FOR SALE

INDUSTRIAL LOTS

PREMIUM
CLEAR
WOODS

RESERVED

WESTGATE INDUSTRIAL PARK - WESTGATE LOOP - EUGENE, OREGON 97402

WESTGATE INDUSTRIAL PARK - BUILD-READY INDUSTRIAL LOTS

TIM CAMPBELL
Secure, Private, and Fully Improved Industrial Development timc@campbelire.com | 541-484-2214

Located in a fenced and gated industrial park with private roads, Westgate offers security, WM Licensed in the State of Oregon
cCoMMIERCIAL

convenience, and flexibility for manufacturers, warehouse users, and industrial operations.

REAL ESTATE BILL NEWLAND
bill@campbellre.com | 541-484-2214

Licensed in the State of Oregon

= Zoning: I-3 Heavy Industrial
= Lot Sizes: From 1.34 acres up to 60 acres
= Build-to-Suit Opportunities Available

.« e . The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package
= Pricing: See page 2

is subject to change, error or omission, prior sale or lease, correction or withdrawal. Any party contemplating purchase
is urged to conduct their own independent study and inspection.



WESTGATE INDUSTRIAL PARK - AVAILABLE LOT MAP & PRICING

| VWY [ S]]
ﬁ
@ LOT 25
|CT) 7.98 AC LOT 17 LOT 18 LOT 19
E $2,781,016 2.32 AC 1.95AC 1.93 AC
o $866,000 $790,000 | $788,000
|_
= LOT 14 LOT 15 LOT 16
| N/A 180 AC 1.99 AC 198 AC WESTCGATE LOOP ]
$736,000 $793,000 $792,000 N/A
L
RESERVED [ 2
LOT A g
LOT 13 <
2.01AC Q
798,000 g
S LOT24 | LOT23 | LOT22 | LOT21 1L§ 4T A?’C Z
1.52AC | 1.50AC | 1.50AC | 1.50AC $554000 2
$608,000 | $602,000 | $602,000 | $602,000 '
LOT 12 | — LOT 4
218 AC — LoT6 LOT 5 1.78 AC
$807,000 LoT 7 0 15 AC 1.99 AC $734,000
LOT 8 236 AC $799,000 $794,000
LOT 9 2.31 AC $872,000
LOT10 2.39 AC $855,746
217AC | $791,000 '
$802,000
— Build-to-Suit Opportunity

Bring your vision — we'll build it. Our industrial park offers Build-to-Suit options

tailored specifically to your business needs. Whether you require specialized warehousing,
manufacturing space, or office integration, we’ll work with you to design and construct

the ideal facility on our shovel-ready sites.

Listing broker has an ownership interest in the property @W
The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or commlERCIAL

omission, prior sale or lease, correction or withdrawal. Any party contemplating purchase is urged to conduct their own independent study and inspection. REAL ESTATE



WESTGATE INDUSTRIAL PARK
PROPERTY OVERVIEW

Zoning - I-3 Heavy Industrial

Permits a wide range of industrial uses including:
= Warehouse & distribution

= Manufacturing & fabrication

= Office & R&D

= High-tech & clean-tech support industries

Utilities — Stubbed to Each Lot
= Electric / Water / Sewer / Stormwater: EWEB
= Gas: NW Natural

Wetlands

= All wetlands within the development have been fully mitigated

Community Steward Benefits

Ownership includes participation in the shared maintenance and
stewardship agreement:

= Pro-rata share of private road development

= Ongoing maintenance of private roads

= Professionally landscaped common areas

= Neighborhood security services

A monthly CAM fee will be paid by owners to support the shared

services and upkeep.



