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HIGHLANDS AT COPPELL OFFICE PARK FOR SALE OR LEASE

452 & 456 W State Hwy 121, Coppell, TX 75019
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_-I FLOORPLAN - BUILDING ONE

COPPELL HIGHLANDS BUILDING ONE - 13,122 SF
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_-. FLOORPLAN - BUILDING TWO

HIGHLANDS AT COPPELL #2
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COPPELL DEMOGRAPHICS

Area in Square Miles

2018 DATA

Average Home Value Increase

Business and Industrial Profile
Civilian Labor Force

Civilian Labor Force
Total Employment

Total Unemployment
Unemployment Rate

(Source: Labor Market Information,
Texas Workforce Commission -

A
41,100

COPPELL
23,896
23,083

803

3.4%

Number of Households

$127 667

DALLAS COUNTY
1,333,933
1,282,785

51,148

3.8%

Median Age

Median Household Income

&

Over $500,000

$200,000 - $499,999
$150,000 - $199,999
$100,000 - $149,999
$ 75,000 - $99,999
$ 50,000 - § 74,999
$ 35,000 - § 49,999
$ 25,000 - $ 34,999

$ 15,000 - $ 24,999

Professional
Degree

Education in Coppell

Doctorate Did Not
Degree  — Graduate
High School

High
School
Graduate

Some
\ College, No |
Degree

Associate's
Degree

Household Income Distribution

5.00%
20.96%
14.94%
20.81%
10.27%
10.82%

6.94%
11.10%

2.79%
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Winmark Commercial
[t1r22015
Information About Brokerage Services

Texas law requires all real estate licensees to give the following informafion about
brokerage sefvices to prospective buyers, fenants, selfers and landiords.

L
[Ty

TYPES OF REAL ESTATE LICENSE HOLDERS:
* A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
* A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
*  Putthe interests of the client above all ethers, induding the broker's own interests;

*  Inform the dient of any material information about the property or transaction received by the broker;
*  Answer the client's questions and present any offer to or counter-offer from the client; and

*  Treat all parties to a real estate transaction honestly and faidy.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a writen listing to sell or property management agreement. An owner's agent must perform the brokers minimum duties
ghove and must inform the owner of any material information about the property or fransaction kmowm by the agent, including
information disclosed to the agent or subagent by the buyer or buyer's agent.

AS AGENT FOR BUYER/ITEMANT: The broker becomes the buyerftenant's agent by agresing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent including information disclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and. in conspicucus bold or
underiined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediany:
*  Must treat all parties to the fransaction impartially and fairly;
May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and camy out the instructions of each party to the transaction.
*  Must not, unless specifically authorized in writing to do so by the party, disclose:

@ that the owner will accept a price less than the written asking price;

o that the buyertenant will pay a price greater than the price submitted in a written offer; and

o any coincidental information or any other information that a parly specifically instructs the broker im writing mot o

disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a fransaction without an agreement to represent the
buyer. & subagent can assist the buyer but does not represant the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
*  The broker's duties and responsibilities to you, and your cbligations under the representation agreement.
*  Who will pay the broker for services provided to you. when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This nofice is being provided for infarmation purposes. It does not create an obligation for
wou to use the broker's senvices. Please acknowledge receipt of this notice below and retain a copy for your records.

Wynmark Commercial Real Estate Group, PLLC S000664 Markp @wynmarkeommercial.com (972) 897-0562
Phone

Licensed Broker /Broker Firm Name or License No. Email

Primary Assumed Business Name

Mark Pittman 0626230 Mark nmarkecommercial.com (972) 897-0562

Designated Broker of Firm License No. Email Fhone

Mark Pittman 0526230 Markp@wynmar ial.com (972) B97-0562

Licensed Supervizor of Sales Agent! License Mo. Email Phone

Aszociate

Sales Agent'Associate’s Name License Mo, Email Phone

BuyerTenantSeller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www trec texas. gov
IABS 10

Wysmark Commercial, 6515 Dullas Parkway Dallas TX 19248 Fhone: [SS18I7-5417 ax S48 Tralln Phowy
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