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EXECUTIVE SUMMARY

FULLY OCCUPIED NEIGHBORHOOD RETAIL IN DUPAGE COUNTY
1 4 0 3  N  M A I N  S T ,  W H E AT O N ,  I L  6 0 1 8 7

Marcus & Mil l ichap is  pleased to present the opportunity to purchase an 
~18,000 square foot retai l  property in suburban Wheaton,  I l l inois .  The 
property is  ful ly  leased to three complimentary tenants – a dentist ,  a 
resale shop backed by Wheaton’s Col lege Church,  and a Re/Max Suburban 
real  estate off ice.  Al l  leases feature strong annual  rent increases,  and 
whi le The Dental  Studio and Stars Resale both operate on pure NNN 
leases,  the Re/Max lease features landlord favorable expense stops that 
al low any increase over current operat ing expenses to be passed through 
to the tenant . 

The bui lding is  posit ioned on Main Street ,  between two smal ler  residentia l 
streets ,  providing easy access to the s i te .  Furthermore,  the property 
benef its  from its  locat ion at a s ignal ized intersect ion which further s lows 
passing traff ic .  With i ts  e levat ion above Main Street ,  this  retai l  property 
appears noticeably prominent from street level . 

Wheaton is  an especial ly  appeal ing suburb of Chicago.  The demographics 
jump off  the page – with 110,000 people residing within a 3-mile radius 
and household incomes approaching $150,000 on average,  this  is  a lso 
a growing community with a stor ied history rooted in local  Wheaton 
Col lege – establ ished in 1860,  and the aff i l iated rel igious organizat ions 
associated with i t . 

This opportunity should appeal  to investors looking for a stabi l ized asset . 
The weighted average lease term is  over 7½ years current ly ,  a l lowing for 
a new owner to easi ly  f inance this  acquis i t ion,  whi le enjoying secure cash 
f lows after debt service that should increase year over year at  a steady 
cl ip .  

100% occupied masonry retai l  str ip s i ted at an optimal elevat ion 
overlooking Main Street in Wheaton,  IL 

. . . . . . . .

All  leases feature annual  rent increases,  providing steady NOI growth 
over t ime 

. . . . . . . .

Posit ioned at a s ignal ized intersect ion with mult iple points of  ingress 
and egress 

. . . . . . . .

Recent mult i-mil l ion dol lar  bui lding renovation that provided new 
electr ical  service,  a spr inkler system, plumbing and HVAC service, 

updated s idewalks and rear parking lot & trash enclosure,  new 
bathrooms,  storefronts ,  windows and an overhaul  to the bui lding façade   

. . . . . . . .

Located in a wealthy Chicago suburb,  with dense demographics and low 
DuPage County taxes 

. . . . . . . .

Flagship locat ion and the start ing place of Wheaton’s 4th of July 
parade,  guaranteeing continued exposure for the tenants 

. . . . . . . .

Less than 1-mile from Wheaton Col lege |  Main Street is  the pr imary 
artery leading to downtown Wheaton 

. . . . . . . .

Over 110,000 people l iv ing within a 3-mile radius ,  average household 
incomes close to $150,000 annual ly incomes close to $150,000 annual ly 

Executive Summary Investment Highlights
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OPERATING STATEMENT 

Income Year 1 Per SF Year 2 Per SF

Scheduled Base Rental Income 409,792 22.81 421,124 23.44

Expense Reimbursement Income (NNN)

CAM 17,423 0.97 17,946 1.00

Insurance 4,427 0.25 4,561 0.25

Real Estate Taxes 27,705 1.54 28,537 1.59

Management Fees 10,868 0.60 11,383 0.63

Total Reimbursement Revenue $60,423 70.8% $3.36 $62,427 71.0% $3.47

Effective Gross Revenue $470,215 $26.17 $483,551 $26.9

Operating Expenses

Common Area Maintenance (CAM)

