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FOR SALE // $3,612,102 // 6.25% CAP RATE //
MEDICAL OFFICE BUILDING

RANDALL COMMERCIAL GROUP,  LLC
INVESTMENT  REAL  ESTATE  OPTIMIZED
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CONF IDENT IAL ITY  &  DISCLA IMER

The information provided within this Offering Memorandum has been obtained from sources that are believed to be reliable, but Randall Commercial Group, LLC has

not verified the information and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. The

information may be estimated or generalized and is prepared to provide a summary of highlights and only a preliminary level of information regarding the project. Any

interested party must independently investigate the subject property, particularly from a physical, financial, tenant, and overall development standpoint. Any

projections, opinions, assumptions or estimates used are for example only and do not represent the current or future performance of the property. This information is

not intended to provide full due diligence on the subject property, as it is the responsibility of the interested buyer to conduct full due diligence with their advisors.

The data contained within this offering memorandum is for information purposes only and is not sufficient for evaluation of Property for potential purchase.

Randall Commercial Group, LLC has not performed due diligence pertaining to the physical state of the property nor the property’s current or future financial

performance. Furthermore, no due diligence has been performed regarding the financial condition or future plans for this location. You and your advisors should

conduct a careful, independent investigation of the property to determine to your satisfaction the suitability of the property for your needs. This information may have

changed and there may be omissions of material data as this is not intended to provide complete due diligence.

Past, expected or projected performance does not guarantee future performance. Property owners and/or buyers bear the full risk and exposure of all business,

events, tenant, credit, and liability associated with such properties. The acreage, size, and square footage of the property and improvements are estimated and

should be independently verified. Inherent risk and concentrated exposure are associated with single tenant occupied properties and prospective buyer should fully

investigate tenant, lease, market, and all relevant aspects of this property, tenant, and transaction. Unless a fully executed purchase and sale agreement has been

executed, seller and Randall Commercial Group, LLC expressly reserves the right, at their sole discretion, to reject any and all expressions and/or interests or offers

to purchase the property and to terminate negotiations and discussions with any person or entity reviewing this offering memorandum or making an offer on property

unless a purchase and sale agreement of property has been executed and delivered.

In no event shall prospective purchaser or its agent have any claims against Seller or Randall Commercial Group, LLC or any of its affiliates, directors, offices,

owners, agents, or licensees for any damages, liability, or any cause of action relating to this solicitation process, the marketing material, marketing process, or sale

of property. By reviewing the material contained herein, you are agreeing to the terms and limitations of its use provided herein.

DISCLAIMER
//
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LEASE  SUMMARY

TENANT: C&TDG Management, LLC and Ross Family Dental
Management, LLC

 SUBTENANT: Subleased to Ross Family Dental Clinic, PLLC (Clinical
Entity)

LEASE TYPE: NNN

LANDLORD
RESPONSIBILITIES:  Roof & Parking Lot Replacement; Foundation

PRIMARY LEASE TERM: 10 Years 

CURRENT ANNUAL RENT: $225,756.40

RENT PSF: $31.21

RENT COMM. DATE: July 1, 2024

RENEWAL OPTIONS: Two (2), Five (5) Year Renewal Options

RENT BUMPS: 2% Annually

INVESTMENT  SUMMARY

OFFERING PRICE: $3,612,102

NET OPERATING INCOME: $225,756

YR1 CAP RATE: 6.25%

BLENDED CAP RATE: 6.71%

YEAR BUILT: 2016

BUILDING SIZE: 7,233 SF *Source: Owner

LOT SIZE: 0.735 Acres

PRICE PER FOOT SALE PRICE: $499.39

PROPERTY ADDRESS 2710 West Oxford Loop

CITY, STATE, ZIP: Oxford, MS 38655

PROPERTY  HIGHL IGHTS

10 Year NNN Lease that commenced on July 1, 2024

2% annual rental increases

High End Custom Designed Dental Facility with 12 operatories and a large lab for in-house lab work

Practice serves families, offering dental treatments tailored for young children, teens, adults, and seniors in a
gentle environment.

Continuously updates clinical technology and techniques to optimize comfort, treatment efficiency, and
long-term preventive health.

Positioned within Parkway Centre, a top-tier professional office development Strategic Parkway
Connectivity

Situated immediately off West Jackson Avenue, Oxford’s primary retail and commercial corridor.

