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Investment Overview

Bryan Haggard Land Group
presents MARILEE
RESERVE, a prime
development opportunity
comprising approximately
+229 gross acres in Gunter,
Texas. Positioned at the
northwest quadrant of
Preston Road and Marilee
Road, the site sits directly
adjacent to the 1,200-acre
Platinum Ranch

development.

With access to Gunter ISD's A-

Rated schools, a procured concept
plan for 578 residential lots, and
proximity to major regional
anchors like Costco, HEB, and
Rasor Ranch, Marilee Reserve
offers a compelling opportunity for
residential developers in one of the
nation's fastest-growing suburban

regions.



Property Details

Total Acreage
+229 Gross Acres

+160.5 Net Acres

Utilities provided through CCNs managed by Mustang SUD. Anticpated service and necessary agreements by Centurion American through

Location
NWQ of Preston Road and Marilee Road

Gunter ISD Within ETJ of Gunter, Texas

adjacent Platinum Ranch or Rasor Ranch Development of Water and Wastewater facilities.

Tax Entity
Gunter ISD

City (if annexed)
County
Grayson College

Total ETJ Rate:

Rate %

1.443%

0.483%

0.305%

0.147%

1.894704%

Zoning
Gunter ET]J

Future Land Use: Single Family



Wide Aerial Map
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Key Strategic Advantages

‘@ﬁ) Adjacent to Platinum Ranch & Rasor Ranch @ Land Use Progress
Opportunity to coordinate planning with two master-planned Concept plan created based on city meeting conatining 578 lots
community provides immediate development synergies. with 50! 60; and 70’ configurations.
. . A
: Strategic Location |llll  A-Rated Schools
I

Positioned between Dallas North Tollway and Preston Road,

Gunter ISD ranked A- on Niche.com, known for quality
providing access to both major north-south corridors.

education and high demand among families.



North Facing Aerial

Platinum Ranch
4,200 Lofs
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North East Facing Aerial

— Centuron America

Greenbrick

Platinum Ranch Rasor Ranch
4,200 Lofs - : 3,000+ Lots




South West Facing Aerial

300+ Lots 700+ Lots R
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7.000+ Lofs

Ariana Sky North .
@ — Legacy Hills

Rasor Ranch
3,000+ Lots

1 Platinum Ranch
4,200 Lots




Birdseye Wide View Aerial

4 Seasons Ranch
3,000+ Lots

Platinum Ranch
4,200 Lots

Legacy Hills Rasor Ranch ' : > Greenbrick
7000+ lofs 3,000+ Lofs " .
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Serenade
1,000 Lofs

Ariana

North Sky
300+ Lofs

700+ Lofs

Jerry and Linda
Moore
Middle School




Conceptual Lot Layout

*For Illustrative Purposes Only
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Contour Map
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' Future Land Use Map
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Demographic Explosion

Population Growth (5-Mile

12.78%

Annual Growth

Projected 2025-2030

$150K

Median Income

2025

72.8%

Homeownership

Owner-occupied units

SOURCE: ESRI 2025
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Market Fundamentals

The Gunter-Celina corridor represents exceptional demographic strength with household growth outpacing national averages and income levels

supporting premium residential development.

fod] 9 Q

Median Home Value Average Household Income Household Growth
5 Mile Radius 3 Mile Radius 5 Mile Radius
Well above regional and national averages 164% increase from 2020 baseline

Strong market pricing supports premium

development

SOURCE: ESRI 2025



Major Employment Centers
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Ector Bonham  Dodd City

Whitewright

Launard. " "Wolfe city

Farmersville

Greenville
HUNT

Caddo Mills o

Royse City

Rockwall

ROCKWALL Quinlan  yyect Tawak

1. Texas Instruments ($30 Billion
Expansion).

2.Coherent

3. Globiwafer ($5 Billion facility)

4. Raytheon

5.PGA Frisco / Fields
Development

6.The Star

7.Toyota HQ/ Legacy West
8. Hall Office Park
9.State Farm/ Cityline

10.L3 Engineering

11. Frisco Station
12. Children's Medical
13.Firefly
14.The Gates of Prosper
15. Fannie Mae

16. Samsung
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Nearby Destinations

Dwumu

o i .,nﬂ.'lllllllll\\m

- 2 ;




Nearby Destinations

PG HOTELS & RESORTS

FRISCO

PGA Frisco is a public/private partnership between the PGA of
America, Omni Hotels & Resorts, the City of Frisco and the Frisco
Independent School District. The 660-acre campus is a unique
destination that includes:

- Fields Ranch, with two world-class 18-hole championship golf

courses and a state-of-the-art clubhouse.

