CEDARS DISTRICT
FREESTANDING
BUILDING / GROUND

LEASE OPPORTUNITY

2017 S ERVAY ST, DALLAS, TX 75215

EXCLUSIVELY OFFERED BY

FABIO FELIX

Office: 214.520.8818 x 6
Cell: 323.893.3440
fabio@sljcompany.com

HABLO ESPANOL
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FOR LEASE

+7,605 SF EXISTING BUILDING

+0.9 ACRES OF LAND

HARD CORNER OF ERVAY & CORINTH

SLJ Company, LLC

4311 West Lovers Lane, Suite 200
Dallas, Texas 75209

www.sljcompany.com



PROPERTY DETAILS

Address: 2017 S Ervay St & 1607 Corinth St, Dallas, TX 75215
Building Area: +7,605 SF

Land Area: +0.90 Acres (39,464 SF)

Year Built: 1963

Parking: +12 existing spaces + 15,942 SF of land available to be
topped and converted into extra parking

Signage: Building signage

USE

Zoning: PD 317 (Subdistrict 2)
Previous Uses: Catering Service, Daycare
Recommended Uses:

» Catering Service + QSR**

» Daycare / School + Car Wash**

+ Office * Bank with Drive-Thru**
* Retail** * Showroom**

**Subject to additional requirements — confirm all zoning with the City of Dallas

PRICING

Lease Rate: Contact Broker

Expense Escrow Estimates: $2.82 PSF
« Real Estate Taxes - $2.09 PSF
 Insurance - $0.73 PSF

2024 DEMOGRAPHICS

1 Mile 3 Mile
Population: 12,342 163,141
Households: 6,918 81,486
Daytime Employees: 13,384 205,216
Average HH Income: $86,673 $92,163

Median Home Value: $365,819 $299,381




PROPERTY HIGHLIGHTS

» Located at the hard corner, signalized intersection of S Ervay St
and Corinth St

+ Prime Cedars District location

* Formerly used as a commercial catering kitchen

 Building enjoys a new roof, ample storage space, large gated-
yard and high ceilings

» Extra land available to be topped for additional parking or used in
redevelopment

» Potential to demolish the existing improvements in favor of
ground lease development
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EXCLUSIVELY OFFERED BY
FABIO FELIX

SLJ Company, LLC

Office: 214.520.8818 x 6 4311 West Lovers Lane, Suite 200
Cell: 323.893.3440 Dallas, Texas 75209
fabio@sljcompany.com www.sljcompany.com

HABLO ESPANOL

Disclaimer: The material contained in this memorandum is confidential, furnished solely for the purpose of considering an investment in the properties described herein, and is not to be used for any other purpose, or
made available to any other person without the express written consent of SLJ Company, LLC. The material is based, in part, upon information obtained from third party sources, which SLJ Company, LLC deems to be
reliable. However, no warranty or representation is made by SLJ Company, LLC or its affiliates, agents, or representatives as to the accuracy or completeness of the information contained herein. Prospective investors

should make their own investigations, projections, and conclusions regarding this investment.



2-10-2025
/i\\ Information About Brokerage Services @.

I C Texas law requires all real estate license holders to give the following information about
_— brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS REAL ESTATE COMMISSION

EAUAL HOUSING
OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

SLJ Company, LLC 419172 llebowitz@sljcompany.com 214-520-8818

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Louis Harold Lebowitz 171613 llebowitz@sljcompany.com 214-520-8818

Designated Broker of Firm License No. Email Phone
Charles Titus Underwood Il 488370 tyunderwood@sljcompany.com 214-520-8818
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate

Fabio Emesto Felix Vega 802044 fabio@sljcompany.com  214-520-8818
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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