Utilities 7,443 0.41 7,666 0.43

Landscaping & Snow Removal 17,600 0.98 18,128 1.01

Insurance 6,364 0.35 6,555 0.36

Real Estate Taxes 39,821 2.22 41,015 2.28

Management Fee 14,106 3.0% 0.79 14,507 3.0% 0.81

Total Expenses $85,334 $4.75 $87,871 $4.89

Expenses as % of EGR 18.1% 18.2%

Net Operating Income $384,881 $21.42 $395,680 $22.03
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PRICING & RETURN METRICS

Fully Occupied Neighborhood Retail in DuPage County
Summary

Price $5,500,000

Down Payment (35%) $1,925,000

Number of Suites 3

Price Per SqFt $306.15

Gross Leasable Area (GLA) 17,965 SF

Lot Size 2.00

Year Built/Renovated 1954/2021

Occupancy 100%

Returns

Year 1 Year 2

Cap Rate 7.00% 7.19%

Cash-on-Cash 5.64% 6.20%

Debt Coverage Ratio 1.39 1.43

Proposed New Financing

Loan Amount (65% LTV) $3,575,000

Loan Type Conventional

Interest Rate 6.00%

Amortization 25 Years

Year Due 3031

Operating Data

Income Year 1 Year 2

Scheduled Base Rental Income $409,792 $421,124

Total Reimbursement Income 14.7% $60,423 14.8% $62,427

Effective Gross Revenue $470,215 $483,551

Less: Operating Expenses 18.1% ($85,334) 18.2% ($87,871)

Net Operating Income $384,881 $395,680

Debt Service ($276,405) ($276,405)

Net Cash Flow After Debt Service 5.64% $108,476 6.20% $119,274

Principal Reduction $63,636 $67,561

Total Return 8.94% $172,112 9.71% $186,836

Operating Expenses

CAM $25,043 $25,794 

Insurance $6,364 $6,555 

Real Estate Taxes $39,821 $41,015 

Management Fee $14,106 $14,507 

Total Expenses $85,334 $87,871 

Expenses/SF $4.75 $4.89 
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TENANT OVERVIEWS
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KEY DATA

Lease Start Date: December 11, 2017

Lease End Date: August 31, 2028

Square Footage: 2,203

Rent Per SF: Call Agent for Details

Option Periods 2-5YR Options @FMV

KEY DATA

Lease Start Date: February 1, 2025

Lease End Date: January 30, 2036

Square Footage: 10,296

Rent Per SF: Call Agent for Details

Option Periods 2-5YR Options

KEY DATA

Lease Start Date: August 1, 2021

Lease End Date: July 31, 2031

Square Footage:  5,466

Rent Per SF: Call Agent for Details

Option Periods None

The Dental Studio is a modern, family‑oriented dental practice that offers a comprehensive range of dental 
services, from general and pediatric care to cosmetic treatments for patients of all ages. The practice emphasizes 
a warm, welcoming atmosphere that feels “delightfully different,” blending the latest dental technology with 
comfort‑focused touches to make visits as pleasant and stress‑free as possible. Their team strives to center care 
around each individual’s needs and overall health, creating a judgement‑free environment where long‑term 
relationships with patients are encouraged. 

STARS Resale Shop is a not‑for‑profit thrift store backed by Wheaton’s College Church, a 100+ year old 
institution with deep ties to the communtiy. The store operates entirely through community donations to 
support STARS Family Services, a ministry of College Church dedicated to serving adults with developmental 
disabilities and their families through faith‑based programs and residential support. Every dollar raised by the 
shop stays local to help fund permanent housing and other services for individuals in need, and the store also 
provides job skills training for its STARS partners, who play an active role in daily operations. The shop offers a 
variety of donated goods for sale and functions as both a retail outlet and a community mission.