* Omni PGA Frisco Resort & Spa, features 500 guest rooms,

suites, 10 exclusive four-bedroom Ranch Houses, four pools, a
spa, and 127,000 sq. ft. of meeting and event space.

« The PGA District, which features The Swing, a lighted 10-hole
short course; The Dance Hoor, a lighted 2-acre putting course;
and an expansive retail and entertainment district, including an

outdoor area for concerts and events.

* The Home of the PGA Of America.

* The Jerry J. Ransom Northern Texas PGA Section.
Designed to be fun and welcoming to all, PGA Frisco and the PGA
District are an inviting destination for people from all walks of life
and combine playability, practice, and fun programming that is
growing interest and inclusion in the game, while also positively
impacting the local community.
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Nearby Destinations
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Nearby Destinations

PGA

FRISCO

Ryder Cup Grille




Nearby Destinations

THE STAR

The Star is the 9l-acre campus of the Dadllas
Cowboys World Headquarters and practice
facility in Frisco, Texas. Developed as a first-of-
its-kind partnership between the City of Frisco
and Frisco ISD, The Star gives fans the
opportunity to connect with the Dallas Cowboys
in ways they have never imagined.

‘ Dee Lincoln Prime
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Dallas Fort Worth Overview

Dallas Fort-Worth (DFW) Metro Area

With a population of over 8.1 million, the Dallas-Fort
Worth (DFW) Metroplex is the 4th largest metropolitan
area in the U.S. and is projected to surpass Chicago by
2034 to become the 3rd largest. Known for its rapid popu-
lation and employment growth, DFW has become a highly
desirable destination for people of all ages due to its cen-
tral location, expanding job market, high quality of life,
and relatively low cost of living. As one of the top-
performing economic regions in the country, DFW attracts
a young, educated, and dynamic population, drawing both
businesses and visitors to the area.

DFW's economic success is reflected in its impressive pop-
ulation growth rate, which from 2023 to 2027 is projected
to be more than four times the national average. This in-
flux of new residents, coupled with a strong job market
and vibrant business climate, has fueled corporate reloca-
tions and expansions throughout the region. As a result,
DFW continues to rank among the nation’s leaders in both
population growth and commercial real estate activity.

In 2023, for the third consecutive year, DFW led the coun-
try in commercial real estate sales, according to MSCI Inc.,
solidifying its position as a top destination for corporate
investment.

4TH

LARGEST MSA IN
THE USA

150+
CITIES

8.10 M

2023
POPULATION

9,000
SQUARE MILES

14
COUNTIES

1.71 M

RESIDENTS ADDED
FROM 2010-2023
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Major Regional DFW Developments

