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ELEVATING BUSINESS
TO NEW HEIGHTS

The Summit at Las Colinas has a commanding presence at the
gateway to the Las Colinas Urban Center.

The modern 19-story office tower is comprised of 375,706
square feet, complete with an 11-story parking garage. Tenants
enjoy a premier location, enhanced amenities, superior tenant
services and an unparalleled business community. Downtown
Dallas, Dallas Fort Worth (DFW) International Airport and

Love Field Airport, high-end retail and residential, and other
business-centric and employee-based amenities are just
minutes away.

Simply put, The Summit is strategically situated in one of
corporate America’s most preferred Dallas market locations.

The Summit offers your business a variety of options to

meet your office space requirements. Managed by the same
company that owns The Summit, every tenant benefits from an
experienced on-site team that is committed to surpassing every
expectation. In fact, more than a half dozen companies have
chosen The Summit for their corporate headquarters.

Now is the time to elevate your business location to The
Summit and become part of this remarkable corporate business
community.
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EXCEPTIONAL AWARD-WINNING
OFFICE TOWER

LANDMARK CLASS A BUILDING — This is an address of distinction. The pyramid
glass rooftop and granite are striking on this 19-story, Class A office tower
situated at the apex of the Urban Center at Las Colinas.

A CORPORATE DESTINATION — One of the nation’s premier master-planned
communities, Las Colinas offers 12,000 acres of world-class resorts, upscale
retail and luxury residential complimented by a network of lakes and canals.

PANORAMIC VIEWS — Unobstructed views of downtown Dallas, Lake Carolyn,
the Las Colinas Country Club and surrounding Urban Center, which are further
enhanced by floor to ceiling windows.

FIRST CLASS SERVICE — Owned and managed by Gemini Rosemont. The onsite
property management team provides superior tenant services and multiple
amenities.

MULTI-LEVEL PARKING — An 11-floor parking garage, connected to the building
through the underground executive parking, with two elevators that provide
access to all building levels and has abundant visitor parking.

ENERGY EFFICIENCY — The Summit’s ENERGY STAR Certified® ratings supports
tenants’ sustainability initiatives and BOMA 360 Performance Program®
designates the property for demonstrating excellent practices in building
operations and management.

COMMERCIAL REAL ESTATE AWARD — The Summit at Las Colinas was awarded
the CEL National Commercial Real Estate Award for Excellence from CEL &
Associates, Inc. This prestigious annual award honors properties that provide
exceptional service to their customers, in categories such as property features,
attention to detail and customer service with the combined results ultimately
reflecting the level of customer satisfaction.

24-HOUR SECURITY - Building security includes around-the-clock
onsite security, surveillance and video monitoring.

ENERGY STAR PERFC




CATERING TO THE CORPORATE

BUSINESS COMMUNITY

FIRST-RATE AMENITIES - A fitness center, conference center, café with outdoor seating, full-service lobby bank with
an ATM and a six-hole putting green are just some of the available on-site amenities.

OTHER FEATURED AMENITIES AND TENANT SERVICES
INCLUDE:
e Walk to DART (Dallas Area Rapid Transit) with
access to DFW Airport

e Computer-controlled, cost-efficient energy
management system

e Loading dock, freight elevator and service facilities

e Lobby Bank with 24/7 ATM

e Onsite property management by Gemini Rosemont

e Dry cleaning and auto detail

¢ Health and wellness mobile clinics

e Complimentary Fitness Camps

e Electronic recycling services

NEWLY COMPLETED RENOVATIONS INCLUDE:

e Modernized lobby to welcome all tenants and
visitors

o State-of-the-art conference center with beautiful
pre-function area and food service bar

e Convenient and comfortable tenant lounge with
bar seating and game room

e Revamped building deli with ample seating

e Fully-equipped fitness center

e Expansive outdoor seating area with grill and six-
hole putting green
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BREAD ZEPPELIN

Bank of America

Chipotle

Chicago Pizza Las Colinas
Corner Bakery Cafe
Jimmy John’s

Tiff’s Treats

Zeytin

Cottonwood
Valley
Golf,Course

Cork & Pig Tavern
Creamistry

Go Fish Poke

Hugo’s Invitados
Pacific Table

Pax & Beneficia Coffee
The Coffee Club




VIBRANT LAS COLINAS LOCATION

The Summit at Las Colinas offers both a highly desirable
corporate address and prominent visibility along John
Carpenter Freeway in the city of Irving, Texas.