RE/MAX, founded in 1973 in Denver, Colorado by Dave and Gail Liniger, is one of the world’s most recognized 
real estate companies and a leading global franchise. Built on an agent-centric model, it allows independent 
agents to retain a larger share of their commissions while benefiting from a trusted international brand. Today, 
RE/MAX has over 100,000 agents in more than 110 countries, offering residential and commercial real estate 
services backed by advanced technology, professional training, and programs like RE/MAX University. The 
company emphasizes excellence, entrepreneurial freedom, and community engagement while empowering 
agents to deliver high-quality, results-driven service, making it a major force in the global real estate industry.



AERIAL & SURROUNDING RETAIL
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SUBJECT 
PROPERTY

2025 Population 111,580

2025 Daytime Population 116,616

2025 Avg. Household Income $146,239

Demographics | 3-Mile Radius
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LOCATION OVERVIEW

Wheaton, IL

Wheaton is a vibrant suburban community located approximately 27 miles west 
of downtown Chicago and serves as the county seat of DuPage County, one of 
the fastest-growing regions in the Midwest with nearly one million residents. The 
city functions as a central hub for government, commerce, and civic activity and 
benefits from strong regional connectivity via Route 38 and Route 56, two Metra 
stations on the Union Pacific West Line, PACE bus service, and proximity to both 
O’Hare and Midway international airports. 
 
Home to more than 50,000 residents, Wheaton offers a balanced mix of 
residential neighborhoods, commercial corridors, and cultural destinations. Its 
thriving downtown features restaurants, cafés, specialty retail, and entertainment 
venues, generating approximately 3.4 million visits annually and reinforcing the 
area as a key destination within DuPage County. 
 
Wheaton benefits from a strong and diverse workforce supported by DuPage 
County’s employment base of more than 640,000 workers and 96,000 businesses, 
with no single industry dominating employment. Major employers in the 
city include the DuPage County Government Center, Wheaton College, the 
Wheaton Park District, and School District 200, while the area’s high educational 
attainment—roughly one in five residents holding a graduate degree—supports a 
skilled labor pool. 
 
Higher education plays an important role in the community, with Wheaton 
College enrolling approximately 3,000 students, most of whom live on campus, 
and close proximity to the College of DuPage, which serves more than 20,000 
students. Additional amenities include the DuPage County Fairgrounds, a major 
regional venue that hosts the annual county fair and a variety of year-round 
events. 
 
Supported by strong infrastructure, a highly educated workforce, and continued 
investment in its downtown and institutions, Wheaton remains a compelling 
place to live, work, and invest in Chicago’s western suburbs.

In the News

•	 Banner Real Estate Group has broken ground on The Faywell, a 334‑unit 
Class A apartment community in downtown Wheaton near the Metra Union 
Pacific West Line station. This transit‑oriented project will offer high‑end 
amenities such as a resort‑style pool, modern fitness center, coworking 
spaces, and direct access to the DuPage County Prairie Path. First move‑ins 
are anticipated in Fall 2026.

•	 A multi‑year downtown streetscape and infrastructure project has 
substantially improved sidewalks, lighting, signage, gathering spaces, and 
public realm amenities throughout Wheaton’s core. These upgrades have 
helped support increased foot traffic, business activity, and community 
events in the heart of the city.

•	 National retail brand Uncharted opened its second Illinois location in 
Wheaton’s Danada Square West, bringing a 12,000+ sq ft destination 
experience for shoppers and adding to the retail appeal of the market.

