OAK STREET PLLAZA

862 SE OAK STREET, HILLSBORO, OR 97123

100% OCCUPIED INVESTMENT OPPORTUNITY
10,090 SF IN 3 BUILDINGS
OFFICE « MEDICAL

= \WINSURANCEPRO e

e

““{ PRESENTED BY CAPACITY COMMERCIAL GROUP

@ SCOTT MILLER ALLEN PATTERSON, SIOR
b Senior Vice President Senior Vice President

]
ca paCIty 971-275-0341 503-781-4015
scottm@capacitycommercial.com allen@capacitycommercial.com

POWER OF PLACE




OAK STREET PLAZA

862 SE OAK STREET,
HILLSBORO, OR 97123

CONTENTS

Offering Summary 3
Photos 5
Area Overview 6
Drive Times & Demographics 7
Oregon Real Estate Disclosure 8

DISCLAIMER

Capacity Commercial Group, LLC ("Agent”) have been engaged as the exclusive agent for the sale of 862 SE Oak Street, Hillsboro, OR 97123 (the “Property”).

The Property is being offered for sale in its “as-is, where-is” condition, and Seller and Agent make no representations or warranties as to the accuracy of the information contained in this Offering Memorandum. The
enclosed materials include highly confidential information and are being furnished solely for the purpose of review by prospective purchasers of the interest described herein. Neither the enclosed materials nor
any information contained herein is to be used for any other purpose or made available to any other person without the express written consent of Seller.

The enclosed materials are being provided solely to facilitate the Prospective Purchaser's own due diligence for which it shall be fully and solely responsible. The material contained herein is based on information and
sources deemed to be reliable, but no representation or warranty, express or implied, is being made by Agent or Seller or any of their respective representatives, affiliates, officers, employees, shareholders, partners,
and directors, as to the accuracy or completeness of the information contained herein. Summaries contained herein of any legal or other documents are not intended to be comprehensive statements of the terms
of such documents, but rather only outlines of some of the principal provisions contained therein. Neither Agent nor Seller shall have any liability whatsoever for the accuracy or completeness of the information
contained herein or any other written or oral communication or information transmitted or made available, or any action taken, or decision made by the recipient with respect to the Property. Interested parties are
to make their own investigations, projections, and conclusions without reliance upon the material contained herein.

Seller reserves the right, at its sole and absolute discretion, to withdraw the Property from being marketed for sale at any time and for any reason. Seller and Agent each expressly reserves the right, at its sole and
absolute discretion, to reject any and all expressions of interest or offers regarding the Property and/or to terminate discussions with any entity at any time, with or without notice. This Offering Memorandum is made
subject to omissions, correction of errors, change of price or other terms, prior sale or withdrawal from the market without notice. Agent is not authorized to make any representations or agreements on behalf of Seller.
Seller shall have no legal commitment or obligation to any interested party reviewing the enclosed materials, performing additional investigation and/or making an offer to purchase the Property unless and until a
binding written agreement for the purchase of the Property has been fully executed, delivered and approved by Seller, and any conditions to Seller's obligations thereunder have been satisfied or waived.

By taking possession of and reviewing the information contained herein, the recipient agrees that (a) the enclosed materials and their contents are of a highly confidential nature and will be held and treated in
the strictest confidence and shall be returned to Agent or Seller promptly upon request; (b) the recipient shall not contact employees or tenants of the Property directly or indirectly regarding any aspect of the
enclosed materials or the Property without the prior written approval of Seller or Agent and (c) no portion of the enclosed materials may be copied or otherwise reproduced without the prior written authorization
of Seller or Agent.

If you have no interest in the Property at this time, please destroy or return this Offering Memorandum immediately the exclusive listing brokers.

Capacity Commercial Group | 805 SW Broadway, Suite 600, Portland, OR | 503-326-9000 | capacitycommercial.com

The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.



100% LEASED INVESTNMENT

Capacity Commercial Group is pleased to exclusively present the
unique opportunity to acquire a premier Office/Medical/ Retail site in
Hillsboro, Oregon.

