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PROPERTY
SUMMARY

Exclusive Investment Opportunity in Data Center with
Expansion Potential.

In a world where the demand for data storage continues
to soar and the scarcity of strategic data centers grows,
this property stands out as a one-of-a-kind opportunity.
Ifyou're looking to invest in a data center with expansion
potential, thisisyour chance.

Located in San Angelo, TX, this property features a 6-
story building with a basement on a vast 10-acre lot, with
lessthan halfofthe land currently developed. This allows
for future expansion or the development of new facilities
to maximize its potential.

Situated less than 1 mile from Angelo State University,
and surrounded by schools, residential neighborhoods,
and retail hubs, its prime location offers natural demand
and diverse business opportunities. Whether you
envision a growing data center, climate-controlled
storage, or co-working spaces, this property provides
flexibility, revenue potential, and limitless growth

opportunities.
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BUILDING
HIGHLIGHTS

» Year Built 1955.
» Renovations taking place

» Private Suites, Cages, Private office space.

» Private conference rooms.

» Lounge space.

» Multiple raised floor private suites.
» Available office space.

» 239 Parking Spaces

» Parking Ratio 0.83/1,000 SF

» 10.01 AC Land Acres

» Zoning CG-CH

» Below Market value

» TPO Roof 2014.

» Six (6) Chillers of 100 tons each.

» 4 elevators updated 2002.

» Potential for co-working space or climate
control.
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2nd floor/5th floor: available space
2nd floor/6th Floor : office space

1st floor Data center




DATA
CENTER FACILITY

» 38,000sqft of Data Center footprint.
» oMW of critical power.

T
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» 2XTMW Diesel generators.

V 500KVA UPS.

» 9,000 Gal. Diesel fuel tank.

» Directlink to Dallas Infomart.

» 600+ Full Cabinetsin Suite.

» 5,000 Full Cabinet potential.

» No public data centerin San Angeloand its

proximity to DFW, Abilene, Austin and San
Antonio.

» Currently onsite is Frontier/Verizon and
Suddenlink with a potential of AT&T,
Windstream, Zayo, Comcast, Optimum,

Century Linkand Vexus.
» Potential of 50MW of Additional power.
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TRAFFIC

SUMMARY

Collection Street Cross Street Trafic Vol Distance
S Jackson St Industrial Av SE 6.804 0.47 mi
Knickerbocker Rd S Jackson St 19.568 0.49 mi
Knickerbocker Rd Hamilton Way NE 23.599 0.81 mi

S Jackson St W Avenue N S 5.991 0-92 mi
Knickerbocker Rd Sunset Drive 24.880 0.94 mi
Live Oak Street S Garfield St NE 990 0.98 mi
S Johnson St W Avenue ] 1.578 1.01 mi

S Bryant Blvd Town and Country Dr  20.765 1.28 mi
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DEMOGRAPHICS

DATA

Total households

Total population
Population white
Population black
Population hispanic
Population asian
Population pacific islander
Population american indian
Population other

Persons per household
Average household income
Average house value
Average age

Average age male

Average age female

0.3 Miles

335

839

604

22

257

13

2

2

51

2.5
$65,694
$413,394
34

33

35

0.5 Miles

803
1,997
1,381

94

644

49

8

9

134

2.5
$65,250
$550, 527
34

33

35
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1 Mile

3,653
8,782
5,867
498
2,935
247

28

61

652

2.4
$74,345
$460,989
36

35

37



WHY THIS ©

LOCATION?
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Texas stands as a leading hub in the U.S. data center market, boasting over 150
facilities statewide. This prominence is attributed to the state's favorable business
environment, abundant land, reliable energy resources, and supportive tax
incentives.

San Angelo is emerging as a potential site for data center expansion. While it
currently lacks the density of data centers found in major Texas cities, its strategic
location situated in West Texas, San Angelo offers proximity to major urban
centers while benefiting from lower real estate costs and reduced competition
and available infrastructure make it a viable candidate for future development.
Between 2019 and 2023, annual commercial sector power demand increased by
13 TWh in Texas on the back of data center growth, figures from the U.S. Energy
Information Administration (EIA) shows.

"According to various demand projections, data center load growth is particularly
high over the next 10 to 15 years," Gabe Messercola, Associate Director, Capital
Improvements Portfolio Management at clean power developer EDF, told
Reuters Events.



TAX ©

INCENTIVES ORACLE
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STATE SALES TAXEXEMPTION FOR QUALIFIED DATA CENTERS

A data center is defined as a facility in Texas designhed or renovated specifically to
accommodate servers and associated equipment for the processing, storage,
and distribution of data. To qualify as a "certified data center," the facility must
meet certain criteria set by the Texas Comptroller's Office, including
requirements for capital investment, size and job creation.