Location Fast Facts

   9,441,957 
      PEOPLE IN THE CHICAGO MSA
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Wheaton Population 
53,741

19.6 Miles to O’Hare 
International Airport

Metra Electric Rail

Wheaton College    
Total Enrollment 
~2,900 Students

Swiss Steel USA Inc. 
~3,000 Employees



DEMOGRAPHICS

POPULATION 1 MILE 3 MILES 5 MILES

2030 Projection 13,426 111,607 241,359

2025 Estimate 13,470 111,580 241,205

2025 Daytime Population 18,991 116,616 257,538

2020 Census 13,739 113,711 246,488

2010 Census 13,165 110,837 244,653

HOUSEHOLDS

2030 Projection 4,401 41,873 89,867

2025 Estimate 4,411 41,810 89,662

Average Household Size 2.7 2.6 2.7

2020 Census 4,430 41,699 89,161

2010 Census 4,203 40,556 87,355

RETAIL EXPENDITURE

Household Average $40,428 $38,074 $37,378

HOUSEHOLD INCOME 1 MILE 3 MILES 5 MILES

Average $156,326 $146,239 $140,179

Median $130,705 $121,428 $116,260

Per Capita $51,799 $53,794 $51,643

EDUCATIONAL ATTAINMENT

High School Graduate (12) 11.0% 15.2% 17.8%

Some College (13-15) 11.6% 15.2% 17.0%

Associate Degree Only 5.8% 6.7% 7.3%

Bachelor’s Degree Only 38.7% 33.6% 31.1%

Graduate Degree 28.9% 22.8% 19.2%
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NON-ENDORSEMENT AND DISCLAIMER NOTICE

CONFIDENTIALITY & DISCLAIMER
The information contained in the fol lowing Marketing Brochure is  proprietar y and str ict ly confidential .  I t  is  intended 
to be reviewed only by the par ty receiving it  from Marcus & Mil l ichap and should not be made avai lable to any other 
person or entity without the written consent of Marcus & Mil l ichap. This Marketing Brochure has been prepared to 
provide summar y,  unverif ied information to prospective purchasers,  and to establ ish only a prel iminar y level  of interest 
in the subject proper ty.  The information contained herein is  not a substitute for a thorough due di l igence investigation. 
Marcus & Mil l ichap has not made any investigation,  and makes no warranty or representation,  with respect to the income 
or expenses for the subject proper ty,  the future projected f inancial  per formance of the proper ty,  the size and square 
footage of the proper ty,  and improvements,  the presence or absence of contaminating substances,  PCB’s or asbestos, 
the compliance with State and Federal  regulations,  the physical  condit ion of the improvements thereon, or the f inancial 
condit ion or business prospects of any tenant,  or any tenant’s plans or intentions to continue its  occupancy of the subject 
proper ty.  The information contained in this Marketing Brochure has been obtained from sources we bel ieve to be rel iable; 
however,  Marcus & Mil l ichap has not verif ied,  and wil l  not verify,  any of the information contained herein,  nor has Marcus 
& Mil l ichap conducted any investigation regarding these matters and makes no warranty or representation whatsoever 
regarding the accuracy or completeness of the information provided. Al l  potential  buyers must take appropriate measures 

to verify al l  of the information set for th herein. 

NON-ENDORSEMENT NOTICE
Marcus & Mil l ichap is  not aff i l iated with,  sponsored by,  or endorsed by any commercial  tenant or lessee identif ied in this 
marketing package. The presence of any corporation’s logo or name is  not intended to indicate or imply aff i l iat ion with, 
or sponsorship or endorsement by,  said corporation of Marcus & Mil l ichap, i ts  aff i l iates or subsidiaries,  or any agent, 
product,  ser vice,  or commercial  l ist ing of Marcus & Mil l ichap, and is  solely included for the purpose of providing tenant 
lessee information about this l ist ing to prospective customers.  ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. 

PLEASE CONSULT YOUR MARCUS & MILLICHAP AGENT FOR MORE DETAILS. 

This information has been secured from sources we bel ieve to be rel iable,  but we make no representations or warranties, 
express or implied,  as to the accuracy of the information.  References to square footage or age are approximate.  Buyer 
must verify the information and bears al l  r isk for any inaccuracies.  Marcus & Mil l ichap is  a ser vice mark of Marcus & 

Mil l ichap Real Estate Investment Ser vices,  Inc.  © 2025 Marcus & Mil l ichap. Al l  r ights reser ved.
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