Investment Opportunity:
Freestanding, Highly Visible, Multi-Tenant Building with recent renovations
Off Street Parking
Directly across the street frorn OHSU Hillsboro Medical Center
On TriMet bus line and walking distance to Max Light Rail
45,000 VPD at the signalized intersection nearby
Prominent Monument Signage on Oak Street

Investment Summary

Address

862 SE Oak Street, Hillsboro, OR 97123

Sale Price

Call Brokers for Details

Cap Rate

Call Brokers for Details

Tenants

Seven Tenants in a Three-Building
Retail, Medical/Office Complex

Lease Type

Modified Gross

Capacity Commercial Group | 805 SW Broadway, Suite 600, Portland, OR | 503-326-9000 | capacitycommercial.com

The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.
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Property Overview

862 SE Oak Street,

Address Hillsboro, OR 97123

AT ‘ e s o T NP Total SF 10,090 SF in 3 Buildings
SOAR .tsamer, BT 1

Gross Land Area 0.72 Acres | 9,281 SF | FAR .32

Year Built 1978

Occupancy 100%

SCC-DT (Station Community
Commercial - Downtown)

4/1,000 SF, 37 Striped Stalls
(cross easement agreement
with adjacent lot can provide
additional overflow parking)

Zoning

Parking Spaces

Construction Wood Frame

R324438 | Tax Lot:

Parcel # 1S206AB/07500

Capacity Commercial Group is pleased to exclusively
present for sale Oak Street Plaza in Hillsboro, Oregon.
Immj,

 [mmigragion Oak St. Plaza is a well-positioned medical office

a;'dj +233-3637 , : property located in the heart of Hillsboro, Oregon’s
— icare. v : 5 A A 8
L Soo—- £e-tiealhg] | . e 5th largest city. Situated across from OHSU Hillsboro
FOOT | i e 3 Medical Center (formerly the Tuality Community
CLINIC B ‘ e Hospital), it is an ideal location for medical and
- . ' i\ professional tenants. On TriMet and near the Max Light
HEALTH + CHIROPRACTIC L1 i . ] Rail Station, this premier location provides seamless
Massage & Physiotherapy tic | A
customer and patient access from throughout the

Region.

With its rapid residential and technology business
expansion, the City serves as a thriving economic

and residential hub. The area’s robust demographics
support a stable tenant base, ensuring long-term value
appreciation and occupancy stability.

Capacity Commercial Group | 805 SW Broadway, Suite 600, Portland, OR | 503-326-9000 | capacitycommercial.com OFFERING SUMMARY

The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy. 862 SE Oak Street, HiIIsboro, OR
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The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy. 862 SE Oak Street, HiIIsboro, OR




MAJOR EMPLOYERS IN THE REGION
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KinderCare
The greater Portland-Vancouver-Hillsboro metro area is a West Healthcare is a major employment driver in the region. Numerous hospitals
Coast cultural and economic hub. It occupies center stage in and medical research centers including OHSU, Kaiser Permanente, Providence,

Legacy Health and PeaceHealth are integral to the physical and economic

. , .
Oregon and southwest Washington’s economic performance. health of the region.
Historically reliant on timber, fishing and agrlculture,. the areais Globally-recognized sports and outdoor performance apparel companies
now known as a hotbed for technology, healthcare, finance, and such as Nike and Columbia Sportswear are headquartered in the area.

apparel industries. Portland’s proximity to Silicon Valley and Seattle has made it an attractive

Often called the “Silicon Forest”, the area enjoys the presence of major infor- destination for many California and Washington-headquartered technology
mation and technology companies such as Intel, Hewlett-Packard, Tektronix, companies to maintain operations in the area with its business-friendly envi-
Siemens, Salesforce, and Boeing. ronment and growing inventory of class-A office-focused real estate.