Once certified, essential items required for the operation of a qualifying data
center become temporarily exempt from the 6.25% state sales and use tax.
However, it's important to note that local sales taxes still apply to purchases of
these qualifying items.



FUTURE ©
REVENUE POTENTIAL ORAGLE
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With the current infrastructure, the data center can support up to 800 cabinets,
generating $320,000 per month or $3,840,000 annually. There is also potential to
convert the entire building into a full-scale data center, accommodating up to
8,000 cabinets at maximum capacity.

OFFICE
SPACE

Potencial to re-develop as a storage facility, due to proximity to San
Angelo University.
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Oracle Group

EXP COMMERCIAL LLC
Commercial Broker
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[]469-891-8723

CONTACT

Maria Rocha
Oracle Group
EXP REALTY LLC
Associate Broker
< gaby@oraclegrouptx.com

[]469-318-3690

ANA SERRAT
CEO & Founder
INTERBLOOM
Business Broker
< anaserrat@interbloomgroup.com

[]754-213-5305



11-2-h1%
m Information About Brokerage Services @

mEc Tewas low requives all real eztate license holders fo mive the folfowing infermation about
P brokeroge services to prespective buyers, tenonts, sellars and landfores.
TYFES OF REAL ESTATE LICENSE HOLDERS:
= B BROKER is responsabbe Tor all brokerage actisilies, moluding 3cts perfarmed by sales agents sponsored by the broker
* A SALES AGENT must bie sponsored by a broker and works with clients on hehat of the broker,

A BROKER™S BMIMIMUM DUTIES REQUBRED BY LAW [A client is the person ar party that the broker representa):
# Put the interesis of the client abowe all athers, inchuding the broker's cwm inferests;
#  Inform the client of sy mater®al information aboul the property or transaction received by the broker;
& Answer the cliend’s questions and present ary offer to or counter-afler from The client; and
& Trealh @l parties to a real estate tramsaction Panestly aned Tairly

A LICENSE HOLDER CAM REPRESENT A PARTY IM A REAL ESTATE TRAMSACT I0M:

AS AGENT FOR OWHNER (SELLER/LAMIMORD): The broker becomes the property owner’s agent through an agresment with the
oy, usaally in a wrillen lling to sell or propesty managemsnl agresment. &n oamers agent mues perfoom (he Brokes™s minimuom
duties ahowe and mast inform the owrer af any material informabion abowt the property or frarsachon known by the agent, induding
infarmation dischosed 1o the agent o subugent by the buryer or buyer's agent,

AS AGENT FOR BUYER/TEMANT: The broker hecames the buyerftenant's agent Ery agreeing to represent the buyer, usually through a
writben representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
materialinlorration about The property o transaction krdwn by the sgent, indlueding nformation dischosed to the agent by the seller oo
seller’s agent.

AS AGENT FOR BOTH - INTERMEDRARY. To a1 as an intermediary belween The parfies the broker must Ffirst ablain the writlen
agreement of soch party to the transaction. The weitten agreement must state who will pay the broker and, in comspicuous bald or
und!r-'md print, set forth the broker's abligations as an intermediary. & broker whao acts 2 an intermsdiang:
Bduist treat @l parties to the transaction impatially and fairky;
* Bday, with the parties’ written consent, appaint a defferent licerse holder assocated with the broker to eadh party (owner and
Buyer] Lo cammunicale wilh, provide opinions and sdhice 1o, and cary cul the instructicns of each party e the transaction,
®  Mdust not, uniess specifically authorized in writing 1o do s by ihe party, disclose
o that the owner will accept a price kess than the wiitten asking price;
o that the buyer/tenant will pay a proe greater than the price submitted ina written offer; and
o any confidential information or ary ather information thal a party specificaly irstructs the broker in writing not (o
disciose, uribess required todo so by e

AS SUBAGENT: A lizense halder acts 35 a subagent when alding 3 buyer in a transaction without an agreement to represent thie
bisger, & siibagent can assist the bipser bait does not represent The buyer and miist place the interasts of the awner first,

TO AVDID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
+ The braker's disties and respansibilkies ta you, ard your abligations under the rpresentation agresment,
= ‘Who will pay the broker for services provided to you, when payment will be made and how the payment will be caloulated.

