6210 Cunningham Rd

Houston, TX 77041

MATTHEWS"

Doc Perrier
FVP & Director
Direct +1 (346) 223-5954
doc.perrier@matthews.com
License No. 703159 (TX)

Crane Served Industrial
Leasing Opportunity

Harrison Balmer
Sales Analyst
Direct +1 (346) 547-5290
harrison.balmer@matthews.com
License No. 839997 (TX)



PROJECT SCOPE

Contact Broker +46,709 SF +5.00 AC

For Pricing Available Lot Size

Key Points:

e 46,709 SF
o 14,400 SF High bay
1,170 SF office building
Sits on 5 stabilized acres
Additional shop offices, restroom, and breakroom
Bridge Cranes:
o One 30T, +30’ hook height
o Three 10T, +20’ hook height
o Four 5 ton cranes, up to +20° hook height
o One1ton
e Two power services
o 3P 480V 2,000 Amp
o 3P 480V 1,600 Amp
24’ — 40’ eves
Capital improvements underway
Immediately Available
Contact broker for pricing information
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46,709 SF

14,400 SF High bay
1,170 SF office building
Sits on £5.00 AC

e =250 AC Of Stabilized Laydown Yard

46,709 SF

14,400 SF High bay
1,170 SF office building
Sits on +2.50 AC

*Al Renderings



MATTHEWS" 6210 Cunningham Rd

Houston, TX 77041

.
“
=
[ 8
a
=
[ 8
4
[ 8
[ 3
£
i
-

Doc Perrier Harrison Balmer
FVP & Director Sales Analyst
Direct +1 (346) 223-5954 Direct +1 (346) 547-5290
doc.perrier@matthews.com harrison.balmer@matthews.com
License No. 703159 (TX) License No. 839997 (TX)

Broker of Record
Patrick Graham
License No. 9005919 (TX)
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Broker of Record

Doc Perrier Harrison Balmer
Sales Analyst
Direct +1 (346) 547-5290 Patrick Graham
License No. 9005919 (TX)

FVP & Director
Direct +1 (346) 223-5954
doc.perrier@matthews.com
License No. 703159 (TX)

harrison.balmer@matthews.com
License No. 839997 (TX)



HOUSTON, TX MSA

- HOUSTON CHRONICLE (2024)

- U.S. CENSUS BUREAU (2023)

BY 2100, HOUSTON IS EXPECTED TO BE
THE 2ND LARGEST MSA IN THE COUNTRY

SHARE OF METRO POPULATION GAINS OVER TIME (%)

B Natural Increase Inmigration

28.9
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Source: Partnership calculations based in U.S. Census Bureau data
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#3 IN BEST PLACES TO
LIVE IN TEXAS

- U.S. NEWS AND WORLD REPORT 2022-2023

Houston is a city of endless possibilities: Its history has been marked with
achievements from the first word heard from the moon to the first artificial
heart transplant. Its strong business climate supports trade, industry, and
economic growth, attracting companies across diverse sectors. While
historically tied to energy, Houston’s economy now also thrives in aerospace,
defense, and bioscience. The city is home to the Texas Medical Center,
NASA’s Johnson Space Center, numerous Fortune 500 companies, and
more than 60 medical organizations. Forbes reports Houston’s gross metro
product at $482.1 billion.

Houston is also a global trade and logistics hub with connections to all six
inhabited continents. More than 5,000 local companies engage in
international business, and foreign trade supports over one-third of the
region’s jobs. The city hosts trade offices from 15 foreign governments and
35 active foreign chambers of commerce and trade associations.The city’s
diverse economy, global connectivity, and culture of innovation continue to
attract businesses, talent, and investment from around the world.

Major Employers

Memorial Hermann Health System

Walmart

Houston Methodist

The University of Texas MD Anderson Cancer Center
HCA Houston Healthcare

Kroger

ExxonMobil

United Airlines

Schlumberger Limited

# of Employees

35,390
29,797
29,657
21,576
15,000
14,868
13,000
11,900

11,700
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Houston, TX 770

11-2-2015
//‘A\ Information About Brokerage Services
TREC

TYPES OF REAL ESTATE LICENSE HOLDERS:
A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker
e ASALES AGENT must be sponsored by a broker and works with clients on behalf of the broker

Texas law requires all real estate license holders to give the following information about

P
brokerage services to prospective buyers, tenants, sellers and landlords. aid

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own ]
¢ Inform the of any material information about the property or transac
e Answer the client’s questions and present any offer to or counter-offer from
e Treat all parties to a real estate transaction honestly and fairly.

received by the broker;
1 the client; and

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each porty to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intern ry. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fair
e May, with the parties' written consent, appoint a diffe cense holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
* Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement

 Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records

Matthews Real Estate Investment

Services, Inc. 9005919 transactions@matthews.com 866-889-0050

B Bosi ey Naraane oF HIEBEEE e Eftor
Patrick Graham 528005 licensing@matthews.com 866-889-0050

Designated Broker of Firm " License No Email Phone
Patrick Graham 528005 licensing@matthews.com 866-889-0050

kf&;ligﬂ;upcrwsor of Sales Agent/ License No Email Phone

Sales Agent/Associate’s Name License No Email Phone

~ Buyer/TenantSeller/Landlord Initials ~ Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-0

Direct +1 (346) 223-5954
doc.perrier@matthews.com
License No. 703159 (TX)

Direct +1 (346) 547-5290
harrison.balmer@matthews.com
License No. 839997 (TX)

Confidentiality & Disclaimer Statement

This Leasing Package contains select information pertaining to the business and
affairs of 6210 Cunningham Rd, Houston, TX, 77041 (“Property”). It has been
prepared by Matthews Real Estate Investment Services.™ This Leasing Package
may not be all-inclusive or contain all of the information a prospective lessee may
desire. The information contained in this Leasing Package is confidential and
furnished solely for the purpose of a review by a prospective lessee of the Property.
The material is based in part upon information supplied by the Owner. Owner, nor
their officers, employees, or agents makes any representation or warranty, express or
implied, as to the accuracy or completeness of this Leasing Package or any of its
contents and no legal liability is assumed or shall be implied with respect thereto.
Prospective lessees should make their own projections and form their own
conclusions without reliance upon the material contained herein and conduct their
own due diligence.

Owner and Matthews Real Estate Investment Services™ expressly reserve the right,
at their sole discretion, to reject any and all expressions of interest or offers to lease
the Property and to terminate discussions with any person or entity reviewing this
Leasing Package or making an offer to lease the Property unless and until a lease has
been fully executed and delivered.

In no event shall a prospective lessee have any other claims against Owner or
Matthews Real Estate Investment Services™ or any of their affiliates or any of their
respective officers, Directors, shareholders, owners, employees, or agents for any
damages, liability, or causes of action relating to this solicitation process or the
marketing of the Property.

This Leasing Package shall not be deemed to represent the state of affairs of the

Property or constitute an indication that there has been no change in the state of
affairs of the Property since the date this Leasing Package.

License No. 9005919 (TX)
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I C Texas law requires all real estate license holders to give the following information about
—_—— brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS REAL ESTATE COMMISSION

EQUAL HOUSING
OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any

material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Matthews Real Estate Investment 9005919

Sarvites. inc. transactions@matthews.com 866-889-0050
Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name
Patrick Graham 528005 licensing@matthews.com 866-889-0050

Designated Broker of Firm License No. Email Phone

Patrick Graham 528005 licensing@matthews.com 866-889-0050
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-0



