party contemplating purchase is urged to conduct their own independent study and inspection.
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| FIRST FLOOR PLAN - 4,806 SF

CLIENT FACING OFFICES OR SHOWROOM PRESENCE WITH SEPARATE ENTRIES
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The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or Com Mi RCIAL

omission, prior sale or lease, correction or withdrawal. Any party contemplating purchase is urged to conduct their own independent study and inspection. REAL ESTATE



I MEZZANINE FLOOR PLAN - 1,624 SF

EXECUTIVE OFFICES OR BULLPEN AREA

The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or
omission, prior sale or lease, correction or withdrawal. Any party contemplating purchase is urged to conduct their own independent study and inspection.
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I SECOND FLOOR PLAN - 5,162 SF
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The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or
omission, prior sale or lease, correction or withdrawal. Any party contemplating purchase is urged to conduct their own independent study and inspection.
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I THIRD FLOOR PLAN - 5,322 SF
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The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or W
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I BASEMENT FLOOR PLAN - 5,162 SF
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The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or CoMm M: ERCIAL

omission, prior sale or lease, correction or withdrawal. Any party contemplating purchase is urged to conduct their own independent study and inspection. REAL ESTATE



Opportunities to own or control a fully renovated, Class A office building
in downtown Eugene are extremely limited.

100 East Broadway delivers scale, visibility, and flexibility rarely found in today’s market.

FOR SALE | FOR LEASE | OWNER-USER

The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or commlerciaL Mi RCIAL

omission, prior sale or lease, correction or withdrawal. Any party contemplating purchase is urged to conduct their own independent study and inspection. REAL ESTATE



| PROPERTY LOCATION
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The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or WM
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omission, prior sale or lease, correction or withdrawal. Any party contemplating purchase is urged to conduct their own independent study and inspection.
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INITIAL AGENCY DISCLOSURE

Consumers: This pamphlet describes the legal obligations of Oregon real estate licensees to
consumers. Real estate brokers and principal real estate brokers are required to provide this
information to you when they first contact you. A licensed real estate broker or principal
broker need not provide the pamphlet to a party who has, or may be reasonably assumed
to have, received a copy of the pamphlet from another broker.

This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be
interpreted as evidence of intent to create an agency relationship between you and a broker
or a principal broker.

Real Estate Agency Relationships
An "agency" relationship is a voluntary legal relationship in which a licensed real estate
broker or principal broker (the "agent") agrees to act on behalf of a buyer or a seller (the
“client”) in a real estate transaction. Oregon law provides for three types of agency
relationships between real estate agents and their clients:
Seller's Agent -- Represents the seller only.
Buyer's Agent -- Represents the buyer only.
Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers
who want to purchase the same property. This can be done only with the written
permission of all clients.
The actual agency relationships between the seller, buyer and their agents in a real estate
transaction must be acknowledged at the time an offer to purchase is made. Please read this
pamphlet carefully before entering into an agency relationship with a real estate agent.

Definition of “Confidential Information”
Generally, licensees must maintain confidential information about their clients. “Confidential
information” is information communicated to a real estate licensee or the licensee’s agent by
the buyer or seller of one to four residential units regarding the real property transaction,
including but not limited to price, terms, financial qualifications or motivation to buy or sell.
“Confidential information” does not mean information that:
The buyer instructs the licensee or the licensee’s agent to disclose aboutethuyer to the
seller, or the seller instructs the licensee or the licenses’agent to disclose about the seller
to the buyer; and
he licensee or the licensee’s agent knows or should know failure to disclose would
constitute fraudulent representation.

