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Executive
Summary
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1749 Max Road is a well-maintained 8-unit multifamily property set on a sprawling, nearly 5-acre site in Pearland, Texas,
approximately 16 miles south of Downtown Houston. The property offers a unique blend of quiet, country-style living with
convenient access to the city's most prominent employment, medical, and cultural destinations.

Surrounded by open space and mature landscaping, the property offers residents a sense of privacy and tranquility that is
increasingly rare within the Houston metro area. The generous land area creates a low-density residential environment,
contributing to strong tenant satisfaction and long-term occupancy.

The unit mix is anchored by larger floor plans, with most units featuring three bedrooms and two bathrooms, a layout that
appeals to families and long-term renters seeking space, comfort, and functionality. The property is 100% occupied and has
historically experienced very low tenant turnover, reflecting the desirability of both the setting and the unit configurations.
While tucked away in a serene setting, the property remains highly connected. Residents benefit from quick access to
State Highway 288, allowing for efficient commmutes to Downtown Houston, the Texas Medical Center, nearby universities,
and William P. Hobby Airport. This balance of accessibility and seclusion continues to support consistent demand.

Operationally, the property is efficiently configured with private utilities, including a water well, septic system, and
individually metered electric, which helps keep ongoing expenses low and operations straightforward. The expansive land
area also provides flexibility for future enhancements, expansion, or alternative use, subject to zoning and approvals.

1749 Max Road represents a rare opportunity to acquire a low-density multifamily property that combines stable
occupancy, a desirable living environment, and long-term flexibility, all within one of the Houston area’s most established
and accessible suburban markets.
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Overview of
Offering
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Unlock the Potential:
Stabilized 8-unit multifamily on 5 AC

We are pleased to present this exclusive offering
memorandum for a multifamily investment
property. A rare 8-unit property set on 5 acres of
open, scenic land—offering privacy, peaceful
surroundings, and enduring investment value. It is
located in Pearland, a thriving suburban city south
of Houston, offering excellent schools, strong
community amenities, and easy access to major
highways and employment hubs. Known for its
high quality of life and steady growth, Pearland
continues to attract homeowners, businesses, and
investors.

e Asking price $1,300.00

e Stabilized NOI: $107,798

e CAP RATE @8.29%

e 8 units fully occupied

e Leased at $1,300 — $1,550 / unit

e 6x3BD/2BA |2 x 2BD/2BA

e Total building size 8,368 SFT

e Total Lot size ~5 Acres

o Utilities: water well, septic, individual electric meters
e Low maintenance
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Property Location

Drive Times

William P Hobby Airport

18 miniutes
9.6 miles

Texas Medical Center

14 minutes
24 miles

Downtown Houston

24 minutes
16 miles

IAH Airport

32 minutes
36 miles

Strategically located approximately 24 minutes from Downtown Houston and the Texas Medical
Center, the property benefits from excellent connectivity via State Highway 288, providing
convenient access to major employment centers, universities, and William P. Hobby Airport. The
surrounding area continues to experience population growth, steady rent appreciation, and
limited new multifamily supply, supporting durable occupancy and long-term rental demand.
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Investment
Highlights

The asset is 100% occupied with extremely low tenant turnover,
supported by large unit layouts that appeal to long-term renters
seeking space, privacy, and affordability. The peaceful setting and
privacy contribute to strong tenant retention and stable demand.

The property operates with a low expense ratio due to private utilities
(water well and septic) and individually metered electric, resulting in a
strong NOI and minimal management intensity.

With its stabilized income profile and significant land component,
1754 Max Road is well-suited for both downside protection and future
upside through rent growth, expansion, or alternative use (subject to
zoning and approvals).

Why Investors Like This Asset

1. Stabilized Income from Day One
e Fully occupied with a proven rent roll
¢ Low tenant turnover reduces vacancy and leasing costs
e Consistent cash flow with no heavy repositioning required
2. Attractive Expense Ratio
* Self-contained utilities significantly reduce operating expenses
¢ Simple construction and layout = low maintenance
« |deal for passive or semi-passive ownership
3. Large, Desirable Units
* Majority 3-bedroom units, which outperform smaller layouts in
tenant retention
e Family-oriented tenants tend to stay longer
* Reduced wear-and-tear vs. high-turnover Class C assets
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Financial Highlights

Current Financial Performance

Gross Income $132,000
Operating Expenses $24,202
Net Operating Income $107,798
Expense Ratio 18.3%

5-Year Cash Flow Projection (Pro Forma)

PROJECTED OPERATING PERFORMANCE

Assumptions (Conservative):
Rent Growth: 3.0% annually
Expense Growth: 2.5% annually

No aggressive renovation or expansion assumed

Year1 | $132,000 $24,202 $107,709
Year 2 | $135,960 $24,807 $111,153
Year 3 | $140,039 $25,427 $114,612
Year 4 | $144,240 $26,063 $118,177
Year 5 | $148,567 $26,714 $121,853
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Rent Roll