Direct access to the George G. "Pat" Patterson Parkway (West Oxford Loop Extension) – offers quick
accessibility to West Jackson Ave., Hwy 6, mTrade Park, and rapidly growing residential subdivisions.

Directly adjacent to the Galleria II Shopping Center, which anchors major national tenants including Dick’s
Sporting Goods, Marshalls, HomeGoods, Old Navy, and Ross.

Surrounded by everyday amenities, financial institutions, grocery stores, and popular dining spots (Chicken
Salad Chick, Mugshots, Honey Baked Ham).

Located under 3 miles (approx. 5 minutes) from the University of Mississippi campus, providing direct reach
to a student body of over 24,000, along with thousands of university faculty and staff.

Positioned a short drive from the historic Oxford Square and major regional medical centers, ensuring
steady client traffic year-round.

INVESTMENT SUMMARY
//
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T E N A N T  O V E R V I E W

TENANT ENTITY: Ross Family Dental Management, LLC  

FOUNDED: 2021

NUMBER OF LOCATIONS: 1

HEADQUARTERS: Alpharetta, GA

WEBSITE: www.oakdentalpartners.com

OVERVIEW: Ross Family Dental Management, LLC (DSO) was formed
in conjunction with the partnership/acquisition of Ross
Family Dental in 2021 by Oak Dental Partners.

Ross Family Dental Clinic, PLLC handles the day to day
clinical aspects, but Ross Family Dental Managment, LLC
(DSO) handles the business and support side of the
operations. 

T E N A N T  O V E R V I E W

TENANT ENTITY: C&TDG Managment, LLC

D/B/A Oak Dental Partners  

FOUNDED: 2015

NUMBER OF LOCATIONS: 60+  

HEADQUARTERS: Alpharetta, GA

WEBSITE: www.oakdentalpartners.com

OVERVIEW: Oak Dental Partners is a growing dental service
organization (DSO) that supports several dozen partner
locations across the country with a goal of positively
impaxting lives by improving smiles, confidence, and overall
health.

Oak Dental prides itself on the structure, autonomy, and
values that is provides to partners.  It allows partners the
freedom to continue to make clinical decisions and
maintain their current branding.

 

CO-TENANT PROFILE
//

Oakdentalpartners.com Rossfamilydentalclinic.com
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S U B T E N A N T  O V E R V I E W

SUBTENANT ENTITY: Ross Family Dental Clinic, PLLC

FOUNDED: 2010

NUMBER OF DOCTORS: 2 (Dr. Andrew Ross and Dr. Alison Ross)  

HEADQUARTERS: Oxford, MS

WEBSITE: www.rossfamilydentalclinic.com

RENT  SCHEDULE

L E A S E  Y E A R S A N N U A L  R E N T
R E N TA L
I N C R E A S E

Y I E L D

7/1/24 - 6/30/25 $216,990 2%

7/1/25 - 6/30/26 $221,330 2%

7/1/26 - 6/30/27 $225,756 2% 6.25%

7/1/27 - 6/30/28 $230,272 2% 6.38%

7/1/28 - 6/30/29 $234,877 2% 6.50%

7/1/29 - 6/30/30 $239,574 2% 6.63%

7/1/30 - 6/30/31 $244,366 2% 6.77%

7/1/31 - 6/30/32 $249,253 2% 6.90%

7/1/32 - 6/30/33 $254,238 2% 7.04%

7/1/33 - 6/30/34 $259,323 2% 7.18%

S O U R C E :  R O S S FAM I LY D E N TA L C L I N I C . C OM

Per Section 5 of the Lease, This Lease is a triple net lease, meaning Tenant is responsible for

ALL expenses relating to the Property, except as specifically excepted herein...* (*Landlord is

responsible for roof replacement, parking lot replacement, and the Building foundation.)  The

Master Lease Tenant subleases the space down to Ross Family Dental Clinic, PLLC, the

Mississippi practice entity (managed by Dr. Andrew Ross), which is the real day-to-day

operator. Rent and operating expenses pass straight through at the same rate as the Master

Lease.

SUBTENANT  HIGHL IGHTS

Founded in 2010, Ross Family Dental Clinic, PLLC is a full service, multi-specialty, dental

clinic that offers patients cosmetic, endodontic, orthodontic, pediatric, periodontal,

preventative, prosthetic, and surgical dental care. 