Duties and Responsibilities of a Seller's Agent
Under a written listing agreement to sell property, an agent represents only the seller unless
the seller agrees in writing to allow the agent to also represent the buyer.
An agent who represents only the seller owes the following affirmative duties to the seller,
the other parties and the other parties’agents involved in a real estate transaction:
To deal honestly and in good faith;
To present all written offers, notices and other communications to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale or
the buyer is already a party to a contract to purchase; and

To disclose material facts known by the agent and not apparent or readily ascertainable to
a party.

seller’'s agent owes the seller the following affirmative duties:

To exercise reasonable care and diligence;

To account in a timely manner for money and property received from or on behalf of the
seller;

www.campbellre.com | 541-484-2214 | 701 High Street, Suite 300 - Eugene, Oregon

(3) To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s
interest in a transaction;

(4) Todisclose in a timely manner to the seller any conflict of interest, existing or
contemplated;

(5) To advise the seller to seek expert advice on matters related to the transaction that are
beyond the agent's expertise;

(6) To maintain confidential information from or about the seller except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find a
buyer for the property, except that a seller's agent is not required to seek additional offers
to purchase the property while the property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty

listed in (7) can only be waived by written agreement between seller and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a

prospective buyer and may list competing properties for sale without breaching any

affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the

scope of the agent's expertise, including but not limited to investigation of the condition of

property, the legal status of the title or the seller’s past conformance with law

Duties and Responsibilities of a Buyer’'s Agent

An agent, other than the seller’s agentmay agree to act as the buyer’s agent only The
buyer’s agent is not represating the seller, even if the buyer’s agent is receiving
compensation for services rendered, either in full or in part, from the seller or through the
seller's agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer,
the other parties and the other partiesagents involved in a real estate transaction:

(1) To deal honestly and in good faith;

(2) To present all written offers, notices and other communications to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale or

(3) To disclose material facts known by the agent and not apparent or readily ascertainable to
a party.

A buyer's agent owes the buyer the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2) To account in a timely manner for money and property received from or on behalf of the
buyer;

(3) To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer’s
interest in a transaction;

(4) To disclose in a timely manner to the buyer any conflict of interest, existing or
contemplated;

(5) To advise the buyer to seek expert advice on matters related to the transaction that are
beyond the agent's expertise;

(6) To maintain confidential information from or about the buyer except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find
property for the buyer, except that a buyer’s agent is not required to seek additional
properties for the buyer while the buyer is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty
listed in (7) can only be waived by written agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to
other prospective buyers without breaching an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the
scope of the agent's expertise, including but not limited to investigation of the condition of
property, the legal status of the title or the seller’s past conformance with law

Duties and Responsibilities of an Agent Who Represents More than One Client in a
Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple
buyers who want to purchase the same property, only under a written “Disclosed Limited
Agency Agreement”signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients:
(1) To the seller, the duties listed above for a seller's agent
(2) To the buyer, the duties listed above for a buyer’s agent; and

(3) To both buyer and seller, except with express written permission of the respective person,
the duty not to disclose to the other person:
(a) That the seller will accept a price lower or terms less favorable than the listing price
or terms;

(b) That the buyer will pay a price greater or terms more favorable than the offering price
or terms; or

(c) Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the
scope of the agent's expertise.

When different agents associated with the same principal broker (a real estate licensee who
supervises other agents) establish agency relationships with different parties to the same
transaction, only the principal broker will act as a Disclosed Limited Agent for both the buyer
and seller. The other agents continue to represent only the party with whom the agents have
already established an agency relationship unless all parties agree otherwise in writing. The
principal real estate broker and the real estate licensees representing either seller or buyer
shall owe the following duties to the seller and buyer:

(1) To disclose a conflict of interest in writing to all parties;

(2) To take no action that is adverse or detrimental to either party’s interest in the
transaction; and

(3) To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows or
should know that failure to disclose would constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the licensee delivering this
pamphlet to you. If you intend for that licensee, or any other Oregon real estate licensee, to
represent you as a Seller's Agent, Buyer's Agent, or Disclosed Limited Agent, you should
have a specific discussion with the agent about the nature and scope of the agency
relationship. Whether you are a buyer or seller, you cannot make a licensee your agent
without the licensee’s knowledge and consent, and an agent cannot make you a client without
your knowledge and consent.
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