UNIT TENANT NAME SF ANNUAL RENT BED BATH MONTHLY RENT
1 Tenant #1 896 15,600 3 2 1,300
2 Tenant #2 960 16,200 3 2 1,350
3 Tenant #3 1232 17,400 3 2 1,450
4 Tenant #4 1120 18,600 3 2 1,650
5 Tenant #5 1248 17,400 3 2 1,450
6 Tenant #6 1064 15,600 3 2 1,350
7 Tenant #7 924 15,600 2 2 1,300
8 Tenant #8 924 15,600 2 2 1,300
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Property Photos
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Property Photos
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Demographics Summary
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2023 Population 11,024 98,522 264,277 <
2023 Median Age 32.8 34.9 35.1
Average House
94,780 91,379 89,050
Home Income
Employees 8,151 75,651 199,338
Population
Age Demographics Household Income 1k
33 $94.8k

$100K - 515("(/

8,000
£50K - $100K 2019 2020 2021 2022 2023




Property Layout
Map
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Aerial Map
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Information
about
Brokerage

2-10-2025
A Information About Brokerage Services @

TBEC Texas law requires all roal estate license hoiders to give the following information about

TYPES OF REAL ESTATE LICENSE HOLDERS:

* ABROKER is rosponsibia for oll brokerage actvites. including adts poronmed by sales agonts sponsored by the broker
s ASALES AGENT must be sponsoned by a broker and works with clents on behalf of the broker.

ABROMER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person of pary that the broker represents):
s Put the interests of the chont above all others, including the broker's own inforosts:

»  Inform e client of any maledal information about the property of transaciion receheed by the broker;

& Angwer the chenl's guesions and present any offer 10 of coundar-offer from the client; and

& Treat all partes lo a real estabe ransacton honestly and Lairky.

A LICENSE HOLDER CAMN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWMER (SELLERLAMDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usualy in A writlen lsting 10 sell of propedty management agresment. An owner's agent must perform the broker's menimum duties
above and mus! inform the owner of amy materal information about the property of ransacBon known by the agent, inchuding
information disclosed 1o the agent or subagent by the buyer or buyer's agenl An cwner's agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BUYERITEMANT: The twoker becomes the buyerftenant’s agent by agreeing fo represent the buyer. usually through a
writien representation agreement. A buyer's agen! must periorm the brokers minimum duties above and must inform the buyer of any
material information about the property or ransaction known by the agent. including information disclosed o the agent by the seller or
seler's agent A buyerftenant's agent fees are not set by Lrw and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the writlen
agreement of each party lo the transacBion. The written agreement must state who will pay the broker and, in conspicuous bold or
undoringd prind. sof forth e broker's obligalions a5 an inlermodiany. A broker who acts a5 an inlermediany.
»  Kiust treat ol parties o the transaction impartially and faidy;
*» hiay, with the partes’ wrillen consenl appoinl a different Bcense holder sssocialed with the broker lo each party (owner and
Briryet) b Communicate with, piowde opirions and advce to, and carry oul the ntructiond of each pary 1o Bhe Fandacton.
. mmmwummmnmuﬁmhnmm
that the gwner will accepd a price bess than the wiitlen asking price;
o that the buyenienant will pay a price greater than the price submitied in a writlen offer; and
= any conSdential information or amy other information thal a party specificaly instructs the broker in writing not o
disciose, unless required 1o 6o 5o by law.

AS SUBAGENT: A Ecense holder acls a3 a subagent when aiding a buyer in a ransaction withoul an agreement 1o represent the
buryer. A subagent can assis! the buyer bul does not represent the buyer and must place the inferests of the owner first.

mwmmu‘res_mmmmmunnmmmnﬁmmmnmvmm
»  Thes broker's dutses and responsibilities o you, and your oblgations under he nep
. mﬂwmmmmmmmmwﬂhmwmuwﬂmm

LICENSE HOLDER CONTACT INFORMATION: This nofice is being provided for information purnp . It dows not creale an obligation for
you o use the broker's services. Please acknowledoe receipt of this nolice below and rétain a copy for your neconds.

Coldwaell Banker Realty A0 _Mnlum.ﬂm_ _tmm!:rm

Licensed Brokes /Broker Firm Mame of Licenss Mo

Primary Adssumed Business Mame

Joanna Justice __ 159793 Joanne Justicefcbdtweom (3T2)906-7700

Designated Broker of Firm License Mo, Emai Phone

Jennifer Carnahan o Tox1z jeamahan@cbunitedcom  (T1XT22-6800

Licensed Supervisor of Sales Agent/ License Mo. Emaid Phone

ASBOCIAN

Nikki Nguyen _ 0599249 nikkinguyen@cbrealtycom/  (T13)876-2253

Sales AgentAssociate’s Name License No Emad Phone

Buyer/ TonanySelerLandiord Intials Date

Regulated by the Texas Real Estate Commission Information avallable sl www.lrec texas gov
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