Shenccss: Insmumcarls Sherman %30 billion investment Texas ARM Fort Worth Research Center | Fort Worth $150 million research campus
Semiconductor Plant
GlobalWafers Grandscape Mixed-Use Development The Colony $1.5 billion, 433 acres
Ly " Sherman %4 billion investment
i e e Legacy West Expansion Plana $3 billion, 255-acre expansion
Preston Harbor Development| Denison %4 billion investmnet o y Pard Dallas $172 million, e pork
DFW Airport Terminal F Dallas-Fort Warth .8 billion investment
: s ki i i Pegasus Park Expansion Dallas 23 aere life science hub
PGA of America Frisco $550 million, 660 Acres
McKinney Cotton Mill Redevelopment McKinney $933 million redevelopment
Fort Worth Convention .
Canter Fort Worth $95 million Phase | Comerica Bank High-Rise Frisco 314,000 sq ft, -story commercial tower
Reunion Redevelopment Dallas %5 billion, 20-acre redovelopment McAfee & Boingo Wireless Headquarters | Frisco Corporate headquarters expansion
UNT Dallas STEM Facility Dallas $100 million, 4-story facility TIAA Office Tower Frisco 15-stary, $110 million office tower
DART Silver Line Dallas-Fort Worth 26-mile commuter rail, $1.82 billion Hall Park Redevelopment Frisco %7 billion
Newpark—A Smart District | Dallas $35.5 billion, 20-acre development Toshiba Innovation Hub Frisco 5.7-acre technology and research facility
Dallas Intermational District | North Dallas 450-acre area, $5 billion Midtown praject Frisco Performing Arts Complex Fricco Large-scale entertainment and cultural venue
Texas Research Quarter Flano %4 billion, 200-acre life science complex Kaleidoscope Park Frisco Public park and recreational area
Field Street District Dallas #1 billion, 6-acre mixed-use development Autograph Cellection Hotel Frisco Luxury boutique hotel
oo Co Allon & Foirvi 3 billion, 500 il ot TIAA Office Tower Frisco 15-stary, 500,000 sq ft office building
Hensley Field Dallas 758 acres, $390 million master plan Sunset Amphitheatre McKinney $220 Million
Haggard Farm West Planc 4700 million investment Methodist Celina Medical Center Celina £200 Million
Harold Simmons Park Dallas 250-acre park, $325 million Prosper Arts District Prosper $300 Million
The Mix Frisco %2 billion, N2-acre development H-E-B Dallas Expansion Dallas 10-acre site for grocery store
Dallas Convention Center | Dallas 3 billion, 2.5M sq ft Firefly Park Frisco $2.5-4 Billion
The Shops at RedBird Dallas 95 acres, $200 million redevelopment Sunny Delight Expansion Sherman Expansion of existing facility
Goldman Sachs Campus Dallas 800,000 sq #, $500 million Universal Kids Resort Dt $550 million
i i Fields West Devel t Fri 2 Billion, 55 Aci
‘;‘_1"';‘_‘5;" otaacmest S [ $2.95 billion mixed-use ks iicind s 52 Mo i
i
Toyota Stadium Renovation Frisco $182 million
Wkl b Maglonal Irving £455 million, 22-acre site

Caompus
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| contacT us
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MARILEE

RESERVE

JOSH BRYAN
PARTNER

BHSY 226519609
EMAIL: JosheBryanHaggardLand.com
TX Real Estate License: 583582

ALICIA BUSH
ASSOCIATE

BHY727265 $6UY

EMAIL:
AliciaeBryanHaggardLand.com
TX Real Estate License: 837304

AUSTIN FREET
SENIOR ASSOCIATE

PH: 972.265.9609
EMAIL: AustineBryanHaggardLand.com
TX Real Estate License: 697931

BRYAN HAGGARD
LAND GROUP

LAND SALES | DEVELOPMENT | CONSULTATION



NOTICES

Presented by Fairview Real Estate Services, LLC . This information is believed to be reliable, but we make no
guarantee, warranty, or representation about its accuracy, completeness, prior sale, lease, or withdrawal
without notice. It is your responsibility to independently confirm its accuracy and completeness.

@ Information About Brokerage Services

- Texas lawrequires all real estate license holders to give the followinginformation about
OPPORTU NTY

brokerage services to prospective buyers, tenants, sellers and landlords.
TYPES OF REAL ESTATE LICENSE HOLDERS:

» ABROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. A
«  SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A dient is the person or party that the broker represents):
Put the interests of the client above all others, including the broker’s own interests;
Inform the dient of any material information about the property or transaction received by the broker;
Answer the client’s questions and present any o ff er to or counter-o ff er from the client; and
Treat all par ties to a real estate transadion honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, usually in a written listng to sell or property
management agreement. An owner's agent must perform the broker's minimum duties above and must inform the owner of any material information about the property or
transaction known by the agent, including information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's agent

must perform the broker's minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
* Must treat all parties to the transaction impartially and fairly;
» May, with the parties' written consent, appoint adifferent license holder associated with the broker to each party (owner andbuyer) to communicate with, provide opinions and
advice to, and carry out the instructoons of each party to the transaction.