LICENSE HOLDER CONTACT INFORMATION: This nolice is being provided Tor information purposes, || dos= nol create am abligation for
il b s Thee bnokee's services, Please acknowledge receipt of this nofice below and refain a cogry o7 ywour reCords

eXp Realty, LLC 603392 . brokerifiexprealty com (888) 518-T431
Licensed Broker [Broker Firm Name or Ukense Ho, Ermail Thone
Primary Assumed Busingss Name
Karen E. Richards 508111 . brokern@exprealty com (BBE) 518-Td31
Desgnated Braker af Firm Licere N Ernail Phane
Karen E. Richards 508111 . broker@egpraally com (BBE) 5197431
}‘Im;umr af 5ales Agenty Dcerrse N Tl Fhane
Gaby Rocha T45529 gabyrocharealestategbgmall com 459-318-3690
Sales AgentAssncaln’s Nami Licerss N Email Phaone
BuyenTenanl'SelerLandlord Initials Dharte

Regulated by the Texas Real Estate Commission Infarmation available at veww. trec. texas. gov

HBEJ#
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m Information About Brokerage Services @

TBEC Texas low requives all real eztale license holders to pive the following infermation abaut
e brokeroge services to prespective buyers, tenonts, sellars and lanafores.
TYFES OF REAL ESTATE LICENSE HOLDERS:
= A BROKER is responsble Tor all brokerage actisilies, mouding bots performed by sales agenis sponsored by the broker
* A SALES AGENT must bie spansoned by a broker and works with clients on hehat of the broker,

A BROKER™S MIMIMUM DUTIES REQUSRED BY LAW [A client is the peraon or party that the broker repressnta):
# Put the interesis of the client abowe all athers, inchuding the broker's cwn inderests;
= Inform the client of ary mater@l information aboul the property or transaction received by the broker;
& Answer the client’s questions and present any offer to of counter-afler from The dient; and
& Treal @l paries to a real estate tramsaction hanestly ard Tairly

A LICENSE HOLDER CAM REPRESENT A PARTY IN A REAL ESTATE TRAMNSACTION:

AS AGEMT FOR OWHNER (SELLERSLAMDMLORD): The broker becomes the property owner's agent through an agreement with the
oawrieer, usally in a wrillen sting o sell or propesty managemsnl agresmend. &n oamers agent must perlonm (Be Brokess mini mom
duties abowe and mast inform the cwrer af any material informabion abowt the property or frarsactan knowsn by the agent, induding
infarmation dschosed to the agent or subugent by the buyer o bisger's agent,

AS AGENT FOR BUYER/TEMANT: The broker hecames the buyer/tenant's agent by agreeing to represent the buyer, usually through a
waritben representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any

;:{ﬂll:efrial irlorenation about the property o transaction kedwn by the agent, ndheding imformation disclosed to the agent by the seller o
er's agent,

AS AGENMT FOR BOTH - INTERMEDRARY. To a1 as an intermediary belween The parfies the broker must frst obitain the writlen
agreement of #och party to the transaction. The wwitten agreement must stabe who will pay the broker and, in comspicuous bald or
und!r-md prink, set forth the broker's abligations as an intermediary. A broker who acts 25 an intemmesdiang:
Bduist treat sl parties to the transactian impatially and fairky;
*  Miay, with the parties’ written consent, appaint a defferent licerse holder associated with the broker to eadch party (owner and
Buyer] bo communicate wilh, proside cpinions and sdice o, and cary cul the instructioens of each party Lo the transaction.
® st not, uniess specifically authorized in writing o do s by the party, disclose
o that the owner will accept a price kess than the written asking price;
o that the buyer/tenant will pay a proe greater than the price submitted in a written offer; and
o any confidential information or arry ather information that a party specificaly irsbructs the broker in writing not (o
disciose, unibess required todo so by e

AS SUBAGENT: A license halder acts s a subagent whon alding a buyer in a transaction without an agreement to represent the
bisger, & siibagent can assist the b bt does not represent The Buyer and miist place the inferasts of the awner first,

TO AN OID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
+ The braker's duties and respansibilities ta you, ard your abligations under the rpresentation agresment,
= ‘Who will pay the broker for services provided to you, when payment will be made and how the payment will be caloulated.

LICENSE HOLDER CONTACT INFORMATION: This nolice is being provided Tor information purposes, || dos= nol create an abligation for
Wil b s Thee brokes's servines. Pleass aclnowledge receipt of This nofice below and refain a copy Bor your e onds

EXP COMMERCIAL 9010212 TX Broken@expcommercial com 1-B55-450-0324
Tkense Mo, Ernall Mnne

CIiff Begart 313043 T Broker@enpeommencial com 1-855-450-0324

Deugnated Brokar of Firm Licerrse Mo Enaal Plaone
313043 Tx Broken@expcommerndal oom 1-B55-450-0324

}‘I:ms-e-ﬂ Ellp-pmrs-ur af 5ales Agenty Derrse Mo Tl Fhane

ssoiate
Ermesto Cammarana TEE445 ermestocrealestate@gmail com 469-891-8723
Sales AgentAssncaln’s Namie Licerss M Ermail Phone
BuyenTenanl'SeledLandlord Initials Date

Regulated by the Texas Real Estate Commission Infarmation available at veww. trec texas. gov
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