Family Practice featuring two providers with strong local ties and ample community

involvement and engagement.

Dr. Andrew Ross is an Oxford native who graduated from Oxford High School, attended

the University of Mississippi (based in Oxford, MS), and attended dental school at the

University of MS School of Dentistry (DMD) in 2009.

Dr. Andrew Ross has practiced in a private practice setting, a public health facility, and

has also helped serve the military by helping soldiers take care of emergency and

necessary dental care prior to deployment.

Dr. Alison Ross grew up in Jackson, MS, attended the University of Mississippi and

graduated Magna Cum Laude with a Doctor of Dental Medicine from the University of MS

School of Dentistry in 2011.  She focuses on private practice & public health dentistry

SUBTENANT PROFILE
//
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ADDITIONAL PHOTOS
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ADDITIONAL PHOTOS
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PARKWAY CENTRE
//
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JACKSON AVENUE CORRIDOR
//



F O R  S A L E  / / O F F I C E  B U I L D I N G PAG E  1 0

O F F I C E :  6 6 2 . 2 3 4 . 4 0 4 4  / /  8 5 0  I N S I G H T  PA R K  AV E .  U N I V E R S I T Y,  M S  3 8 6 7 7  / /  R A N D A L L C O M M E R C I A L G R O U P. C O M

OXFORD, MS AT A GLANCE
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OXFORD, MS POINTS OF INTEREST
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REGIONAL MAP
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OXFORD REGIONAL MAP
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OXFORD OVERVIEW
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OXFORD HEALTHCARE
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OXFORD ECONOMY
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OLE MISS OVERVIEW
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OXFORD EDUCATION
//



F O R  S A L E  / / O F F I C E  B U I L D I N G PAG E  1 9

O F F I C E :  6 6 2 . 2 3 4 . 4 0 4 4  / /  8 5 0  I N S I G H T  PA R K  AV E .  U N I V E R S I T Y,  M S  3 8 6 7 7  / /  R A N D A L L C O M M E R C I A L G R O U P. C O M

POPULAT ION 1  MILE 5  MILES 1 0  MILES

TOTAL POPULATION 1,817 28,278 41,671

AVERAGE AGE 24.2 25.8 28.1

AVERAGE AGE (MALE) 23.7 24.7 26.7

AVERAGE AGE (FEMALE) 25.4 29.1 30.9

HOUSEHOLDS  &  INCOME 1  MILE 5  MILES 1 0  MILES

TOTAL HOUSEHOLDS 536 9,385 14,580

# OF PERSONS PER HH 3.4 3.0 2.9

AVERAGE HH INCOME $58,366 $55,288 $55,401

AVERAGE HOUSE VALUE $216,152 $208,910 $200,203

* Demographic data derived from 2020 ACS - US Census

DEMOGRAPHICS MAP & REPORT
//
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RANDALL COMMERCIAL GROUP,  LLC
P R E S E N T E D  BY  / /

 

BRIAN PHILL IPS ,  CCIM

PRINCIPAL BROKER

662.638.0722

BPHILLIPS@RANDALLCG.COM

ELIZABETH RANDALL ,  CCIM

PRESIDENT, BROKER

662.234.4044

ERANDALL@RANDALLCG.COM

ABOUT RANDALL COMMERCIAL GROUP,  LLC

Randall Commercial Group, LLC is a boutique commercial real estate investment brokerage and consulting firm focused on properties and development

opportunities in the southeastern United States for clients located throughout the country. Through a myriad of brokerage services, we serve institutional

and individual investors as well as end users, tenant, and developers on deals ranging up to $50 million in estimated market value.

Our proprietary research, continual education, creativity, and perseverance allow us to focus on creating client wealth by optimizing real estate strategies

for businesses and investors while building meaningful, long-term relationships. The majority of our business results from expanding our client

relationships and referrals from clients and peers. We believe the reward for hard work well done is the opportunity to do more of it; for this, we thank you

for your trust and belief in our methodology.

Our corporate strategy is simple: client first. We do not desire to be all things to all clients, but we are singularly focused on being all things investment

real estate.

RANDALL COMMERCIAL GROUP,  LLC
INVESTMENT  REAL  ESTATE  OPTIMIZED
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WORKING WITH A REAL ESTATE BROKER
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