https://www.greaterportlandinc.com/research-center/major-employers

Capacity Commercial Group | 805 SW Broadway, Suite 600, Portland, OR | 503-326-9000 | capacitycommercial.com AREA EMPLOYERS
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PROPERTY DRIVE-TIME & DENMOGRAPHICS
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The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.
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2024 Est. Population 19,351 72,907
2029 Proj. Population 18,925 72,452
2020 Census Population 19,719 73,254
a
2010 Census Population 19,514 69,082
i, .
"¢ Proj. Annual Growth 049 019
% 202402029 0.4% 01%
Historical Annual Growth o
) a 2010 to 2024 i 0-4%
7 e i Households & Income
" ~ S Gassner Rd-
- J H 2024 Est. Households 6,546 26,191
/ 2 o \
g 2 2024 Est. Average HH Income $109,397 $138,992
B H 2024 Est. Median HH Income $83,938 $109,447
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- 2024 Est. Total Businesses 928 2,777
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OREGON INITIAL AGENCY DISCLOSURE PANMPHLET

Consumers: This pamphlet describes the legal obligations of
Oregon real estate licensees to consumers. Real estate brokers
and principal real estate brokers are required to provide this infor-
mation to you when they first contact you. A licensed real estate
broker or principal broker need not provide the pamphlet to a party
who has, or may be reasonably assumed to have, received a copy
of the pamphlet from another broker.

This pamphlet is informational only. Neither the pampbhlet nor its
delivery toyou may be interpreted as evidence of intent to create an
agency relationship between you and a broker or a principal broker.

Real Estate Agency Relationships

An “agency” relationship is a voluntary legal relationship in which a
licensed real estate broker or principal broker (the “agent”) agrees to
acton behalf of a buyer or aseller (the “client”) in a real estate trans-
action. Oregon law provides for three types of agency relationships
between real estate agents and their clients:

« Seller’'s Agent — Represents the seller only.

- Buyer’s Agent — Represents the buyer only.

« Disclosed Limited Agent — Represents both the buyer and seller,
or multiple buyers who want to purchase the same property.
This can be done only with the written permission of all clients.

The actual agency relationships between the seller, buyer and

their agents in a real estate transaction must be acknowledged at
the time an offer to purchase is made. Please read this pamphlet
carefully before entering into an agency relationship with a real
estate agent.

Definition of “Confidential Information”
Generally, licensees must maintain confidential information about
their clients.

“Confidential information” is information communicated to a real
estate licensee or the licensee’s agent by the buyer or seller of one
to four residential units regarding the real property transaction,
including but not limited to price, terms, financial qualifications or
motivation to buy or sell. “Confidential information” does not mean
information that:

1. The buyer instructs the licensee or the licensee’s agent to
disclose about the buyer to the seller, or the seller instructs
the licensee or the licensee's agent to disclose about the seller
to the buyer; and

2. The licensee or the licensee’s agent knows or should know
failure to disclose would constitute fraudulent representation.

Duties and Responsibilities of a Seller’s Agent

Under a written listing agreement to sell property, an agent rep-
resents only the seller unless the seller agrees in writing to allow
the agent to also represent the buyer.

An agent who represents only the seller owes the following affir-
mative duties to the seller, the other parties and the other parties’
agentsinvolved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communi-
cations to and from the parties in a timely manner without
regard to whether the property is subject to a contract for sale
or the buyer is already a party to a contract to purchase; and

3. Todisclose material facts known by the agent and not appar-
ent or readily ascertainable to a party.

A seller's agent owes the seller the following affirmative duties:

1. To exercise reasonable care and diligence;

2. To account in a timely manner for money and property
received from or on behalf of the seller;

3. To be loyal to the seller by not taking action that is adverse or
detrimental to the seller’s interest in a transaction;

4. Todisclose in atimely manner to the seller any conflict of inter-
est, existing or contemplated;

5. To advise the seller to seek expert advice on matters related to
the transaction that are beyond the agent's expertise;

6. To maintain confidential information from or about the seller
except under subpoena or court order, even after termination
of the agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous,
good faith effort to find a buyer for the property, except that
aseller'sagentis not required to seek additional offers to pur-
chase the property while the property is subject to a contract
for sale.

None of these affirmative duties of an agent may be waived, except
(7). The affirmative duty listed in (7) can only be waived by written
agreement between seller and agent.

