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N O N - E N D O R S E M E N T  A N D  D I S C L A I M E R  N O T I C E

All materials and information contained in this Offering Memorandum, or otherwise
provided by AJ Commercial Group, its directors, officers, agents, affiliates, advisors, or
third-party sources, are provided without warranty or representation as to accuracy,
completeness, condition of the property, compliance with applicable laws and
regulations, or suitability for any particular purpose or investment objective.
AJ Commercial Group, based in Homer Glen, IL, makes no express or implied
representations or warranties regarding the information contained herein, including
but not limited to the financial performance of the property, future projections, or
the feasibility of development or redevelopment.

All interested parties are advised to conduct their own independent investigation and
due diligence concerning all material aspects of the property. This includes, but is not
limited to, financial data, zoning, physical condition, environmental matters, market
conditions, and legal or tax considerations. No reliance should be placed on any
information provided herein as a substitute for professional advice from qualified
legal, tax, accounting, engineering, or other professionals retained by the party.
AJ Commercial Group does not act as a financial advisor, attorney, or tax consultant,
and the information provided should not be interpreted as such. All prospective
buyers, investors, or other interested parties are encouraged to consult with
appropriate independent professionals prior to making any investment or
transactional decisions.

This Offering Memorandum is provided for informational purposes only and does not
constitute an offer or solicitation to purchase or sell any property or securities. All
properties are offered subject to prior sale, withdrawal, or change without notice.
AJ Commercial Group markets all properties in accordance with the Fair Housing Act
and all other applicable federal, state, and local laws and regulations
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EXECUTIVE SUMMARY
INVESTMENT OVERVIEW



Property Overview
Fully Stabilized 6-Unit Investment Opportunity in Matteson, IL
AJ Commercial Group is pleased to present 4335 Lindenwood Dr, a well-
maintained 6-unit multifamily property located in the heart of Matteson,
one of Chicago’s most accessible south suburbs. The property offers an
excellent current cap rate of 7.66% with upside to 10.13% through rent
increases and light unit upgrades.
The building features a balanced mix of (5) two-bedroom and (1) one-
bedroom units, all spacious and separately metered. Recent improvements
and stable tenancy make this a low-maintenance, income-producing asset
ideal for both local and out-of-state investors.
Situated near major highways (I-57, I-80, I-294, and I-355) and Metra
Electric commuter rail, tenants benefit from excellent access to
employment, retail, and amenities throughout Chicago’s Southland region.
The property is located minutes from the Market Square Crossing
redevelopment, enhancing long-term appreciation potential.

INVESTMENT OVERVIEW

Property Highlights
6 Total Units | (5) 2BR & (1) 1BR
5 Fully Updated Units | 1 Partially Updated Unit (Updated
Kitchen)
Roof Replaced 2023 | Boiler 2020 | Water Heater 2020
Gross Income: $103,680 (Current) | $127,680 (Pro Forma)
NOI: $63,476 (Current) | $83,961 (Pro Forma)
Cap Rate: 7.66% (Current) | 10.13% (Pro Forma)
Quiet residential setting with strong tenant base
Close to shopping, schools, parks, and Metra acces

Photos Link:
https://www.dropbox.com/scl/fo/fjwhw90znug9ix4zio2uy/AO9mH3KsYAf7E
yG792goeUQ?rlkey=9kuhrz27yj44d376mavzg3udd&st=rqwisilp&dl=0



INVESTMENT OVERVIEWExterior



INVESTMENT OVERVIEWInterior



INVESTMENT OVERVIEW

Location Overview
Matteson is a south-suburban village in Cook County, Illinois (~32 miles south of downtown Chicago) and serves as a
key node in the Chicago Southland. 
 The village covers ~9.29 square miles of land (9.32 total) with a largely flat topography.
The area is well-positioned for transportation: Interstate access includes I-57, I-90/94, I-80, I-294, and I-355, giving
connectivity to Chicago, Indiana, and western suburbs. 
 Matteson is also served by Metra Electric District (with stations at Matteson and 211th Street), offering commuter
rail to Chicago. 
 Local bus service (Pace) further enhances intra-suburban mobility. 
Economically, Matteson combines suburban residential character with commercial corridors and industrial facilities.
The former Lincoln Mall site is slated for redevelopment into a mixed-use center (“Market Square Crossing”) at a
high-visibility intersection (Lincoln Hwy & Cicero). 

 The village also hosts established warehousing, logistics, and manufacturing operations. 
Wikipedia
Demographically, the population stood at 19,073 at the 2020 Census. 
 Median household income is reported in various sources between ~$84,611 (Census / village data) and ~$92,800
(Livability) depending on dataset. 
 Age distribution skews somewhat older (median ~44 years) with a balanced mix of age cohorts. 