* Must not, unless specifically authorized in writing to do so by the party, disclose:

o that the owner will accept a price less than the wrifen asking price;

o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

o any confidential information or any other information that a party specifically instructs the broker in writtng not to disclose, unless required to do so by law

AS SUBAGENT: A license holder acts as asubagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not
represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BEIN WRITING AND CLEARLY ESTABLISH:
« The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
Who will pay the broker for services prov ided to you, when payment will be made and how the payment will be calculated.

.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services.
Please acknowledge receipt of this notice below and retain a copy for your records.

Fairview Real Estate Services LLC 9009705 InfoeBryanHagardLand.com 972-265-9609

Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email

Phone
Rodney Haggard 0152098 RodneyOHaggardeGmail.com 972-422-2500

Designated Broker of Firm License No. Email Phone

Josh Bryan 583582  JosheBryanHaggardLand.com 972-265-9609

Licensed Supervisor of Sales Agent/ Associate License No. Email Phone

ustin Freet 697931 AustineBryanHaggardLand.com 972-265-9609

Sales Agent/Associate’s Name License No. Email Phone

Information available at www.trec.texas.gov
Buyer/Tenant/Seller/Landlord Initials SO fnciay fan : I I 5
TexasReal Estate Commission IABS 1-0
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Presented by Fairview Real Estate Services, LLC . This information is believed to be reliable, but we make no
guarantee, warranty, or representation about its accuracy, completeness, prior sale, lease, or withdrawal
without notice. It is your responsibility to independently confirm its accuracy and completeness.

@ Information About Brokerage Services

P Texas lawrequires all real estate license holders to give the followinginformation about
s brokerage services to prospective buyers, tenants, sellers and landlords.
TYPES OF REAL ESTATE LICENSE HOLDERS:
+» ABROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. A
«  SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A dient is the person or party that the broker represents):
Put the interests of the client above all others, including the broker’s own interests;

» Inform the client of any material information about the property or transaction received by the broker;

« Answer the client’s questions and present any o ff er to or counter-o ff er from the client; and
Treat all par ties to a real estate transadion honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, usually in a written listng to sell or property
management agreement. An owner's agent must perform the broker's minimum duties above and must inform the owner of any material information about the property or
transaction known by the agent, including information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's agent
must perform the broker's minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
» Must treat all parties to the transaction impartially and fairly;
» May, with the parties' written consent, appoint adifferent license holder associated with the broker to each party (owner andbuyer) to communicate with, provide opinions and
advice to, and carry out the instructoons of each party to the transaction.

* Must not, unless specifically authorized in writing to do so by the party, disclose:

o that the owner will accept a price less than the wrifen asking price;

o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

o any confidential information or any other information that a party specifically instructs the broker in writtng not to disclose, unless required to do so by law

AS SUBAGENT: A license holder acts as asubagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not
represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BEIN WRITING AND CLEARLY ESTABLISH:
« The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
»  Who will pay the broker for services prov ided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services.
Please acknowledge receipt of this notice below and retain a copy for your records.

Fairview Real Estate Services LLC 9009705 InfoeBryanHagardLand.com 972-265-9609
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Rodney Haggard 0152098 RodneyOHaggardeGCmail.com 972-422-2500
Designated Broker of Firm License No. Email Phone

Josh Bryan 583582  JosheBryanHaggardLand.com 972-265-9609
Licensed Supervisor oLSaIes Agent/ Associate License No. Email Phone

icia Bus 837504  AliciaeBryanHaggardLand.com 972-265-9609

Sales Agent/Associate’'s Name License No. Email Phone

Regulated by the Information available at www.trec.texas.gov
Texas Real Estate Commission IABS 1-0

Buyer/Tenant/Seller/Landlord Initials
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