WESTGATE INDUSTRIAL PARK - INCENTIVES FOR BUYERS

Potential Incentives (Buyers to Verify Independently):

= West Eugene Enterprise Zone:

Standard 3-year property tax exemption, with possible 5-year extension

= State of Oregon SIP Program:

15-year partial exemption on large capital investments

= EWEB Industrial Programs:

Incentives, grants, and financing for clean energy improvements

= Federal Tax Credits:

May include Advanced Manufacturing, Solar, Hydrogen, and Clean Energy Tax Credits
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TIM CAMPBELL
timc@campbellre.com | 541-484-2214

Licensed in the State of Oregon

BILL NEWLAND
bill@campbellre.com | 541-484-2214

Licensed in the State of Oregon



WEST EUGENE
INDUSTRIAL
CORRIDOR

WESTGATE

INDUSTRIAL PARK

West Eugene is a the hub for national and international industrial and manufacturing businesses. The area is home
to major employers such as Rosen Aviation, Western Beverage, Thermo Fisher, Lanz Cabinets, and Datalogic, a global
leader in barcode readers, mobile computing, and vision systems. Datalogic’s 110,000 SF manufacturing facility
supports approximately 270 employees.
Recent industrial expansion includes:

= Yogi Tea Company’s new $19 million, 180,000 SF production facility employing 140+ staff

= SnoTemp Cold Storage’s addition of 94,200 SF of refrigerated space at its Eugene headquarters

With convenient access to I-5 and rail, a reliable workforce, and clean energy programs through EWEB, West Eugene offers
an ideal setting for owner-users. The area’s strong industrial base and continued growth make it a strategic choice for

businesses looking to own and operate in a proven location.
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PROPERTY LOCATION & ACCESS

Prime Regional Access

Located in West Eugene with direct access to:

Beltline Highway to I-5 Interchange
Downtown Eugene

Portland / Seattle (North)

San Francisco (South)

Bend / Central Oregon (East)
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Listing broker has an ownership interest in the property

The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or
omission, prior sale or lease, correction or withdrawal. Any party contemplating purchase is urged to conduct their own independent study and inspection.
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INITIAL AGENCY DISCLOSURE

Consumers: This pamphlet describes the legal obligations of Oregon real estate licensees to
consumers. Real estate brokers and principal real estate brokers are required to provide this
information to you when they first contact you. A licensed real estate broker or principal
broker need not provide the pamphlet to a party who has, or may be reasonably assumed
to have, received a copy of the pamphlet from another broker.

This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be
interpreted as evidence of intent to create an agency relationship between you and a broker
or a principal broker.

Real Estate Agency Relationships
An "agency" relationship is a voluntary legal relationship in which a licensed real estate
broker or principal broker (the "agent") agrees to act on behalf of a buyer or a seller (the
“client”) in a real estate transaction. Oregon law provides for three types of agency
relationships between real estate agents and their clients:
Seller's Agent -- Represents the seller only.
Buyer's Agent -- Represents the buyer only.
Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers
who want to purchase the same property. This can be done only with the written
permission of all clients.
The actual agency relationships between the seller, buyer and their agents in a real estate
transaction must be acknowledged at the time an offer to purchase is made. Please read this
pamphlet carefully before entering into an agency relationship with a real estate agent.

Definition of “Confidential Information”
Generally, licensees must maintain confidential information about their clients. “Confidential
information” is information communicated to a real estate licensee or the licensee’s agent by
the buyer or seller of one to four residential units regarding the real property transaction,
including but not limited to price, terms, financial qualifications or motivation to buy or sell.
“Confidential information” does not mean information that:
The buyer instructs the licensee or the licensee’s agent to disclose aboutethuyer to the
seller, or the seller instructs the licensee or the licenses’agent to disclose about the seller
to the buyer; and
he licensee or the licensee’s agent knows or should know failure to disclose would
constitute fraudulent representation.