Area Highlights
Strong highway access: I-57 runs directly through Matteson, while routes I-90/94, I-80, I-294, I-355 are
all within easy reach. 
Metra Electric access: Matteson & 211th Street stations provide direct rail into Chicago. 
Bus links: Pace routes (e.g., route 357) run along Lincoln Highway & connect to Metra and adjacent
suburbs. 
Visibility & redevelopment: The Lincoln Mall site (now leveled) is being transformed into Market Square
Crossing, a new mixed-use hub at Cicero & Lincoln Hwy. 
Commercial corridors: Cicero Avenue, Lincoln Highway, and nearby industrial / warehouse nodes. 
Parks & recreation: Rail Fan Park, Glaeser Park, and smaller neighborhood parks contribute to green
space in the village. 
Established schools & library: Served by Districts 159 & 162 for K–8 and Rich Township High School
District 227 for high school, and the Matteson Area Public Library. 
Mixed housing stock: Historic “Old Matteson” neighborhoods (bungalows, ranch, Colonial) blend with
newer subdivisions in West Matteson. 
Demographic profile: Predominantly Black population (~82% in 2020), modest racial diversity. 
 Income, home values, and homeownership reflect mid-suburban levels with upside potential through
redevelopment.
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Current Potential

Unit Type # Of Units Rental Range Average Rent Monthly Income Average Rent Monthly Income

1 Beds 1 $1,300 $1,300 $1,300 $1,400 $1,400

2 Beds 5 $1,350- $1,500 $1,420 $7,100 $1,800 $9,000

Totals/Weighted
Avg 6 $1,400 $8,400 $1,733 $10,400

Gross
Annualized
Rents

$100,800 $124,800

FINANCIAL ANALYSISRENT ROLL
SUMMARY



Unit Unit Type
Current

Rent/Month
Potential Rent/

Month
Lease End Date

1E 1 BDR $1,500 $1,800 MTM

2E 2 BDR $1,400 $1,800 3/31/2027

3E 2 BDR $1,350 $1,800 MTM

1W 2 BDR $1,450 $1,800 MTM

2W 2 BDR $1,400 $1,800 4/30/2026

3W 2 BDR $1,300 $1,400 7/31/2026

Total $8,400 $10,400

Total Annual $100,800 $124,800

FINANCIAL ANALYSISRENT ROLL
DETAIL



INCOME CURRENT YEAR 1 NOTES

Apartment Gross Rent $100,800 $112,800

Apartment Physical Vacancy

Apartment Effective Rental Income $100,800 $124,800

Laundry $2,880 $2,880

Total Effective Gross Income $103,680 $127,680

EXPENSES

Real Estate Taxes $18,000 $19,800 [1]

Insurance $4,200 $4,326 [2]

Utilities - Gas $3,642 $3,751 [2]

Utilities - Water & Sewer $2,325 $2,395 [2]

Utilities - Electric $926 $954 [2]

Landscaping & Snow Removal $1,500 $1,545 [2]

Garbage & Maintenance $4,572 $4,709 [2]

Management Fee $5,040 $6,240 [3]

Total Expenses $40,205 $43,719

Net Operating Income $63,476 $83,961

NOTES TO OPERATING STATEMENT

[1] Year 1 real estate taxes reflect a 10% increase based

[2] Year 1 expenses reflect an approximate 3% inflation

[3] Management fee calculated at 5.0% of Effective

FINANCIAL ANALYSISOPERATING
STATEMENT



Income Current Potential List Price $829,000

Gross Scheduled Rent 100,800 124,800 Down payment $165,800 20%

Other Income 2,880 2880 Number of Units 6

Effective Gross Income $103,680 $127,680 Price Per Unit $138,167

Net Operating Income $63,476 $83,961

Debt Service $49,001 Returns Current Potent
i l

Cash-On-Cash Return 8.73% 23.20% Cap Rate 7.66% 10.13%

Cash-On-Cash 8.73% 23.20%

EXPENSES Debt Coverage Ratio 1.3 1.79

Real Estate Taxes $18,000 $19,800

Insurance $4,200 $4,326 Financing 1st
L

Utilities - Gas $3,642 $3,751 Loan Amount $663,200

Utilities - Water & Sewer $2,325 $2,395 Loan Type New

Utilities - Electric $926 $954 Interest Rate 6.25%

Landscaping & Snow Removal $1,500 $1,545 Amortization 30
Y

Garbage & Maintenance $4,572 $4,709

Management Fee $5,040 $6,240

Total Expenses $40,205 $43,719

FINANCIAL ANALYSISPRICING
DETAIL
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SALES COMPARABLES

4335 Lindenwood Dr

4106 Charleston Rd, Matteson

4039 W 119  St, Alsipth

17334 Ridgeland Ave, 
Tinley Park

2

3



4335 Lindenwood Dr
Matteson, IL

4106 Charleston Rd
Matteson, IL

4039 W 119  Stth

Alsip, IL

SALES COMPARABLES

UNITS     UNIT TYPE

List Price:

Price/Unit:

CAP Rate:

Unit Count:

Year Built:

$829,000       1                   1Beds  

$138,167       5                   2Beds

7.66%         

6

1969

UNITS   UNIT TYPE

Sales Price:

Price/Unit:

CAP Rate:

Unit Count:

Year Built:

Close Of Escrow

$735,000       

$122,500   

N/A                

6

1977

09/2025

UNITS   UNIT TYPE

Sales Price:

Price/Unit:

CAP Rate:

Unit Count:

Year Built:

Close Of Escrow

$985,000       2            1 Beds

$164,167       3            2 Beds

9.72%            1            3 Bed  

6

1973

05/2025

1 2



17334 Ridgeland Ave
Tinley Park, IL

SALES COMPARABLES

UNITS   UNIT TYPE

Under Contract:

Price/Unit:

CAP Rate:

Unit Count:

Year Built:

Close Of Escrow

$885,000       2            1 Beds

$147,500       4            2 Beds

7.8%                  

6

1977

Not Yet
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MARKET OVERVIEW

Northwest Lake County
Multifamily
The Southern Cook County multifamily submarket has a vacancy rate
of 3.5% as of the fourth quarter of 2025. Over the past year, the
submarket's vacancy rate has changed by -0.4%, a result of no net
deliveries and 49 units of net absorption. 
Southern Cook County's vacancy rate of 3.5% compares to the
submarket's five-year average of 3.8% and the 10-year average of
4.4%. 
As of the fourth quarter of 2025, there are no multifamily units under
construction in Southern Cook County. In comparison, the submarket
has averaged 16 units under construction annually over the past 10
years. The Southern Cook County multifamily submarket contains
roughly 11,000 units of inventory. The submarket has approximately
280 units rated 4 & 5 Star, 3,400 units rated 3 Star, and 7,400 units
rated 1 & 2 Star. 
Average rents in Southern Cook County are $1,210/month, compared
to the Chicago average of $1,880/month. 
Rents have changed by 4.6% year over year in Southern Cook
County, compared to a change of 3.7% metro wide. Annual rent
growth of 4.6% in Southern Cook County compares to the
submarket's five-year average of 4.4% and its 10-year average of
3.3%. 

Sales
Over the past year, 38 multifamily properties traded in
Southern Cook County, accounting for 997 units of
inventory turnover. Average annual inventory turnover in
Southern Cook County is 240 units over the past five
years and 230 units over the past 10 years. Multifamily
sales volume in Southern Cook County has totaled $50.1
million over the past year. Average annual sales volume
over the past five years is $62.6 million and $53.4 million
over the past 10 years. 

Sale By Buyer Type
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MARKET OVERVIEWLOCAL
DEMOGRAPHICS

Population & Growth
Total population (2020 Census): 19,073
2024 Estimate: ~19,500
Projected 2029: ~19,900 (steady ~0.4% annual
growth)
Median age: ~44 years

Households & Housing
Total households: ~7,600
Average household size: 2.6 persons
Owner-occupied: ~73%
Renter-occupied: ~27%
Vacancy rate: ~6%

Income & Economy
Median household income: $84,600–$92,800
(depending on source)
Per capita income: ~$37,500
Household income distribution (2024 est.):
 • 22% earning $100k–$150k
 • 20% earning $75k–$100k
 • ~16% earning $50k–$75k

Education (25+ years)
High school diploma or higher:
~93%
Bachelor’s degree or higher: ~31%

Commute & Workforce
Average commute: ~34 minutes
Strong commuter access via I-57, I-
80, and Metra Electric

Housing Value
Median single-family home value:
~$214,000
Median year built: 1990s
Mix of older stock in central
Matteson with newer subdivisions
to the west.
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2024

BROKERAGE TEAM

59 Properties Sold
Over $100M in Sales Volume

AJ Commercial Group is a full-service multifamily brokerage team founded by
Anthony Muñoz and Joey Batliner, two top-producing brokers driven by a

shared vision: to bring energy, precision, and unmatched market knowledge to
Chicago’s multifamily real estate sector.

Built on a foundation of hands-on deal experience, AJ Commercial Group has
grown into one of the most active boutique teams in the Midwest, advising
private owners, investors, and institutions on acquisitions, dispositions, and

portfolio strategies. The team’s approach combines:
Data-Driven Analysis – Leveraging market intelligence, proprietary
underwriting tools, and demographic research to maximize value for
clients.
Targeted Marketing – From digital campaigns to curated investor networks,
the group ensures listings reach the right buyers at the right time.
Execution & Negotiation – Anthony and Joey’s track record is rooted in
relentless outreach, strategic positioning, and skillful deal-making that gets
transactions across the finish line.
Client-First Culture – Whether advising a first-time seller or structuring a
complex 100+ unit disposition, the team prioritizes transparency,
responsiveness, and long-term relationships.
With headquarters in the southwest suburbs of Chicago, AJ Commercial

Group covers the entire Chicagoland market and has expanded its reach into
emerging Midwest submarkets. Anthony and Joey continue to lead the firm
with the entrepreneurial drive that started it all—building a brokerage known

for results, innovation, and trust.
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