LAND FOR SALE

6897 ARDMORE ST

Texas Medical
Center
Development
Opportunity

2.34 Acres

Transwestern
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Property Summary

Submarket Medical Center

Type For Sale

Flood Plain

Address 6897 Ardmore St
Houston, TX 77054

Land Size + 2.34 AC (+ 101,887 SF)

Utilities City of Houston

NS dalef=lile=0 $6,000,000 ($59 psf)
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6897 Ardmore St. offers several advantages. Its
proximity to the Texas Medical Center ensures
a stable rental market with consistent demand
from medical professionals and patients.
Access to major transportation routes facilitates
easy commuting to downtown Houston and
other key areas. Additionally, the property’s
potential for development and resilience to
economic fluctuations make it a compelling
investment opportunity. Furthermore, the
area's ongoing population growth adds to the
property’'s long-term investment potential.

INVESTMENT HIGHLIGHTS

Premier central site - medical hub proximity

Access to transportation and amenities

Resilience to Economic Fluctuations



THE BUSINESS OF HOUSTON

Houston At A Glance

Business friendly, international, talented and affordable employment
base, sophisticated + welcoming with an abundance of world-
renowned urban amenities, and greener every decade.

4.6M

Working-Age Population

26
Fortune 500
Companies

$337,834 3rd

Average Household Income Ranking among U.S.

TOP 5 EMPLOYERS | OVER 20K EMPLOYEES

metro areas in Fortune
500 headquarters

amazon

THE CULTURE OF HOUSTON

13K

Restaurants

9

Professional
Sports Teams

80

Categories of Cuisine

145

Different Languages
Spoken

HOUSTON

Methadist

LEADING MEDICINE

MEMERIUN Walmart

THE PEOPLE OF HOUSTON

7.5M 35
Population Median Age
-5.9% 2.6M
Lower than national Households
cost of living
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The City with No Limits

The property is located East of Houston's emerging Innovation life
sciences/tech clusters, art, cultural centers and entertainment districts.
The city’s combined healthcare and life sciences employees outpaces

HOUSTON LIFE SCIENCE AT A GLANCE

. : , Established Life Healthcare + life NIH funding In research Research & National
the Houston energy sector with potential for growth in employment, . ) . ) ) ) L
. S _ _ : Sciences & Biotech sciences employees in 2022 funding Innovation Institutions of
concentration of scientists, National Institutes of Health funding, Companies combined Centers Health Grants

educational institutions and medical research and health services.
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RICE UNIVERSITY

UNIVERSITY OF HOUSTON

Educational Institutions

The Houston region has more than 40 two-year community colleges and four-year
universities, including three Tier 1 universities: Rice University, University of Houston and
the nearby Texas A&M University in College Station. Houston-area colleges and universities
educate nearly 430,000 students and graduate more than 100,000 students annually.

The region also has 50 trade, vocational and business schools specializing in law,
healthcare, welding, process technology and various other disciplines that enroll an
additional 20,000 students, according to the National Center for Education Statistics.
Click below to see local colleges and universities ranked by U.S. News & World Report.

EDUCATION AT A GLANCE

39% 748K

Population that Houstonians with a
hold a Bachelors science, engineering
Degree or higher or related degree

31 425K

Universities and Students
colleges, including Enrolled Annually
Tier 1 Universities




TMC Central
Location

6897 Ardmore St. is situated in the South Main neighborhood,
near the Texas Medical Center. This area is known for its
proximity to medical facilities, including hospitals and
research institutions, making it a convenient location for
medical professionals and patients alike. Additionally,

it's close to major highways and public transportation

routes, providing easy access to other parts of Houston.

DRIVETIMES

5 -10 Minutes

West University | Texas Medical Center

15 - 20 Minutes

Downtown Houston | Midtown | Galleria/Uptown
Pearland | William P Hobby Airport (HOU)

30+ Minutes

Ceorge Bush Intercontinental Airport (IAH) | Memorial |
Katy | Sugar Land | League City | Baytown | Richmond
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DEMOGRAPHICS
Average Household Income

Median Age
2023 Total Households

Population Growth Since 2010

Projected Population Growth Through 2027

Average Household Value
otal Specified Consumer Spending ($)

Some College or Degree

2 Mile Radius
$74,766

35
29,109
1.2%
0.2%
$195,795
$712.6M

48%
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FOR ADDITIONAL INFORMATION PLEASE CONTACT:

JEFF G. PEDEN, SIOR SCOTT E. MILLER KYLE S. WALKER

Executive Managing Director Senior Director Associate

713.231.1640 713.231.1637 713.231.1584
Jeff.Peden@transwestern.com Scott.Miller@transwestern.com Kyle.Walker@transwestern.com
[———

DISCLAIMER

II I ra I l S vw e Ster I l TRANSWESTERN makes no representations or warranties as to the accuracy or completeness of the information contained in this Confidential Offering Memorandum (the “Offering Information”)

or that actual results will conform to any projections contained therein. The information used to prepare the Offering Information was furnished to Transwestern by others and has not been
independently verified by Transwestern. The Offering Information does not purport to be all inclusive or to contain all the information a potential investor may desire. Transwestern expressly disclaims
1900 W Loop S #1300 | Houston, TX 77027 any and all liability for representations or warranties, express or implied, contained in the Offering Information. All other marks displayed on this document are the property of their respective owners.

Photos herein are the property of their respective owners and use of these images without the express written consent of the owner is prohibited. Copyright © 2026 Transwestern.
T 713.270.7700 | www.transwestern.com
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//*\ Information About Brokerage Services @

I C Texas law requires all real estate license holders to give the following information about
_— brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS REAL ESTATE COMMISSION

EQUAL HOUSING
OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o thatthe buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Transwestern 466196 clint.bawcom@transwestern.com 713-270-7700

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Steve Ash 392519 steve.ash@transwestern.com 713-270-3365

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/ License No. Email Phone

Associate

Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-1
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