ELYSON TOWN CENTER I

ELYSON EXCHANGE WAY
CYPRESS, TEXAS 77433

Below Market Rents for 1st Year
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PROPERTY INFORMATION

ELYSON EXCHANGE WAY, CYPRESS, TEXAS 77433

Space 31,683 SF
Rent End Cap $38 SF
¥ o Rent Inline $36 SF
- g ¥ o - NNN $11 SF
L v i -

Houston £ Tl $40 SF — Negotiable

2 0. Parking 175 spaces [ 5.5:1000
Bldg Depth 80’

r Ceiling Height 24
Grease Trap 2500 gl ea bldg.

Construction Start Summer 2026

Delivery Summer 2027

ﬁ Number of households
éﬁ? Area Traffic Counts
2 Miles 5 Miles 10 Miles
) 8,630 78,684 252,589 Grand Pkwy 59,355
Population Freeman at Grand Pkwy 47,000
) ) ) ﬁ Median household income
2 Miles 5 Miles 10 Miles
28,849 262,359 765,859 1 Mile 3 Miles 5 Miles

$101,720 $95,664 $103,832
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SITE PLAN
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AERIAL

Elyson Town
Center Phase 3

MaTTRESS FIRM
T Vislomworks
| Byurdington
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ELEVATION

Fulshear, TX 77441
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ELEVATION

-2

2 OVERALL EXTERIOR BUILDING ELEVATION - NORTH
116" =1-0"

1 OVERALL EXTERIOR BUILDING ELEVATION - SOUTH
1/16" = 10"
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RESIDENTIAL OVERVIEW
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CYPRESS, TX AT A GLANCE

GEOGRAPHY ECONOMY

lhaay @ NO

$463.2 $151,059 $48,017

MILES DISTANCE Billion GDP (2021) - Average Household Per Capita Income
FROM ELYSON TO DOWNTOWN Houston Income (2023)

POPULATION & DEMOS BUSINESS SUMMARY
= o
EE*H 4,885 4.9%
E H Total Establishmentst Unemployment Rate in Harris County as

of August 2023

1,120 74.6%

POPULATION (2023) PERCENT PROJECTED

Retail Trade Business White Collar Workers
RESIDENTS ANNUAL GROWTH RATE BY 2028
394 72,974
CONSUMER SPEND 2023 Elo(;i:negsond Drinking Housing Units
LARGEST EMPLOYERS
APPAREL AND SERVICES ENTERTAINMENT/RECREATION FOOD AWAY FROM HOME
/ MEMORIAL @ VirginiaTech, MD Anderson 3
Tra-rsm'm'.a:nlnalixna CanecerCenter Eoker Hughes
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DEMOGRAPHIC TAPESTRY REPORT

AGE BY SEX (esripata)
Median Age: 31.4 US: 38.2

== Indicates US

RACE AND ETHNICITY (esri pata)

Diversity Index: 73.9 US: 64.0

e 27.3%
I 13.1%

. 45%

mm 3.4%

. 8.9%

I 6.8%
—6.9%

I 58%

10.7%

11.0%
———15.3%
I 12.8%

. 63.7%
1 /0.2 %

0 20% 40% 60% 80%

Il US Average *Hispanic can be of Any Race

OCCUPATIONS BY EARNINGS

(Data From the Census Bureau’s American Community Survey)

Hispanic *
85+ u
80-84 =
75-79 = .
70-74 -— Multiple
65-69 —
60-64 — Other
55-59 L
ig:ig — Asian and Pac.
40-44 I |S|Gndel’
gg_gi I Americqn
25-29 —— Indian
20-24 —
15-19 — Black
10-14 —
5-9 I )
<% White
! 1
8% 4% 0 4% 8%
Male Female
INCOME AND NET WORTH
(Esri Data)
Median Household Income 6140000
-00 $120,000
[%2]
2
. $56,100 < $100,000
G
0 $100k $200k $300k $400k $500k $600k+ '-'CJ $80,000
(o]
i ko}
Median Net Worth 3 $60,000
$20,000
$93,300
0
0 $100k $200k $300k $400k $500k $600k+
Il US Median
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Healthcare
Practitioners And
Technical

Management
Office And
Administrative Support

Education Trainings' Sales An
And Library Related
200,000 400,000 600,000

Workers (Age 16+)
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P Information About Brokerage Services 2-10-2025
II!HEG Texas law requires all real estate license holders to give the following information about
S = T brokerage services to prospective buyers, tenants, sellers and landlords. EQUAL HOUSIG

OPPORTUNITY
TYPES OF REAL ESTATE LICENSE HOLDERS:
- ABROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
- A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
- Put the interests of the client above all others, including the broker’s own interests;

- Inform the client of any material information about the property or transaction received by the broker;

- Answer the client’s questions and present any offer to or counter-offer from the client; and

- Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, usually in a written listing to sell or property management agreement.
An owner’s agent must perform the broker's minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the
agent or subagent by the buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’'s agent must perform the broker's
minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or seller's agent.
A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state who will pay
the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:
- Must treat all parties to the transaction impartially and fairly;
- May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out the
instructions of each party to the transaction.
- Must not, unless specifically authorized in writing to do so by the party, disclose:

- that the owner will accept a price less than the written asking price;

- that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

- any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and must place
the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
- The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
- Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice below and
retain a copy for your records.

Jack Evans [ Realty 1 Partners 0510709 evans@rlpartners.com (281) 944-9660
Licensed Broker/Broker Firm Name or Primary Assumed Business Name License No. Email Phone
Kris Bender / Realty 1 Partners 722496 kbender@rlpartners.com (832) 847-4008
Designated Broker of Firm License No. Email Phone
Licensed Supervisor of Sales Agent/Associate License No. Email Phone
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initial Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-1



