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https://my.matterport.com/show/?m=Ncma61v5AaS

PROPERTY
INFORMATION

p—

ADDRESS
3403 Knight Street
Dallas, Texas 75019

Rentable Area: 2,688 RSF

Parking Ratio: 3:1000 RSF

PROPERTY HIGHLIGHTS
Fenced-in backyard
Gated, uncovered parking
Walk-up veranda patio

Full security system (camera and

alarm)

Abundant natural light

PRICING
For Sale:
Guidance Price - $2,000,000
For Lease:
Base Rent - $19.00/RSF + NNN +
utilities

*Contact broker for more information.
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DEMOGRAPHIC
SUMMARY

3403 Knight St, Dallas, Texas, 75219
Drive time of 10 minutes

Prepared by HLC Research Longitude: -96.81014 Latitude: 32.81424

KEY FACTS

166,507

Population

91,883

Households

e

$84,839

Per Capita Income

$77,105

Median Net Worth

$101,684
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EMPLOYMENT
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Source: This infographic contains data provided by Esri (2024, 2029). © 2025 Esri
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FIRST FLOOR

Foyer/Reception

Two (2) open area/conference

One (1) storage closet

Full kitchen and dinning area

Half bath




SECOND FLOOR

Full bath

Three (3) executive offices

Five (5) storage closets

Single-person call room
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OWNERSHIP HIGHLIGHT

Founded by influencer and entrepreneur Dani Austin Ramirez, Divi is a
fast-growing wellness brand focused on scalp health and holistic hair
care. With millions of followers and a loyal customer base, Dani and
the Divi team have created a digitally native brand that resonates with
today’s wellness-minded consumer. This property, previously branded
as “The Divi House,” served as Divi’s original headquarters and was
prominently featured across social media during the company’s early
growth. Its design-forward interiors and creative energy continue to
reflect the brand’s modern, elevated aesthetic—making this building
ideal for businesses seeking a unique and inspiring environment with a
proven track record of visibility and engagement.

divi

scalp & hair health
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HUNTER HEDRICK MATT ARENDS
Office: 972.421.1973 Office: 972.585.5154
Cell: 918.640.7620 Cell: 630.386.6968
hhedrick@holtlunsford.com marends@holtlunsford.com

This information is deemed reliable, however Holt Lunsford Commercial makes no guarantees, warranties or representation as to the completeness or accuracy thereof.



A\ Information About Brokerage Services 285

TREC Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords. =l
— OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER:s responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
¢ Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or property management agreement. An
owner’s agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the
agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent must perform the broker’s
minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or seller’s agent.
A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state who will
pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out the
instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and must
the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
¢ Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this
notice below and retain a copy for your records.

Holt Lunsford Commercial, Inc. 359505 hlunsford@holtlunsford.com 972.241.8300

Licensed Broker/Broker Firm Name or . Email Phone
- - License No.
Primary Assumed Business Name

Mario Zandstra 312827 mzandstra@holtlunsford.com 972.241.8300

Designated Broker of Firm License No. Email Phone
Licensed Supervisor of Sales Agent/Associate License No. Email Phone
Sales Agent/Associate’s Name License No. Email Phone
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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