
Accelerating success.

•	 60,000 SF total building size

•	 Abundant parking with free covered parking for physicians and 
patients and bike storage

•	 Covered patient Drop Off/Pick Up Area

•	 Built in 2013

•	 Move-In Ready 2nd Generation Medical office available

•	 Two shell suites with build out allowance

•	 Direct Access to I-30, I-35 and Chisholm Trail Parkway

•	 Midtown location provides immediate walkability to: Jason’s Deli, 
Torchy’s Tacos, Southwest Bank, Hilton Garden Inn & Homewood 
Suites 

•	 Reserved covered parking, monument signage, digital tenant 
directory

•	 Building Naming Rights and Signage Available

900 Jerome St, Fort Worth, TX 76104

1,006 - 6,502 SF Available

2501 Parkview Drive, Suite 207
Fort Worth, TX 76102
P: +1 817 840 0060
colliers.com/dallasfortworth

Marshall Mays
Vice President
+1 817 840 2940
marshall.mays@colliers.com

For leasing information,  
contact:

Midtown Medical Center
FOR LEASE



Floors 1 & 2

Availabilities

1st Floor 

2nd Floor 

SUITE 100

Suite 100
1,120 SF
Lobby Exposure 
Retail/Office

Suite 103
1,006 SF
Shell, Speculative 
Layouts Available

Suite 105
1,567 SF
Shell, Speculative 
Layouts Available

Suite 200
2,859 SF
Move-In Ready 
Medical Office

Suite 206
3,646 SF
Second Generation 
Office





Location

Marshall Mays
Vice President
+1 817 840 2940
marshall.mays@colliers.com

Colliers | Fort Worth
2501 Parkview Drive, Suite 207
Fort Worth, TX 76102
colliers.com/dallasfortworth

This document/email has been prepared by Colliers for advertising and general information only. Colliers makes no guarantees, representations or warranties of any kind, expressed 
or implied, regarding the information including, but not limited to, warranties of content, accuracy and reliability. Any interested party should undertake their own inquiries as to the 
accuracy of the information. Colliers excludes unequivocally all inferred or implied terms, conditions and warranties arising out of this document and excludes all liability for loss and 
damages arising there from. This publication is the copyrighted property of Colliers and /or its licensor(s). © 2023. All rights reserved. This communication is not intended to cause or 
induce breach of an existing listing agreement. Colliers International North Texas, LLC
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11-2-2015

TYPES OF REAL ESTATE LICENSE HOLDERS: 
A BROKER is responsible for all brokerage ac vi es, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
Put the interests of the client above all others, including the broker’s own interests; 
Inform the client of any material informa on  about the property or transac on received by the broker;
Answer the client’s ques ons and present any o er to or counter-o er from the client; and
Treat all par es to a real estate transac on honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a wri en lis ng to sell or property management agreement. An owner's agent must perform the broker’s minimum 
du es above and must inform the owner of any material informa on about the property or transac on known by the agent, including 
informa on disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wri en representa on agreement. A buyer's agent must perform the broker’s minimum du es above and must inform the buyer of any 
material informa on about the property or transac on known by the agent, including informa on disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the par es the broker must rst obtain the wri en 
agreement of each party to the transac on. The wri en agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obliga ons as an intermediary. A broker who acts as an intermediary:   

Must treat all par es to the transac on impar ally  and fairly;
May, with the par es' wri en consent, appoint a di erent license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instruc ons of each party to the transac on. 
Must not, unless speci cally authorized in wri ng to do so by the party, disclose: 

that the owner will accept a price less than the wri en asking price;
that the buyer/tenant will pay a price greater than the price submi ed in a wri en o er;  and
any con den al informa on or any other informa on that a party speci cally instructs the broker in wri ng not to
disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transac on without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner rst.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
The broker’s du es and responsibili es to you, and your obliga ons under the representa on agreement. 
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This no ce is being provided for informa on purposes. It does not create an obliga on for 
you to use the broker’s services. Please acknowledge receipt of this no ce below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following informa on about 

brokerage services to prospec ve buyers, tenants, sellers and landlords. 

.

Designated Broker of Firm License No. Phone

License No. Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Phone 

Regulated by the Texas Real Estate  Commission   Informa on available at www.trec.texas.gov 
     IABS 1-0

DateBuyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 

Colliers International North Texas, LLC 522575 Dallas.Marketing@colliers.com 214-692-1100

Daniel Taylor 474735

Email 

daniel.d.taylor@colliers.com

817-840-2940

Email 

marshall.mays@colliers.com

Licensed Supervisor of Sales Agent/
Associate  

Marshall Mays 627433

214-217-1254214-217-1254