Duties and Responsibilities of a Seller's Agent
Under a written listing agreement to sell property, an agent represents only the seller unless
the seller agrees in writing to allow the agent to also represent the buyer.
An agent who represents only the seller owes the following affirmative duties to the seller,
the other parties and the other parties’agents involved in a real estate transaction:
To deal honestly and in good faith;
To present all written offers, notices and other communications to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale or
the buyer is already a party to a contract to purchase; and

To disclose material facts known by the agent and not apparent or readily ascertainable to
a party.

seller’'s agent owes the seller the following affirmative duties:

To exercise reasonable care and diligence;

To account in a timely manner for money and property received from or on behalf of the
seller;

www.campbellre.com | 541-484-2214 | 701 High Street, Suite 300 - Eugene, Oregon

(3) To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s
interest in a transaction;

(4) Todisclose in a timely manner to the seller any conflict of interest, existing or
contemplated;

(5) To advise the seller to seek expert advice on matters related to the transaction that are
beyond the agent's expertise;

(6) To maintain confidential information from or about the seller except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find a
buyer for the property, except that a seller's agent is not required to seek additional offers
to purchase the property while the property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty

listed in (7) can only be waived by written agreement between seller and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a

prospective buyer and may list competing properties for sale without breaching any

affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the

scope of the agent's expertise, including but not limited to investigation of the condition of

property, the legal status of the title or the seller’s past conformance with law

Duties and Responsibilities of a Buyer’'s Agent

An agent, other than the seller’s agentmay agree to act as the buyer’s agent only The
buyer’s agent is not represating the seller, even if the buyer’s agent is receiving
compensation for services rendered, either in full or in part, from the seller or through the
seller's agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer,
the other parties and the other partiesagents involved in a real estate transaction:

(1) To deal honestly and in good faith;

(2) To present all written offers, notices and other communications to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale or

(3) To disclose material facts known by the agent and not apparent or readily ascertainable to
a party.

A buyer's agent owes the buyer the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2) To account in a timely manner for money and property received from or on behalf of the
buyer;

(3) To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer’s
interest in a transaction;

(4) To disclose in a timely manner to the buyer any conflict of interest, existing or
contemplated;

(5) To advise the buyer to seek expert advice on matters related to the transaction that are
beyond the agent's expertise;

(6) To maintain confidential information from or about the buyer except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find
property for the buyer, except that a buyer’s agent is not required to seek additional
properties for the buyer while the buyer is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty
listed in (7) can only be waived by written agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to
other prospective buyers without breaching an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the
scope of the agent's expertise, including but not limited to investigation of the condition of
property, the legal status of the title or the seller’s past conformance with law

Duties and Responsibilities of an Agent Who Represents More than One Client in a
Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple
buyers who want to purchase the same property, only under a written “Disclosed Limited
Agency Agreement”signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients:

(1) To the seller, the duties listed above for a seller's agent

(2) To the buyer, the duties listed above for a buyer’s agent; and

(3) To both buyer and seller, except with express written permission of the respective person,
the duty not to disclose to the other person:
(a) That the seller will accept a price lower or terms less favorable than the listing price
or terms;

(b) That the buyer will pay a price greater or terms more favorable than the offering price
or terms; or

(c) Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the
scope of the agent's expertise.

When different agents associated with the same principal broker (a real estate licensee who
supervises other agents) establish agency relationships with different parties to the same
transaction, only the principal broker will act as a Disclosed Limited Agent for both the buyer
and seller. The other agents continue to represent only the party with whom the agents have
already established an agency relationship unless all parties agree otherwise in writing. The
principal real estate broker and the real estate licensees representing either seller or buyer
shall owe the following duties to the seller and buyer:

(1) To disclose a conflict of interest in writing to all parties;

(2) To take no action that is adverse or detrimental to either party’s interest in the
transaction; and

(3) To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows or
should know that failure to disclose would constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the licensee delivering this
pamphlet to you. If you intend for that licensee, or any other Oregon real estate licensee, to
represent you as a Seller's Agent, Buyer's Agent, or Disclosed Limited Agent, you should
have a specific discussion with the agent about the nature and scope of the agency
relationship. Whether you are a buyer or seller, you cannot make a licensee your agent
without the licensee’s knowledge and consent, and an agent cannot make you a client without
your knowledge and consent.
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