Located on the south end of East John Carpenter
o Freeway (SH 114) at Riverside Drive, The Summit offers
s¢ A"v strategic access to major highways and thoroughfares.
¥

Las Colinas Marriott

12 MINS 15 MINS 2 MINS

DEW AIRPORT LOVE FIELD AIRPORT  TOYOTA MUSIC FACTORY

2 MINS 1 MIN 7 MINS

CONVENTION CENTER DART STATION FOUR SEASONS
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A Aloft Hotel

Benihana Chop Shop Las Colinas
isine Chase Bank Fuzzy’s Taco Shop
Chick-fil-A Hudson House
Market Dickey’s Barbecue Pit Jam + Toast
Einstein Bros. Bagels Starbucks
urt LA Fitness Terra Mediterranean
Pizza Hut The Ranch y T
Subway The Reserve

Taco Bell Urban Eatz



LAS COLINAS URBAN CENTER

The urban center is the heart of Las Colinas and is home to
more than 10,000 businesses including hundreds of
multi-national companies.

Six Fortune 500 companies have headquarters in Las Colinas.
ExxonMobil, Kimberly-Clark, Celanese, Pioneer Natural
Resources, Vistra Energy and Fluor Corporation.

Music Factory and Water Street Development also offer
exciting retail and entertainment destinations nearby.
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Four Seasons Resort and Club
at Las Colinas




“The Summit’s location is spot on. We just love it here.”

Bill Hancock, Executive Director
College Football Playoff
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GEMINI ROSEMONT
SERVING THOUSANDS OF TENANTS
FOR OVER 30 YEARS

The Summit is owned and operated by Gemini Rosemont Commercial Real Estate, a fully
integrated real estate platform that invests in and manages high-quality commercial office
properties located across the U.S.

Gemini Rosemont applies a hands-on asset management approach by our best-in-class
property management professionals who enable us to recognize and respond to our tenants’
changing needs in real time. Meeting our tenant’s expectations is mission critical for our on-site
teams.

Gemini Rosemont Commercial Real Estate is a market leader in commercial real estate
acquisition and asset management.
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LEASING PROPERTY MANAGEMENT ASSET MANAGEMENT

James Esquivel Alex Philip Jeff Schweitzer

JLL Property Manager Regional Director

214.438.6152 Direct Camifith Resamet Gemini Rosemont

214.354.4088 Cell 214.574.4450 Main 214.574.4452 Main

james.esquivel@jll.com 469.621.0477 Direct jschweitzer@geminirosemont.com
aphilip@geminirosemont.com

Ashley Curry

JLL

214.438.6348 Direct OPERATIONS

Clay Young
Senior Vice President
Gemini Rosemont

214.574.4450 Main

cyoung@geminirosemont.com

817.689.5771 Cell
ashley.curry@jll.com

Owned and Managed By
J ® g\\\ GEMINI
I I : 22\ ROSEMONT
4 COMMERCIAL REAL ESTATE®
SCHEDULE A TOUR TODAY! VIRTUAL TOUR AVAILABLE ON WEBSITE

Although information has been obtained from sources deemed reliable, neither Owner nor JLL makes any guarantees, warranties or representations, ex-
press or implied, as o the completeness or accuracy as to the information contained herein. Any projections, opinions, assumptions or estimates used are
for example only. There may be differences between projected and actual results, and those differences may be material. The Property may be withdrawn
without notice. Neither Owner nor JLL accepts any liability for any loss or damage suffered by any party resulting from reliance on this information. If the
recipient of this information has signed a confidentiality agreement regarding this matter, this information is subject to the terms of that agreement.

©2022 Jones Lang LaSalle IP, Inc. All rights reserved.
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/*\\ Information About Brokerage Services

I C Texas law requires all real estate license holders to give the following information about
e brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:

e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any

material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Jones Lang LaSalle Brokerage, Inc. 591725 renda.hampton@ j||.Com +1214 438 6100

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Daniel Glyn Bellow 183794 dan.bellow@ jll.com +1713 888 4000

Designated Broker of Firm License No. Email Phone
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Ashley Curry 639992 ashley.curry@ jll.com 214-438-6348
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-0
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/*\\ Information About Brokerage Services

I C Texas law requires all real estate license holders to give the following information about
e brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:

e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any

material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Jones Lang LaSalle Brokerage, Inc. 591725 renda.hampton@ j||.Com +1214 438 6100

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Daniel Glyn Bellow 183794 dan.bellow@ jll.com +1713 888 4000

Designated Broker of Firm License No. Email Phone
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
James Esquivel 408736 james.esquivel@ jll.com 214-438-6152
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-0



	Summit_Brochure.pdf
	attachment (32).pdf
	AL_2401 Cedar Springs_Crescent Digital.pdf