Under Oregon law, a seller’'s agent may show properties owned by
another seller to a prospective buyer and may list competing prop-
erties for sale without breaching any affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate
matters that are outside the scope of the agent’s expertise, includ-
ing but not limited to investigation of the condition of property, the
legal status of the title or the seller's past conformance with law.

Duties and Responsibilities of a Buyer’s Agent
An agent, other than the seller's agent, may agree to act as the buy-
er'sagentonly. The buyer'sagentis not representing the seller,even
ifthe buyer's agent is receiving compensation for services rendered,
eitherin full or in part, from the seller or through the seller’'s agent.
An agent who represents only the buyer owes the following affir-
mative duties to the buyer, the other parties and the other parties’
agentsinvolved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communi-
cations to and from the parties in a timely manner without
regard to whether the property is subject to a contract for sale
or the buyer is already a party to a contract to purchase; and

3. Todisclose material facts known by the agent and not appar-
ent or readily ascertainable to a party.

A buyer’'s agent owes the buyer the following affirmative duties:

1. To exercise reasonable care and diligence;

2. To account in a timely manner for money and property
received from or on behalf of the buyer;

3. To be loyal to the buyer by not taking action that is adverse or
detrimental to the buyer’s interest in a transaction;

4. To disclose in a timely manner to the buyer any conflict of
interest, existing or contemplated;

5. Toadvise the buyer to seek expert advice on matters related to
the transaction that are beyond the agent's expertise;

6. To maintain confidential information from or about the buyer
except under subpoena or court order, even after termination
of the agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous,
good faith effort to find property for the buyer, except that a

Capacity Commercial Group | 805 SW Broadway, Suite 600, Portland, OR | 503-326-9000 | capacitycommercial.com

The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.

buyer's agentis not required to seek additional properties for
the buyer while the buyer is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except
(7). The affirmative duty listed in (7) can only be waived by written
agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which
the buyer is interested to other prospective buyers without breach-
ing an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate
matters that are outside the scope of the agent’s expertise, includ-
ing but not limited to investigation of the condition of property, the
legal status of the title or the seller's past conformance with law.

Duties and Responsibilities of an Agent Who Rep-
resents More than One Client in a Transaction

One agent may represent both the seller and the buyer in the same
transaction, or multiple buyers who want to purchase the same
property, only under a written “Disclosed Limited Agency Agree-
ment” signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients:

1. To the seller, the duties listed above for a seller’'s agent;
2. To the buyer, the duties listed above for a buyer’s agent; and
3. To both buyer and seller, except with express written permis-
sion of the respective person, the duty not to disclose to the
other person:
a. Thatthe seller will accept a price lower or terms less favorable
than the listing price or terms;
b. That the buyer will pay a price greater or terms more favor-
able than the offering price or terms; or
c. Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate
matters that are outside the scope of the agent'’s expertise.

When different agents associated with the same principal broker
(a real estate licensee who supervises other agents) establish
agency relationships with different parties to the same transaction,
only the principal broker will act as a Disclosed Limited Agent for
both the buyer and seller. The other agents continue to represent
only the party with whom the agents have already established an
agency relationship unless all parties agree otherwise in writing.
The principal real estate broker and the real estate licensees repre-
senting either seller or buyer shall owe the following duties to the
seller and buyer:

1. To disclose a conflict of interest in writing to all parties;

2. To take no action that is adverse or detrimental to either par-
ty's interest in the transaction; and

3. To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose informa-
tion the agent knows or should know that failure to disclose would
constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the
licensee delivering this pamphlet to you. If you intend for that
licensee, or any other Oregon real estate licensee, to represent
you as a Seller’s Agent, Buyer’s Agent, or Disclosed Limited Agent,
you should have a specific discussion with the agent about the
nature and scope of the agency relationship. Whether you are a
buyer or seller, you cannot make a licensee your agent without
the licensee’s knowledge and consent, and an agent cannot make
you a client without your knowledge and consent.

OREGON REAL ESTATE DISCLOSURE
862 SE Oak Street, Hillsboro, OR 8
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