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FOR SALE/LEASE WIRTH BUSINESS PARK 12306 Wirth Rd, Manchaca, TX 78652

SALE SIZE: 5000 SF / BUILDING  CONTACT FOR MORE INFORMATION HIGHLIGHTS:
LEASE SIZES: 1,250 SF - 5,000 SF

* Five 5,000 SF Vacant Industrial Buildings -
Gabriela Saravia Versatile spaces available for businesses needing
(512) 740-9810 functional and flexible layouts.
GABRIELA@LTCOMMERCIALGROUP.COM . L. N .

e Delivery condition: HVAC office with ADA

# OF BUILDINGS: 6

DELIVERY IN 1°" QUARTER OF 2026

Penny Chung, CCIM .

(512)-785-0137 restroom. Non-HVAC warehouse. Upgrade is
CALL FOR PRICING! PENNY@LTCOMMERCIALGROUP.COM available.

Andrew Chittamai e Situated in the heart of Manchaca, just minutes

(214) 477-7349 from South Austin, with easy access to FM 1626

ANDREV@LTCOMMERCIALGROUP.COM and IH-35, providing convenient connectivity to

major areas in the city.
e Access to essential utilities such as water,
electricity, and septic system.

FM 1626 Total Population b 67,560 175,873 e ETJ: Supports industrial, commercial, or mixed-
MENCHACA RD Median Age ! 391 383 use applications.
Avg HH Income

The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent

E The information was obtained from sources deemed reliable; however, LT Commercial has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.
=
L H
S investigation of the property to determine if it is suitable for your intended purpose.


https://www.zillow.com/homedetails/2101-Fm-972-Georgetown-TX-78626/29523126_zpid/

SITE PLAN WIRTH BUSINESS PARK

The information was obtained from sources deemed reliable; however, LT Commercial has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.
The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent
investigation of the property to determine if it is suitable for your intended purpose.




FOR SALE/LEASE WIRTH BUSINESS PARK
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g The information was obtained from sources deemed reliable; however, LT Commercial has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.
H The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent
=

investigation of the property to determine if it is suitable for your intended purpose.



FOR SALE/LEASE WIRTH BUSINESS PARK
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The information was obtained from sources deemed reliable; however, LT Commercial has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.
The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent
investigation of the property to determine if it is suitable for your intended purpose.




FOR SALE/LEASE WIRTH BUSINESS PARK
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The information was obtained from sources deemed reliable; however, LT Commercial has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.
The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent
investigation of the property to determine if it is suitable for your intended purpose.




FOR SALE/LEASE WIRTH BUSINESS PARK
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The information was obtained from sources deemed reliable; however, LT Commercial has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.
The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent

investigation of the property to determine if it is suitable for your intended purpose.




FOR SALE/LEASE

WIRTH BUSINESS PARK
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é The information was obtained from sources deemed reliable; however, LT Commercial has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.
H The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent
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investigation of the property to determine if it is suitable for your intended purpose.



FOR SALE/LEASE

WIRTH BUSINESS PARK

POPULATION TRENDS
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E The information was obtained from sources deemed reliable; however, LT Commercial has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.
=

The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent

ARD u? investigation of the property to determine if it is suitable for your intended purpose.



FOR SALE/LEASE

WIRTH BUSINESS PARK
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é The information was obtained from sources deemed reliable; however, LT Commercial has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.
H The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent

investigation of the property to determine if it is suitable for your intended purpose.
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2-10-2025
A Information About Brokerage Services @.

TREC Texas law requires all real estate license holders to give the following information about Pl
————— — brokerage services to prospective buyers, tenants, sellers ond fondhords.
TYPES OF REAL ESTATE LICENSE HOLDERS:
& A BROKER i5 responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker,
* A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
= Pul the interests of the client above all gthers, including the broker's own intenests;
= inform the client of any material information about the property of transaction received by the broker;
& Answer the client's questions and present any offer 1o or counter-offer from the client; and
s Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER [SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An awner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer's agent. An owner's agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to reépresent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duthes above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the selier or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

A5 AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of epch porty to the transacton. The written agreement maust state who will pay the broker and, in conspicuous bodd ar
underlined print, set forth the broker's obligations as an intermediary, A broker who 3cts a4 an intermediany:
= Must treat all parties to the transaction impartially and fairky;
» May, with the parties’ written consent, appoint a different license holder assoclated with the broker to each party {owner and
buyer] to communicate with, provide opiniens and advice to, and carry out the instructions of each party to the transaction.
& Must not, unless specifically authorized in writing to do so by the party, disclose:
& that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price sebmitted in a written offer; and
e any confedential information or any other information that a party specifically instructs the broker in writing not to
disclose, unbess required to do 50 by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first,

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
¢ The broker's duties and responsibilities to you, and your obligations under the representation agreement.
» Who will pay the broker for services provided to you, when payment will be made and how the payment will be Calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice &5 being provided for information purposes. it does not create an oligation for
you ko use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your recerds.

LT Commercial Group LLC 9007504 info@ltcommercialgroup.com  512-490-6666

Licensed Brokes [Broker Firm Name or License No. Enanil Phone
Primary Assumed Business Name
Tram H Le 650951 info@ltcommercialgroup.com  512-490-6666
Designated Broker of Firm Licensa No. Email Phone
Tram H Le 650951 lezlie@ltcommercialgroup.com 512-490-6666
Licensed Supervisor of Sales Agent/ License No., Email Phone
Associate
Phuong Chung 686632 penny@itcommercialgroup.com 512-785-0137
Sales Agent/Associate’s Name Uicense No. Email Fhone
Buyer/TenantSeller/Landiord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec. texas. gov
1ABS 1-1

The information was obtained from sources deemed reliable; however, LT Commercial has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof. The presentation
of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent investigation of the property to

determine if it is suitable for your intended purpose.



